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Silver Basin Made by Ludwig Biller, Augsburg, in 1698; Now Preserved at Berlin 
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As a Dealer you probably realize the import- 
ance of choosing your stock wisely. You 
buy those articles which you are sure will 
prove good sellers. You desire these profit 
earners to be of a class of merchandise that 
will lend a tone of dignity and refinement 
to your store—you desire your clientele to 
be so impressed. 
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By selecting the Della Robbia Design in Alvin 
Solid Silver you conform with all the require- 
ments essential to the sensible buyer and 
business man. 


“A DISTINCTIVE PATTERN 
FOR THE 
DISTINCTIVE STORE” 


ALVIN SILVER CO. 


Factories: SAG HARBOR, N. Y. 
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To Distinguish Tourmaline from a Yellow-Green Peridot 








Written Exclusively for The Jewelers’ Circular by Prof. Frank B. Wade 




















W= have had a number of inquiries lately 
from jewelers as to how one can dis- 
tinguish between the yellowish green 
tourmalines and the peridots of similar 
color, especially when the stones are mounted. 
It should be said that reference is here 
made to the type of peridot which is per- 
haps better known as olivine or as chryso- 
lite. The bottle green chrysolite is properly 
called peridot, and this type is less likely to 
be confused with tourmaline. The yellow- 
green stones, however, may readily be mis- 
taken for tourmalines of similar color un- 
less one has a trained eye and knows just 
what to look for. We do not at all refer 
to the green garnets that are sometimes 
erroneously called “olivines” in the trade. 

Probably the surest method of distinguish- 
ing the stones, if one has a dichroscope, is 
to use that instrument, for the olivine 
shows but a very faint difference of color 
in the two squares of the instrument while 
a tourmaline always shows well marked 
dichroism. Thus the two stones are easily 
differentiated, even though mounted, and 
without the slightest danger of damaging 
them, 

Unfortunately too few jewelers are pro- 
vided with a dichroscope and, so far as I 
am able to learn, they are not made in this 
country, and there is some trouble and ex- 
pense involved in procuring one from abroad. 
It may be said that a tourmaline, especially 
if cut square or oblong, usually shows a 
distinct difference of color when viewed in 
the two directions by transmitted light 
(i. e. light that has passed through the stone 
directly to the eye). Olivines on the con- 
trary show no difference of shade when 
viewed in different directions. A good loup 
should be used in thus studying the stones 
for difference of tint in different directions. 

If one lacks a dichroscope and is not 
sufficiently practiced to tell the two stones 
apart by the variation in color, or lack of 
it, in different directions there still remains 
an easy and fairly certain means of dis- 
tinguishing the two species by simple inspec- 
tion with a lens. The double refraction of 
the olivine is very large while that of the 
tourmaline, although considerable, is not 
nearly so great, being only about half the 
value of the olivine. By this is meant that 
if one looks into a cut olivine, say through 
the table facet, at one of the edges in which 
two of the back facets meet, one will see, 
even with a loup of only moderate power, a 
distinct apparent doubling of the line in 
question. In other words the material 
makes you see double. With tourmaline, 





unless one has a fairly large stone, this 
effect is not so easily noted. A very little 
practice with stones known to be olivines 
(or peridots) on the one hand and others 
known to be tourmalines on the other will 
put one in a position to immediately dis- 
tinguish the two species by a brief look 
through a loup. It should be said here that 
there are certain directions in all doubly re- 
fracting crystals in which the refraction is 
single and that therefore one should look 
through the cut stone in more than one 
direction if the doubling is not apparent at 
the first look. By so doing there will be 
no possibility of being deceived. 

Again there is enough difference in the 
character of the luster of the polished sur- 
faces of the two minerals to inform the 
trained eye at a glance which is which. 
Olivine has a distinctly oily luster while 
that of tourmaline is vitreous (glassy). To 
look for this difference hold the stone so 
that a good light, preferably daylight, falls 
at a low angle on a polished facet and 
hounces to the eye of the observer (in other 
words use reflected light this time rather 
than transmitted light). Treat the stone as 
a small boy treates a mirror when he 
wants to shine the sunlight into your eye. 
When the proper position has been secured 
study the surface of the stone while the 
light is being reflected into the eye. The 
olivine (and the peridot) will look as though 
smoothly greased. The tourmaline will 
merely look glassy. Here again some prac- 
tice is required to become expert at using 
this property of surface luster to distinguish 
between stones but the knack can be readily 
acquired by those who apply themselves. 

We have then three simple methods of 
telling the two gems apart: Tourmaline 
has much stronger dichroism; it has much 
weaker double refraction and its luster is 
glassy. Olivine has weaker dichroism, 
stronger double refraction and an oily luster, 

For those who may wish other tests, 
such as can better be applied to the loose 
stones, we may add that the specific gravity 
of the two minerals is markedly different, 
that of tourmaline being 3.10 while olivine 
is much heavier, with a specific gravity of 
3.40. In hardness too there is considerable 
difference, as tourmaline is slightly harder 
than quartz (on Mohs’ scale tourmaline 
would be rated as 7, plus some small frac- 
tion), while olivine is softer than quartz 
(614 on Mohs’ scale). 

An exact determination of the refractive 
indices of the two minerals with a refrac- 
tometer would, of course, immediately dis- 


tinguish between them, as the two indices 
for tourmaline run 1.623-1.643, while those 
of olivine are 1.659-1.697. 








The Emerald Scarcity 





RECENT issue of the Berliner Tage- 

blatt had an interesting article on the 
emerald. It states that although one of the 
loveliest of precious stones the emerald has 
disappeared from the market for the last 
12 years. Fashion not paying much attention 
to the emerald has something to do with this 
fact, but the stoppage of the mines in Colom- 
bia hurt; then the war killed the only source 
of production; in 1912 the mines had closed 
because sales fell off. The stock of stones 
was placed in European banks. In 1918 
French capital again started production in 
the Muzo and Coscuez mines and France 
became the emerald market. 

In ancient days there were emerald mines 
on the Red Sea coast, in India and near Per- 
sia in Scythia. The Siberian stones, which 
are present in plenty, lack the intensive green 
of true emeralds. The same can be said of 
the stones from Madagascar, Australia and 
North America. The ancient sources furnish 
no more. The finest, largest intensive green 
stones are from Colombia. Only the large 
stones were formerly prized in Colombia; 
they did not know how to cut and prepare 
the small ones and the pieces so they lay 
around unnoticed or thrown away. One 
day they noticed that the entrails of poultry 
and other birds sometimes held splinters 
of emerald as well as sand. The govern- 
ment forbid killing poultry or other birds 
in the neighborhood of the mines and took 
over the control of the roadways. Strangers 
unaccompanied by the police could not enter 
the district. 

Today the smallest stones are worked up 
and the output of the year has risen to 
four millions gold. Emerald cutting is car- 
ried on in India, Pforzheim, Paris, Birming- 
ham, New York. The best emerald cutters 
are Indian. As the stones often have flecks, 
it takes skilful hands to cut them out ar- 
tistically. Strange conceptions of the work- 
ing of the stones on their wearers have come 
down to us from the different peoples and 
different times. In the book Ratnapariska 
of India the stone is recommended to be worn 
for poisons, in battle, in the preparation of 
magic formule. It has to be set in gold. In 
early Christian symbolism lasting faith, be- 
lief in the Trinity, are ascribed to the emer- 
ald.—C. W. C. 








Experimental work will be started this 
month by an American company, which is 
considered one of the largest mining com- 
panies on the Continent, in the Schrieber 
gold field in Canada, according to U. S. 
Trade Commissioner Meekins, at Ottawa. 
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How Far Do Statements in Advertisements Bind the Seller 
of Merchandise? 











By Elton J. Buckley 














SUIT recently brought by a delivery 

truck company against a buyer for 
$906.40 of repairs, and just decided, raises a 
question not only interesting, but important 
to every business man who advertises or 
who reads and is impressed by other men’s 
advertising. 

The question is this: How far are state- 
ments contained in advertising binding on 
the advertiser? Can the buyer treat them 
as warranties if the goods go wrong, on 
the ground that he relied upon them and 
was led to buy because of them? Or can 
the seller argue that the purchase and sale 
transaction stands on its own feet regard- 
less of the advertising? 

In the case referred to the court showed 
a tendency to hold advertisers much more 
closely to their advertising statements than 
the average advertiser has any conception of. 

The truck company sued Meyer for $906.40 
to cover repairs to one of their trucks which 
he had bought, used a while and then turned 
in for repairs. He defended on the ground 
that the truck had been falsely represented 
to him in the company’s advertising, and 
that the defects in it, resulting in the need 
to do the $906.40 worth of repairs, was 
largely due to his reliance upon the mis- 
representations, 

The advertisement which Meyer said was 
false or exaggerated contained the following 
statements: “Our rebuilt trucks look good 
and will give you the very best of service.” 
. . « “Do you know that a high-grade 
used truck rebuilt and renewed is a better 
buy and of more substantial value than a 
cheap new truck?” . . “A rebuilt 
Packard is practically a new truck as far as 
wearing qualities and operating efficiency 
is concerned.”.... “A built Packard carries 
the same warranty as a new truck.”..... 

Meyer said he read these advertisements, 
was inspired by them and went right away 
and bought. When he came to use the truck 
he found that it wasn’t what the advertise- 
ments represented it to be at all—it worked 
very badly and had to go back for repeated 
repairs which finally reached the sum of 
$906.40. Meyer refused to pay it and suit 
was entered. 

Now the truck company got around 
Meyer’s point about the advertising in this 
way: they said he had signed a contract of 


purchase which contained the following 
clause: 


“All promises, verbal agreements or 
agreements of any kind pertaining to 
this purchase not specified therein, are 
hereby expressly waived.” 


Therefore, said the company, even if the 
advertising did exaggerate a little, that ex- 
aggeration was waived when Meyer signed 
the contract with the above clause in it. 
re. ns lower court decided against Meyer, 
Th ¢ Appeal Court decided in his favor. 

¢ higher court held that the truck com- 
Pany couldn’t get rid of its advertised repre- 


Copyright January, 1925, by Elton J. Buckley. 


sentations quite so easily. This is from the 
decision : 


“It is quite clear and conclusive that 
the language in the written order or 
contract of sale, ‘all promises, verbal 
agreements, or agreements of any kind 

- pertaining to this purchase not specified 
therein, are hereby expressly waived,’ 
relate solely to any special contracts or 
arrangements expressly made by the 
parties outside of the general custom or 
usage in such sale of goods. 

“It in no wise negatives or nullifies 
the things or matters set forth by the 
Packard Motor Co. in its general news- 
paper advertisements which appear in 
evidence in this case. Whether or not 
the newspaper advertisements and the 
things and matters therein set forth were 
relied upon by the purchaser : 
and entered into the contract between 
the parties, is a question for the determi- 
nation of a jury. The cause should have 
been left to the jury for determination. 

“It may be urged that this is a sub- 
stantial modification of the old doctrine 
of caveat emptor, ‘let the buyer beware.’ 
Is it not high time, however, that that 
doctrine should be somewhat modified ; 
at least that it should have no higher 
place in the business life of a nation 
than the companion doctrine, let the 
seller beware’? There is entirely too 
much disregard of law and truth in the 
business, social and political world of 
today. It is time to hold men to their 
primary engagements to tell the truth 
and observe the law of common honesty 
and fair dealing.” 


This being important, I took a look 
through the cases and found the law not 
perfectly settled. There are many cases, 
however, which hold that an advertiser prac- 
tically warrants and can be held responsible 
for the truth of every statement which he 
makes in his advertising, if it amounts to 
a specific description of the goods or a 
representation concerning them. And that 
if the advertised statement is wrong, the 
buyer can sue the seller for damages. This 
has been held in cases involving machinery, 
fertilizers, food products, monuments, pianos, 
pictures, safes, seeds, silos, vessels, engines, 
autos and many other articles. 

There are two conditions, however: 1, 
the buyer must have relied on the advertise- 
ment, that is, bought on the strength of it, 
and, 2, he must not have signed any agree- 
ment which absolved the seller from the 
binding force of his advertisements. ' In the 
truck case I have been discussing, the com- 
pany thought their buyer had done the 
second, but the court differed. It would 
have to be a very strong agreement, indeed, 
that would let an advertiser absolutely free 
from his advertising statements. 








A. E. Austin is the successor to John F. 
Wippich at Ipswich, Mass. 
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Countries of Western Hemisphere the Best 
Customers for American Jewelry and 


Plateware in 1923 S 

WasuIncrton, D. C., Jan. 14—Now that 
all the figures of the Department of Com- 
merce for 1923 have been compiled and ar- 
ranged, it is interesting to note that. during 
that period Argentina was the biggest cus- 
tomer of the silver plated ware manufact- 
urers in the United States. The South 
American market in other directions and 
in other large centers of population was an 
active one for the United States plate man- 
ufacturer, and demonstrates that there is 
a vast field to be cultivated directly south 
of us, besides the European one on which 
much thought—sometimes too much—is 
given, to the exclusion of other highly inter- 
esting fields. Brazil and Chile, the two other 
powers to the south, each took compara- 
tively large quantities of silver plated knives 
and forks for their tables. 

Quebec and Ontario were during the period 
mentioned the largest importers of Ameri- 
can made jewelry, taking together something 
more than a quarter million dollars worth 
during the year—to be exact, $290,272 worth, 
plus an extra $43,993 worth of manufactures 
of platinum, outside of jewelry. 

Out on the prairies, the farms and the 
cold wheat fields in the provinces of Canada, 
where one might not look for a jewelry 
market, and would not expect to find much 
jewelry worn, there comprised a group 
which were the second largest jewelry cus- 
tomers of the American manufacturers in 
1923. These Canadian provinces took $48,- 
082 worth, and made a satisfactory addition 
to what was taken by the leading commercial 
provinces of our northern neighbor. 


Brazil, the largest South American Re-- 


public, and one of our near neighbors on 
the American continent, and a close friend, 
despite its native tongue being Portuguese, 
was the third customer in point of jewelry 
values exported. The Brazilians took $26,- 
014 worth of various manufactured articles 
se with precious stones. But a close fourth 
was run to the warm republic by British 
Columbia, and the Yukon, grouped together, 
which would indicate that whether the cli- 
mate is hot or cold, the natives are partial to 
sparkling gems, and jewelry speaks a uni- 
versal language to the people who live in 
widely different climes, 

Of main interest in these statistics, there- 
fore, is the fact that our main jewelry 
markets are on the American Continent, and 
this is something over which our jewelry 
manufacturers and exporters should deeply 
ponder. 








Jewelry from the prehistoric Indians of 
this country has been placed on display in 
the new National Museum and is of special 
interest to jewelry manufacturers and those 
interested in the historic lore of ancient 
adornment. These special antique orna- 
ments were recovered during the recent ex- 
plorations of Pueblo Bonito, New Mexico, 
by the exploration party of the National 
Geographic Society, and include many novel 
pieces, especially several pair of large tur- 
quoise ear pendants, turquoise necklace, and 
other articles. 
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Paris Jewelry Fashions 








By L. Reid 

















HE small, quite round watch is very 
T popular just now. Suspended by a piece 
of gold or silver ribbon and fastened by a 
‘eweled pin, to the left side of the gown, 
it is worn in the house, covered by the out- 
door wraps in the street. The thick, small 
watch, not round, but very far from flat, 
in all graduations from the actual “ball” 
shape to the pancake, is more worn than the 
somewhat eccentric “ball’ watch. Some- 
times the dial, showing the hour, is worn 
with the face turned to the dress, sometimes 
on the contrary visible to all and sundry. 
Asa rule, the glass is very thick and care- 
fully protected by the edge of the case, which 
protrudes beyond the glass as a rule. The 
effect, as a whole, is that of a bullseye lantern, 
and telling the time without very close in- 
spection on one of these elegant little trifles 
is not easy. That is perhaps why the face 
is more often turned towards the dress than 
outwards, for the jeweled back is certainly 
prettier than the dial, and if it is impossible 
to distinguish the time of day, by a furtive 
downward glance, as can be done in the case 
of a wrist-watch, there is no sense in keep- 
ing the watch that way up. 

. ¢ & 

Another novelty is the tiny seed pear! 
necklet. The very tiniest, finest pearls are 
ysed, but the center pearl is comparatively 
Jarge, or rather not so small as the rest, 
while the pearls on either side are carefully 
graduated. The whole thing, however, is so 
slight as to be hardly distinguishable at any 
distance. This fashion of using tiny pearls 
is also seen in bracelets, while other material 
is made up in the same way, tiny bits of 
coral being used for necklets and armlets, 
always with graduated pieces toward the 
center. An exaggeration of this mode is the 
use of one square, tlat stone, set in the center 
of the bracelet or armlet. The remainder 
of the stones, all set in platinum or gold, 
are very small, the very tiny stone being 
linked to the large stone without any attempt 
at graduation. Emeralds, rubies and sap- 
phires are used for this type of bracelet, but 
very often imitation stones are substituted 
for the genuine article, as real gems of the 
size of the center stone would be too costly. 
Sometimes jade is employed for these brace- 
lets and for necklets of the same type, while 
amber is peculiarly fitted for this treatment, 
but it is then without setting. 

x *k x 

Amber and tortoise-shell are very much 
the fashion in Paris just now. Whether 
used for sautoirs, necklaces or bracelets, 
amber always looks well and it is the darker 
Varieties that are the most seen. For the 
dark-skinned beauty, especially. amber sau- 
ne eso in demand, while the same 
, voman selects tortoise-shell orna- 
ments to suit her peculiar style. Cardcases 
made in tortoise-shell, the mounts of bags, 
pa a amp . look very well, whether 
the reddish aia smal an eee 
dln: tap aie or : : wid are the most expen- 
cdots, The vn >rownis are the fashionable 

rtoise-shell mounts for black 


and brown dyed ostrich feather fans are 
very effective, and it is likely that fans will 
be more modish than ever this season, while 
they will be very large, during the ball season 
proper, which will soon open. 

* * & 

Seed pearl and jet combinations are very 
popular for bangles, creole earrings, barrettes 
and handbags. The creole earring is made 
of tiny seed pearls, massed together, lines of 
jet being used at regular intervals to break 
the pure white. In the barrette of this type, 
sometimes there is a central row of the larg- 
est size of seed pearls, with jet to outline, 
or the process is reversed, the seed pearls 
outlining the jet center line. In all cases 
the idea of a bed of flowers is reproduced, 
the jet and pearls being of exactly the same 
size and height, making a parterre of black 
and white. [or the slight, seed pearl bangle, 
which is rigid, and something entirely new, 
bits of jet are introduced among the pearls, 
according to a symmetrical pattern. The 
handbag, worn with jewelry of this type, is 
about six inches in width and five in length. 
It is made of a seed pearl fabric, with a re- 
lief in jet. The mount is made of diamonds 
and jet. 

* ok Ox 

Platinum is more and more used for the 
setting of all sorts of jewelry, for, being the 
fashion, no one dares to be content with 
mere gold. Especially for earrings, it is al- 
most the only wear in certain types of orna- 
ments. Meanwhile, gold of a greenish, very 
deep yellow or reddish shade is popular; in 
fact, anything excepting the plain, every- 
day colored metal, as the Parisian must have 
something out of the ordinary. In studs, 
for instance, two shades of gold are fre- 
quently used for the same article. If a stud 
is decorated with leaves or flowers, they will 
be either lighter or darker than the back- 
ground, although all in gold. In the same 
way, the popular flower, bird, fruit or Egyp- 
tian head scarfpin is made in chased gold, in 
two hues. Jn the same way bracelets are 
made with chased gold in two shades, the 
flower ornaments being made in another 
shade. A pretty pattern is a rose, in pale 
gold, joined with a link which is of a darker 
color, 

* * * 

Very ornate necklaces are made in two 
colors of gold, with a chain of small links 
of pale gold. From this chain hang devices 
of leaves and berries, the leaves in the darker 
shade of gold, the berries in loops, lighter. 
Sometimes there is a line of leaves and ber: 
ries that hang loose between the loops. These 


chains are hung on mistletoe, with berries, ’ 


conventional flower patterns, such as violets 
and daisies, but on a very small scale. These 
chains, which hang loose and abundant, must, 
however, fit the neck, otherwise the loops 
would not show to advantage. 3rooches, 
very wide, and rings are made in the two 
colors of gold, with flower and other similar 
patterns, the patterns being only in slight 
high relief. Sometimes there is a bar, with 
a twist of leaves and berries worn as a 
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brooch, while the ring, too, is encircled by a 
two-color gold device. 
a 


Ivory and bone is being painted with sepia, 
strange devices being seen that almost cover 
the original material, making it look like 
some dark substance instead of pure white. 
A bead in ivory, with a sepia device, is used 
as the alternate stone in a sautoir, the other 
stone being in red enamel or coral. The 
effect is grotesque rather than pretty. Sau- 
toirs in engraved ivory, without other stones, 
however, are very pretty, while the sautoir 
made up of white ivory beads, alternating 
with engraved beads, perhaps, or a red bead, 
and having the pattern broken by gold, by 
green, or blue from time to time, but with- 
out settled design, is popular. Sepia-painted 
ivory is much used for card cases in Paris 
just now. The most delicately painted land- 
scapes are seen in one corner of the card 
case, the whole requiring a microscope to 
appreciate the handiwork properly. Ivory, 
painted in sepia or black, is also used for 
fan-mounts, for bag-mounts, and similar 
purposes. 

x *k * 

Jet, more popular than ever, lends itself 
to a new type of jewelry in a particular man- 
ner, as it can be so easily carved or other- 
wise manipulated. The new necklace, with 
the loops, or loops alternating with strands, 
is carried out in this material. Brooches, in 
the form of a bow, with two strands, made 
after the same pattern, are seen in all kinds 
of devices. Earrings to match are also seen, 
while collarettes, only worn by older women 
just now, are also carried out in polished or 
dull jet, the dull jet being perhaps the most 
modish. 








Income Tax in a Nutshell 





WHO? Single persons who had nét 
income of $1,000 or more or gross in- 
come of $5,000 or more, and married 
couples who had net income of $2,500 
or more, or gross income of $5,000 or 
more, must file returns. 

WHEN? The filing period is from 
January 1 to March 15, 1925. 

WHERE? Collector of internal reve- 
nue for the district in which the per- 
son lives or has his principal place of 
business. 


HOW? Instructions on Form 1040A 
and Form 1040; also, the law and 
regulations. 

WHAT? Two per cent. normal tax on 
the first $4,000 of net income in excess 
of the personal exemptions and credits. 
Four per cent. normal tax on the next 
$4,000. Six per cent. normal tax on 
the balance of net income. Surtax on 
net income in excess of $10,000. 








A. V. P. Jerdan died recently at the home 
of his son in East Falmouth, Mass., and the 
body was placed at rest in Norristown, Pa. 
Mr. Jordan learned his trade as an en- 
graver at the Gorham plant at Providence, 
R. I, and at the age of 21 went to Phila- 
delphia as foreman in the engraving depart- 
ment of J. E. Caldwell & Co. He was well 
known for his ability as an engraver and 
designer during his long and faithful service 
of 58 years. He retired last march. 
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HOPE SAPPHIRE 





“Hope For THE BEst 


ea ton advertising phrases are not 
rs always accurate—yet “ ‘Hope’ For the 
Best” is a strict truism in which manufac- 
turers of fine jewelry agree. 


It is seldom that one product stands out as 
predominant in any field. When Heller 
Hope Sapphires and Rubies are so univer- 
sally recognized as the finest synthetic stones 
produced, it behooves the jeweler to insist 
on them if he is to “ ‘Hope’ For the Best” 
results. 


L#Heller ES ON, Inc. 


PARIS - PROVIDENCE - GENEVA 
358 Fifth Avenue, New York 





By The Makers of Deltah The Gold Purple Line 
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Exports of Jewelry and Kindred Lines Show Improvement 








Eleven-Month Figures Promise Further Improvement for 1925—Jewelry, 
Optical Goods, Office Appliances and Supplies and Photographic 
Apparatus Included in Classes Revealing Gains in Foreign Sales 

















WasHINGION, D. C., Jan, 15.—Exports of 
specialty products for the first 11 months of 
1924 as a whole showed decided improve- 
ment over the same period of 1923 and in 
many cases promise further _improvement 
for 1925, judging by the gains in recent 
months, according to the Specialties Division 
of the Department of Commerce. 

The 1924 1l-month export trade in 
jewelry, watches and optical goods showed 
substantial improvement over the trade for 
the similar 1923 period. These gains are 
chiefly accounted for by the fact that a large 
part of the trade in these items is shipped 
by parcel post and that parcel post ship- 
ments were recorded in the export statistics 
for the first time in 1924. 

Exports of precious stones, jewelry and 
precious metal ware amounted in the period 
under discussion to totals of $2,982,478 in 
1924 and $1,656,489 in 1923. For the month 
of November the trade in this class reached 
$308,036 in 1924 as compared with $193,498 
in 1923, 

Shipments of complete watches for the 
first 11 months of 1924 amounted in 
number to 639,425 and in value to $1,045,177 
as compared with similar 1923 figures of 
621,638 and $593,844. It is significant that 
the average unit value in 1924 was roughly 
$1.63 as compared with a similar watch 
value in 1923 of approximately $0.95. Un- 
doubtedly the parcel post shipments must 
have been more highly valued. 

Exports of optical goods for the period 
under discussion in 1924 amounted in value 
to $2,982,478 as against a similar 1923 total 
of $1,656,489. These shipments likewise are 
greatly affected by the new parcel post re- 
turns, 

Exports of office appliances for the first 
1] months of 1924 as a group reached the 
high total of $24,198,332 as compared with 
the corresponding 1923 period sum of 
$19,763,250. Gains within the group for 
this period occurred in all five classes 
among which shipments of adding and cal- 
culating machines, typewriters and address- 
ing and duplicating machines stood out more 
prominently, The 11-month trade in these 
items amounted in value, respectively, to 
$5,496,211, $13,848,244, and $475,674 in 1924, 
as against figures of $3,008,827, $12,526,813 
and $382.33] in 1923. 

The group of office supplies during the 
first 11 months of 1924 reached an ex- 
port total in value of $6,628,249 as compared 
with the sum of $5,378,187 during the same 
Period of 1923. The group total gain is 
accounted for largely by advances shown 
m refillable pencils and fountain pens. 
Almost all the others showed smaller gains. 
It must be remembered, however, that un- 
ners large part of these gains resulted 
rom the inclusion of parcel post shipments 


worth $25 or more between firms in the 
€xport statistics for the first time in 1924. 
Exports of photographic goods for the 
Il-month period of 


1924 aggregated a 


total value of $14,740,245 as compared with 
the similar 1923 sum of $12,830,215. The 
gains in this group occurred mainly in the 
shipments of cameras and motion picture 
films. Exports of cameras for the period 
under observation numbered 240,365 worth 
$1,298,402 in 1924 and 165,412 worth $779,485 
in 1923. Motion picture film exports for 
the first eleven months of 1924 and 1923 
were as follows: Raw film 56,130,857 feet 
worth $1,213,900 in 1924 and 50,289,961 feet 
worth $1,046,665 in 1923; negatives 7,769,480 
feet valued at $1,343,597 in 1924 and 7,916,050 
feet valued at $875,257 in 1923. 

A number of other specialty products 
showed gains of smaller magnitude in the 
1l-month total exports, notable among 
which were scales and balances, firearms 
and ammunition and musical instruments. 
In all, 17 out of the 22 listed groups of 
specialty exports showed improvement in 
the total eleven-month period of 1924 which 
promises a_ satisfactory 1924 year for 
specialty exporters and with the improving 
conditions abroad holds forth better promise 
for 1925. 








MUST FILE ANSWER 





Court Refuses to Dismiss Complaint Against 
New York Jewelry House Sued for 
Breach of Warranty 


A decision of interest to the jewelry trade 
was handed down by Supreme Court Justice 
Mullan on Wednesday last in the suit of 
Mary Gleason against Lebolt & Co., in 
which the plaintiff sues on an assigned claim 
from one Florence McHenry. She aileges 
that her assignor bought from the defendant 
on Dec, 31, 1920, a marquise diamond ring 
weighing 10.52 carats for $25,000, “upon the 
express representation and warranty that the 
said diamond was a perfect stone, free from 
all flaws or defects of any character or de- 
scription.” 

The complaint alleged further that the 
warranty was false and that in June, 1922, 
the buyer “first discovered” the falsity of 
the warranty and “immediately gave notice 
to the defendant” thereof, and that “the 
aforesaid notice to the defendant herein was 
given by the said buyer within a reasonable 
time after she knew of such breach.” — 

The case came before Justice Mullan on 
an application by the defendant to dismiss 
the complaint, contending that there is 
nothing in it from which an inference might 
be drawn that the plaintiff has complied 
with the requirements of Section 130 of the 
Personal Property Law, that the buyer give 
notice of a breach “within a reasonable time 
after the buyer knows or ought to know 
of such breach.” 

In his opinion denying the motion, Justice 
Mullan said: 

“While it is true that because of the 
plaintiff’s failure to set out the nature of 
the claimed flaws and defects, or anything 
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to show excuse for the considerable period 
of time between purchase and discovery, one 
is unable to glean from a reading of the 
complaint, the slightest notion of. the charac- 
ter of the alleged defects or the reason for 
the delay in giving the notice, I am of the 
opinion that the bare allegation of timely 
notice, in the words of the statute, is suffi- 
cient statement of ultimate fact. 

“It would be difficult, if not impossible, in 
most cases actually to show reasonableness 
of time in giving notice of a breach of 
warranty except by the allegation of what 
ordinarily would be considered purely evi- 
dentiary matter. Although defendant’s 
counsel does not seem to press the point 
very urgently, he argues also that the period 
between purchase and discovery was, aS a 
matter of law, too great. 

“T think it is clear that the contention is 
untenable. We do not know how difficult it 
may liave been to discover the flaw. We do 
not know whether the plaintiff’s assignor 
had any knowledge of diamonds, or whether 
the circumstances were such as to permit 
her, as a reasonably cautious person, to rely 
wholly upon the possibly expert knowledge 
of the defendant’s salesman, 

“The peculiar circumstances of each case 
must govern the decision in that case as to 
whether or not the buyer acted reasonably 
in respect of the discovery of a defect. Had 
the plaintiff chosen to state the nature of 
the defect and the reasons for the buyer’s 
delay in giving notice, she might have her- 
self shown a situation that would have put 
her out of court on her own version. As 
the pleading stands, however, she is entitled 
to show any valid reason for the delay.” 

When the suit was first started last 
October it was said on behalf of Lebolt & 
Co., that the action was without merit and 
the claim was preposterous, Florence Mc- 
Henry, they claim, bought the ring four 
years ago, paid for it two years ago and 
never made any complaint as to the quality 
of the merchandise. Later she paid for the 
merchandise and owed: Lebolt & Co. a bill 
for $1,600. They had,endeavored,fo collect 
this for a long time, they”said, and finally 
served her, in OctOber, ina suit in the City 
Court. Thereupon they claim they were 
immediately served with this suit.by Mary 
Gleason on an agsigned claim of Florence 
McHenry. 

It was claimed that Lebolt & Co. never 
received any complaint at all from their 
customer as to the quality of the original 
ring and why a claim, which they contend 
is ridiculous, should be brought up at the 
present time, they were unable to under- 
stand, unless it was for the purpose of 
preventing their collecting the amount 
claimed as a balance on the old account. 








The assets of Abraham Berner, indi- 
vidually and as surviving partner of D..& A. 
Berner, jewelers, of Albany, N. Y., amount 
to $6,830 according to the official appraisal 
filed in United States District Court at 
Utica. Louis Heller Chester A. Blauvelt 
and Washington I. Palmer appointed by the 
court made the appraisal. The principal 
items in the assets included watches, $1,111; 
rings, $1,986; pens and pencils, $807; silver- 
ware, $219; ivory, $348 and miscellaneous 
articles, $1,757. Fixtures are valued at 
$155 and accounts, face value, $258. 
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MANUFACTURER of 
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PRECIOUS STONES 
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We use Platinum and Iridium 
exclusively. 
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The News from England 








Conditions in the Diamond Market—Police Hunting Jewel Thieves—South 
African Gold Mines—Air Line to the Congo—Outlook Bright 
in Sheffield Plate Industry 

















Lonxpon, Jan. 5.—The outlook for the dia- 
mond trade in general for 1925 is considered 
promising. The reports from such gem cen- 
ters as Amsterdam and Antwerp are dis- 
tinctly encouraging and considerable business 
is anticipated this month with foreign buy- 
ers. In some grades the stocks of stones are 
reported to be very low and prices in gen- 
eral wil! doubtless be maintained at the 
higher level reached at the tail-end of 1924. 
Backes & Strauss, the Holborn Viaduct dia- 
mond firm, says that while the wholesale dia- 
mond trade in the United Kingdom did not 
come up to expectations in the last month of 
the old year, the retail trade enjoyed a pretty 
fair business. The firm says: “I*air Christ- 
mas trade has been done by retailers in arti- 
cles from about $125 to $500, while the sale 
of more important pieces has been rather 
restricted. Quite a lively demand for larger 
stones, running from two to eight carats, has 
also been noticeable. The wholesale diamond 
trade on this side, chiefly owing to dark 
weather, has not come up to expectations in 
the month of December. The outlook for 
the coming year is certainly good, and we 
have not the slightest doubt but that the 
general feeling of hopefulness will be justi- 
fied.” 

ce oh 

More than 100 police were engaged in a 
hunt for three jewel thieves the other morn- 
ing at Brixton, a southwest London suburb, 
but the jewel raiders escaped by climbing 
rooftops and dropping pieces of coping stone 
and slates to impede the progress of pursuers. 
This was the sixth visit paid by jewel thieves 
to Conyer’s jewelry shop in the Brixton 
road. The jewel thieves forced a way 
through a back window, cut clean through a 
stairway, then a ceiling and finally made a 
hole large enough to get through a barred 
door to the safe within. They got $1,500 
worth of gems, but were caught sight of by 
a policeman while still on the premises, 
which were immediately surrounded by po: 
lice from nearby stations. The thieves 
climbed out onto the roofs of neighboring 
houses and made their way to the Palais de 
Danse building, where they succeeded in get- 
ting down to the ground, helped by the noise 
ol a gathering storm. Large chunks of 
coping stone were dislodged and toppled to 
the ground by the raiders as they worked 
their way over the roofs, the idea, apparently, 
heing to make the police seek cover. One 
of the three men was pursued on the ground 
by the policeman who first turned in the 
alarm, The policeman was gaining on the 
Jewel thief when the latter slipped out of his 
overcoat and threw it over the officer’s head, 
eventually slipping away in the darkness. A 
considerable amount of the stolen jewelry 
was later found in a pocket of this overcoat. 
Last year nearly $25,000 worth of gems were 
stolen from the same jewelry store. A de- 
are of the three men has been circu- 
y Scotland Yard. 

x * * 


The fact that the Rand dividends for 1924 





amounted to nearly $49,000,000 encourages 
the belief that market interest in Kaffirs will 
tend to broaden. At present South African 
gold mines are hanging fire. The dividend 
total for the year is some $7,000,000 higher 
than in 1923 and has established a new high 
record. The achievement is considered the 
more remarkable bearing in mind the heavy 
decline in the gold premium. December 
profits will be appraised on the basis of the 
standard price of 85 shillings per ounce net 
for fine gold. 
x ok 
Within the next three months it is hoped 
to have an air line in operation in the Congo 
whereby gold, ivory and diamonds will be 
transported a distance of more than 1,100 
miles. The air line will operate between 
Katanga, in the interior of the ‘Belgian 
Congo, and Kushesha, the capital. Around 
25 aerodromes and landing stages have been 
built in the swamps and jungle along the 
route, and the first six Handley-Page air 
liners that will carry the precious gems and 
metal mined in the interior of the trackless 
country are almost ready. 
x Ok Ok 
Now that the gold embargo has been lifted 
on the disposal of gold mined in Korea, the 
Chosen Syndicate hopes to benefit materially. 
It was disclosed at the Syndicate’s first meet- 
ing that it can now obtain the world’s price 
for its gold, instead of being required to sell 
to the Japanese government at a fixed rate. 
The low rate of the Japanese yen resulted 
in a loss to the producers. 
x Ok Ok 


The opinion is expressed in the Sheffield 
plate and cutlery industry that 1925 will 
prove a prosperous year and that present 
signs point to increased business. It is ap- 
parent that the stability so long desired is, 
however, by no means present. The plate, 
cutlery and kindred lines are now barely 
marking time as a result of the Christmas 
reaction. The manufacturers say that 1924 
was not such a bad year, the turnover in 
cutlery both in the home and the export mar- 
ket being bigger than in 1923, although 
profits were not in proportion to the amount 
of work turned out. The keen competition 
was responsible for prices being cut to the 
bone. The plate houses say they were fairly 
satisfied with the year, the principal business 
done being in public service lines and the 


cheaper quality goods. The Birmingham 
makers of nickel-silver goods have been 


among the most active in the non-ferrous 
department and some good inquiries are com- 
ing forward even at this period of seasonal 
slackness. 

x ok * 

It is learned here that the proposal to lift 
the embargo on the shipment of gold from 
Canada to the United States is causing some 
perturbation in Vancouver. For years there 
has been this embargo, but it is now reported 
that acting on instructions from Ottawa the 
Vancouver Assay Office has ceased to pay 


gang. 
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for gold mined in the Provinces on the basis 
of New York funds. Gold mining companies 
in East Canada have recently been shipping 
gold to New York under government permit. 
In British Columbia it is held that exported 
gold should go to England. 

x *k x 


The Transvaal gold production for No- 
vember, according to a cable received by the 
National Bank of South Africa here, was 
802,313 ounces, a decrease of 25,270 ounces 
in weight and around $1,000,000 in value, 
compared with the month of October. The 
value of the output was nearly $17,000,000, 
calculated on a basis of 89 shillings per fine 
ounce. 

* * x 

Retail jewelers, who are now experiencing 
the reaction that is inevitable from Christ- 
mas buying, say that one of the best selling 
lines the past two weeks was the very long 
necklaces of semi-precious stones, carved in 
various shapes and strung on silken cords 
with long and brilliantly colored silk tassels. 
The necklaces were in every variety of de- 
sign. 








Binghamton, N. Y., Police Solve Robbery 
of Benjamin T. Ash Son’s Store by 
Arrest of Fifth Member of Ban- 
dit Gang 


3INGHAMTON, N. Y., Jan. 16.—The rob- 
bery of Benjamin T. Ash & Son, jewelry 
store on Washington St., on the night of 
Nov. 30, in which a clerk was held up by 
masked and armed men, was solved and a 
quantity of the loot was recovered late this 
afternoon with the arrest of Joseph Tinder, 
aged 17, the fifth member of the bandits ar- 
rested since yesterday. 

Amen Batroney and George Lynn, two of 
the four hold-up men arrested yesterday, 
confessed the robbery of the Ash store and 
implicated Tinder. He was arrested by De- . 
tective Jeremiah Donahue and _ Detective 
John 1. Crawford. 

The confession of Tinder led to the recov- 
ery of fraternal pins, rosaries, fold pencils, 
brooches, bar pins and other jewelry beneath 
a davenport at his home at 163 Murray St. 
It is a part of the $867 worth of goods taken 
in November. 

Batroney, Lynn and Tinder went to the 
store and broke through a rear door. They 
were filling a bag at 8 p. M. with valuables 
from the display window when Dwight N. 
Robbins unlocked the front door, entered the 
store and turned on the light. 

Tinder left the store when he heard Rob- 
bins unlock the store, while Batroney and 
Lynn hid behind the counter. As Robbins 
turned on the light one of them thrust a re- 
volver into his ribs and ordered him to 
throw up his hands. Then the bandits backed 
out of the front door and disappeared. 

Robbins notified the police within 15 min- 
utes, and from the description of the men 
suspected Tinder as one of them. Robbins, 
however, could not identify him, and he was 
released. 

Lynn and Tinder confessed also to the rob- 
bery of the W. Levine grocery store. 

The arrest came after a series of bur- 
glaries. Andrew “Cap” Wagner, 17, is re- 
garded as the leader of the gang. Mike 
Pudiak, 16, is the youngest member of the 
All_pleaded not guilty. 
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Continuous Shipments 
Direct From the Mines 
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Gem Sapphires 
Gem Rubies 
Gem. Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 
Calibre Emeralds 
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ALBERT RAMSAY & CO. 
2 WEST 47TH STREET 













When in London a visit to our London office and factory will be of interest to you. | 


NEW YORK 
Teleph : 
LONDON OFFICES: sen sigge sia FACTORIES: : 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. : London, E. C. 
INDIA 
Bombay Calcutta Rangoon 
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LATEST CUSTOMS RULINGS 
Ny 





Customs Board Rules on Imported Articles 
of Interest to Jewelry Trades 


During the past week the Board of United 
States General Appraisers, sitting at New 
York, has ruled upon the classification of a 
number of items, brought from abroad by 
jewelry importers. 

REAL AMBER BEADS 


One of the most important of these rulings 
fixes the tariff classification of real amber 
beads, graduated, and strung on strong dou- 
ble strings, resembling yellow silk. On en- 
try through the customs, consigned to Em- 
rich & Schorsch, of New York, these beads 
were taxed at the rate of 80 per cent. ad 
valorem under Par. 1428, Act of 1922. In 
a lengthy opinion, in which the United States 
Customs Appraiser’s classification of these 
beads is severely criticised, Judge Sullivan 
finds that, on the record presented, the beads 
should have been taxed at 20 per cent. ad 
valorem under Par. 1438, Act of 1922. 

After emphasizing that this issue is of 
importance, Judge Sullivan takes occasion in 
his conclusions to point out that the United 
States Appraiser at New York incorrectly 
described the strung amber beads in question 
by the statement—“the merchandise in ques- 
tion consists of necklaces, brooches or other 
jewelry articles, composed of metal or of 
metal' set with imitation precious stones.” 
Referring: to this erroneous classification, 
Judge’Stilivan writes in part: 

“There is not a particle of metal in the 
articl@#in question, nor are they set with 
imitation precious’»stones. The beads in 
question are composed of real amber, not 
imitation, and, as we have stated, we are 
without proof that they are either precious 
or semi-precious stones. * * * It is 
doubtful, judging from the appraiser’s re- 
port, whether the appraiser had strung am- 
ber beads in mind. "We are very much in 
doubt, therefore, whether the usual presump- 
tion of correctness attaches to the action of 
the collector in this case. There is simply 
the statement that the merchandise is jewel- 
ry and not a single fact to sustain that state- 
ment. 

“Why is the Board left in the dark as to 
this question? 

“Is there not some one or more who could 
enlighten us as to the classification of this 
merchandise ? 

“The Government cannot expect the Board 
to have any independent expert knowledge 
as to this merchandise, and if we did have 
such knowledge the Court of Customs Ap- 
peals has held that we cannot use it. 

“The Government has not introduced any 
Proof that these beads are jewelry, finished 
or unfinished, and we cannot say they are 
from this record.’ On the present record, 
therefore, we follow our decision in Abstract 
47390, and hold this merchandise dutiable 
as manufactures of amber at 20 per cent. 
ad valorem under paragraph 1438. 

The protest is sustained.” 


UMBRELLA HANDLES, BEADED 

In a decision sustaining a protest of Lord 
& Taylor, of New York, the Customs Board 
finds that imported umbrella handles, com- 
posed of wood and beads, beads chief value, 
are dutiable at 40 per cent. ad valorem un- 
der Par, 1456, Act of 1922, rather than as 
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assessed by the collectofTat thé"rate of @ 
per cent. ad valorem under Par. 1403, Act of 
1922. 

CUT STEEL BEADS 


The rate on cut steel beads, strung, is re- 
duced in a ruling by the Customs Board, sus- 
taining protests of Phillips & Tannenbaum 
Co., of New York. The beads in question 
were assessed at 60 per cent. ad valorem un- 
der Par. 1403, Act of 1922. Judge Sullivan 
finds that they should have been taxed at 35 
per cent. ad valorem under Par. 1403, Act 
of 1922. 


BEADS, TEMPORARILY STRUNG 

Beads, temporarily strung, taxed at 60 per 
cent. ad valorem under Par. 1403, Act of 
1922, are held dutiable at 35 per cent. under 
said paragraph, in a decision by Judge Sul- 
livan sustaining protests of T. Matsumura, 
P. C. Kuyper & Co., the Metro Bag Works, 
Louis S. Mayer & Sons, the National Bead 
Co., the G. R. Meissner Co., H. W. Robin- 
son & Co., Deutz & Ortenberg, Inc., A. & 
C. Falk and Veit, Son & Co., all of New 
York. 


GOLD OR SILVER PLATED HAIRPINS 


Overruling a protest of W. K. Wardner 
& Co., Inc., of New York, Judge Sullivan 
finds that certain imported hairpins, com- 
posed of metal, plated with gold or silver, 
were correctly taxed on entry at 80 per 
cent. ad valorem under Par. 1428, Act of 
1922. Claim was made for duty at 60 per 
cent. under Par. 399, Act of 1922. 


BEADS IN BUNCHES 


In a ruling sustaining a protest of A. 
Kriloff & Co., of Chicago, the Customs 
Board finds that bunch beads of glass, not in 
imitation of precious or semi-precious stones, 
loosely strung on short strings, taxed at 55 
per cent. ad valorem under Par. 218, Act of 
1922, should have been assessed at 35 per 
cent. ad valorem under Par. 1403, Act of 
1922. 


MATERIALS FOR JEWELRY 


The duty on materials of metal, suitable 
for use in the manufacture of jewelry, is 
reduced in a decision by Judge Sullivan sus- 
taining a protest of Winter Bros., of New 
York. The merchandise in question con- 
sisted of tiny pieces of metal filigree work in 
the middle of which was set a small piece 
of faceted steel-like metal resembling a small 
rhinestone. Duty was exacted at the rate 
of 80 per cent. ad valorem under Par. 1428, 
Act of 1922. Judge Sullivan fixes duty at 
75 per cent. ad valorem under another pro- 
vision in said Par. 1428. 


HATPINS WITH SPANGLED TOPS 


Hatpins, having a blue steel stem and large 
globular or pear-shaped head, thickly cov- 
ered with black spangles, were erroneously 
taxed as jewelry, with duty at 80 per cent. 
ad valorem under Par. 1428, Act of 1922, 
Judge Sullivan finds in sustaining a protest 
of the C. D. Heller Co., of Baltimore. Judge 
Sullivan fixes duty at 60 per cent. under 
Par. 1403, Act of 1922. 


BEADED FRINGES 


Overruling a protest of Jacob Miller, of 
Chicago, Judge Howell finds that imported 
fringes, composed in chief value of beads, 
were correctly taxed on entry at 90 per cent. 
ad valorem under Par. 1430, Act of 1922. 


= - 
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so ARTICLES OF BLACK GLASS 


Judge Sullivan rules, in a decision partly 
sustaining a protest of Albert Lorsch & 
Co., of New York, that unfinished button- 
shaped articles of black, some cut, others 
cut and faceted, imitating both jet and black 
onyx, are not “imitation jet buttons, pol- 
ished or faceted,” with duty at 60 per cent. 
ad valorem under Par, 1429, Act of 1922. 
The General Appraiser finds that, as two or 
more rates of duty are applicable thereto, 
the faceted articles should have been as- 
sessed at the rate of 55 per cent. ad valo- 
rem under Par. 218, and the non-faceted 
articles as “imitation semi-precious stones, 
not faceted” at 60 per cent: ad valorem 
under Par. 1429, Act of 1922. 


MOTHER-OF-PEARL AND BONE BEADS 


Sustaining protests of Henry Amdursky, 
of Pittsburgh, the Customs Board finds that 
mother-of-pearl beads, strung in bunches,:and... 
carved bone beads on individual strings, the 
strings! being temporary, it being necessary 
to re-string the beads on stronger strings in 
connection with additional beads to render 
them merchantable necklaces, are not the 
articles in chief value of beads provided for 
under Par. 1403, Act of 1922, with duty at 
60 per cent. ad valorem. These beads, Judge 
Sullivan finds, are dutiable as beads under 
the first section of said Par. 1403, at the 
rate of 35 per cent. ad valorem, 


— 
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Redlands, Cal., to Install Large Flower 
Clock with 21-Foot Dial and 
10-Foot Hands 


REDLANDS, Cal., Jan. 14.—On the crest of 
Smiley Heights, several hundred feet above 
the main line of the Southern Pacific Rail- 
road, where all those going or coming from 
the east may see it, Redlands will place a 
great flower clock that will be one of the 
attractive features of one of the best-known . 
parks and drives in the west. 

W. C. Guerth, a leading jeweler of this 
city, who is chairman of the committee of 
the Redlands Realty Board, is now studying 
the problems connected with the unique proj- 
ect. The cost of the flower clock has not 
been estimated, but it will be installed by the 
city and taken care of by the park depart- 
ment, 

The tentative plans call for a 21-foot dial 
with 10-foot hands. The clock is to be set 
on the hills, just above the new station of 
the Southern Pacific, and the plan is to have 
it controlled by electricity or run by water 
power. 

Mr. Guerth says that there will probably 
be no numbers on the face of the clock, but 
that letters will be used to form a greeting 
for those entering California. Greetings of 
14 letters have been suggested, and the word 
“at” or “to” would be placed in the center. 
Planting of flowers would be such as to in- 
sure blooms all through the year. 

Mrs. Lena Bennett, Duluth, Minn., widow 
of Harris Bennett, customs collector of the 
port of Duluth, during the Wilson admini- 
stration, has purchased the Harry Witz 
jewelry store at 1926 Third Ave., Hibbing, 
Minn., and will continue the business. The 
active management of the business will be 
under Harry Litman, who has been connected 
with Mr. Witz for the past seven or eight 
years. 
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ATTEMPT TO ESCAPE FAILS 





Alleged Jewelry Store Robber Jumps 
Through Second Story Window But 
Milwaukee Police Get Him 


Muwavuker, Wis. Jan. 16.—Jumping 
through glass, window sash and all, Eugene 
Gerrard, age 31, accused as a jewelry store 
robber, made a futile attempt to escape from 
police custody on Tuesday morning. 

The leap was made from the second floor 
of the central police station through a win- 
dow of Lieut. Harry Ridenour’s office. A 
few minutes later Gerrard, whose alias is 
“Ed Stone,’ was recaptured by Detective 
yruno Zellmer, after the officer had emptied 
his revolver at the fleeing man. Limping 
from the fall, Gerrard was taken to district 
court and bound over for trial on two bur- 
glary charges and held in lieu of $3,000 bail. 

Gerrard had evidently been contemplating 
the leap for some days. He frequently asked 
to be taken to Lieut. Ridenour, and when 
brought in would eye the window and sud- 
denly forget what he wanted to say. Tues- 
day morning Detective John Hogarth pre- 
pared to take him to court from Lieut. 
Ridenour’s office. 

“Follow me,” the detective ordered. 

“Like —— I will!’ Gerrard shouted and, 
screwing up courage, crashed through the 
window and fell on the sidewalk 20 feet be- 
low. 

Detectives Zellmer and Henry Mauger 
were standing at the corner when they were 
startled by the sound of breaking glass. De- 
tective Zellmer took after the man, who fled 
up the alley back of headquarters, while 
Detective Mauger ran north on Broadway 
to head him off. 

Twice Detective Zellmer fired at the man 
in the alley. At Biddle St., Gerrard turned 
east to Milwaukee St., and thence south. It 
was near Oneida St., less than half a block 
from where he landed after his jump, that 
he fell in a heap at the detective’s last shot. 
At first it was thought that he was wounded, 
but later it was discovered that his only in- 
juries suffered from the leap were a lame 
foot and cuts about his face. 

The nimble wits of a restaurant cashier 
and of a city detective on Saturday had lead 
to Gerrard’s arrest. Police say that at the 
time of his arrest Gerrard admitted being a 
“padded brick burglar” and confessed to hav- 
ing robbed the Phillip Grossman Jewelry 
Co., 311 3rd St., of between $400 and $500 
worth of jewelry, and the L. A. Van Ness 
Jewelry Co., 611 E. Water St., to the extent 
of about $200 worth of jewelry. Robbery in 
oth stores was accomplished by breaking 
the display windows. 

\bout 4 a. mM. on Saturday, Detective John 
Fridie met a man at Reed and Lake Sts., 
whose suspicious actions aroused his atten- 
tion. The man gave his name as Eugene 
Gerrard and said he lived at the Wells Ho- 
tel, but had been drinking and was “walking 
it off.” After being searched the detective 
permitted him to go. 

At 5:45 a. M. a man walked into Schu- 
‘ters restaurant, 164 Wisconsin St., and dis- 
Played several watches and rings, which he 
offered at an extremely low figure. The 
cashier told the officer on the beat, and the 
Teport was sent in to the detective bureau. 

Detective Fridie noted that the description 
of the man tallied with that of the one he 
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had questioned several hours prior. With 
two other detectives he again went to Reed 
and Lake Sts., where Gerrard was found in 
a saloon. 

Gerrard came to Milwaukee last July from 
Windsor, Can., and police records show that 
he was paroled from Joliet in 1921, after 
serving three of a one to 20 year sentence for 
burglary. 








Another Important Work on English 
Silver 





MEMBERS of the silverware industry, as 

well as many jewelers and silverware 
collectors of the country, have been deeply 
interested in the announcement recently made 
that a new work on silverware hag been pre- 
pared and is about ready for distribution. 
This is the volume, “Old English Silver,” 
by W. W. Watts, IF°.S.A., which is published 
by Charles Scribner’s Sons, New York. The 
work, which is a large one, the pages being 
13 x 94 inches, contains about 300 illustra- 
tions in collotype on about 150 plates, the 
illustrations appearing in an ordered and 
consecutive manner and dealing with the 
whole range of the silversmiths’ craft from 
Anglo-Saxon times to the end of the 19th 
century. 

The author, Mr. Watts, was at one time 
Keeper of the Department of Metalwork in 
the Victoria and Albert Museum, London, 
and is thoroughly conversant with the sub- 
ject which he treats. His treatment is in a 
way novel. Each chapter is prefaced by a 
description of the period under consideration, 
its social life and spirit and the great events 
of the time that affected the silversmiths’ 
art. Another original feature of the treat- 
ment is the effort made to trace the origin 
of the various styles and ornament (such as 
that from Germany in the 16th century and 
from France-at the end of the 17th century ) 
that so profoundly influenced English crafts- 
men and designers who manipulated this 
white metal. 

The examples chosen for illustration are 
from the finest pieces of craftsmanship from 
the collections and from the possessions of 
corporations, cathedrals and _ private col- 
lectors. 








Members of Wolverine Jewelers Travelers 
Club Hold Meeting and Plan to Attend 
Michigan Retail Jewelers’ Conven- 
tion 


Detroit, Mich., Jan. 14.—Members of the 
Wolverine Jewelers Travelers Club held a 
special meeting at the Elks’ Temple at 3 
p. M. Saturday, President Harry Groves 
presiding. The purpose of the meeting was 
to make some arrangements for the next 
Michigan Retail Jewelers’ convention to be 
held in May. 

A letter was received and read from W. 
A. Tall, president of the M. R. J. A., which 
in part was as follows: 

“T want to assure you of the sincere ap- 
preciation which all members of the Michi- 
gan Retail Jewelers’ Association have for 
the very able manner in which you boys have 
heretofore conducted your part of the con- 
vention entertainment, and earnestly trust 
that you will arrange to give us some more 
of the same this year.” 

Although nothing definite was decided on, 
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the club will accept the invitation again this 
year and give the Michigan retail jewelers 
another traveling men’s night at their con- 
vention. 

The following entertainment committee 
was appointed: A. R. Kanberg, with the 
A. H. Ficken Co., chairman; Mr. Schaefer, 
with Slade Tenney & Weadley; Louis 
Shoen, with the Henshel Co.; E. T. Will- 
iams, with Despres, Bridges & Noel; John 

sallard, with the Bulova Watch Co. 

It was also decided to send each club mem- 
ber a letter of thanks for the financial sup- 
port given last year, and also a report on 
how the money was used. Each member 
will be asked to consult his firm this year in 
regard to making a donation for the coming 
convention. The names .of all who make 
donations before April 10:will be given hon- 
orable mention in the convention program 
book. aie 

The club has a membership of 115 travel- 
ing men, covering the State of Michigan. 








HOLD ANNUAL MEETING 





Officers of Rochester Retail Jewelers’ Asso- 
ciation Re-elected for 1925 
Rocnester, N. Y., Jan. 16.—Members of 
the Rochester Retail Jewelers’ Association 
held their annual meeting Jan. 8, at the 
Powers Hotel, and elected officers for 1925. 
The same officers as last year were re-elected 

















CHARLES E, SUNDERLIN, RE-ELECTED PRESIDENT 


as follows: President, Charles E. Sunder- 
lin; vice-president, Frank Tarrant; secre- 
tary, Russell G. Scheer; treasurer, E. J. 
Schrceedel. 

In view of the fact that the Eastman 
Theater concerts are now being held on 
Thursday evenings, it was decided to hold 
the jewelers’ meetings on the second Tues- 
day of each month instead of Thursday. 

During the months of October, November 
and December, the local association ran a 
series of co-operative ads in connection with 
an advertising campaign of one of the largest 
plated silverware manufacturers. It was 
agreed by the members that all were well 
satisfied with the results, although the sales 
were not large. 
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Review of the Silver Market for 1924 





By C. W. Handy* 














OR six years since the termination of the 
Great War nations throughout the world 
have been striving to avoid the economic pit- 
falls produced by that undreamed of cata- 
clysm. Oppressive taxation, unbalanced 
budgets and depreciated currencies have made 
dificult the return to solid ground, and many 
paths have been traveled by the various 
countries in their efforts to reach the goal. 
But now in the year 1924 real progress 
along the road of reconstruction can be 
seen, The outstanding event was the suc- 
cessful formulation and putting into effect 
of the so-called Dawes plan for reparation 
payments by Germany; but by no means un- 
important were the election mandates in the 
United States and Great Britain by which 
the governments of the two financially 
strongest nations of the world were placed 
unmistakably in the hands of conservatives. 
Clear thinking, sound policies and construc- 
tive action should be the keynote of the pres- 
ent administrations in these countries. 


HIGHER PRICES 


The improvement in general conditions and 
sentiment has been reflected by the silver 
market. The high price for the year in New 
York of 72%c. exceeded the 1923 rate by 
3%c., and established a new high since the 
quotation of 72%4c. on June 13, 1922. A 
comparative table showing high and low 
prices for prompt delivery follows: 


HIGH 
New York—1924 ....... 72%c. on Oct. 9. 
New York—1923 .....06 68¥%c. on March 27, 
New York—1922 ....... 73%c. on May 22. 
London—1924 .....eeeee 36 1/16d on Oct. 9. 
London—1923 ......e00- 33 11/16d on Dec. 18. 
London—1922 .........237 3/8d on May 22. 


LOW 


tisdes 62%c. on Jan. 11. 
Prat 62%c. on July 30. 


New York—1924 
New York—1923 


New York—1922 ....... 62%c. on Dec. 15. 

London—1924 .......... 31 1/2d on Dec. 29. 
London—1923 ....ceeeee 30 1/2d on Feb. 8. 
London—1922 .......... 30 3/8d on Dec. 15. 


_ From the above table it may be seen that 
in the London market also the high price of 
the year compared favorably with the record 
quotations of 1922 and 1923, and that in both 
New York and London the low quotations 
for 1924 were higher than those of the two 
Preceding years. 


ECONOMIC FORCES SOLE FACTOR 


A most important feature relative to the 
Price level is the fact that during the year 
1924, for the first time since the war, the 
Price of silver has been determined solely 
by economic forces, and without such arti- 
ficial expedients as the “pegging” of the 
sterling exchange rate or purchases at an 
any Price as under the Pittman Act. 
— it appears that silver will be 
rs owed to seek its natural level, at least for 
ve Present, since the silver producers at 
300 convention held in Salt Lake City last 
tn temporarily abandoned the idea of 
i “ a Silver Export Association which 

uld have had as one of its objects the 
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enhancing of the price of the white metal 
for export. 

The average monthly quotations for 1924 
and averages for the past three years are 
shown in the following table: 








London New York 
1924 Spot Official 

eT ELECT 33.549d 63.447c. 
MEE. o0/a a Wintec cee 33.565 64.359 
PONS owed enn pewscese 33.483 63.957 
UAT Kinda cawnteneus 33.065 64.139 
Rp cbveur ins sb ben eees 33.870 65.524 
TOU crcosseeesenteutenn 34.758 66.690 
EO Cie d 5a ain ae eee eee 34,509 67.159 
PI iccicdvesaaneere os« 84.213 68.519 
Be 6 éisccepcsveess 34.832 69.350 
RIN 56. siete die ncneie gels 35.387 70.827 
POMNE sinks 0:4 si ewlccees 33.775 69.299 
MOREE 6. cise ieeneriien 32.620 68.096 

Average for 1924....... 33.969d 66.780c. 
Average for 1923....... 31.926 64.873 
Average for 1922....... 34.406 67.528 

PRODUCTION 


Higher prices prevailed in 1924 than in 
1923 although the current year’s world pro- 
duction almost equalled that of 1923, which 
was a record for all time. 

From information now available it appears 
that production in 1924 will fall short of that 
in 1923 by about six million ounces only, 
which difference is chiefly due to the de- 
creased output of United States mines. We 
estimate this country’s production as 65 mil- 
lion ounces, that of Canada as 19 million 
ounces, and Mexico’s as 92 million ounces. 
The remainder of the world’s output from 
all other countries we consider unchanged 
at approximately 60 million ounces. 


SUPPLIES FROM MELTING AND FROM DEBASE- 
MENT OF COINAGE 


On the other hand, there has been a con- 
siderable falling off during the current year 
in the supplies of silver acquired by the 
melting of old coinage and the debasement 
of new issues. We estimate the quantity 
from these sources in 1924 as 20 million 
ounces, compared with more than twice this 
amount in 1922 and 1923. The chief de- 
crease is in the amount made available by 
the debasement of British coinage, which we 
estimate this year at only two million ounces, 
although supplies from melted Continental 
coin are also smaller. This later figure we 
set at 18 million ounces, of which amount 
Russia and Portugal have contributed more 
than half, 

Having considered supplies, let us now 
turn to the demand for silver, wherein lies 
the answer to the higher prices which have 
prevailed. This demand is composed of the 
usual elements—China and India, the arts 
and manufactures, and coinage requirements. 


DEMAND FROM CHINA 


China has not given her customary sup- 
port to the market, buying orders having 
been occasional and for limited amounts, 
and frequently offset by sales for later de- 
liveries. The only semblance of active pur- 
chasing came during the late Summer and 
early Fall, when a money stringency brought 


out orders of a somewhat speculative char- 


acter. 
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The surprising fact, however, is not that 
China’s imports of silver have been so small, 
but rather that they have been so large, 
when consideration is given to the frightful 
conditions which exist there and which cul- 
minated this year in another civil war—a 
war which would have been justifiable had 
it sought true national benefit, but which 
was unspeakable considering that personal 
aggrandizement of the rival chiefs was the 
only aim. 

A high authority in Chinese banking cir- 
cles has favored us with the following state- 
ment: 

“Unsettled conditions have prevailed in 
China for a number of years past and trade 
has suffered to a more or less degree. Trade 
this year has been seriously hampered by the 
recent war, and towards the end of Septem- 
ber and in November a general financial 
stringency further impeded the resumption 
of normal business. Hoarding of silver in 
the interior has handicapped the native banks 
in the trade centers, although the larger 
banks in the more densely populated areas 
are reported to have ample funds. 

“Reports state that the adverse balance of 
trade is more unfavorable this year and ap- 
parently the Government has done nothing 
to meet the situation. The development of 
China’s natural resources,—its mines, forests, 
waterways, agriculture,—have not as yet been 
seriously considered. One of the greatest 
needs of the country is better transportation 
facilities; better means to move crops and 
merchandise would mean greater business 
which would lead to further requirements of 
silver for financing. As it is at present, the 
silver going into China has not all been used 
for trade purposes; it has been hoarded to a 
great extent. 

“A detriment to trade is the reported fail- 
ure of the Chinese merchant to live up to his 
past standard of high business morality. It. 
is reported that contracts are now frequently 
repudiated, goods adulterated and treaty 
rights disregarded. 

“Trade has also been interfered with by 
excessive competition,which forces up prices 
and creates a false impression of demand. 
It would appear also that Soviet Russia has 
been busy in China, but whether their propa- 
ganda will be acceptable to the Chinese is a 
debatable question. The Chinaman is peace- 
able and law abiding; he is hard working 
and industrious; he is also a keen observer, 
and having seen what has happened in other 
countries which have suffered from Bolshev- 
ism, he is too shrewd to allow his possessions 
to pass away from him. 

“The position of affairs seems to be full 
of uncertainty and the question arises: can 
those at present in control of the situation 
maintain a government of broad enough 
powers to meet the country’s obligations? 
Or, will there be the usual compromise, after 
a terrible waste of men and money, leaving 
the sovereignty of China as undetermined as 
ever? A strong man who would set up a 
suitable government is sadly needed, and it 
is hoped that out of this present state of 
disorder such a man may arise who will 
draw the provinces together under one head.” 

According to figures published by the U. S. 
Department of Commerce, exports; from 
China to the United States for the first nine 
months of 1924 compared with the same 
period in 1923 dropped from $140,750,000 to 
$85,250,000. Stagnation in trade is further 
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Quality Rings 


EW IDEAS in stone rings are continually being developed 
. N inour gold jewelry department. This newest ring, No. 1640 
illustrated, is conventional in treatment yet it suggests a purely 
classical origin in its modeling and flow of line. When actually 
seen in the combination of antique green gold set with any of 
the popular stones, amethyst, synthetic sapphire, garnet, 
synthetic ruby, etc., it presents a truly artistic and satisfying 
effect. In fact, one will not tire of this ring because the design 
will never go out of date. 


We believe Wheeler values will convince you that Wheeler 
merchandise can be of assistance to you in rendering a more 
complete service to your customers. 


ESTABLISHED 1852 


The Wheeler Trade Mark Guarantee of Quality, 
on a ring is your Service and Satisfaction 


TRADE MARK 
REGISTERED 


HAYDEN-W-WHEELER & CO. hu. 
- 58 West Fortieth ( (if) ) Street “New YorR: ai 


a 





























January 21, 1925 


shown by the fact that stocks of silver in 
Shanghai have increased from about 45 mil- 
jjon ounces at the beginning of the year to 
about 87 million ounces at the close, notwith- 
standing the relatively small imports of 
bullion. 


INDIAN DEMAND 


The export trade of India on the other 
hand has flourished, owing to favorable agri- 
cultural conditions, and the bazaars and 
banks have been importers of huge amounts 
of bullion in settlement of foreign balances. 
Towards the latter part of the year the de- 
mand has been for gold rather than for sil- 
ver, because the position of exchange favored 
the yellow metal; but in spite of this fact 
shipments of silver to India for 1924 sur- 
passed last year’s figures of 100 million 
ounces. 

Advices early in July were to the effect 
that the monsoon was pursuing a favorable 
course, and subsequent reports indicated im- 
proved conditions as the year progressed. 
In view of the importance which the mon- 
soon plays in the prosperity of this great 
country, we thought it would not be amiss 
to quote the following description given by 
one familiar with conditions as they actually 
exist : 

“Broadly speaking, there are two distinc- 
tive rainy seasons in India. The South West 
Monsoon strikes the Indian Continent early 
in June, and branches off into two currents, 
(a) the Arabian Sea Monsoon, giving rain 
to the west coast of India and the western 
part of the central upland plateaus and (b) 
the Bay Monsoon giving rain to Burma and 
Bengal and to the eastern part of the central 
upland plateaus. [ach successive wave ot 
this monsoon current carries rain slightly 
further north than its predecessor, and as 
the end of its period of activity approaches, 
the rainfall reaches the southern fringes of 
the districts in northern India where are 
grown the important commercial crops on 
which so largely depends the export trade 
of India in the cereals and seeds which are 
grown there. 

“The North East Monsoon, which in effect 
represents the retreating current of the 
earlier South West Monsoon, does not be- 
come active until December and January. 
It is not accompanied by anything like the 
copious precipitation which the South West 
Monsoon brings with it. But the rainfall 
that it brings is worth almost untold gold to 
the wheat growing districts of northern In- 
dia, for it brings to germination the sowings 
which have been made possible by the last 
wave of the earlier South West Mon- 
soon, 

“In addition, this North East Monsoon 
brings with it in its train atmospheric dis- 
turbances on which are dependent the suc- 
cessful sowings of the valuable jute crops: 
while further south in its retreat the current 
brings rain to the Madras plateau districts 
at a time when they need rain most for their 
cotton crop. 

“From the point of view of the export 
trade of India the most valuable rains are 
thus those which an active and strong South 
West Monsoon current brings in September, 
and those which the North East Monsoon 
current brings in December and January. 
Good September rains will not only ensure 
the successful growth of the rice crops of 
Burma and Bengal and of the cotton crops 
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of the Bombay districts of Gujarat and 
Khandesh, and of the central districts of 
Berar, but enable the lands in northern India 
to be prepared for the sowing of the cereai 
and seed crops. Good Winter rains will help 
the germination of these latter sowings, and 
render safe the wheat crops which are sown 
in the irrigated districts of the Punjab. The 
surma and Bengal rice crops, however, are 
more dependent on good July rains; and a 
failure of these rains will not be fully com- 
pensated by a satisfactory rainfall in Sep- 
tember. 

“The ‘all is well’ note cannot be sounded 
in respect of the Indian Monsoon, until the 
September rains have declared themselves. 
With their arrival, the security of the com- 
ing agricultural season is practically estab- 
lished. With their failure, the prospects can, 
with almost equal certainty, be regarded as 
poor.” 

DEMAND FROM THE ARTS AND MANUFACTURES 

Despite the fact that 1924 was a disap- 
pointing year in many lines of business, the 
silver industry in this country showed a de- 
crease of only about 4 per cent. in volume 
from the 1923 peak, the consumption of new 
silver having been approximately 28 million 
ounces. This figure compares favorably with 
the total of 29,200,000 ounces used in 1923, 
and was the second largest amount ever con- 
sumed in one year by the arts and manufac- 
tures in the United States. Manufacturers 
of sterling and plated wares.in general re- 
ported a very satisfactory volume of business, 
and the use of silver for photographic and 





COSTUME USED IN A SCENIC PRODUCTION SHOWING 10,000 IMITATION PEARLS 
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chemical purposes increased about 10 per 
cent. over 1923. 

The following table gives our estimates of 
net fine ounces consumed in the domestic 
silver industry over the past five years: 


1) ?) rer srrirrimer 
Se eee "... 18,000,000 ounces 
| 52 SI aE ae gre ae 24,000,000 ounces 
PRGd Sates niewtuseen uc 29,200,000 ounces 
SRE we eae eee 28,000,000 ounces 


The outlook for 1925 is favorable. Silver- 
smiths are optimistic and the demand is likely 
to be fairly brisk in the Spring, as stocks 
were generally depleted by good Christmas 
buying. 

We are advised that the arts in England 
consumed 414 million ounces this year com- 
pared with four million in 1923. 

(To be continued) 
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Pearls 


Prominently Displayed 
New Screen Drama 





PEARLS have a prominent place in the 
undersea sequence of a new screen pro- 
duction which is having its premier in, New 
York. This is in the scene showing :.Miss 
Aileen Pringle in the “Dance of the Pearls.” 
The photograph herewith indicates the 
dancer as she emerges from the shell in a 
costume of almost nothing but pearls. It is 
reported that 10,000 imitation gems were 
used in the gown which adorns her figure in 
this act. 
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All Officers Unanimously Re-elected 











No Contests Develop at Annual Meeting of the National Jewelers’ Board of 
Trade in New York, Which Was the Most Largely Attended in the 
Board’s History—Important Reports by Officers and Com- 
mittees Received With Interest and Attention 














The annual organization meeting of the 
National Jewelers Board of Trade held 
Thursday afternoon at the rooms of the New 
York Board of Trade and Transportation, 
41 Park Row, N. Y., was the most largely 
attended as well as one of the most interest- 
ing and harmonious meetings that the organi- 
zation has had in many years. Despite the 
fact that up until the last day it looked 
as if there would be a contest in the election 
for president and even other officers of the 
Board, the contest did not develop but peace 
reigned supreme. Probably because of the 
chance of a contest there were more mem- 
bers of the Board at this meeting than have 
appeared at an annual gathering and the big 
assembly room of the New York Board of 
Trade and Transportation was crowded to 
capacity before the election took place. As 
matters turned out, everything was harmoni- 
ous, the present officers were re-elected 
unanimously and a general spirit of co-opera- 
tion prevailed, the reports of the various 
officers and committees being heard with 
great interest and accepted by the members 
with applause. 

The controversy that had existed before 
the meeting was due to a difference of 
opinion in regard to certain of the policies 
of the Board, its officers and directors and 
as to methods of management, and it became 
known before the meeting that this might 
result in an attempt to change the present 
administration and a fight for office as far 
as the president was concerned. To this end 
proxies were solicited from members who 
could not attend. But before the meeting 
took place, the leaders of the various ele- 
ments of the Board got together in con- 
ference and adjusted their differences by 
agreement on a plan that would make future 
friction impossible; all the officers of the 
Board were then agreed upon as candidates 
for re-election, so that when the election did 
take place, there were no differences of 
opinion expressed and all were continued in 
office as the unanimous choice of the member- 
ship. 

The annual meeting was preceded by the 
meeting of the members of the New York 
District which was held in the same rooms 
at which four directors for this district and 
a nominating committee for the ensuing year 
were chosen unanimously. 

The annual meeting of the national or- 
ganization was called to order promptly at 
2:30 p. M., with President Herzog in the 
chair. The first order of business was the 
reading of the call of this meeting by secre- 
tary F. C. Backus, after which President 
Herzog presented his annual report. This 
report was a brief resumé of some of the 
things accomplished by the Board during 
the year and commended the various com- 
mittees and employes of the national or- 
ganization. This report reads as follows: 


ADDRESS OF PRESIDENT HERZOG 


It is customary for the President on this occasion 


to give you a brief survey of the activities of the 
Board, the problems met and the progress made 
during the past year. 

Let me comment first on the Rating Department 
—the most seasoned and long established of our 
organization. I believe this department is function- 
ing efficiently and ranks well in comparison with 
other institutions of its kind. Credit information 
is obtained through two sources—either directly 
from the party investigated or indirectly from con- 
fidential information secured through others. It 
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is obvious, therefore, that the quality of the infor- 
mation that the Rating Department is able to 
supply is contingent to a considerable extent upon 
the quality of co-operation that the members of the 
organization accord. It recurrently becomes the 
duty of the President to impress upon the members 
that they best serve their own interest and the 
Trade’s by fulfilling this obligation conscientiously. 

The finance committee with Mr. Joers as chair- 
man has spent considerable time reviewing the ques- 
tions brought to its attention in connection with 
the new rating key. The adoption of the new rat- 
ing key was, in the main, a decided step forward 
and like all radical departures it necessarily was 
accompanied by some few defficulties which are 
being rapidly corrected and should soon entirely 
disappear. ‘The finance committee with the advice 
of counsel has given a consideration to about 33 
cases during the past year which were under 
prosecution or investigation and in connection with 
which about $24,000 was appropriated from the 
Fighting Fund. This fund being limited, the im- 
portance in its administration lies in selecting such 
cases for prosecution as will best justify the ex- 
penditure, rendering the maximum service in de- 
terring crime. 

It may not be known that it is almost impossible 
to get a conviction in the case of fraudulent bank- 
ruptcy where 51 per cent of creditors in number 
and amount have accepted a composition. It would 
be futile and wasteful for the finance committee to 
make an appropriation under such circumstances, 
consequently the Board of Directors made a valuable 
ccntribution in passing a resolution to the effect that 
“effort be made by the Board of Trade to prevent 
the securing of 51 per cent in number and amount 
of signatures of creditors for the purpose of set- 
tlement where cases in bankruptcy have a decided 
appearance of fraud.”” This should widen the scope 
of the committee in selecting cases for prosecution 
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and prevent a dishonest bankrupt from Creating 9 
condition that assures him immunity. 

The Good and Welfare Committee under the gj 
rection of Mr. Coffey has been very active ip 
meeting the problem of false stamping, misleading 
advertising and other matters within its proving 
It also has given considerable attention to the 
subject of platinum stamping; but as the work of 
this committee is quite technical, I will not e 
sume to enlarge upon it, leaving it to the Chairman 
to give a fuller account. 

The Adjustment Committee during 1924 handleq 
24 cases—about twice the number handled in 1923— 
with assets somewhat in excess of $1,600,000. This 
committee has built up a notable reputation for 
dispensing justice by insisting that the honest debtor 
pay to the limit of his ability consistent with rehab. 
ilitation, denying immunity to the dishonest debtor 
and holding tenaciously to the principle that aj} 
creditors must fare alike. 

The adjustment committee is a self-sustaining 
institution. Each case is supposed to pay for itself 
with a little over to take care of cases where there 
is a default in payment of expenses. 

I exceedingly regret Zach Oppenheimer’s resig- 
nation after having filled the office of chairman of 
the Adjustment Committee for the greater part of 
the year. I cannot pay too high a tribute to the 
conscientious, painstaking and courageous manner 
in which he at all times conducted his trust and 
the services he rendered in important cases under 
his chairmanship. I also wish to express my appre. 
ciation of the good work that St. John Wood has 
performed in the position of Acting Chairman 
since the resignation of Mr. Oppenheimer. 

The Arbitration Committee under the leadership 
of John Sherwood has undertaken to further edy- 
cate the trade to the advantages of trade arbitra- 
tion rather than litigation. In addition to that ¢ 
number of cases have been arbitrated. 

The membership of the Board has slightly in- 
creased and now numbers 1,508. While at the 
end of last year it appeared that it might be nec- 
essary to raise the dues, I am pleased to report 
that this has been avoided and I think you will 
get some good cheer from the report of the treas- 
vrer, Milton Ernst. 

In whatever degree that year’s administration 
has met with success, the credit is due in a large 
measure to the chairman and members of the vari- 
ous committees, and on behalf of the trade I thank 
them for the contribution of their time and effort. 

To counsel, the secretary, to the heads of de- 
partments and other members of the Board’s staff I 
wish to extend appreciation of their work and 
their assistance in the year’s progress. 


After President Herzog had finished his 
address, it was ordered accepted and placed 
on file. He then called upon Secretary 
F. C. Backus to present his report, This, 
as usual, was rather lengthy and for this 
reason, Secretary Backus merely touched 
on the high spots. It dealt with practically 
every field of endeavor in which the Board 
had entered during the year and was a 
very comprehensive review of the last 12 
months’ accomplishments. Before reading 
any of his report, Secretary Backus told the 
members that it would appear in full in the 
Board’s year book when all members would 
have an opportunity to read it at their 
leisure. This report, in part, is as follows: 


REPORT OF SECRETARY BACKUS 


Your Board has again enjoyed a very active and 
prosperous year, as reflected in the following re 
port: ; 

MEMBERSHIP 

Despite an unfavorable year, the Board gained 
in membership. 
Membership applications 

annual meeting 


received since wk” 


Membership applications approved 
Resignations received since last annual 
meeting 

Suspensions 

E-xpulsions 


Membership at the last annual meeting 


Membership today ... 


RATING AND REPORTING DEPARTMENT m 
The new rating key with four columns, whic 





— ee a ee he 








fanuary 21, 1925 


1, 1924, has met with the 
the membership. While 


became effective Jan. 
val of 


unanimous ; 
zs for a time must appear under 





necessarily ratil Bas c 
the old and new keys, revisions of reports are being 
made as speciily as possible, so that it is hoped 
that with two more issues, the rating book will 
appear entire with the ratings of the new key. 

The large volume of business handled in this 
department ing 1924, under the capable man- 
agement of James McDermott, is shown in the 
following figures: 


reports answered by all of- 
fices (averace 70 per member), 
106,022—a decrease of 4,865 over 1923 
Reports compiled, ; 
49,777--an increase of 321 over 1923 
for financial statements 39,083 


Inquiries for 


Reyrests f t . 
—an increase—4,255 over 1923 
Business embarrassments recorded by Board 
during 1924 ..seccecseeeeeeereseccens ébee aoe 
jusiness embarrassments recorded by Board 
ag rr eT canes Te 
Increase in 1924.....+-+++- er errr rr i 80 
Classification of 1924 embarrassments: 
RSNA 2c alesse es ee ere eees ee ewlee wa sets ee 
Wholesalers ....--cccccceccccccsccccceces P 84 
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Manufacturers 
StS eGRan sundown eheakiay 10 oS soe SO 15 
Installments 
Department stores 
Mail order 
RUT OMERNNNE ic coe <2eaieiw a kaa lola Scaiwssles 
WHOOERIC OPLICIGNE .40 00005 cdsbceccecdeese 
Wholesale and retail jewelers..........0+200% 
Retail dry goods and notions........+..+++e0 
Wholesale dry goods and notions............- 
Manufacturer of fountain pens...........-.- si 
Stone cutter 
Refiner 
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In 551 cases the assets were $9,169,196 and lia- 
bilities $13,146,408, or an average of $16,641 in 
assets and an average of $23,859 in liabilities. 
These figures were exclusive of department stores 
and notion houses. It is interesting to note the 
accuracy of the Board’s ratings in all these failure 
cases, only 8 per cent. having been in the first 
column cf credit, 28 per cent. in the second and 
64 per cent. in the third and fourth columns, i. e., 
47 in the first column, 161 in second, 88 in third 
and 285 in the fourth. There were 42,435 correc- 
ie made in the two issues of the 1924 Rating 
ra: an increase of 12,581 over the previous year, 
i im a4 great measure to the change in the rating 

FIGHTING FUND PROSECUTIONS 

During 1924 there were 33 cases either being 
Frosecuted or under investigation, in-most of which 
4ppropriations have been. made from the Board’s 
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fighting fund. In addition, there were a number 
of other cases presented to the finance committee, 
but insufficient- facts of a criminal nature did not 
warrant prosecution. 

To finance the investigations and prosecutions in 
kand, appropriations up to about $24,000 were made 
last year frem the Board’s fighting fund. Five 
czse have so far resulted in convictions with jail 
sentences for seven people, and indictments have 
been obtained in a number of other cases where 
there are excellent chances for conviction. Un- 
fortunately the fighting fund is limited in size and 
cannot be used in the employment of detectives to 
locate absconding debtors. The finance committee 
under certain conditions, however, has agreed to 
offer rewards for the arrest and apprehension of 
absconding debtors, and will finance their prose- 
cution. 


The report then listed the cases acted 
upon and continued as follows: 


ADJUSTMENT COMMITTEE 


This committee has again performed a most ex- 
cellent service and has done a really constructive 
werk during the past year, having handled the 
cases of 24 financially embarrassed debtors in 
various sections of the country, and the result has 
been noteworthy, compared with the all too com- 
mon and unbusiness-like method generally followed 
and which the committee is energetically striving 
to correct. That is, of an attorney acting for the 
debtor or the debtor himself, endeavoring to put 
through some form of settlement without a trade 
investigation and supervision to which creditors 
are entitled. The 24 cases handled in 1924 in- 
volved $1,661,892.04 in assets and liabilities of 
$1,672,628.73, and 2,212 creditors. 

With a view to more effectively accomplishing 
its purpose and to obtain the desirable co-operation 
of the trade in discouraging private and uninvesti- 
gated settlements or compromises, the committee 
has obtained over 400 pledges of members, agreeing 
not to accept any compromises, compositions, ex- 
tensions or liquidations, where the adjustment com- 
mittee has not had an opportunity to investigate 
and report its opinion. Plans for the reorganizaaion 
of the adjustment department are under consid- 
eration. 

GOOD AND WELFARE COMMITTEE 


The important work continually being performed 
hy the good and welfare committee and its ac- 
complishments for the benefit of the entire industry 
in its effcrt to wipe out dishonest competition, must 
not be measured by the convictions obtained, of 
which there were a number in 1924, but more 
largely by the fact that as a result of its continued 
campaign there is a constantly increasing desire 
and interest manifest throughout the trade to prop- 
erly stamp and card merchandise. This is manifest 
in the unusually large number of inquiries con- 
stantly being received and numerous conferences 
with manufacturers and others, relative to proper 
manufacture and marking. However, there are 
some who still wilfully disregard the stamping 
laws, and in those cases, acting upon cemplaints 
received, the committee has been compelled to 
prosecute and almost without exception has obtained 
convicticns. In its work the committee has the co- 
operation of the Bureau of Weights and Measures, 
the District Attorney’s office, the Associated Ad- 
vertising Clubs of the World, Better Business 
bureaus, trade organizations, trade press and others. 

Coloratle, coined and misleading terms have been 
condemned and acted upon, and misleading adver- 
tising of jewelers, department stores, magazines, 
etc., have received constant attention, and I am 
glad to report practically without exception, have 
been corrected. An important trade conference un- 
der the anspices of the good and welfare committee 
was held with the manufacturers of emblematic 
goods on January 18, 1924, and with the manufac- 
turers of goods made of white gold and platinum 
on April 23, 1924, both of which were largely at- 
tended; resolutions being adopted as to proper 
stamping and tagging, and publicity relative thereto 
having been given the entire trade. The committee 
obtained the first conviction under the National 
Stamping Act for use of the term “Sterline.” <A 
conference was also had with certain large watch 
case manufacturers, relative to stamping of watch 
cases, and a meeting was also held with repre- 
sentatives of the National Association of Adver- 
tising Clubs of the World to determine how the two 
organizations could co-operate to eliminate fraudu- 
lent advertising and misleading representation. 

The many matters which were constantly re- 
ceived required almost weekly meetings of the 
committee, and the opinions and rulings of the 
committee based on court rulings or sound business 
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practice and fair competition in connection with 
all these cases have appeared regularly in the 
Board’s “Service” bulletin. 

The special committee appointed on diamond ad- 
vertising rendered a very interesting and important 
report which was unanimously adopted and its 
recommendation given publicity throughout the 
trade. : 

In New England the Board is also represented 
by its gocd and welfare committee, whose services 
are at the disposal of members in that district at 
all times under the chairmanship of Edward I. 
Mulchahey. 


ARBITRATION COMMITTEE 

This committee also performs a real service for 
the industry, and special efforts were made to have 
the trade become better acquainted with it. It 
satisfactorily and amicably settled a number of con- 
troversies during the past year, eliminating court 
frocedure with its usual delays, friction, incon- 
veniences and expense. Its services are open to 
anyone in the trade, whether member or _non- 
member. 

Various States now have arbitration statutes and 
the New York Act empowers the court to confirm 
the award of the arbitrators, which is enforcible 
like any other judgement. The court and the legal 
profession heartily endorse commercial arbitration 
as the most practical remedy for relieving the con- 
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gested condition of the court calendar and delays 
in litigation. Chamhers of commerce, trade and 
commercial bodies are all co-operating for the ad- 
vancement of arbitration. Several lines of industry, 
it is understood, have their official arbitration bodies 
fur the settlement of disputes and have adopted a 
clause in their contracts and invoices that any 
controversy arising in connection with transactions 
shall be referred to arbitration. The Arbitration 
Society of America, with which this Board is 
affiliated, i» intensely active in promoting arbitra- 
tion, and, with the New York Chamber of Com- 
merce, is behind the Federal Arbitration Bill: now 
pending in Congress. 


TAXATION 

The Board’s seven delegates headed by Meyer D. 
Rothschild, national councillor, attended the annual 
convention of the United States Chamber of Com4 
merce at Cleveland on May 6 to 8, to take particu- 
lar part in matters affecting taxation and opposition 
to the sc-called Bonus or Adjus Compensation 
bill. The resolution introduced by Mr. Rothschild 
te adopt the report cf the chamber’s tax committee, 
which again declared in favor of a repeal of all 
special war excise taxes, was unafiimously adopted. 
This is the culmination of a three years’ effort of 
the Reard, to have the chamber adopt such resolu- 
tion and to be further transmitted to Congress 
as voicing opinion of the business man. A resolu- 
tion was also introduced by~ Mr, Rothschild and 
unanimously passed opposing the Bonus or Ad- 
justed Compensation bill and which urged President 
Coolidge to veto the same. 


BILLS AFFECTING LLOYDS 
The Board was again active at Albany- in- co- 
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with othe: trade organizations in opposing 
t of certain legislation through Assem- 
i324 and No. 166. The proposed 
amendments to the insurance law would have made 
it more difficult for jewelers to obtain Lloyds in- 
surance and tc collect, and it was also a blow at 
agents and brokers who are assisting in writing 
Lloyds insurance in this country. The Board was 
by counsel at the hearings. 


operation 
the enactmen 
bly pills No. 


represented 


LOANING REFERENCE BOOKS TO NON- 


MEMBERS 
MEMBERS TO BE EXPELLED 


From time to time it has come to the attention 
of the Board that members, in violation of the by- 
laws, have given the Board’s rating books to non- 
members. The directors accordingly passed a resv- 
lution that such members when found guilty of 
this violation would be expelled from membership. 


OTHER MATTERS CONSIDERED IN 1924 


Among some of the numerous matters taken up 
in 1924 were the following: ; 

A proposed organization to co-operate with Lloyds 

regarding applications for insurance and to effect 
reductions in premiums was further considered. 
There were subsequently formed the Jewelers’ Sur- 
vey Bureau, Inc. 
Consideration to formation of a bureau or de- 
partment for the daily exchange of diamond in- 
formation tc ferestall over-buying. Following con- 
ferences hy special committees appointed to study 
this subject, the idea while locked upon favorably 
was net deemed wholly practical. 

The formation of a proposed organization to 
consist of all trade organizations for the purpose 
of fighting fraudulent bankruptcies and other busi- 
endorsed and Board represented at 
crganization meeting. This is a nation-wide move- 
met, and it is understocd that a huge sum of 
aout $2,500,600 is to be raised for this purpose. 

Beard throsgh appeal to its members gave finan- 
assistance to sufferers in Lorain and San- 
y, O., cyclone disaster. 

The Roard through some of its offices was rep- 
resented at a number of national and State jewelry 
conventions, including the National Wholesale 
Jewelers’ conventicn at Providence and the Amer- 


nes frauds was 


cial 
dusky, 


ican National Retail Jewelers’ convention at St. 
Louis. 

Endorsed certain principles of business conduct, 
which were adopted by the Chamber of Commerce 
of the United States at its annual convention in 


Cleveland, and recommended the adoption of said 
princ the Board’s members. Copy of same 
was published upon the “Service”? bulletin. 

The Board through counsel has also taken up 
with the courts the advisability of giving longer 
and heavier jail sentences in fraudulent bankruptcy 
cases 

Certain 


iples te 





unethical business practices complained 
of were considered by the board of directors and 
condemned and said members corresponded with. 


‘ 


BOARD'S “‘SERVICE” BULLETIN 


Members are again urged to give a few moments’ 
time and carefully read the monthly number of 
the Board’s “Service” bulletin. Many interesting 
articles have appeared on credit, adjustment, bank- 
ruptey, taxation, arbitration and pertaining to the 
Board’s many activities, including its prosecutions, 
opinions of the good and welfare committee on 
stamping, and the work of the Board’s departments. 
Through this medium members are best advised 
as to the accomplishments of their organization. 
Members are again urged to note in the Rating 
Pook the changes in ratings which appear upon the 
weekly bulletin as a matter of protection of credit. 
In view of their unusual number, I suggest addi- 
tional copies of the weekly sheet which would 
prove of valued assistance to salesmen on the road. 


DECEASED MEMBERS 


I regret to report that during the last year the 
Board has lost through death some of the trade’s 
representative men and who were active in the or- 
fanization’s affairs; Benjamin Allen, former di- 
reetor of the Chicago Board from 1908 to 1914; 
Martin Luther Bowden, director at New York in 
1908 and 1909 and member at that time of the 
arbitration committee; Ludwig Nissen, president 
of the Board in 1915, 1916, 1917, and a director 
for many years; Simon Arnstein, member of the 
adjustment committee at New York; Louis Man- 
heimer, 4 prominent Chicago member. Appropriate 
reccgnition was taken in each instance by the 
board of directors, 


OPERATION OF CHICAGO OFFICE 


The Chiczgo cfice is in the second largest zone 


: district of the Board and its operation, in addi- 


s. 
mn to the manager, requires the employment of 


THE JEWELERS’ 


13 employes. The Chicago direttorate, of which 
Frank F. Dean is honorary vice-president, reports 
an active and successful year with a gain of seven 
in membership, making a total of 214 members now 
in the Chicago territory. The report of F. B. 
Hovey, manager, who stisfactorily administers the 
affairs of the Chicago office, indicates an increased 
volume of business handled over the previous year, 
as follows: 

Repcrts compiled...10,669, an increase of 5 per cent. 
Trade revisions....1&,202, an increase of 10 per cent. 
Financial statements 


WOES Anke o55 08 6,278, an increase of 15 per cent. 
Inquiries for reports 
answered ...... 19,284, an increase of 9 per cent. 


In addition to the many matters requiring the 
attention of the Chicago directors incident to the 
operation of the Chicago office, matters were dis- 
cussed and acted upon pertaining to prosecution of 
fraudulent bankrupts, credit ratings and classifica- 
tions of wholesalers and retailers, complaints per- 
tainng to misleading advertisements and unreason- 
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able delays in retaining goods. Certain policies rela 
tive to assignment of credit ratings to new houses 
were also considered. 


The weekly interchange of ledger credit informa 
tion between the Chicago jewelry credit men at 
luncheon meetings, at which the Board’s representa 
tive is present, and which has proven so successful, 
was continued. This information is embodied in the 
Roard’s credit reports. 

We were unfortunate in losing, through death, 
zn old and valued employe, John J. Major, re- 
porter, well known to the Chicago trade and with 
the Beard for the past 11 years. 

The adjustment committee and the arbitration 
committee of the Chicago district, headed by Mer- 
win Hart and Frank Milhening, respectively, can 
he of invaluable assistance to any who need their 
services. Mr. Hovey, manager, will be glad to 
zive further information regarding the operation 
and services of these committees. 

At the annual district meeting of members of 
the Chicago territory on Jan. 7, 1925, John T. 
Montgomery, of M. A. Mead & Co., and Harry 
Radix, of Thomas J. Dee & Co., were elected 
directors, and G. B. Dickinson of the Elgin Na- 
tional Watch Co., Wm. J. Vossel of Wm. J. 
Vossel Co., Charles T. Ross of the Waterbury 
Clock Co., were elected a nominating committee 
for 1925. At a subsequent directors’ meeting 
Frank E. Dean of the Asscciated Silver Co. was 
re-elected honorary vice-president. Discussion was 
had and suggestions submitted relative to increas- 
ing the number of financial statements from retail 
jewelers. The matter of having the Chicago mem- 
bers accept composition offers only when recom- 
mended by the Chicago adjustment committee was 
discussed and referred to the next directors’ meeting. 
OFFICE 


OPERATION OF PROVIDENCE 


The report from the New England off:ce at Provi- 
dence reflects a progressive year in the administra- 
ticn of the Board’s affairs in that territory. The 
New England directorate, of which Charles E. 
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Hancock is chairman, has held many meetings to 
dispose of the matters and problems in connection 


with the Board’s operations. The subjects of 
wastage in bankruptcy, credits, ratings and the 
necessity for greater cc-operation on the part of 
members in giving information to the Board were 
among the matters discussed. 

I am pleased to report a gain of nine in mem- 
hership in that district the past year, with a 
present membership of 140, the largest we have 
enjoyed in New England. Mr. Wheeler, our 
Providence manager, reports that with the exception 
of a decrease in the inquiries received, the office 
staff has handled more business than in 1923, viz.: 


Inquiries answered 5,866, a decrease of 25 per cent. 
Reports compiled.. 2,692, an increase of 4 per cent. 
Trade revisions. ..13,162, an increase of 14 per cent. 


Similar to New York and Chicago, the New 
England district also has its adjustment, arbitra- 
tion, and in addition a good and welfare committee, 
These are at the service of members in that terri- 


tory at all times. 
In the six New England States in 1924, the 
Board recorded 40 embarrassments, of which 22 


were in Massachusetts, 7 in Rhode Island, 6 in 
Cenneciteut, 4 in Maine and 1 in New Hampshire, 
with none in Vermont. 

The New England directors were appointed by 
the president as delegates of the Board to the 
annual meeting of the National Wholesale Jewel- 
ers’ Association held in Providence June 3-5. 

The innovation of a year ago of having a dinner 
in connection with the annual district meeting 
of the New England members attended by some 
of the executive officers of the Board proving so 
successful, it was repeated this year on Jan. 8 
at the Turks Head Club. 

At this meeting Aldro A. French of the D. E. 
Makepeace Co., and Raymond M. Horton of W. E. 
Richards Co., were elected directors and the nom- 
inating committee for 1925 was also elected, con- 
sisting of Harold FE. Sweet of the R. F. Simmons 
Co., Attleboro; Clarence J. Roehr of the Bassett 
Jewelry Co., Providence, and Edward R. Knight, 
Jr., of S. BB. Champlin Co., Providence. 


OPERATION OF SAN FRANCISCO OFFICE 


The San Francisco directors have always given 
freely of their time to the direction of Board 
matters on the Pacific Coast, with the result that 
A. J. Francis, henorary vice-president, reports a 
very satisfactory year.. I doubt if any of the 
Board’s offices enjoys the close affiliation and 
receives as excellent co-ope ration as does the 


San Francisco office with the wholesalers and re- 
teilers and the membership in that territory; and 
more particularly in the exchange of ledger credit 
informetion, which, with the realization that it is 
for mutual protection, is freely given. <A. V. 
Davidsen, our San Francisco manager, has done 
much to bring this condition about in co-operation 
with the directorate. This is the 13th year of the 
operation of the San Francisco office, and our mem- 
ership there has continued to gain so that we 
now number 47 members in that section. The 
increase in membership generally and on the Pa- 
cific Coast has also added to the requirements of 
that office with the result that it necessitated add- 
ing to the olfice force last year, with a staff now 
of five employes. 

A comparison of the work with the previous year 
shows a material increase as follows: 


Reports compiled.3,291, an increase of 7 per cent. 
Inquiries an- 

SWOTED oo cscees 4,044, an increase of 5% per cent. 
Trade revisions.. .4,064, an increase of 13 per cent. 
Financial -state- 

ments issued...2,470, an increase of 60 per cent. 

The decrease in the number of “regret tickets” 
issued indicate the files there to be more up-to-date 
and complete. 

This office is an important contact with the 
jewelry trade on the western coast and naturally 
a large volume of credit information is constantly 
forwarded to the other branch offices of the Board. 

At the annual district meeting of the member- 
ship in the San Francisco territory held on Jan. 8, 
I. V. Saunders of the International Silver Co. 
was elected a director, and the nominating com- 
mittee for 1925 was also, elected consisting of 
Burr W. Freer, of Burr W. Freer Co.; A. W. 
Huggins, of A. I. Hall & Son, and L. W. Kaye, 
ef Knox & Kaye, of San Francisco. At the di- 
rectors’ meeting, Edson Adams, of the Edson 
Adams Co., was elected honorary vice-president. 


OPERATION OF CINCINNATI OFFICE 
The Cincinnati directorate under the chairman- 
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ship of C. E. Richter, has made a special effort 
to see that the members in that territory receive 
the best service possible. The management of that 
ofice is under R. L. Hinds and an assistant. Dur- 
ing the year there were 15,995 credit reports added 
to the Cincinnati office file, enabling that office to 
give better and more direct service. It is hoped 
eventually that all inquiries of the members in 
that district can be handled by that office. The 
fles during the past year were all revised. ; 
There was 2 gain in membership in that section 
so that the Roard now has 59 members in the 
Cincinnati territory. The volume of _ business 
handled shows an increase over the previous year 


as follows: 


Inquiries received. .2,959, an increase of 10 per cent. 
Trade opinious ob- 

tained ..-seeeeee 3,726, an increase of 55 per cent. 
Revisions and re- 

ports on local 

jewelers ..--+++- 261, an increase of 20 per cent. 


The Board’s Cincinnati office is a part of the 
well-equipped offices of Burch & Peters, attorneys 
who represent Board’s general counsel. 

At the annual district meeting of the members 
in the Cincinnati district held on Jan. 6, Sig. 
Strauss, of Sig. Strauss & Co., was elected a 
director, and Clarence Loeb, of L. Loeb & Sons; 
Arthur Henry, of Peter Henry & Son, and Her- 
man J. Huber were elected a nominating com- 
mittee for 1925. At a subsequent directors’ meet- 
ing, Arno A. Dorst, of the Dorst Co., was elected 
honorary vice-president of the Cincinnati district. 


CONCLUSION 


In conclusion permit me to remind the members 
that they and not the Board are the compilers of 
its credit reports in actually providing most of 
the vital information essential in passing on risks: 
That the Board is merely your vehicle or ma- 
chinery for gathering this information and putting 
it together. The truthfulness, accuracy and com- 
pleteness of your credit report is, therefore, de- 
pendent on how much and what kind of informa- 
tion you give. Manifestly reticence and untruth- 
fulness can only prove reactionary and against 
your own best interests. Therefore, give the Board 
all the information pertaining to a customer or 
debtor that you can, either voluntary or otherwise. 

Members can well take pride in being affiliated 
with an organization such as the Board, whose 
activities have continually expanded so that it ranks 
with the largest and most powerful and influential 
trade bodies for good in the country. Co-operate 
with its officers and committees and do not let a 
few do it all. 

Permit me to again take this opportunity of 
sincerely thanking the directcrs, officers, managers, 
the staff, counsel and trade press in assisting me 
to administer the duties of my office. 


One of the most interesting reports of the 
afternoon was that submitted by Treasurer 
Milton L. Ernst, This showed the finances 
of the Board to be in excellent condition 
and at the conclusion, his report was 
ordered accepted and placed on file. 

At this part of the meeting, President 
Herzog called the members’ attention to the 
fact that Charles E. Hancock, honorary vice- 
president of the New England District, 
Edward I. Mulchahey, chairman of the Good 
and Welfare Committee of that district and 
A. A. French, also from New England, were 
m attendance. This announcement .was 
loudly applauded after which President 
Herzog called upon Mr. Hancock to submit 
his report, which reads as follows: 


REPORT OF HONORARY VICE-PRESIDENT 
CHARLES E. HANCOCK 


I take pleasure in submitting my annual report 
as Honorary Vice-President for the New England 
District, 
an our annual district meeting on January 3, 
ee” were honored with the presence and 
Poosia to very helpful addresses of our ex- 
oad oe G. H. Niemeyer, Secretary F. C. Backus, 
fare Ri Coffey, chairman of the Good and Wel- 
as mittee, who, by their presence and re- 

rks emphasized the Board’s work and helped to 
the nde large annual meeting for the New 
istrict such a success that we felt it was 
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for the best interests of the Board to continue 
the good work along the same line this year. We 
accordingly again held a dinner of the New Eng- 
land members on Jan. 8, this year, in connection 
with our district annual meeting at the Turks 
Head Club, at Providence, when reports were re- 
ceived, reviewing the year’s work, two directors and 
the 1925 nominating committee elected. We were 
again honored by the presence of Joseph L. Herzog, 
president; P. J. Coffey, Secretary Backus, and Wm. 
E. Brigham, of the Rhode Island School of Design, 
all of whom made interesting addresses. 

The year 1924 like 1923, in the jewelry manu- 
facturing center of New England, has not been as 
profitable in general as we anticipated, although 
some special lines and those who made the cheaper 
grade of jewelry have had an increased business. 
With the Presidential election settled and general 
business looking up, we hope for changing styles 
to cause a larger demand for New England made 
jewelry. The increased buying abroad is making 
somewhat serious inroads in the manufacture and 
sale of numerous lines in the east. 

Our New England branch office has been very 
ably and efficiently managed under the care of 
Edward M. Wheeler, and we hear many good 
comments by our members on the service given, and 
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1 feel sure they have had all wants carefully con- 
sidered and attended to. We are still handicapped 
with old methods of handling and filing reports, but 
hope with the better financial condition of the Board 
to have the promised improvements as soon as con- 
ditions will allow. 

It is a good omen to report that our New Eng- 
land Good and Welfare Committee, of which Mr. 
Mulchahey is chairman, and the Adjustment Com- 
mittee, of which A. A. French is chairman, have 
had very little work to do during this year. 

It is with great regret that we lose the valuable 
assistance of Samuel Einstein, of Attleboro, who 
would not consider a re-election for another term as 
director. Mr. Einstein has always been found 
ready with any service to help the Board, and gave 
unstintedly of his valuable services. 

We have had only a net increase of nine in our 
membership during the year, but with the con- 
ditions such as they have been, we feel we have 
done well, and that those manufacturers who are 
deprived of the National Jewelers Board of Trade 
services are losing a great help and protection in 
their business. 

I wish to thank our New England Directors who 
have always been glad to help with advice and 
their valuable time to serve the best interests of the 
3oard. 


The activities of the Chicago District were 
outlined in a report submitted to the Board 
by Frank E. Dean, honorary vice-president 
of that district. In the absence of Mr. Dean, 
this report was read by Secretary Backus 
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REPORT OF FRANK E. DEAN, HONORARY 
VICE-PRESIDENT OF THE CHICAGO 
DISTRICT 


In submitting the annual report as honorary 
vice-president for the Chicago district, I wish 
to stress the close and beneficial co-operation be- 
tween the active credit men of the industry in this 
district and the National Jewelers’ Board of Trade. 
This movement was inaugurated under the direction 
of Sol H. Hess, and further advanced by Frank 
Milhening _and Albert Elbogen, honorary vice- 
presidents in 1922 and 1923 respectively. 

_ The active credit men of Chicago in jewelry and 
kindred lines have been attending a weekly credit 
luncheon for the past five years. At these meet- 
ings ledger information has been freely exchanged, 
and the past year a representative of the Board has 
been present to take notes of each week’s proceed- 
ings. These notes are incorporated in the reports 
under “Trade opinions” with the result that, so 
far as the Chicago district is concerned, we feel 
we are getting live, up-to-date ledger information. 
Four members of the present Chicago Board are 
active members of these credit luncheons. In many 
instances the green slips announcing failures or 
bankruptcies bring no news to our credit men, due 
to the fact of our advance information obtained at 
these weekly meetings. There is one recommenda- 
tion that should be acted upon promptly. Where 
claims are filed with attorneys other than the 
Board’s representative, such claims should be listed 
with the Board. This information is of great value 
to the Board and interested creditors. 

_ The new rating key together with the conserva- 
tive and cautious ratings are to be commended. 
Another safe guard is shown in more frequent re- 
vising of reports. It is safe to say the standing 
of the National Jewelers’ Board of Trade is steadily 
improving. This is shown in the frequent refer- 
ence to Board ratings while other rating agencies 
are seldom referred to in our credit discussions. 

It is with profound regret that the writer has 
just learned that Sol H. Hess will not be a candi- 
date for re-election to the Board. Every organiza- 
tion has one or more members that constitute the 
tower of strength in that organization. Mr. Hess 
held that position on our Chicago board. We have 
always sought and valued his advice on any ques- 
tion under discussion. We sincerely trust that 
though his varied interests are demanding more and 
more of his time, that he will continue to aid us 
by his counsel when needed. 

I want to thank my fellow directors for their 
loyal assistance and in this includes Mr, Hovey and - 
his associates. Due to their efforts there has been 
substantial progress and greater co-operation among 
the members of this district. 


Another interesting report was the one 
submitted by A. J. Francis, honorary vice- 
president of the San Francisco district, 
which is as follows: 


REPORT OF A. J. FRANCIS, HONORARY 
VICE-PRESIDENT OF THE WESTERN 
DISTRICT 


As Honorary Vice-President for the Western 
District of the Board and chairman of the Board of 
Directors for the said District, I feel it incumbent 
upon me to submit briefly a report on conditions. 
existing in so far as the welfare of Board Mem- 
hers is concerned, In the several terms during- 
which I have served as a Director of the Board, I 
have watched with a great deal of gratification,. 
the gradual increase in the operations and prestige 
of the organization, particularly so, in our Westerm 
territory. 

I feel that our office of the Board has closed a 
very successful year, has increased its Membership, 
and very largely increased its scope of operations. 
I will not attempt to go into any detail, as our 
Manager, Mr. A. V. Davidson, has submitted for 
your approval, a full report covering every opera- 
tion of the office for the year of 1924, 

The number of inquiries received have.so largely 
increased, that it became necessary during the year 
to employ an additional reporter and clerk, and the 
office now operates with our Manager and four em 
ployees. The Directors keep in close touch with all 
affairs, and have been very faithful and zealous im 
the performance of their duties, and I wish, at this 
time, to express my thanks to each of them for the 
willing and efficient service rendered. 

All matters are receiving constant and prompt at- 
tention, our Membership seems to be very well 
satisfied with the service rendered, and it gives 
me great pleasure. to close my administration ag 
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Chairman and Honorary Vice-President, with the 
belief that the organization is receiving the splendid 
support of practically the entire wholesale jewelry 
trade in the West. 

At the time the meeting was held, no 
report from Cincinnati had reached New 
York but since then this report has been 
received from C. E. Richter, honorary vice- 
president of that district. It reads as fol- 


lows: 

REPORT OF C. E. RICHTER, HONORARY 

VICE PRESIDENT OF THE CINCINNATI 
DISTRICT 


The annual meeting was held at the office of the 
Board in Cincinnati, Jan. 6, 1925, many of the local 
firms were represented. 

Mr. Arno Dorst was elected chairman for the 
ensuing year. 

Cincinnati district has been very fortunate dur- 
ing the year of 1924. Failures and adjustments 
have been very few and all indications point to 
a very prosperous year. 

Our local office force has rendered splendid ser- 


vice, as the following report will indicate, and 

with some much needed additional help, the ser- 

vice would be above reproach. 

Inquiries answered by Cincinnati office..... 1,949 

Inquiries sent to Chicago........... ree 921 

Inquiries sent to New York............ 89 
WMD uaacavacseaee : Javed isnesce~: eee 


Trade opinions sent to New York........ 3,368 


Trade opinions sent to Chicago............ 355 
Trade opinions sent to Providence.......... 1 
Trade opinions sent to San Francisco...... 2 
DE Seta oe ihlewewaalsi reas I Tee 
Report for files.........15,995 
MOCMONS iiseccraceesge 13,185 
New Reports...... seeee Sale 


Revisions and New Reports on Local Jewelers. 261 


Owing to the absence of P. J. Coffey, chair- 
man of the Good and Welfare Committee, 
and the fact that no report had been re- 
ceived from him, Secretary Backus informed 
the members that the mention he made 
of this committee’s activities earlier in the 
meeting would acquaint them in a small 
way with the work this committee is doing. 
In addition, President Herzog called atten- 
tion to the fact that the Good and Welfare 
Committee is one of the most active bodies 
in the trade and that it is accomplishing 
excellent results. 

Following these remarks, President Her- 
zog called upon Edward I. Mulchahey, 
chairman of the New England Good and 
Welfare Committee for his report. This re- 
port was brief but interesting and is as 
follows: 


REPORT OF EWARD I. MULCHAHEY, 
CHAIRMAN OF THE NEW ENGLAND 
GOOD AND WELFARE COMMITTEE. 


For the New England Good and Welfare Com 
mittee, I am pleased to report that it has not been 
— to call the conimittee together the past 12 
months 
This is not to imply that the committee is useless, 
by any means, for like an army, in times of peace, 
it Is prepared to act when called upon. It has been 
constantly informed of the many complaints made 
to the national committee through the courtesy of 
Secretary Backus. 

That the influence of the Good and Welfare Com- 
mittee is effectively checking the fraudulent mark- 
ing of the jewelry product is recognized, cannot be 
denied and has proven a most satisfactory safe- 
guard, a positive relief. to both the retailer and the 
purchasing public. The consumer is being steadily 
educated that a good article is marked and the 
Manufacturer recognizes that permanent success 
depends on the reliability of his product. Probably 
the temptation to go as near the danger line as 
wits can conceive, was never greater than the past 
year, and that our committee has been called upon 
to intervene in several instances is not surprising. 
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Indistinct marking of plated articles and bold 
deceptive tagging of the same, has been a rank 
and unworthy custom with one or more manufac- 
turers and undoubtedly has mercilessly fleeced the 
innocent buyer many times and has led him to 
believe that the dealer is a heartless crook. 

It is hoped the retailer will not lend himself to 
be used for such nefarious practice. It is safe to 
say that all goods should be sold upon their merits 
whether marked or unmarked, and will pay in the 
long run. To Manager Wheeler, the committee is 
indebted for every attention a “live man” can put 
on his job. 


The report submitted by Albert Shire, as 
chairman of the membership committee, was 
listened to with keen interest by those pres- 
ent and indicated that this committee has 
been working hard during the past year. 
After Mr. Shire finished the reading of this 
report, President Herzog called attention 
to the fact that the former had spent many 


years on this committee and regretted to 





ALBERT SHIRE, CHAIRMAN, MEMBERSHIP 
COM MITTEE 
announce that he was retiring from this 
work, The report reads as follows: 


REPORT OF ALBERT SHIRE, CHAIRMAN OF 
THE MEMBERSHIP COMMITTEE 

We offer more to our members than any trade 
organization in the country, and we stand unique 
as a trade in the number of advantages accruing 
io their benefit. In comparison with other agencies 
we not only give all they do, but much more as 
well, and without additional cost. In view cf our 
need for funds for the various activities, it is 
manifestly inequitable that we do not obtain more, 
and hampers much good that could be otherwise 
accomplished. Higher dues should and must come. 

I bespeak for the organizaticn a larger member- 
ship and its assistance in order to increase our 
revenue, its financial support being of vital neces- 
sity to further the welfare of the industry. Some 
vinusually work has and is being continually 
done relating to both foreign and domestic insur- 
ance; the activities of the Good and Welfare Com- 
mittee; the Fighting Fund in its prosecution of 
fraudulent bankrupts; the Adjustment Committee; 
taxation and watching State and national legis- 
lation and much other work of importance, 

Owing to the unusual conditions prevailing the 
past year in business circles, your committee 
deemed it unwise to have a membership drive, but 
through our secretary we conducted a quiet can- 
vass which netted us an increase of 36 members for 
the year, or a net total membership of 1508, the 
largest in its history. 163 members were dropped 
due to resignations, suspensions or expulsions and 
a number of applicants refused as being undesir- 
able. 

The lack of support by many of our members, 


good 
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particularly those who show no interest in its well- 
being, is very apparent, and amongst them we find 
many who are free to find fault when results are 
not to their expectation. Information not forth- 
coming from members causes a lack of proper 
knowledge that ought to be disseminated in our 
reports and many of those whe complain of this 
laxity are frequently the most flagrant in not offer- 
ing their information. Your directors can direct, 
but they need all the help you can possibly give 
them to properly guide the institution. You must 
realize the directors, too, have other things demand- 
ing their time and attention and are therefore, en- 
titled to some consideration and assistance. 

Many complaints prove ta be ill-founded when 
they are investigated. If members would communi- 
cate with the office of the Board, erroneous impres- 
sions could be cleared and unnecessary ill-feeling 
would be obviated. If of a serious nature, one 
can appeal to the Board of Directors or to the 
Finance Committee, who are always ready to co- 
operate. For a better understanding of the legal 
rights of the Board in its activities, I suggest a 
reading of the Constitution and By-Laws. Many 
are under a mis-apprehension regarding things that 


* the Board does not and may not do. 


In closing, I wish to thank the Secretary and the 
various departments under him for their able as- 
sistance in carrying out our work. To the members 
of this committee, I likewise offer my appreciation 
of their consideration. 


This was followed by the report of the 
Adjustment Committee which was submitted 
by Chairman Zach A. Oppenheimer, in which 
he indicated that during the existence of 
this committee it has handled matters 
which he estimates involves approximately 
$10,000,000, in assets and liabilities. Mr. 
Oppenheimer’s report deals with the past 
year’s activities of this committee and reads 
as follows: 


REPORT OF ZACH’ A. OPPENHEIMER, 
CHAIRMAN OF THE ADJUSTMENT 
COMMITTEE 
In presenting the activities of the Adjustment 
Committee, I am presenting them as an ex-chair- 
man and member of the committee, and I wish to 
extend my thanks to my fellow-members who so 
ably served and rendered so much valuable as- 

sistance during the term of my chairmanship. 

I am sorry that so few realize the importance of 
this work and it is only when a member has been 
involved in one or more cases, that the value of 
the efforts of this committee is fully appreciated. 

There are to-day a number of concerns through- 
out the country who through the. efforts of the 
Adjustment Committee have been prevented from 
being forced into bankruptcy, and while in some of 
these cases, compromises might otherwise have 
been effected, they would have been made without 
proper investigation and without a knowledge of 
the substantial facts, but in many of these cases, 
benkruptey would have been unavoidable, because 
there are always a certain number of creditors 
who are either looking for advantages for them- 
selves, or through stubbornness hold out, and en- 
danger bringing about bankruptcy. 

It is the Adjustment Committee, that has been 
able in a large measure to stop these practices, and 
hold such creditors in line. 

I could enumerate a considerable number of firms 
from whom through the efforts of this committee, 
the creditors have received substantial dividends, in 
some cases 100 per cent., in some cases less, as 
the judgment of the committee deemed advisable, 
and some are still working out settlement agree- 
ments, but in all cases, they are still going con- 
cerns, an asset to the trade, and an opportunity for 
each and everyone of us to market our merchandise. 

I must point out, so there may be no con- 
fusion, that in no cases are recommendations made, 
unless the debtor is found to be worthy and honest, 
and is deserving of being preserved as a going 
concern. 

During the past year, your committee has handled 
24 cases, with assets amounting to $1,661,000 and 
liabilities of $1,672,000 and it is safe to estimate 
that through the efforts of this committee, one- 
querter to one-half million dollars more has been 
realized out of these cases, than would echave been 
realized had these cases been allowed to go into 
bankruptcy. 

Your committee has now been in existence for 
six years, and while we have compiled no figures, 
we estimate that cases amounting to $10,000,000 of 
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and a like amount of liabilities involving 


ssets, name 

7000 creditors, have been handled and it is here 
again safe to estimate that from one to two million 
dcllars less would have been distributed amongst 


creditors, had a certain part of these cases been 
allowed to have gone into bankruptcy, which was 
obviated by the assistance of the Adjustment Com- 


mittee. 
It is for these reasons and many others that 


could be presented if I were not confined to a limit 
of time, that I feel that the committee should have 
the unanimous support of all of our members. 

The concluding report of the afternoon 
was presented by John W. Sherwood, chair- 
man of the Arbitration Committee. This 
report was very inspiring and showed that 
the committee had functioned 100 per cent, 
as every case brought before it was settled 
amicably. This report reads as follows: 
REPORT OF JOHN W. SHERWOOD, CHAIR- 

MAN OF THE ARBITRATION 
COMMITTEE 
It is gratifying to report that the Arbitration 





ZACH A. OPPENHEIMER, WHO READ THE 
REPORT OF THE ADJUSTMENT COM MITTEE 


Committee has functioned 100 per cent in every 
trade dispute submitted to it during the current 
year and their findings were final and satisfactory 
to each party. 


As the trade at large becomes more familiar with 
the workings and the benefits of arbitrating trade 
disputes through this branch of the Board’s service 
and realizes that long and expensive lawsuits can 
be avoided, the quick results obtained and the very 
nominal expense incurred, it will readily avail it- 
self of the arbitration service, as is already evi- 
Cenced by the increasing requests received by the 
Board for full information concerning this matter. 
Pa fuller publicity of this service is most need- 
ful, may the committee suggest to the board of 
cirectors that the following facts be broadcast to 
the entire industry, through the “Service” bulletin, 
the trade press, 

1. That while arbitrating trade disputes in the 
“ef industry through the National Jewelers’ 
— of Trade is not compulsory, it is neverthe- 
“ most desirable that there be but ONE arbitra- 
tion committee for the jewelry trade, thereby sav- 
‘ng time, duplication of work and much expense. 
slic The procedure for arbitration is simple. Ap- 
Segyoe is made to the Arbitration Committee by 
ri Ae to the controversy, signed and sworn 
eae er with a brief statement of the points 
three fs ag to be arbitrated. A committee of 
i te then selected, the personnel to be approved 
y both disputants, who have the privilege of ap- 
ag ao the committee at the time of arbi- 
each sid “ smal] charge of $40 is deposited by 
rage ¢, it being discretionary with the committee 
divid ge the entire amount against the loser or 

¢ it between both parties. This is done to 
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prevent the submission of trivial matters. Judg- 
ment based upon the decision of the Arbitration 
Committee may be obtained from the court, if 
necessary. Appeal can only be had where bias or 
prejudice can be proven, 

3. That the Arbitration service of the Board is 
not restricted to Board members only, but is open 
to the entire jewelry trade, manufacturers, whole- 
salers and retail dealers. 

4. The chairman of the committee ventures the 
opinion that it would be a splendid thing if our 
trade would adopt a clause upon its bills and in- 
voices to the effect that any dispute which might 
arise in connection with that sale he submitted to 
the Arbitration Committee as the official trade body 
for the settlement of such disputes. We under- 
stand that this idea has been carried out in other 
industries. 

5. Commercial arbitration has made marked 
progress in all lines, and has the endorsement of 
both the courts and the attorneys, as a medium for 
relieving the heavy court calendars. 


Mr. Sherwood supplemented his report by 
stating that if more dealers understood the 
workings of this committee, it would be 
swamped with matters. He called atten- 
tion to the fact that it had saved the liti- 
gants time and expense, as the fee charged 
for settling cases brought before it was only 
$40. Mr. Sherwood further stated that he 
had just returned from a trip through the 
west where the committee’s work is highly 
commended. He also expressed the belief 
that the work of the committee should be 
broadcasted to the trade. 

As all the reports from the various offi- 
cers, committees and districts had been sub- 
mitted, the next order of business was the 
election of officers. It was this feature of 
the meeting that brought out such a large 
attendance, and when Harry C. Larter rose 
to make the nominating speech for the office 
of president, the members listened atten- 
tively. At the mention of the name of 
Joseph L. Herzog, to succeed himself as 
president, the audience applauded Mr. Lar- 
ter’s remarks. In making this nomination, 
Mr. Larter spoke as follows: 


NOMINATING SPEECH BY HARRY C. LARTER 


“I rise to present a name for the presi- 
dency of the National Jewelers Board of 
Trade for 1925, and while I have been tipped 
off that nominating speeches are to be very 
brief, I desire to say that I am authorized 
to state for Will H. Joers, of Hayden W. 
Wheeler & Co., who returned only yester- 
day from Kansas City and learned of the 
contest going on with which his name was 
involved, that he has the interest of the 
entire jewelry trade at heart, particularly 
the National Jewelers Board of Trade, and, 
therefore, rather than enter into any contest, 
withdraws his name as a candidate for the 
presidency. Also, P. J. Coffey is of the 
same generous mind, and he also would like 
to withdraw his name as a candidate for first 
vice-president. In view of the fine attitude 
of these two men, it is my pleasure to nomi- 
nate for president for 1925, Joseph L. Her- 
zog. As I know of no other candidate to 
he presented for this office, I move that the 
secretary cast one unanimous favorable bal- 
lot for Mr. Herzog for president.” 

This nomination was seconded by G. H. 
Niemeyer, after which the secretary cast 
one ballot for the re-election of Mr. Her- 
z0g. 

Following the announcement of the sec- 
retary that he had cast this ballot, there 
was loud applause from the members after 
which Mr. Herzog stated that it was gratify- 
ing to hear this applause as he believed it 
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was sincere and conveyed the feelings of 
the members. He called attention to the 
fact that he has devoted many years to his 
work in the Board and has an idea of what 
the Board should be, stating that there 
should not only be a material side but an 
ethical and spiritual side as well. He stated 
that he stood for the material side but he 
wanted the members to know that he also 
stood for the ethical and spiritual side. In 
conclusion, Mr. Herzog asserted that he had 
given the trade the best he had and that 
was all he could do and that the members. 
may expect his best endeavors during the 
coming year. 

Following these remarks, President Herzog 
called for the nomination of a first vice- 
president. Cleveland Dunn immediately 
placed the name of William H. Joers in 
nomination for this office. He called at- 
tion to Mr. Joer’s work in the Board. The 
nomination was seconded by Emil Tas. One 





JOHN W. SHERWOOD, CHAIRMAN, ARBITRATION 
COM MITTEE 


ballot cast by the secretary re-elected 
Mr, Joers to the office of first vice-presi- 
dent, 

Next came the request for candidates for 
second vice-president. In nominating P. J. 
Coffey to succeed himself in this office, Mil- 
ton L. Ernst called attention to the good 
which Mr. Coffey has accomplished as 
chairman of the Good and Welfare Com- 
mittee and pointed out that it seemed that 
he had dedicated his life to doing good for 
the trade. This nomination was seconded 
by Jonas Koch and the usual procedure of 
having the secretary cast one ballot for his 
election was followed. 

The only other office left to be filled was 
that of treasurer, and in a few words, in 
which Otto D. Wormser called attention 
to the fine financial report which had been 
submitted earlier in the meeting, he nomi- 
nated Milton L. Ernst to succeed himself. 
This was immediately seconded by one of 
the other members and a ballot cast by the 
secretary, re-elected him to this office. 

As there was no unfinished business left 
to be transacted, President Herzog called 
for new business. Under this heading, he 
requested Mr. Wormser to report on the 
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jnsurance situation which he had been in- 
estigating. 

—— "4 vote of thanks was given to the 
New York Board of T rade and Transpor- 
tation for the use of its meeting room, the 
meeting adjourned at 3:45 P. M. ; 

At a mecting of the board of directors fol- 
lowing the general meeting Fred C. Backus 
was re-elected secretary. 

Annual Meeting of New York District 

Members 


Previous to the holding of the annual 
meeting of the Board, the members of the 
New York District went into session and 
elected four directors and a nominating 
committee for the coming year. The busi- 
ness of this meeting took just five minutes 
to transact and came to a close at 2:15 
: After this meeting was called to order by 
President Herzog, he requested the nomi- 
nating committee to make its report on can- 
didates to serve as directors for four years. 
Accordingly Melville Untermeyer, chairman 
of this committee, placed the following 
names in nomination: George A. Allsopp, 
Ir. of Allsopp Bros., David Belais of David 
Belais, Inc., John W. Sherwood of the Soli- 
darity Watch Case Co., and Otto D. Worm- 
ser of Wormser & Mayer. As there were 
no other nominations, Secretary Backus cast 
one ballot for the election of these candi- 
dates. 

The next and concluding business of the 
meeting was the selection of a nominating 
committee consisting of five members to 
serve until the next annual meeting. Those 
nominated include G. H. Niemeyer, August 
Goldsmith, Frank Sloan, George H. Tomes 
and Marcel Mirabeau. They were unani- 
mously elected by the members, after which 
the meeting adjourned. 








Chief Factory Inspector Submits Report to 
Rhode Island General Assembly Giving 
Figures on Jewelry and Silverware 

Industries 


ProvipeNcE, R. I., Jan. 17.—The number 
of employes in the jewelry and silverware 
manufactories of Rhode Island, according to 
the annual report of Chief Factory In- 
spector J. Ellery Hudson, submitted on 
Tuesday to the General Assembly, last year 
was 11,199, 

These were divided as follows: Males, 
6,702; females, 4,176; making a total of 
10,870 adults. Males under 16 years of age, 
149; females under 16 years of age, 172; 
making a total number of children em- 
ployed 321. This was a decrease from a 
total of 15,542 in 1920, although for that 
year there were 795 children under 16 years 
of age reported as being among the 
employes, 

A decrease of 16,790 in the number of 
Persons employed in Rhode Island is shown 
in the report. The percentage of child labor 
in the whole number of persons employed 
rad 2.2 per cent last year as compared with 
“04 per cent for the preceding year. 

A more liberal provision of law allowing 
children to work, and legislation making it 
compulsory to have fire escapes of the most 
improved type, on school houses and hos- 
Pitals as well as factories and workshops 
are recommended. 
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Officers Elected at Gathering of Members 
of the American Watch Importers’ 
Association 

The business transacted at the annual 
meeting of the American Watch Importers’ 
Association, Inc., held on Tuesday afternoon, 
Jan. 13, at the office of Emil N. Zolla, 165 
Broadway, New York, was the election of 
officers, the discussion of plans for 1925, and 
the reading of an interesting report. The 
meeting was presided over by J. V. P. Hein- 
muller, who was succeeded later in the after- 
noon as president by Henri Schwob, of 
Adolphe Schwob, Inc. 

The other officers chosen are: Fred G. 
Gruen, vice-president; J. V. P. Heinmuller, 





HENRI SCHWOB, PRESIDENT OF THE AMERICAN 
WATCH IMPORTERS’ ASSOCIATION 


secretary; Henri M. Didisheim, treasurer, 
and Emil M. Zolla, executive secretary. The 
association also made plans for 1925 in con- 
nection with its present work of having 
watch movements certified and devised ways 
and means for having the certificates issued. 

Secretary Zella reported that he was daily 
receiving letters from the retail and whole- 
sale trade all over the country, endorsing 
the work of the association. 








Syndicate Chamber of the Paris Gem Trade 
to Hold Annual Meeting January 26 

Paris, Jan. 10.—The general annual meet- 
ing of the members of the Syndical Cham- 
ber of merchants of the diamond, pearl and 
precious stone trade of Paris will be held 
Thursday, Jan. 26, 1925, at 4 Pp. M. in the 
salon of the Old Pupils of the Schools of 
Arts and Industries, at 6 rue Chauchat, of 
this city. The president, Hugues Citroen, 
has urged all members to be present as a 
most important session is expected. 

Among the important matters to be taken 
up is a report of the year’s work by David 
Hahn, the secretary; the financial report of 
the treasurer, Georges Massy.; the general 
address of the president and a consideration 
and, if possible, a ratification by the general 
assembly of Article 12 of the regulations 
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concerning the use of the stamp, and of 
Article 15 of the proposed regulations in 
regard to the sale and disposal of pearls. 
There will also be the usual distribution 
of rewards and the election of five commit- 
tee members to take the place of the follow- 
ing whose terms expire this month: Joseph 
Asscher, David Hahn, Henry Lambert, 
Achille Michel and Leo Sachs. The last 
two named are not candidates for re-election. 








November Imports of Diamonds Aggregate 
Nearly $4,000,000 


Diamonds valued at approximately $4,000,- 
000 were imported during the month of No- 
vember, according to the statistics just re- 
leased by the Bureau of Foreign & Do- 
mestic Commerce. Of this amount, $3,300,- 
111 is given as the value of the cut stones 
imported and $670,474 of the rough or uncut 
gems received. 

The cut stone importations were almost 
equally divided between the products of Ant- 
werp and Amsterdam. The imports from 
Belgium are listed at $1,689,935, and those 
from the Netherlands $1,515,337. From the 
cutting centers of France, we received stones 
worth $49,018, and from England, $38,596, 
while the total was augmented by some 
small importations, including shipments from 
Germany of $3,354; from British South 
Africa, $2,326; Egypt, $1,006, and Switzer- 
land, $539. 

As far as the rough was concerned, slight- 
ly over half the: amount imported came from 
the London Diamond Syndicate, shipments 
from England being given as $344,697. Bel- 
gium sent us rough amounting to $99,655; 
Netherlands, $51,546, and France, $3,254. 
Rough direct from the mines included ship- 
ments from South Africa of $153,414; from 
Brazil, $6,339, and from Bolivia, $11,569. 
No rough is credited as coming from British 
Guiana. P 








Standard Forms of Invoice Purchasing Order 
and Inquiry Forms Adopted at Con- 
ference of Business Organization 


Wasuincton, D. C., Jan. 17.—Standard 
invoice, purchase order and inquiry forms 
were adopted Jan. 14 at a conference of 
representatives of purchasing organizations 
and other commercial bodies under the aus- 
pices of the Commerce Department’s division 
of simplified practice. It is estimated that 
the elimination of size variation in these 
commercial forms will effect economies 
amounting to $15,000,000 annually to busi- 
ness houses. 

Three sizes were adopted as standard for 
the forms under consideration; 8%4 by 7 
inches; 8% by 11, and 8% by 14. The 
standard sizes will become effective as soon 
as existing stocks of the forms used at pres- 
ent are exhausted, and will remain in effect 
until Jan. 1, 1927. 

The action taken at the conference was 
the outcome of efforts of the National As- 
sociation of Purchasing Agents, the Rail- 
way Accounting Officers’ Association, the 
National Association of Cost Accountants, 
and the Division of Purchases and Stores 
of the American Railway Association. 








Samuel D. Pond, Allegan, Mich., has sold 
out to H. H. Cook. 
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DANGER DURING ECLIPSE 





Jewelers’ Security Alliance and Jewelers’ 
Protective Union Issue Warnings 
Against Crooks 
Believing that bandits will take advantage 
of the darkness next Saturday morning dur- 
ing the time of the eclipse, the Jewelers Se- 
curity Alliance and the Jewelers Protective 
Union have notified their members to take 
every precatition to protect their stocks. The 
Alliance advises that jewelry stores be closed 
and the stock put in the safe during the time 

of this unusual event. 

In its letter to members the Alliance says: 

“Members are respectfully reminded that 
‘crooks’ are likely to take advantage of the 
eclipse on Saturday, Jan. 24, from 8 to 
10 A. M., to rob the unwary, and precautions 
should be taken to prevent attacks, especially 
by window smashing and hold-up. 

“Since there will probably be no customers 
desiring to buy goods at such a time, it would 
be advisable to keep stores closed, as during 
the night, and have no valuables displayed 
in show-windows until after the eclipse is 
over.” 

All members of the Jewelers Protective 
Union received the following letter : 

“New York, Jan. 19, 1925. 
“To Members : 

“Your attention is called to the eclipse of 
the sun which will take place on Saturday. 
The time of day and the extent of totality of 
course will vary in different localities. 

“On account of this unusual event, the at- 
tention of your salesmen may be diverted 
from their duties which, together with the 
darkness, will no doubt afford opportunity 
for thieves to operate, and some thieves may 
take advantage of it. 

“Therefore, we wish to bring the matter 
to the attention of our members and earnestly 
request them to immediately notify their 
salesmen wherever they may be to take ex- 
tra precautions in safeguarding the merchan- 
dise entrusted to them. 

“We hope that we may have your prompt 
<o-operation in cautioning your salesmen to 
be on the alert. 

“Yours truly, 
“THE JEWELERS’ ProTecTIVE UNION, 

“Fred L. Goddard, Secretary-Treasurer.” 








IDENTIFIED AS BANDITS 


Three Men Arrested in New York Charged 
With Robbing New Rochelle, N. Y., 
Jewelry Store 
New Rocuette, N. Y., Jan. 19.—The three 
bandits who last Monday night held up and 
tobbed the jewelry store of Isaac Krivitzin 
on Mechanic St., of gems worth more than 
$30,000, have been captured and positively 
identified, according to information made 
known today by the local police. The ban- 
dits were taken into custody yesterday in 
New York and were brought to this city 
this afternoon to be arraigned. 
€ men are described as Henry Ross, 26, 
146 Rivington St.; Harmin Reigelman, 27, 
28 Rivington St.; Henry Kleininger, 38, 
E. 80th St.,; all of New York. 
dat arrests were made through the efforts 
of the local police co-operating with the New 
ork authorities. Detective McGowan and 
Chief of Police Frank D. Cody went to New 
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York yesterday morning, together with Kri- 
vitzin and the latters’ assistant, Adolf Stra- 
leau. The jeweler and Straleau identified 
the two bandits who “worked” in the store 
while their accomplice waited outside with a 
powerful auto. 

A scarf pin found on the person of one of 
the bandits was identified by Krivitzin as one 
missing from his store; while a bankbook 
found on another, showing a deposit of 
$1,900 on January 15, was further evidence, 
Detective McGowan said today. The third 
of the bandit party, who drove the car in 
which they made their getaway, was identi- 
fied by a New Rochellean whose name the 
police declined to divulge. 

The bandits, it is said, had a meeting place 
in a restaurant on E. 76th St., New York. 
A rear room was their assembling place. 

With their arrest comes the solution of one 
of the biggest and most daring hold-ups in 
New Rochelle in several years. Working 
with but meager clues, other than descriptions 
furnished by Krivitzin and the others in the 
store at the time, the police solved the mys- 
tery within a week. 








SUFFER FIRE LOSS 


Store of Krigel Bros., Kansas City, Mo., 
Burned to the Ground 


Kansas City, Mo., Jan, 16—Krigel Bros., 
who suffered a holdup loss in the holidays 
at their store, 4 E. 9th St., sustained a 
more serious loss the night of Jan. 12, in the 
destruction of their other store, 211 W. 9th 
St., by fire. E. Krigel, one of the brothers, 
operates the E. 9th St. store; and was held 
up when the bandits raided that place. A. 
Krigel, the other brother, operates the W. 
9th St. store, scarcely a block away. 

The fire started at a corner of the build- 
ing farthest from the Krigel store; and 
about 6:30 in the eevning. Mr. Krigel had 
closed the store, and was on the way home. 
He was called by telephone but was kept 
from the store, since it seemed that the 
building could be saved. Finally he was 
asked to go in, with the fire patrol, while 
tarpaulins were placed over show cases. 
While he and the firemen were inside, the 
walls both front and back, fell in and the 
men were trapped. They would have been 
burned to death except that the compara- 
tively new framework of the store front 
held up the doorway. This framework had 
been installed by Krigel brothers when they 
leased the storeroom two and a half years 
ago. The entire building, containing nearly 
a dozen retail establishments and offices, 
two stories, was destroyed, part of it, in- 
cluding the Krigel store, being now a mass 
of wreckage below street level. 

Mr. Krigel recovered some silver plate 
practically undamaged, which had been in 
a show case on the wall farthest from 
where the fire started. The other show 
cases and cabinets, and the iron safe in 
which the major part of the more valuable 
stock had been placed as usual on closing, 
are buried in the ruins. 

The firm estimates its stock at around 
$7,000. A coincidence is that inventory had 
been started the day of the fire, but not 
completed. Insurance carried amounted to 
$3,000. The extent of loss cannot even be 
estimated. until the safe is rescued front the 
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ruins, and the wreckage probed for silver 
and small items. 








EXPORTS OF JEWELRY 


Shipments of $107,193 Reported by Depart- 
ment of Commerce As Sent to Foreign 
Countries During November 


WasHINGTON, D. C., Jan. 16.—The ex- 
ports of American jewelry to foreign coun- 
tries continued to hold up fairly well during 
the month of November, according to the 
figures just released by the Department of 
Commerce. In all, we shipped during the 
month jewelry worth $107,193; the largest 
amount as usual went to Canada, which ab- 
sorbed shipments worth $44,106, and the 
next largest to Brazil, which is credited with 
$17,463. But large shipments were also sent 
to England, Panama, Mexico, Cuba, Virgin 
Islands, Chile, Colombia, Philippine Islands, 
Peru, British India and Strait Settlements. 

The full list of countries to which Amer- 
ican jewelry was sold and the amount sent 
to each is given by the Department as fol- 
lows: 





Countries Amount 
Ps ks sticenidn sc tabnaadiaan $90 
SP ricitndenssamiamnaiiiaee 700 
CERES wis awidiniiincotsincsaumydde tes 60 
Aa trie aia ween heals wincneisbiaibais wii 57 
EGC NE 0h sis; wiaxelaxeres'dearelaxeiaieiols wae 
I 5: secataccnicaiaapaecinarnnibemataes 591 
I i i shacks mn anininaeabinate 4,947 
I ctitrnnnndccdaarescamenions 100 
ii diareNdisdccevekauniebadinns 44,106 
British: THOndtiras « ...cccccnsisciccces 33 
II ins acacnccancoutsenmmedianie’ 562 
I site cin airdiiwadaniieicinn 714 
IY Sis hs sinnie lace mcatusiia ada aieia 480 
EN ss, kcnwnndsimaniieedneede 76 
PN. Hi cuncadeannwndaaieeede 6,270 
I a Aneaanainacaonmaael 66° 
NS oa cee aeeadnadwaianats 3,577 
Newfoundland and Labrador....... 127 
POGUE te outa acars ainaatans tiated ates 226 
MADINA 5 arena gclcree eaenee 32 
I Makiateakdene dw einksaeies 746 
Trinidad and Tobago............... 50 
Other British West Indies.......... 24 
RN iris 4nd ehedinaw caniae emai 4,284 
Dominican Republic ...........e.e0. 737 
PERU Sara oe athe ye era aa coma 222 
Virgin Islands of United States.... 2,502 
PIES Jini pedeweeneasaae a 908 
WOU cos coieccmadeedainbawaed 243 
PN ie ties eanandaees ccnce Eee 
i adhe ciwiesden nen naiaeaaoaa 1,181 
RNID ii st:ns ine saci: hace Scena ataeae 3,915 
I ices nite nctza'n dein adiaamiae 1,879 
MMR orth cree: dean nduaen deren ie ners 48 
PN Step icin in wibicineemenaidailanns 1,524 
bE eT ee ere 626 
Ee ee 126 
DBI okie Sciticenviesiacecte'sne 1,795 
Stratts Settleisents ..cccccsecciccns 1,260 
CRS en eo cue eel oe saat 275 
CCC I Cy ee een arene wary ee 52 
DE Peak. 6 acon ndesucans 63 
PI TOI io dcce dacanecevnsws 3,227 
PARRA ata d Wier an a Sedan eiotea tales 716 
INOW LOAM a voc See eeduceousne 45 
British West Africa... .:..00csccccce 219 
British: South Airica...:..cccccces ss 33 
RE Airis ciedcedessseneseeamees 216 

BOs ck ctdeeededts Cie eee 
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Announcement to the Trade— 





that Mr. Milton M. Epstein and Louis M. Rothenberg, of 
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have purchased the interest of Mr. M. D. Lokitz, of this 
firm, and will continue in business as heretofore, under the 
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Dealers in 


American Fresh-Water Pearls 
542 Fifth Avenue 


S. W. Cor. 45th Street 


NEW YORK 
Telephone—Murray Hill 6473 











SONDHEIMER, INC. 


PEARLS 
PEARL NECKLACES 
PEARLS FOR ADDITIONS 


2 WEST 46TH ST. NEw YORK 


TELEPHONE BRYANT 3407-3409 
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DEATH OF DANIEL F. BRIGGS 





Veteran Manufacturing Jeweler Passes Away 
at His Home at Providence, R. I. 


Arriesoro, Mass., Jan. 17.—Daniel F. 
Briggs, a former resident of this city, where 
for many years he was actively identified 
with the manufacturing jewelry industry, 
died Thursday at his home on Broadway, 
Pawtucket, Kk. I., aged 82 years, after a 
short illness. , 

He was born Dec. 25, 1842, in the town 
of Warwick, R. 1., but as a young man came 
to Attleboro, where he was a resident for 
many years. He learned the trade of tool- 
maker in the jewelry factories here and be- 
came known as one of the most expert in 
his line in New England. About 40 years 
ago he started in business for himself, manu- 
facturing swivels, spring rings, bars and 
other articles of supply for the manufac- 
turers of jewelry, and was very successful. 

Some years later he launched into the 
manufacture of watch chains, at which busi- 
ness he attained such a signal success that 
10 years later he retired, selling his business 
to what has developed into the present D. F. 
sriggs Co., of this city. 

He is survived by one daughter, Mrs. 
William H. Bell, and one son, Walter F. 
sriggs. Funeral services were held this 
afternoon at 2 o’clock from the rooms of 
T. T. Berry & Sons, undertakers at Paw- 
tucket. Burial was at Phenix, R. I. 








New England Jewelers Elected to Boards of 

Directors in Banks and Safe Deposit 

Companies 

Provipence, R. I, Jan. 17.—During the 
past week or 10 days there has been the 
usual activity which always prevails at this 
period of the year in connection with the 
annual meetings of stockholders of the vari- 
ous financial, commercial and industrial cor- 
porations. In many of these organizations 
men identified with the manufacturing 
jewelry industry and co-ordinate branches 
have been prominent. Among these are the 
following : 

Rhode Island Safety Deposit Co.—Erling 
C. Ostby, of the Ostby & Barton Co.; Sam- 
uel M. Nicholson and Paul C. Nicholson, of 
the Nicholson File Co.; John S. Holbrook, 
of the Gorham Mfg. Co., and Everett I. 
Rogers, of Parks Bros. & Rogers Co. 

Merchants National Bank of Providence 
—Everett L. Spencer, president, of Everett 
L. Spencer Co. 

_ Blackstone Canal National Bank—Wil- 
liam A. Viall, superintendent of Brown & 
Sharpe Mfg. Co. 

National Exchange Bank—George H. 
Cahoone, president of the George H. Ca- 
hoone Co.; Samuel M. Einstein, of the 
Marathon Co., Attleboro: Theodore W. 
Foster, of Theodore W. Foster & Bro. Co.; 
Arthur Henius, of Henius Co.: Joseph L. 
Sweet, of Attleboro: Clarence L. Watson, 
of the Watson Co., Attleboro. 

National Bank of Commerce—William P. 
— Jr., secretary of Chapin & Hollister 


Roger Williams Saving Fund and Loan 
Association—President Joseph Baker, Jr. 

Rhode Island Safety Deposit Co.—Ever- 
ett I. Rogers, of Parks Bros. & Rogers; 
John S. Holbrook, of Gorham Mfg. Co.; 
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Erling C. Ostby, of the Ostby & Barton Co.; 
Samuel M. Nicholson and Paul C. Nichol- 
son, of the Nicholson File Co. 

Mechanics National Bank of Providence 
—Manton N. Coombs. 

Citizens Safe Deposit Co.—Charles C. 
Darling, of C. C. Darling & Co.; Samuel 
J. Greene, of Payton & Kelley Co.; Charles 
F. Irons, of Irons & Russell Co.; Arthur O. 
Ostby, of the Ostby & Barton Co. 

Morris Plan Company, of Rhode Island— 
William P. Chapin, Jr., of the Chapin & 
Hollison Co.; Walter A. Griffith, of R. L. 
Griffith & Sons Co.; Alfred K. Potter, of the 
Gorham Mfg. Co.; Joseph Samuels, of J. 
Samuels & Bro., Inc. (The Outlet Co.) ; 
Archibald Silverman, of Silverman Bros.; 
Leo St. Onge, of St. Onge Bros., Arctic, 
and Herbert J. Wells, of Gorham Mfg. Co. 








Bankruptcy Petition Filed by Wm. Masover 
and Heffron Silverman Who Conducted 
Savoy Gift Shop at Syracuse, N. Y. 


Utica, N. Y., Jan. 17.—William Masover 
and Heffron Silverman, partners conducting 
the Savoy Gift Shop, jewelry store at 316 
S. Warren St., Syracuse, filed firm and in- 
dividual petitions in bankruptcy in United 
States District Court here today with un- 
secured liabilities of $7,721 and assets of 
$4,233, including stock, $300; fixtures, $534, 
and deposits, $699. The petition was filed 
through Attorneys Barrett, Cummings and 
Dodd. 

Among the 30 creditors the larger claims 
are held as follows: M. Winkelstein, claim- 
ing $226; S. A. Liberman & Sons, $684; 
A. H. Pond Co., $217; J. L. Marks & Son, 
$226, and M. B. Silverman, $2,500, all of 
Syracuse; Samuel Stein, of Jersey City, 
$185; Philip Present Co., Rochester, $1,121; 
Electric City Box Co., Buffalo, $110; A. 
Winkelstein, Elmira, $798, and the following 








Number of establishments.................000eee0e 


Wage earners (average 


REMIT MINION 0.606 :5. oS dime cba cdew 6 doe ewnwen ewe 
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OPTICAL STATISTICS 





Productien of Eyeglasses, Spectacles, Etc., 
Indicated in Biennial Census of 
Manufacturers for 1923 


Wasuincton, D. C., Jan. 19—The De- 
partment of Commerce announces that, ac- 
cording to data collected at the biennial cen- 
sus of manufactures, 1923, the establishments 
engaged primarily in the manufacture of op- 
tical goods reported a total output valued at 
$55,355,161, of which amount $51,450,742 was 
contributed by spectacles, eyeglasses, goggles, 
etc., and lenses, frames mountings, and mate- 
rials therefor; $1,760,055 by other optical 
goods, such as optical instruments, artificial 
human eyes, glass eyes for the furriers’ and 
taxidermists’ trades, automatic eyeglass 
holders, eye shields and shades, optometers, 
springs and clips, cases, and eye-testing sets; 
and $2,144,364 by all other products, includ- 
ing custom work and repairing. The rate of 
increase in the total value of products as 
compared with 1921, the last preceding cen- 
sus year, was 25 per cent. 

This industry classification covers manu- 
facturers whose principal products are op- 
tical goods, either finished or partially fin- 
ished, together with manufacturing opticians, 
who purchase the partially finishes articles 
and assemble them and perform the final 
processes of manufacture. 

Of the 457 establishments reporting for 
1923, 97 were located in New York, 49 in 
Pennsylvania, 36 in Ohio, 25 in Massachu- 
setts, 25 in Illinois, 22 in California, 19 in 
New Jersey, 14 in Washington, 12 in Michi- 
gan, 11 in Iowa, and the remaining 146 in 
32 other States and the District of Columbia. 

The statistics for 1923 and 1921 are sum- 
marized in the following statement. The fig- 
ures for 1923 are preliminary and subject 
to such correction as may be found neces- 


sary upon further examination of the re-. 


turns: 
Per Cent. 
1923 1921 of Increase 
457 452 1.1 
12,203 11,120 9.7 
Nov. 12,651 Jan. 12,347 , 


Jon. 11,828 Tuly 9,531 
93.5 77.2 
$14,383,192 $12,723,193 


no 
mu w* . . 
ono : 


Cost of materials (including fuel and containers)....... $19,111,997 $16,520,464 
POON COUN WANES ois bcc cus sdae ser snontonsoacesee $55,355,161 $44,292,084 
Spectacles, eveglasses, goggles, etc., and lenses, frames, 
mountings and materials therefor.............ee+- $51,450,742 (b) 
Gilier Deal BOONE Eo oi i6. acidic tice ween cwawdenees $1,760,055 (b) 
All other products d including custom work and re- 

WEE as ela eed ARR aNS ds KEP odeae weds Kees $2.144,364 (b) eee 
Vaine added by manufactare ? oi... .cccccccccscccdcece $36,243,164 $27,771,630 30.5 
EP ee Ree Cee er eee 15,924 (f) 

Coal consumed (tons of 2,000 Ibs.)........00cc eee eeees 6,430 (f) 


(a) Net including salaried officers and employes nor proprietors and firm members. 


these classes wil] be given in final reports. 
(b) Not tabulated separately. 


Statistics for 


(c) Optical instruments, artificial human eyes, glass eyes for the furriers’ and taxidermists’ trades, 
automatic eyeglass holders, eye shields and shades, optometers, springs and claps, cases and eye-testing 


sets. 


(d) Balopticons, headlight lenses and mirrors, jewelry, print papers, radio parts, etc. 
minor or subsidiary products reported by establishments in this industry. 


These are 
Articles of these classes or 


kinds are manufactured mainly by establishments classified in other industries. 


(e) Value of products less cost of materials, 
(f) Not reported. 








of New York City: Greene & Samuels, Inc., 


$211; Aisenstein, Woronack & Sons, $185; 
Bert L. Kaufman, $225; Max Stumer, $218, 
and Hyman & Laslow, $133. 








George A. Whitney is the successor to 
Whitney & Byrne, Lynn, Mass. 


Fire originating in a cafeteria and soft 
drink station at Corinth, Miss., recently 
consumed property estimated at valuation 
from a million and a half to two million 
dollars before it was brought under control. 
Among the buildings destroyed was the 
Droke’s jewelry store. 
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THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


68 Nassau St. New York 

















Liquidation Sale 





Refraction of the 


Henry Zimmern & Co., Inc. Eye 
45 John St., New York 


Established Since 1871 By Gustavus Hartridge 
F.R.C.R.A. 





For sale, all or any part of a large stock 
of watchmakers’ materials, supplies, tools A Manual for Students 
and patents, together with a completely 
equipped office. 





275 pages, 107 illustrations and sheet of 


The assets will be sold in lots or in entirety test types. 


as a going business. 





Price, $2.75 
Greenbaum, Wolff & Ernst 


Attys. for Trustee 
7 Dey Street, New York City 





THE OPTICAL PUBLISHING CO. 
Joseph H. Frier, Trustee 11 John Street ::  :: 3: New York 
7 Dey Street, New York City 

















THE BUYERS’ DIRECTORY 


Price $1.00 


The Jewelers’ Circular Publishing Company, 11 John St., New York 
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R. I. SCHOOL OF DESIGN 





Reports of Director and Trustees Presented 
at Quarterly Meeting of Executive 
Committee 


Provipence, R. L., Jan. 17.—Unanticipated 
growth and development in all departments 
of the Rhode Island School of Design is in- 
dicated in the reports of the director and 
trustees presented at the quarterly meeting 
of the executive committee last Wednesday 
evening. 

The enrollment of 134 students since the 
quarterly report of October, 1924, has in- 
creased the student body to a membership of 
1,478. That this figure is below the total of 
1,621 for the corresponding date last year is 
attributed largely to the fact that the work 
of rehabilitating World War veterans is pro- 
ceeding apace and the number of such stu- 
dents is constantly diminishing. 

The jewelry and silversmithing depart- 
ment, the report set forth, still feels the ef- 
fect of the recent lack of business in the 
jewelry and silverware industry, but it is 
expected that reviving prosperity in that field 
will interest many apprentices and workers in 
taking advantage of the opportunities afford- 
ed by this department of the School of De- 
sign. 

The director, L. Earle Rowe, in his report, 
says: “It is a common feature of these re- 
ports to note the large registration, the eager 
interest of our ambitious youth and the eager- 
ness with which the facilities offered by our 
large equipments are used. Yet these indi- 
cate, as nothing else can do, the appreciation 
of the help received, and the tremendous edu- 
cational potentialities of the Rhode Island 
Schoo! of Design; and it is a pleasure to 
note that the work of the institution is grow- 
ing in every way. 

“The chief activity as regards equipment 
and buildings is of course the beginning of 
the new block that is intended for the hous- 
ing of the rapidly and constantly growing 
museum. The executive committee adds its 
sincere appreciation to that already ex- 
pressed of the generous gift of Messrs. 
Stephen O. and Jesse K. Metcalf, which has 
made possible this very valuable addition to 
the group of buildings in which the institu- 
tion functions. This building, when finished, 
will greatly increase the opportunities of the 
students to use the rich material in the col- 
lections. The intimate relation of museum 
and classroom which exists in the Rhode 
Island School of Design is one of the strong- 
est features of the institution and merits 
every encouragement. 

“The educational work continues along 
broad lines, including public lectures, Sunday 
talks and decent service. There have been 
4) parties from the public schools, which 
included 1,159 pupils. The attendance in the 
museum during the quarter totaled 20,158. 

: During the quarter the acquisitions of 
Jewelry, silverware and kindred articles to 
the museum, through gift or purchase, have 
a numerous and valuable. Included 
: med the former is an addition to the Ostby 
hare collection in memory of the late 
a 7 oe +d Ostby, made by his son, Har- 
hen he stby, President of the Ostby & Bar- 
thes This acquisition consisted of the 
ica e: Lacquered iron and carved ivory 

‘ Japanese ; silver snuff box, Dutch; 

ese fingernail guard, made into brooch; 
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and bouquet holder, French, 19th century. 

“Another notable addition was several ex- 
amples of colonial silverware, including sil- 
ver strainer, made by William Swan, of 
Worcester, Mass (1715-1774) ; teapot made 
by A. Goodman & Co., old Sheffied plate, first 
decade, 19th century; silver sauce tureen, 
English, 19th century; four sword guards 
and mounts, Japanese; 17 metal reproduc- 
tions of the Bosco Reale silver, Roman, Ist 
century. 

“Other gifts and purchases consist of: 
sauce-boat, ladle, covered cup and small dish, 
Leeds cream ware, late 18th century; rose- 
water jar, Turkish, 19th century; Sultanabad 
plate, Persian, 13th century; glass flask, 
Swiss, late 18th century; brass lamp and iron 
grease lamp, Swiss, 17th century; pottery 
cup, modern Peruvian; silver snuff box, 
American, 19th century. 

“Nine pieces of silver, consisting of pitcher 
by Joel Sayre; pitcher by ‘P. D.’; tray by 
Hugh Wishart; sugarbowl by ’P. D.’; three 
spoons by James Butler; teapot by Hugh 
Wishart, and teapot by John and Peter 
Targee; Silver teapot by Zachariah Brigden. 

“Since the Ist of October, 259 volumes 
have been added to the library, which in- 
cludes a large number of very valuable books 
on coins, covering the history of ancient and 
modern coins that fills a gap in the library 
which has long been noticeable. Another 
valuable addition to the books for the design 
department is Weybe’s “Ornament,” rich in 
color plates. A second copy has been pur- 
chased for the jewelry and silversmithing 
department. 

“The ‘Catalogue of the Clearwater Col- 
lection of American Silver of the XVII and 
XVIII Centuries’ written by Miss Avery for 
the Metropolitan Museum, and the ‘Catalogue 
of Gold and Silver Jewelry and Related Ob- 
jects,’ by Caroline E. Williams, are helpful 
material in the museum, as well as in the 
classrooms. The attendance in the library 
during the quarter was 3,800; the circulation 
of books, 1,785; of reproductions, 8,400. 











Imports of Platinum and Allied Metals 
During November 

Wasuincton, D. C., Jan. 17.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during November, indicate that 
the total value of platinum ores and unmanu- 
factured platinum imported was $1,217,254. 
The value of iridum brought in during that 
time was $5,255, while osmium and osmi- 
ridium imported amounted to 234 troy 
ounces valued at $27,295. The rhodium and 
ruthenium received here from other coun- 
tries was worth $25,316, while the value of 
palladium brought into this country was 
$47,356. 

The figures showing the imports by coun- 
tries are as follows: 


Osmium and 








Iridium Osmiridium 

Countries Ovnces Troy Ounces Troy 
ee eer 66 
DN KS So bie olanbiawenee ee 
Netherlands ........... won er 
BEE Sesciewasinsewwes 20 124 
CN iisoceueuses sade ade ee 
WME aie hele oaececech oe. 0-0.0%0:0 aes 
NE 55 5-.55664 Wawine one 1 
| Gere Ce ome 43 
Total—Quantity ........ 20 234 
Tctal—Value ..........- $5,255 $27,295 
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Exports of Platinum During November 

WasuincTon, D. C., Jan. 17.—Figures 
just compiled by the Department of Com- 
merce show that during the month of No- 
vember platinum valued at $19,087 was sent 
out from this country. Of this amount $18,- 
733 represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$354 was the value of manufactures of plati- 
num, except jewelry, exported during the 
month. The figures showing the countries 
to which the metal was sent follow: 








Ingots, Sheets, Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 
Yas a oT a . —, 
Countries Oz. Troy Value Oz.Troy Value 
Germany .... 100 $8,100 aaa ates 
CORE ~s4cc0 58 7,633 3 354 
Argentina ... 23 3,000 
Total ........ 181 $18,733 3 $354 








Silver Loving Cup Presented to Katz 
& Ogush, New York, by Em- 


ployees of the Concern 


THE handsome silver loving cup illustrated 

herewith was presented to Katz & 
Ogush, Inc., 33 W. 60th St., New York, by 
the employes of the concern at the fourth 





CUP PRESENTED BY EMPLOYES 


annual dinner tendered to the factory work- 
ers on Dec. 27. The dinner was held at the 
Fifth Avenue Banquet Hall, New York, and 
was attended by 118 men. 

The cup is 24 inches high and bears the 
inscription: “Presented to Katz & Ogush, 
Inc., by the Factory Employees as a Token 
of Respect and Esteem, Dec. 27th, 1924.” It 
was designed by the Derby Silver Co. 

Samuel Gurian, acting as toastmaster, in- 
troduced the speakers, who included Benja- 
min Katz and Benjamin Ogush and David 
Schneider. 





Platinum 


Rhodium and Ores and 








Palladium Ruthenium Unmanufactured 
Ounces Troy Ounces Troy Ounces Troy 
72 224 
270 
rr wai 29 
800 265 7,685 
eae 304 1 
4 
2,793 
800 277 11,006 
$47,356 $25,316 $1,217,254 
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Jewelers Security Alliance Holds Annual Meeting 











Members Gather in New York to Choose Officers and Receive Reports of the 
Year’s Work 














The annual meeting of the Jewelers Se- 
curity Alliance was held last Friday after- 
noon at the rooms of the organization, 15 
Maiden Lane, New York, at which time a 
number of interesting reports were read and 
officers were elected for the ensuing year. 
Immediately after the meeting adjourned the 
executive committee went into session, at 
which time H. H. Butts was re-elected chair- 
man and J. H. Noyes was selected as secre- 
tary for the 27th consecutive year. 

The meeting was called to order with 
President Alpheus L. Brown in the chair. 
After extending his greetings, President 
Brown read his annual report, which is as 
follows: 


ADDRESS OF PRESIDENT ALPHEUS L. BROWN 


To the Members of the Jewelers’ Security Alliance: 

Another year has passed into history; a notable 
year in some respects for our organization. A\l- 
though records show a marked increase in crimes 
committed, with losses more than 50 per cent 
greater in 1923, only 6 per cent of Alliance mem- 
bers were attacked. 

In many instances we have been successful in 
recovery of goods, a large number of arrests and 
convictions have been made. We have received 
during the year numerous letters from members 
expressing satisfaction in the fine detective service 
we have rendered them. 

Once more I wish to stress the protective value of 
our door plates and window signs. We know of 
many instances where the display of these signs has 
prevented attacks on our members. 

I will not enter into statistics at this time for 
your executive committee in its annual report 
covers more completely than I could in this brief 
address all the activities of the Alliance during 
1924. I wish to thank the officers, the members of 
the executive committee and Mr. Noyes, our secre- 
tary, for their regular attendance at all meetings, 
and their able handling of the business of our 
organization. 

My greetings to all members of the Jewelers’ 
Security Alliance and best wishes for this New 
Year of 1925. 

REPORT OF H. H. BUTTS, CHAIRMAN OF THE 
EXECUTIVE COM MITTEE 

After President Brown had concluded, the 
report of the executive committee was pre- 
sented by Chairman H. H. Butts. In this 
report he stated that 266 new members had 
been admitted to Class B during 1924 and 
126 Class A members were transferred to 
Class B. The membership standing on Jan. 
1, 1925, was: Class A members, 868, and 
Class B members, 5,430, making a total 
membership of 6,298. 

Mr. Butts then called attention to the fact 
that there had been a very large increase in 
the number of attacks upon jewelers during 
the year 1924 with losses in proportion. 
However, only six per cent. of the members 
of the Jewelers Security Alliance were mo- 
lested by burglars and thieves, which the 
chairman pointed out maintains the good 
record which the Alliance has been able to 
report for so many years. 

Continuing his report, Mr. Butts stated 
that the fact stands out clearly that hold-up 
men, or as they are sometimes called, “gun- 
men,” are probably accountable for these 
severe losses, and were their work confined 
to jewelers the Alliance would consider it a 
sign of weakness in taking care of its prop- 


erty, but the gunman, he said, is everywhere. 
This class of criminals holds up banks, pay- 
roll messengers, stores and private parties 
who display money or a large amount of 
jewelry and the automobile makes it pos- 
sible for them to make their escape. 

In summarizing last year’s work, Mr. 
sutts made the following report: Two hun- 
dred and forty-four members received service 
from the Pinkerton National Detective 
Agency; 108 arrests were made; 34 were 
sent to prison; 31 cases were disposed of 
for other criminal offenses, and 32 are still 
awaiting trial. He also reported that 150 





A, L. BROWN, PRESIDEN 


window smashings had occurred 
when the members’ stores were closed, for 
which the Alliance gives no service but for 
which its standing reward of $100 is avail- 
able. Under this heading, 51 arrests were 
made, 24 convictions obtained, while 16 
prisoners are still being held for trial. 

sr. Butts also stated that 7,000 reports 
were received during 1924 from the Pinker- 
ton National Detective Agency on cases 
which they were investigating and $8,240 
was paid in rewards for the arrest and con- 
viction of 109 thieves of various kinds. In 
continuing the chairman of the executive 
committee said that gunmen or hold-up men 
are the outstanding danger today and this 
subject is so important, he stated, that it 
will be specially referred to in the Alliance’s 
annual bulletin and as many suggestions as 
possible tending toward preventing the op- 
erations of this class of criminal will be 
offered. 

During the year, Mr. Butts stated, the 
Alliance has advised members at frequent 
intervals of what the organization is doing. 
In addition to this, the association has also 
circularized 15,000 non-members frequently, 
informing them of the dangers of robbery 


cases ot 
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and the outstanding value of being a member 
of the Jewelers Security Alliance. 

Following this interesting report, a fnap. 
cial statement was presented and after being 
read was ordered placed on file together with 
the report of H. H. Dillingham, auditor 
The latter reported that he had identified the 
cash on hand and the balance deposited with 
the Empire Trust Co. Attached to his r¢. 
port was the certificate of W. E. Burgess 
public accountant, who had examined the 
books and accounts of the treasurer and 
found them correct and corresponding with 
this officer’s annual report. 

Through Harry Larter, chairman of the 
nominating committee, the re-election of the 
retiring officers and members of the execy. 
tive committee was recommended. These of. 
ficers include: President, Alpheus L, 

3rown; first vice-president, H. H. Butts; 
second vice-president, C. C. Champenois; 
third vice-president, Leo Wormser, and treas. 
urer, Bernard Karsch. For members of the 
executive committee, Henry Abbott, Frank 
T. Sloan and Leopold Stern. On a motion 
made, the secretary cast one ballot for the 
election of these nominees. 

Following this order of business, H. H, 
Dillingham was reappointed auditor for the 
ensuing year. A vote of thanks was then 
given to the trade papers for their kindness 
in publishing notices of various kinds during 
the year regarding the work of the Alliance, 
After this the meeting adjourned. 


Immediately following the annual meeting 
of the Jewelers’ Security Alliance, the ex- 
ecutive committee went into session, the fol- 
lowing members being present: A. L. Brown, 
H. H. Butts, C. C. Champenois, Leo 
Wormser, Henry Abbott, Frank T. Sloan, 
Leopold Stern, J. W. Alford, H. C. Larter 
and J. H. Noyes. At this meeting H. H. 
Butts was re-elected chairman of the exect- 
tive committee, while J. H. Noyes was se- 
lected as secretary of the Alliance for the 
27th year. After the committee admitted 
nine new members to Class B and trans 
ferred one Class A member to Class B, one 
reward was ordered paid, and then the meet- 
ing adjourned. 








OUTPUT CURTAILED 


Diamond Producers of South Africa to Com 
tinue Present Policy of Restricting 
Production of the Mines 


A cable dispatch published in the Amer- 
ican papers sent from Cape Town, South 
Africa, Jan. 15, announced that at a com 
ference of diamond producers, that day, it- 
cluding producers of Southwest Africa, it 
was resolved to continue the interproducers 
agreement restricting the output of diamonds 
in order to control the output and the prices. 

The conference, it was stated, failed to 
arrive at a definite agreement with the Lor 
don Diamond Syndicate concerning sales, but 
announced it intended to do all in its power 
to maintain the market and preserve th 
confidence of trade in the stability of com 
trol. 








Henry M. Hellerud, Davenport, Ia., has 
sold his jewelry store at Marshalltown, Ta, 
to William H. Hoffman, Sac City, Ia. 
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Annual Meeting of Jewelers’ Safety Fund Society 





Reports Submitted and Officers and Directors Named at Meeting Held in 
New York 














| ooenene 
Lenemeen 


The Jewelers’ Safety Fund Society held 
its annual meeting last Wednesday after- 
noon at the rooms of the organization, 15 
Maiden Lane, New York, when reports were 
read and directors were elected. At the 
meeting of the directors, called immediately 
after the session of the society adjourned, 
oficers and members of the executive com- 
mittee were elected for the ensuing year. 

In the absence of President William T. 
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GOUGH, RE-ELECTED PRESIDENT 


Gough and I‘irst Vice-president Louis Kahn, 
the meeting was called to order by Second 
Vice-president August Oppenheimer. Those 
answering to their names when the roll was 
called included: August Oppenheimer, of 
Oppenheimer Bros. & Veith; Harry Durand, 
of Durand & Co.; Jacob Goodfriend. of 
Goodfriend Bros.; David Kaiser, of Powers 
& Mayer Mfg. Corp.; Lee Reichman, of 
Reichman Bros., Inc.; Nathan Stern, of 
Stern Bros. & Co.: Frank T. Sloan, of Sloan 
& Co.; Alpheus L. Brown, of A. L. Brown; 
Frank E. Karelsen, of E. Karelsen, Inc., and 
Fred L. Goddard, secretary-treasurer. 

After the reading of the minutes of the 
previous annual meeting was dispensed with, 
Vice-president Oppenheimer read the annual 
“ty of President Gough. This is as fol- 
OWS: 


AnnuAL AppRess OF PRESIDENT GOUGH 


Gentlemen: 
: It is again my privilege to extend to you a 
hearty welcome at this, the 41st annual meeting 


of our Society and to congratulate you on the 
close of another successful year. 

The Society has been fortunate in escaping many 
of the losses arising from the numerous robberies 
which have occurred during the year. We have 
had to pay some losses of course. 

While some were unavoidable, many could have 
been avoided by greater care on the part of the 
salesman, Having insurance may sometimes cause 
a feeling that care is less necessary. Such seems 
to be the impression in some quarters, and there 
‘sno doubt that the actions of some salesmen, as 


disclosed by the details of robberies, give color 
fo such an idea. 





Insurance men and men in our trade contend 
that risks are taken in regard to the carrying 
and display of merchandise which would not be 
taken if the merchandise was not insured and the 
entire loss would fall upon the owner or the man 
having charge of it. If this be true, the charge is 
a very serious one and should be looked into at 
once and those who are careless either in the 
handling, display or carrying of merchandise should 
be made to reform their practices or have their 
insurance cancelled. 

It should be understood that every loss suffered 
by a member is of direct interest and has a direct 
bearing upon every member in the Society. It is 
not an affair between the Society and the loser 
alone. The dealer, the manufacturer or the sales- 
man who takes an unnecessary risk simply because 
he feels the insurance Society will “hold the bag” 
if he loses is a menace to the membership at large. 
It is for all of the members to make him see his 
careless actions in the proper light and if he per- 
sists in taking such risks, steps ought to be taken 
to see that he gets no insurance so that the rest 
of the members do not have to suffer for his care- 
lessness. 

The Jewelers’ Safety Fund Society is not oper- 
ated for profit. It is not in business to make 
money, but to save it—for its members. The direc- 
tors are constantly on the alert, and are doing 
everything in their power to further the interests of 
the Society by affording members every facility 
for covering their goods while in the custody of 
travelers and in course of transportation by regis- 
tered mail and express. 

It is with deep regret that I have to announce 
that during the past year we lost one of the valued 


members of our board of directors, in the death 
of M. L. Bowden. He was also a member of the 
executive committee. His counsel and advice will 


be greatly missed by his fellow members. 
I also have to report another change in the direc- 


torate which has occurred at the close of the year. 
Frederick Hl. Larter has resigned after having 
been connected with the Society for many years. 


Ife has filled the office of director with honor for 
26 years and as a member of the executive com- 
mittee fer 26 years. His wise counsel has been of 


valuable assistance to his fellow directors. I am 
sure you will join with me in wishing him every 
happiness and the best of health. 

I trust that the year 1925 may be a prosperous 
one, and that the Society and its members may 
share in the prosperity. 


My 
their 
urer for his 
Happy and 
men. 


thanks are extended to the board for 
istance, and the the secretary-treas- 
constant devotion to his duties. A 
Prosperous New Year to you, Gentle- 


sincere 


able a 


The reports of the treasurer, the financial 
statement, the examining committee and that 
of the auditor, followed by the secretary’s 
report, were then submitted, all of which 
were approved and showed the society to be 
in a satisfactory condition. 

The election of 11 directors to serve for 
the ensuing year was the next order of busi- 
ness. In the absence of John W. Sherwood, 
one of the inspectors of the election, Nathan 


‘J. Stern, of Stern Bros. & Co., was elected 


to serve in his place, with A. L. Brown, who 
was selected at the last annual meeting. The 
election resulted in the selection of the fol- 
lowing to serve as directors for the year: 
Louis Kahn, of L. & M. Kahn & Co.; Will- 
iam T. Gough, of Carter, Gough & Co.; 
August Oppenheimer, of Oppenheimer Bros. 
& Veith; Harry Durand, of Durand & Co.; 
Jacob Goodfriend, of Goodfriend Bros. ; 
David Kaiser, of Powers & Mayer Mfg. 
Corp.; Fred L. Goddard, secretary-treasurer ; 
Frank Jeanne, of Wm. S. Hedges & Co.; 
Lee Reichman, of Reichman Bros., Inc. ; Rol- 
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land G. Monroe, of R. G. Monroe & Co., Inc., 
and Halsey M. Larter, of Larter & Sons, in 
place of Frederick H. Larter, who resigned 
Jan. 1, 1925. 

The election of Nathan J. Stern and Frank 
T. Sloan as inspectors of election to serve 
at the next annual meeting then took place. 

This was the concluding business of the 
meeting, after which the board of directors 
went into session. The directors at their 
meeting elected officers and members to serve 
on the executive committee. The officers se- 
lected include: William T. Gough, president ; 
Louis Kahn, first vice-president ; and August 
Oppenheimer, second vice-president. The 
following were chosen to serve on the execu- 
tive committee: August Oppenheimer, Harry 
Durand, Jacob Goodfriend, Frank Jeanne and 
Rolland G. Monroe, the latter taking the 
place of Frederick H. Larter, who resigned. 
Fred L. Goddard was re-elected secretary- 
treasurer, after which the meeting adjourned. 








OFFICERS ELECTED 


Members of Kansas City Wholesale Jewelers’ 
Association Hold Annual Meeting 
Kansas City, Mo., Jan. 16.—H. H. Kiger, 
treasurer and sales manager of the C. A. 
Kiger Co., was elected president of the Kan- 





Bn. Ht, 


KIGER, PRESIDENT-ELECT 


sas City Wholesale Jewelers’ Association, 
at the annual meeting Jan. 14. 

The Kiger firm has been a helpful co- 
operator in the services of the association 
to the retailers of the territory, but has not 
previously been represented on the official 
board of the association. 

The new vice-president of the association 
is C. E. Thistle, president of the Woodstock- 
Hoefer Jewelry Co. A. H. Clark, president 
of the Clark Tool & Material Co., was re- 
elected treasurer, and Fred W. Sands was 
re-elected secretary. 








The Tully Jewelry Co, had been moved 
from 1406 Main St. to 1410 Main., Dallas, 
Tex. The original Tully jewelry store was 
established in March, 1922, by L. P. Tully. 
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Buffalo Jewelers Meet 











Officers Chosen and Other Business Transacted at Annual Meeting of the 
Retailers’ Association of That City 














BurFao, N. Y., Jan. 17.—Turning a deaf 
ear to pleas that he be relieved of the bur- 
den of office, members of the Buffalo Retail 
Jewelers’ Association re-elected Edward 
Leininger president for a second term at the 
annual meeting, held at the Lafayette Hotel 
on the evening of Jan. 15. 

At the same time the members took cog- 
nizance of the many years Jerome A. 
Scherer had served the association as secre- 
tary, by honoring him with the vice-presi- 
dency. He succeeds Robert M. Obenauer. 
Charles Mauerman was re-elected treasurer. 
In deference to the wishes of John M. 
O’Dea, who declared his business would not 
permit him to accept another term as secre- 
tary, Paul E. Nuese, one of the city’s 
younger jewelers, was elected to fill that 
position. His duties will be shared by O. R. 
Fanning, local representative of THE JEWEL- 
ERS’ CirRCULAR, who has volunteered, at the 
suggestion of the association, to serve in the 
capacity of assistant secretary. The follow- 
ing five directors were re-elected: Fred J. 
Dorn, Simon Cohen, Frank Ehrenfield, Gus- 
tav A. Frisch and William F. Ehmann. 

Ratification of a constitutional amendment 
providing for an increase in dues from $2 
initiation and $2 per year to $5 initiation fee 
and $5 per year, by a unanimous vote and 
with little discussion, marked a departure 
from a policy which has been in vogue since 
the inception of the organization, more than 
a score of years ago. In referring to the 
proposed increase, William F. Ehmann de- 
clared that it had long been recognized that 
the dues were too low, and that members 
could expect little constructive work on the 
prevailing basis. He pointed out that the 
assessment barely covered the postal and in- 
cidental expenses of the secretary’s office. 
No other trade association, offering similar 
advantages, he asserted, accepted members 
at so low a fee. 

It was unanimously decided to act favor- 
ably on the suggestion that the association 
join with the 24 Karat Club in holding a 
banquet at the Lafayette Hotel, on or about 
Feb. 10, and to that end the president, sec- 
retary and treasurer constitute a commit- 
tee to meet with the social relations com- 
mittee of the 24 Karat Club and make the 
necessary arrangements. 

The members deferred action on the dis- 
position of a small balance in the custody of 
Mr. Ehmann from the co-operative advertis- 
ing campaign conducted in 1923. It had 
been suggested that the money be used to 
provide suitable signs identifying members’ 
stores with the Buffalo Retail Jewelers’ As- 
sociation. To do so, however, would require 
an additional appropriation from the asso- 
Ciation’s treasury. 

The suggestion of Mr. Ehmann that an 
effort be made to compile data on every re- 
tail jeweler in the city, both active and re- 
tired, so that such accurate information 
could be made available to the trade press 
and daily papers in the event of death, met 
with the approval of all members present. 


The sponsor of the plan was authorized to 
prepare a questionnaire, covering the subject, 
to be submitted to all retail jewelers. 

An unfavorable response to the suggestion 
that WGR, the local broadcasting station, 
“stand by” from 9:58 p. mM. for two minutes 
to permit of local jewelers obtaining the 
time signals from the naval observatory at 
Arlington, N. J., was received from the Fed- 
eral Telephone & ‘Telegraph Co. Insuf- 
ficient demand for such a concession and the 
inference that most receiving sets could 
“tune out” the Buffalo station, was con- 


EDWARD LEININGER, RE-ELECTED PRESIDENT OF 
THE BUFFALO RETAIL JEWELERS’ ASSOCIATION 


tained in the reply of the F. T. & T. Co. 

The question of how best the jewelers 
could show their appreciation of the efforts 
of the Better Buffalo Business Commission 
through financial means was referred to the 
executive committee, which was authorized 
to determine the pro-rata assessments of the 
association’s members. It was agreed by all 
that much good had been accomplished by 
the Business commission, but exception was 
taken to the basis on which that body had 
arrived at its proportioning of solicited con- 
tributions. ; 

President Leininger then read the follow- 
ing report covering the association’s activ- 
ities during his term of office: 


ANNUAL REPORT OF THE PRESIDENT 


In glancing backward over a year, which perhaps, 
left much to be desired from a business standpoint, 
it is with satisfaction that we as jewelers can 
point with some pride to the accomplishments of 
our trade organizations, national, State and local. 
Of probably paramount benefit to the retail jeweler 
was the partial elimination by congress of the so- 
called luxury tax upon jewelry, effecting a saving 
of thousands of dollars thereby and in some 
measure easing the burden of the depression. We 
have the assurance of our national tax elimination 
committee that they do not intend to rest upon their 
oars but intend to keep up the fight until this un- 
just levy has! been entirely removed. While there 
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is scant hope that any such action will be taken } 
the present Congress, which does not contem 
revision of taxes, there is every possibility that 
success will crown the efforts of organized jewelers 
at the next term of the legislators. What has % 
far been accomplished illustrates that old ax; 
‘in union there is strength.” It is only through the 
fullest co-operation of the retail jewelers that evils, 
both national and local, can be remedied and it 
behooves us jewelers to give our fullest support to 
our organizations, if we expect results. 

Our achievements within our own sphere of jp. 
fluence during 1924 are worth more than passing 
notice. Of chief interest was the passage by the 
city council of an auction ordinance restricting 
these parasites and their nefarious practices, This 
ordinance, sponsored by the Buffalo Better Business 
Commission, received the well-merited support of 
our members not only the moral backing of legit. 
mate jewelers, but their actual presence at a num. 
ber of hearings in which they convinced our coyp. 
cilmen that such a law was desirable. It is trye 
that the bill as finally adopted was amended to 
some extent, leaving the measure less “iron-claq’’ 
than we jewelers would have desired. But at least 
it was a start in the right direction. The auction 
houses succeeded in having eliminated the pro 
vision of the original ordinance prohibiting the 
sale by auction of jewelry after sundown. Since 
that time similar provisions in the laws of other 
cities in the State have been upheld by the courts, 
The Buffalo Better Business Commission has an- 
nounced its determination to press for the inclusion 
of the sundown feature of the auction ordinance. 
This organization, which has for its purpose the 
purging of business of unethical practices and the 
bolstering of customer confidence, deserves both 
the moral and fianancial support of the Buffalo 
Retail Jewelers’ Association members. Its future 
accomplishments in the interest of the jewelry trade 
depends almost entirely upon our  wholehearted 
reciprocation. What has been accomplished by the 
commission in having an auction ordinance enacted 
and in obtaining convictions for its infraction, has 
cost the jewelry trade nothing. It is only fair 
that we should show our appreciation in tangible 
form. 

Proportionate to our membership the meetings 
of your association have been well attended through- 
out the year and the gatherings have been repre- 
sentitive of every community in the city. Our dis 
cussions have proved interesting and helpful in the 
exchange of ideas which has resulted. 

Buffalo can well be proud of its showing at the 
State convention at Rochester, where more than 
twenty of our members gathered late in July to 
enjoy a business and social program well worth 
the time and effort it cost to be present. Your 
president was honored—much to his surprise—with 
the vice-presidency of the association. 

Buffalo was likewise represented at the nationa 
convention in Et. Louis and was similarly ho 
ored by the election of Charles T. Evans to the 
treasurership. Mr. Evans’ talk on_ sidelights of 
the national association, before our members at our 
October meeting, was enjoyed ‘by all fortunate 
enough to be present. 

Buffalo’s jewelry trade was shocked early last 
year by the wanton killing of Rufus Eller, clerk 
in August Hoyler’s jewelry store, by one Frank 
Hi. Minnick, since convicted and now awaiting the 
death penalty in the death house at Sing Sing 
The response of the retail jewelry trade to an ap- 
peal made jointly by the Buffalo Retail Jewe 
Association and Twenty-Four Karat Club in behalf 
of the widow of the slain clerk, was one of the 
bright spots in our year’s record. The sum of 
$1,000 was raised within a week and presented to 
Mrs. Eller. Within the last few weeks misguided 
welfare workers have made vigorous efforts 1 
gain reprieve for Minnick. These pleas for clea 
ency have been met by your association in equally 
determined fashion. Your president believed be 
echoed the sentiment of the members in advising 
the governor that the penalty meted out to Mix 
nick was deserved and that any mitigation of thé 
punishment would meet with our disapproval. 

Trade during the past year has not been as brisk 
as we could have wished and it will be conce 
that Christmas business was disappointing. 
ever, there are many signs which point to better 
business in 1925. Quickened industrial activiy 
has already begun to make its presence felt @ 
Buffalo and its environs and the horizon takes @ 
a decidedly more glowing aspect for the 
jeweler. 

oe . : * der # 

As retiring president, it may be in oF 
make some recommendations or suggestions 
the consideration of the incoming officers. 
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ughout the year the matter of hav- 


: ime th: 

oy ie cape e which would indicate to the public 
> Ago dealing with a member of the Buffalo 
os Jewelers Association, has been discussed. It 
is believed by your retiring president that the asso- 
‘ation should proceed to have such signs made and 
cai available to all members in good standing. 
oat is a certain amount of prestige in member- 
ship in this organization which members are justi-: 

j jitalizing. 

“* alae pect president wishes to extend 
his thanks to all his fellow officers for their co-oper- 


ation and to members for their faithfulness in at- 
tending meetings. Their continued support and 
cn is asked for their cfficers during the 


co-operati 

ensuing year. 

Following Mr. Leininger’s address, 
Charles T. Evans praised the president's 


conscientious efforts in behalf of the associa- 
tion since his election to that office and like- 
wise his untiring efforts in the capacity ot 
secretary for the two years previous. Mr. 
Evans concluded with the suggestion that 
Mr. Leininger be retained in his present of- 
fice for another term. 

Mr. Leininger asked to be relieved of of- 
fice, feeling that he could ill-afford to devote 
the time necessary during the coming year. 
When the ballots were counted, however, the 
yote so overwhelmingly endorsed Mr. Lein- 
inger’s stewardship that he consented to re- 
tain the presidency. 








ENJOYABLE ANNUAL DINNER 





Members of Association of Wholesale Jewel- 
ers of Philadelphia Attend 
Thirteenth Gathering 
PHILADELPHIA, Pa., Jan. 21.—The optimis- 


tic note was sounded strongly at the annual 
dinner of the Association of Wholesale 





LOUIS SICKLES, PRESIDENT 


Jewelers of Philadelphia, even if it was the 
13th affair of the kind and the 100 or more 
m attendance were in a decidedly cheerful 
mood when the demi-tasse stage was reached 
at Kugler’s, 

Several of the speakers were absent be- 
cause of illness and regret was expressed at 
the enforced absence for this reason of T. 
ames Fernley, executive secretary of the 
National Wholesale Jewelers’ Association, 
who was down for one of the main talks of 
the evening, George A. Fernley, also on the 
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speaking list, was likewise compelled to be 
absent, 

Everyone present enjoyed to the limit a 
bright and snappy talk on “Salesmanship” 
by Dr. W. H. Hess, head of the Wharton 
School of the University of Pennsylvania, 
who gave them something to think about 
by his apt remarks on the modern art of 
selling goods. 

Bartley J. Doyle, as usual, was optimistic 
in his after-dinner remarks and assured the 
assembled jewelers they had nothing to fear 
from 1925 in a business way, if nobody 
“rocked the boat.” 

Officers of the association are Louis 
Sickles, president; William Hurlburt, vice- 
president; J. S. Cooper, treasurer; Robert 
L. Coates, secretary. 








47th BANQUET 





Chicago Jewelers’ Association Holds Great 
“American Indian Dinner” at 


La Salle Hotel 


Hote. La Sate, Chicago, Jan. 20.— 
After spending an hour in the Foyer in 
greetings and social mingling 550 members 
and guests of the Chicago Jewelers’ Asso- 
ciation have entered the Roof Garden Ball 
Room of the hotel for the 47th annual 
banquet and are seated at tables holding 
eight and 10 guests each. 

This is the American Indian dinner of the 
Association and the room is decorated to 
carry out the idea, representing a sylvan 
scene. The ceiling is a mat of smilax, tree 
trunks are scattered throughout and Indian 
tepees add atmosphere, Indian headgear is 
being distributed to the guests. 

The beginning seems auspicious for one 
of the most enjoyable and successful ban- 
quets in the history of the Association and 
already the committee in charge is receiving 
congratulations, A full report will appear 
in next week’s issue. 








HOLD DINNER DANCE 





Members of Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association Enjoy 
Annual Gathering 

Cincinnati, O., Jan. 17.—A_ subdued 
lighting effect which carried out a complete 
Venetian scene was one of the many fea- 
tures that was given by the entertainment 
committee at the annual dinner dance of the 
Cincinnati Wholesale Jewelers’ and Manu- 
facturers’ Association Saturday evening. 

The large dance hall of the Hotel Gibson 
was decorated in Venetian colors with all of 
the headlights dimmed and the lighting effect 
that was achieved brought murmurs of de- 
light from the women who attended the 
dance. The affair proved so interesting to 
some that it was found necessary to stop the 
orchestra at 1 o’clock, in order to force the 
late ones to leave. 

During the dinner Miss Marian Manship 
and Miss E. Harris sang several songs, and 
the orchestra played a number of happy se- 
lections which gave a pleasant start to the 
festivities. At one period during the meal 
all lights were extinguished and several 
waiters bearing a huge castle made up of 
candy and lighted effectively paraded 
through the hall. 
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The only toast of the everfing. was given 
by J. Charles Becker, president of the as- 
sociation, to Eli Gutmann, member of the 
entertainment committee, who at that time 
was still a patient at the Jewish Hospital. 
The toast was given in recognition of the 
work he had done. 

The committee that staged the event was 
made up of Clarence Loeb, chairman; Arno 
Dorst, George J. Gruen, Edgar Noterman 
and Eli Gutmann. 








Annual Banquet of New England Manu- 
facturing Jewelers’ and Silversmiths’ 
Association to Be Held at 
Providence 


Provipence, R. I., Jan. 17.—The annual 
banquet of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association will 
be held at the Providence-Biltmore Hotel, 
this city, on Saturday evening, March 7, at 
6 o’clock, and at the meeting of the directors 
of the association on Thursday, the presi- 
dent, Ralph K. Stone, announced the appoint- 
ment of the following members to compose 
the committee having charge of the details 
for the affair: Chairman Wallace D. Ken- 
yon, of the Webster Co., North Attleboro; 
Frederick A. Ballou, Jr., of B. A. Ballou & 
Co., Inc., Providence; Ralph L. Griffith, of 
R. L. Griffith & Sons, Providence; W. Clarke 
Mays, of the Mays Mfg. Co., Providence; 
Paul B. Paris, of Cohn & Rosenberg, Provi- 
dence; George L. Shepardson, of the C. A. 
March Co., Attleboro, and Frederick C. Wil- 
marth, of the D. F. Briggs Co., Attleboro. 

The list of speakers has not yet been de- 
cided upon, but the officers and committees 
will use every effort to maintain the high 
standard that the annual banquets of the as- 
sociation have always held, and several fea- 
tures will be introduced. It is expected that 
the attendance will, as usual, exceed the ca- 
pacity of the hotel ballroom. 








President of Buffalo Twenty-Four Karat 
Club Announces Committees for 
Ensuing Year 

BurFaLo, N. Y., Jan. 17.—Tentative ar- 
rangements for the annual banquet, to be held 
in all probability on Feb. 10, were discussed 
by the new executive committee of the 24- 
Karat Club at its first meeting, held in the 
Lafayette Hotel on the evening of Jan. 14. 
The suggestion that the affair be sonducted 
jointly with the Buffalo Retail Jewelers’ As- 
sociation met with the endorsement of the 24- 
Karat Club’s directors, and President Charles 
G. Oelheim was authorized to extend such a 
proposal to the retail organization. 

The president announced his choice of the 
following committees for the ensuing year. 

Membership: Andrew Wiesbauer, chair- 
man; Jerome A. Scherer, Clarence Packard, 
J. G. Dahlstedt, Alfred O. Bald, George J. 
Kreuz and Bruce L. Thomas. 

Finance—Richard G. Petersen, chairman; 
C. K. Bieda, George Beckstein, Simon Cohen 
and Leo M. Levy. 

Trade Interests—Gustav A. Frisch, chair- 
man; Charles T. Evans, Frank Ehrenfried, 
S. Doenitz,, W. G. Woodward, H. N. Becker, 
Jr., and Ralph E. Smith. 

Social Relations—Roger W. Wellington, 
chairman; H. F. Vandervoort, Fred J. Dorn, 
A. C. Sigrist and John J. Diebold., 
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JEWELER GUILTY OF FRAUD 


J. S. Kirstein, Joplin, Mo., Sentenced to Six 
Months in Jail for Concealment 
of Assets 


Jorptin, Mo., Jan. 15.—J. S. Kirstein, 
former jeweler of Joplin, who after a burg- 
lary in October, 1923, went into bankruptcy 
three months later, was convicted of fraud 
at his trial in the United States District 
Court here yesterday. He was sentenced to 
six months in jail by District Judge Reeves, 
on two charges of perjury and concealment 
under the bankruptcy act. 

Kirstein came to Joplin in February, 
1923, and bought a jewelry store valued at 
$32,000. By means of false financial state- 
ments, he secured additional goods from 
various jewelry houses totaling $47,000. His 
petition alleged that burglars broke into his 
store on Oct. 9 and_ stole diamonds 
valued at $16,000. He submitted a list and 
description of the missing stones to other 
jewelry houses who appraised the missing 
stones at $3,500 instead of $16,000. He also 
claimed that two auctioneers he hired to 
help him had helped themselves to nearly 
$20,000 worth of his stock. 

His assets, according to the petition, total- 
ed $52,000 and his liabilities were $83,000. 
Jewelry firms in St. Louis, who were inter- 
ested, asked the St. Louis Association of 
Credit Men to investigate and shortly after 
the petition was filed, B. F. Hargrove went 
toJoplin. Among Kirstein’s papers he found 
a receipt given to John Smith of Pittsburgh, 
Kan., for a shipment of currency, totaling 
$1,500 to Ben Kirstein of Madison, S. Dak. 
Hargrove went to Pittsburgh, and the mes- 
senger who had accepted the shipment identi- 
fied a picture of J. S. Kirstein as being the 
man who sent the money. Hargrove said 
nothing of his find until Kirstein was placed 
under oath at the bankruptcy hearing. Kir- 
stein denied sending the money at first and 
a charge of perjury was subsequently lodged 
against him. This was one of the charges 
on which he was convicted yesterday. 

It was charged that Kirstein collected 
on his life insurance before filing his peti- 
tion and it was also charged that he kept two 
sets of books, one for his own information 
and one for the tax collector. The prisoner 
asked that leniency be extended him in view 
of the fact that he has a wife and family 
of small children. In pronouncing sentence 
the court told him that he deserved longer 
than six months and that too often bank- 
ruptcy was used as a means to an end, Kir- 
stein will be confined in the Newton County 
Jail at Neosho, Mo. 








Cincinnati, O., Jan. 17.—George J. 
Gruen, prominent watch manufacturer of 
Cincinnati and vice-chairman of the Na- 
tional Campaign Committee of the Credit 
Men’s_ Association, received a_ telegram 
Wednesday telling of the sentence that had 
been passed on John S. Kirstein, a bankrupt 
jeweler of Joplin, Mo. Gruen, who is a 
national director of the Credit Men’s Asso- 
ciation, received word’ that Kirstein had 


pleaded guilty to a federal indictment charg- 
ing him with concealment of assets, the in- 
dictment resulting from a complaint that 
had been filed with the credit association by 
the Gruen farm. 

Gruen declared that Kirstein sent him a 
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financial statement in June, 1923, showing as- 
sets of $69,000 and liabilities of $9,300 and 
as a result of this the Gruen firm sent a 
shipment of watches valued at $1,300. No 
payments were made on the goods and Kir- 
stein failed in January, 1924, scheduling as- 
sets at $48,000 and liabilities at $69,000. 
When this information reached Cincinnati, 
Gruen immediately filed complaint with the 
Credit Association and an investigation fol- 
lowed with the foregoing result. 








FAILURES IN PHILADELPHIA 





Creditors Start Bankruptcy Proceedings 


Against One Delinquent and Two 
Others Disappear 


PHILADELPHIA, Pa., Jan. 21.—While busi- 
ness troubles in the jewelry trade have thus 
far this month been fewer than had been 
expected, two cases this week save some- 
what disturbed the local trade. One case 
is that of William A. Robertson, a retailer 
in business for several years at Haddon 
Heights, N. J., whose store has been closed 
by the sheriff following the filing of an in- 
voluntary petition in bankruptcy. Robert- 
son’s liabilities are said to be between $7,- 
000 and $8,000, including a claim for about 
$3,000 by one Philadelphia wholesaler. His 
assets are not known here but are said to be 
comparatively small. This failure is disturb- 
ing to the trade as it indicates a lack of co- 
operation between the creditors. It is under- 
stood that on the same day on which Robert- 
son filed his voluntary petition, several 
creditors filed a civil action in Camden and 
obtained a judgment closing the store. The 
case is now both in the federal and municipal 
courts with resultant delays and legal en- 
tanglements. Several of the claims are for 
watches and watch materials and the ma- 
jority are for comparatively small amounts 
with the one exception noted. The jeweler 
appears to have been unfortunately located 
in a town populated mostly by commuters 
who bought their jewelry in Philadelphia or 
Camden and called on him only for repairs 
and small articles. 

A more disquieting case is that of a man 
known in the trade only as “Brooks” who 
several months ago opened a store on 9th 
St., near Arch St., under the style of the 
Brooks Novelty Store and managed to stock 
it with a large amount of goods, suitable 
for gifts, etc., including several thousand 
dollars’ worth of jewelry. “Brooks” put up 
a good front but failed to impress the Phila- 
delphia trade, succeeding only in obtaining 
a few small consignments of jewelry here. 
He had better success in New York and the 
majority of his creditors are from that city. 
Neighbors report that he did a good holiday 
business having to hire an additional clerk 
to handle it. They were surprised therefore 
when on last Saturday morning they saw 
the store windows empty of stock. That 
same day the agent of the owner of the 
building visited the store and was surprised 
to find it locked. He opened the door to 
find that every bit of stock, fixtures and 
even the electric light globes had been taken 
out, apparently during the night. He is 
out one month’s rent. Since then no trace 
of the elusive “Brooks” has been found and 
there is suspicion in the trade that he will 
not be, at least in this city. Just how much 
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he obtained is not known but it is reported 
that he recently obtained some valuable jew- 
elry from New York houses. 

3ecause of the recent flight of one Robert 
G. Price of the Washington Square building 
under somewhat similar circumstances, trade 
leaders here have warned their salesmen to 
be on the watch for both Price and “Brooks” 
on their tours. No trace has been found of 
Price by the National Jewelers Board of 
Trade, which has been hunting for him 
several weeks. 

Joseph Goodman has been appointed per- 
manent receiver for Louis Wagman, retailer 
at 4th and Market Sts., against whom an jn. 
voluntary petition was filed last week. 








FOSS FOUND GUILTY 


Man Who Robbed New York Jeweler’s 
Trunk in New Orleans Held for 
Sentence but His Wife 
Is Acquitted 


New OrveEans, La., Jan. 14—Isidore 
Foss, who with his wife, Margaret, was 
arrested in New York last November after 
being trailed from this city following the 
looting of a trunk of $100,000 worth of 
jewelry belonging to Henry Agate, treasurer 
and traveling representative for the Bonner 
Mfg. Co., 87 Maiden Lane, were tried on 
indictments in Judge Humphrey’s court sev- 
eral days ago. The jury hearing the testi- 
mony found Foss guilty while his wife was 
acquitted and given her freedom. 

When the verdict was returned in the early 
hours last Sunday morning, it was read to 
the court and Foss was then remanded to 
the Parish Prison for sentence. The charge 
on which Foss and his wife were tried was 
breaking and entering and the larceny of 
gems valued at $100,000. 

The apprehension of Foss constituted one 
of the finest pieces of detective work ever 
accomplished by sleuths working in the in- 
terest of the jewelry trade. The robbery 
of Mr. Agate’s trunk which was in a room 
in the Hotel Roosevelt, this city, occurred 
on the night of Nov. 4. The theft took 
place while Mr, Agate was absent from his 
room and was not discovered until his re- 
turn. He immediately gave the alarm and 
by some excellent detective work and 
through the efforts of Mr. Agate and the 
New Orleans authorities, coupled with the 
operations of the Pinkerton National Detec- 
tive Agency, Foss, his wife and another man 
were trailed to New York. They were 
watched so closely that shortly after their 
arrival in the metropolis, a bag containing 4 
good part of the loot was recovered after 
one of the men had brought it to a pawn 
shop at 279 Stanton St. Following this 
recovery, the pawnbroker, a manufacturing 
jeweler and Foss were arrested after which 
Mrs. Foss was also apprehended. f 

Foss and his wife were returned to this 
city and last week were placed on trial. At 
the trial, Foss did not take the stand but his 
wife was the principal defense witness. he 
gave contradictory evidence and also testl- 
fied that she and her husband had driven ! 
New Orleans in an automobile from New 
York, coming here because of her heal 
The car in which they came, it was clat 
was stolen in New York. Henry Agate, oft 
Bonner Mfg. Co., was in this city for the tri 
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DEATH OF E. A. ILLINGSWORTH 





Well Known Salesman in Silver Plated Ware 
Trade Stricken With Apoplexy 
at Easton, Pa. 


Easton, Pa., Jan. 13.—On the morning of 
Jan. 13, E. A. Illingsworth, of Meriden, 
Conn., a representative of the International 
silver Co., was found dead in his room in 
the Hotel Huntingdon, Easton. Death was 
due to apoplexy. 

Mr. Illingsworth was courteous and ob- 
liging and a friend to everybody. His sudden 
death was a distinct shock to his many ac- 
quaintances in the trade, and he will be 
greatly missed by jewelers with whom he had 
dealings in this locality. 

The sudden death of Miles A. IIlings- 
worth, of Meriden, Conn., a representative 
of the International Silver Co., will cause 
deep regret in the minds of the silverware 
trade throughout the territory he had covered 
for many years, 

Mr. Illingsworth, who was found dead 
in a hotel room in Easton, Pa. Jan. 
13, had left Meriden on his January trip the 
morning before, apparently in his usual good 
health. Deceased, who was 61 years of age, 
had represented the Wm. Rogers Mfg. Co. 
(Factory “H” of the International Silver 
Co.), traveling through New York State 
and most of Pennsylvania. His connection 
with the company and its predecessor ex- 
tended over a period of 30 years. Of a 
genial and kindly disposition, he had a host 
of friends and was highly regarded by his 
business associates and all with whom he 
came jn contact. 

Besides his widow he leaves four daughters 
and one son, Mrs, A, L. Zeitung, Mrs, Frank 
J. Groton and Miss Bessie Illingsworth, of 
Meriden; Mrs. Wayne D. Miller, of San 
Fernando, Cal., and Miles Illingsworth, Jr., 
of Stamford, Conn. 

The funeral services, Jan. 16, were in 
charge of St. Elmo Commandery, K. T., in 
Meriden. 








Harry H. Harris, Trading as the DeLuce 
Jewelry Co., New York, Files Schedules 
in Bankruptey Listing Liabilities 
of $18,138 and Assets 

of $5,620 

Harry H. Harris, doing business as the 
DeLuce Jewelry Co., retailer, 806 Eighth 
Ave, New York, filed schedules in bank- 
ruptey in the United States District Court, 
on Monday, Jan. 12, listing his liabilities at 
$18,138 as against assets of $5,620. 

Among the concern’s debts are unsecured 
claims amounting to $17,738 and the balance 
Mm accommodation paper while the assets 
include stock in trade, $3,169, household 
goods, $75; debts due on open accounts, 
$2,126; deposits of money in the banks and 
elsewhere, $175; and property claimed to be 
exempt, $75. This concern was petitioned 
into bankruptcy on Dec. 29, 1924. 

Among the largest unsecured creditors 
nail Aisenstein, Woronock & Sons, Inc., 
$1,399; Samuel Bernstein, $183; Butler 
Bros., $506; Benedict Mfg. Co., $438; Benj. 
Destler, $352; Abraham Flaxman, $507; R. 
Fried & Co., $640; Goldstein & Krivitzky, 
$70; Gotham Comb Co., $255; Frank 
Guskof, $346; J. D. Snow & Co, $769; 
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Imperial Silver Plate Mfg. Co., $177; J. W. 
Johnson, $100; M. Kraut & Co., $140; 
Daniel Koshetz, $109; Keystone Merchan- 
dise Co., $360; A. Levin, $250; Loeb Bros., 
$109; London Leather Goods Co., $211; J. 
Macher, $591; Metropolitan Watch Co., 
$942; L. Manheimer & Bros., $474; M. & C. 
Umbrella Co., $228; Normal Trading Co., 
$287; Alfred Newburg, $206; F. Pollack, 
$436; Polan, Katz & Co., $313; Saul L. 
Solomon & Bros., $203; M. H. Shinman & 
Co., $844; Jacob J. Schmuckler, $858; 
Savoy Watch Co., $451; Rosenberg & Co., 
$276; S. Shipper, $120; Adolphe Schwob, 
Inc., $181; U. S. Chain Co., $246; David 
Wrable, $248; J. R. Wood & Sons, $1,156; 
S. Weissman & Co., $803; Waterbury Clock 
Co., $117; Yout Bros. & Blumenstein, $150, 
and Nov-e-line, $500. 








SELLS GLASS “DIAMONDS” 





Man Who Posed as Jewelry Salesman Gets 
$5,000 for “Sparklers” and is 
Now in Jail 


PHILADELPHIA, Pa., Jan, 21.—Jack J. 
Littman, a merchant at 324 Market St., is 
now sorry he never made a study of dia- 
monds, as otherwise he would not be out 
$5,000 he paid to a man who alleges he is a 
jewelry salesman but who is not known to 
anyone in either the wholesale or retail trade 
in this city. As it is, Mr. Littman has 
turned over to the police as evidence several 
pieces of perfectly good glass, cut artistically 
in the best jewelry fashion, and the man is 
in jail on a charge of fraud. No trace has 
been found of the $5,000. 

Littman told the police that the man had 
been an occasional customer at his store, 
purchasing several small articles and an- 
nouncing himself as a jewelry salesman. On 
his last visit he became confidential and told 
Littman he was in “hard luck,” his wife 
being desperately ill and needing an expen- 
sive operation and hospital treatment. Con- 
sequently he was obliged to sell some of his 
jewelry to raise money immediately. Mr. 
Littman became interested when the man 
casually opened a wallet and displayed a 
glittering assortment of “diamonds.” 

The man, seeing the merchant interested, 
said he had several prospective customers but 
unfortunately they were either out of town 
just then or could not pay cash, which was 
what he needed. He said the “diamonds” 
were worth $16,000 at wholesale but that he 
would sell them for $5,000 cash. To Litt- 
man’s question if they were genuine, the man 
offered to accompany him to any jeweler and 
have them tested. That settled all doubts 
apparently in Littman’s mind and he wrote 
a check for $5,000 and took the stones. The 
man lost no time in cashing the check. Later 
on that day Littman, just to be on the safe 
side, took his purchase to a jeweler who 
gave him the bad news. The man has re- 
mained silent to all questions by the police 
as to what he did with the $5,000. He has 
been held in $1,500 bail for a further hearing 
on Jan. 22. 








David and Jacques Daniels have purchased 
the site of the Liberal Loan Co.’s store at 
1519 Market St., Wheeling, W. Va., where 
they will conduct an up-to-date jewelry and 
loan business, 





97 


DEATH OF LEOPOLD NEWHOUSE: 





Pioneer in Wholesale Jewelry Trade of 
Chicago Passes Away After Reach- 
ing Four Score Years 


Cuicaco, Jan. 16.—Less than four days. 
after he celebrated the 80th anniversary of 
his birth, Leopold Newhouse died at the 
home of his son, 5,000 Woodlawn Ave., 
early this morning. 

Until about two weeks ago Mr. New- 
house enjoyed good health and was at his 
office in the Mallers building every day. 
For the past few years the deceased has not 
been active in the wholesale jewelry busi- 
ness but his continued interest in the trade 
caused him to maintain an office in the 
jewelry district. 

Mr. Newhouse was born in Germany, and 
came alone to Chicago when he was about 
15 years of age. A few years were spent in 
other lines but the greatest part of his life 
in Chicago was devoted to the wholesale 
jewelry business and he was well and favor- 
ably known to the manufacturers, whole- 
salers and retailers of the country. His 
straightforward methods in business, his 
genial disposition and general attitude toward 
all with whom he came in contact gained 
for him many warm friendships in the trade. 

In 1874 deceased was married to Miss 
Anna Glickauf, of this city, who preceded 
him in death about 15 years ago. One son, 
Henry, a well known architect of this city, 
with whom he has made his home since 
the death of Mrs. Newhouse, survives him. 

About two weeks ago he complained about 
a slight cold and while he was confined to 
the house he was not considered seriously 
ill. Last Monday the family of his son gave 
a birthday party and he was able to enjoy 
the association of his friends upon this occa- 
sion and admire the huge birthday cake with 
its 80 candles in the center of the table. 

The funeral will be conducted on Monday 
at Furth’s Chapel on 47th St., followed by 
interment at Rosehill Cemetery. 








FIRE SWEEPS STORE 
Gasoline Ignites and Flames Destroy Estab- 
lishment of H. Henley, Greenwood, 
S.°¢. 

GREENWOOD, S. C., Jan. 19.—The jewelry 
store of H. Henley at Greenwood, S. C., was 
destroyed by fire Thursday and Mr. Henley 
and his clerk, Mrs. J. C. Werts, barely 
escaped with their lives. Lawrence Sloan, 
a member of the fire department, was severe- 
ly cut with glass, and Carl Bowie, a clerk, 
escaped unhurt, with the exception that his 
hair was singed. 

The fire started from a jug of gasoline, 
the neck of which broke when Mr. Henley 
picked it up to get some gasoline to clean 
a watch. The stream of gasoline ran down 
to a foot stove under Mr. Henley’s desk, 
where it was ignited. In a moment the 
whole interior of the store room was en- 
veloped in flames. 

Though the fire department did excellent 
work, the stock of goods, valued at several 
thousand dollars, was practically ruined. 
Mr. Henley had just recently moved into 
this store from his old stand and had not 
yet got his stock straightened out. 
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Police at Washington, D. C. Trying to Find 
Man Who Has Disappeared with 
Jewelry Valued at $6,000 


Wasuincton, D. C., Jan. 17.—Spreading 
their nets out over the country, the local 
police hope to apprehend a diamond dealer 
who is being sought on a charge of larceny, 
after trust, in connection with the loss of 
almost $6,000 worth of jewelry from William 
H. Schaeffer, who recently took over the ill- 
fated store of S. F. Cooper at 505% 11th 
St., which was robbed some little time ago, 
Mr. Cooper’s assistant badly beaten by thugs, 
and a quantity of jewelry stolen, which could 
not be repaid through the insurance company 
on account of a stipulation in the contract. 

Telling Mr. Schaeffer that he had several 
customers for certain valuable pieces and 
diamonds, it is alleged that the man secured 
the jewelry from Mr. Schaeffer. He did not 
return, and the proprietor of the store learned 
that he had left town with the jewelry re- 
ceived in trust. It was learned that $2,300 
worth of the jewelry loaned to him had been 
pawned in Rosslyn, Va., the pawnbroker stat- 
ing that he had paid $1,700 for the material 
pawned. 

In the jewelry loaned to the missing man 
were five rings, one of which contained an 
eight-carat diamond. It was the most valu- 
able one and was not located in the pawnshop 
in nearby Virginia. One of the diamond 
rings was valued at $2,800, the others being 
less valuable rings. 








Attempt to Rob Pittsburgh Jewelry Store 
Fails After Crooks Had Previously 
Tried During Past Month 

PittspurGH, Pa., Jan, 16.—For the second 
time within the last month, a bold attempt 
was made to rob the jewelry store of the 
Hardy & Hayes Co., Oliver Ave. and Wood 
St. 

Early this morning the thieves came within 
an ace of obtaining about $3,000 worth of 
jewels when they broke the plate glass 
window and knocked a small show case to 
the floor in which two strings of pearls and 
several diamond rings containing the 
jewelry, were being shown. 

The thieves were well prepared to make 
a quick get-away because one man stayed 
in an automobile with engine running, while 
the other thug broke the window in the hope 
of obtaining the pearls and diamonds, which 
had been left on display in the case in 
question. 

Patrolman Charles Kennington and C. J. 
Newbauer happened to be in the vicinity of 
the store at the time the window was 
smashed and rushed to the place but the 
men in the car were fleeing and they could 
not be caught up with. The thief broke 
the window with a brick, wrapped in a 
hankerchief. It was the fall of the shattered 
glass which attracted the officers attention. 

It is said that two men drove up to the 
Hardy & Hayes Co. in an automobile, 
but they were not quick enough to carry out 
the purpose of their visit. The firm has had 
some jewelry on display for some time in a 
small case but it appears that it was far 
enough away to thwart the thieves in their 
efforts, 

Several weeks ago someone unknown to 








THE JEWELER®S’ 





CIRCULAR 





January 21, 192: 





the police cut the window with a glass cutter 
and also another window in the neighborhood 
and it is suspected that robbery was the 
motive which prompted this act. 














Annual Convention and Conference of 
Officials, Heads of Departments and 
Sales Force of Gorham Mfg. Co. 

Held January 12-13-14 

Provipence, R. I., Jan. 17.—The annual 
convention and conference of the officials, 
heads of departments and members of the 
sales forces of the Gorham Mfg. Co. was 
held the first three days of the past week, 
with business sessions and inspections at the 
company’s plant at Elmwood, and conclud- 
ing with a dinner at the Providence-Biltmore 
Hotel on Wednesday evening. 

The business meetings were held each day 
at 9 o’clock in the showrooms and continued 
throughout the day, with special luncheons 
at the Gorham Casino each noon. The con- 
vention began Monday morning, with A. F. 
Hebard, vice-president and director of sales, 
presiding, at which remarks were made by 
Edward C. Mayo, vice-president and general 
manager, and Alfred K. Potter, vice-presi- 
dent and treasurer, following which there 
was a discussion, led by Mr. Hebard, on 
“1924 Results and 1925 Plans.” In the after- 
noon there was a general discussion of “Sales 
Problems,” led by the sales manager, C. B. 
Bartlett. 

Tuesday morning the attention of the con- 
vention was directed to a discussion of “Or- 
ders and Correspondence,” in which there 
was a presentation of conditions, problems, 
etc., from the various lines and subsidiary 
plants—Robert I. Durfee, of this city, pre- 
sented those concerning the Gorham and 
Whiting plants as regards “Sterling”; Ray- 
mond I. Blanchard, of this city, those per- 
taining to plated ware; Barton P. Jenks, 
sales manager of the Kerr plant, Newark, 
N. J., on “Kerr Goods”; and T. N. Troxell, 
works manager at the Durgin plant, Con- 
cord, N. H., on “Durgin Goods.” 

“Advertising, Accounting and Credits” were 
the three headings under which the afternoon 
session of Tuesday was conducted. The 
“Advertising” group was led by R. L. Bar- 
rows, of New York city, vice-president of 
Barrows & Richardson, advertising agents, 
and H. J. Lance, of New York, advertising 
manager of the Gorham Mfg. Co., and Al- 
bert E. Carigan, of Providence, manager of 
the printing department at the local plant. 

Lester F. Morse, of this city, chief ac- 
countant of the company, and G. L. Stringer, 
his assistant, discussed “Accounting,” and 
Albert A. Wainwright, of Providence, credit 
manager of the concern, led the “Credits” 
conference. 

Vice-president Edward C. Mayo presided 
at the final business session Wednesday 
morning, and the various features of “Pro- 
duction and Merchandise” were presented by 
George A. Ball, chief designer at the Whit- 
ing company plant; L. FE. Briggs, assistant 
to Vice-president Mayo; William Codman, 
chief designer at the Gorham Co.’s plant; 
Charles A. Rivard, factory superintendent at 
the Gorham plant, and C. J. Simeon, pro- 
duction manager at Gorham’s. The after- 
noon was devoted to an inspection and study 
of new goods and a general consideration of 
various problems that had been suggested by 
the conference. 








served in one of the small private 
rooms, and at its conclusion brief remarks 
were made by J. B. Abbott on “Reminis. 
cences”; H. J. Fuller, chairman of the board 
of directors, on “Winged Words” ; Raymond 
I. Blanchard on “The Gorham Rambler,” ang 
Edward C. Mayo on “The Future.” 

Those who attended the convention were as 
follows: J. B. Abbott, vice-president, Dur. 
gin plant, Concord, N. H.; George A, Ball 
Providence; R, L. Barrows, New York; C 
B. Bartlett, Providence; Raymond I. Blanch. 
ard, Providence; Le Roy E. Briggs, Proyj. 
dence; Albert E. Carigan, of Providence; 
William Codman, of Providence; H, £ 
Crawford, of Providence; Robert I. Durfee, 
of Providence; H. J. Fuller, of Providence; 
W. V. Ghislin, district manager, Chicago; 
C. C. Greene, of Providence; A. F, Hebard, 
of Providence; H. C. Hoyt, of Providence; 
Barton P. Jenks, Kerr sales manager, New. 
ark, N. J.; H. J. Lance, of New York: 
Charles N. Lawton, of Providence; J, D, 
Madigan, district manager, Atlanta, Ga,; H, 
H. Moulton, district manager, New York; 
Edward C. Mayor, of Providence; Lester F. 
Morse, of Providence; H. K. Nelson, of 
Providence; A. S. Peterson, San Francisco, 
Cal.; Alfred K. Potter, of Providence; 
Charles A. Rivard, of Providence; C. J. 
Simeon, of Providence; E. P. Staunton, dis- 
trict manager, Philadelphia; W. L. Stone, 
district manager, Boston; G. L. Stringer, of 
Providence; T. N. Troxell, of Concord, 
N. H.; Edmund A. Truelove, of Providence; 
G. E. Wells, works mariager at Kerr plant, 
Newark, N. J.; Albert A. Wainwright, of 
Providence; F. R. Westell, of Providence, 
and N. E. White, of Providence. 








BANDITS HOLD UP JEWELER 


Gunmen Visit New York Store and Escape 
with Valuables Worth About $8,000 

While Gustav Stigletz, 637 Columbus Ave, 
New York, was absent from his store for 
a few minutes last Saturday morning two 
armed bandits-entered the place and after 
shoving the jeweler’s son, Harry, into the 
rear of the place, rifled the safe and show- 
cases of jewelry worth about $8,000 and car- 
ried off 80 watches left for repairs. The 
jeweler had $1,000 insurance. 

Mr. Stigletz had gone out for breakfast 
shortly before 9.45 a. M., leaving his so 
in charge of the place. The son was 
behind the counter and alone in the stort 
when the two thugs entered. They asked to 
see a watch chain and when he produced 
it one of them commanded him to walk to 
the rear of the store. ; 

This man menaced young Stigletz with 
something he said looked like a pistol. What- 
ever it was, it served to restrain him from 
pressing any one of three alarm bell buttons 
which are set in the floor behind the 
counter. He went to the back of the store 
and was held in the shelter of a large sae 

He disobeyed the order to keep his mout 
shut and was rewarded for it with a blow 
in the face from the larger of the thugs 
which knocked him to the floor. He wa 
then bound and gagged, after wht 
the thieves began looting the place. 
About five minutes after the thugs had ie 
the proprietor returned from a nearby ' 
taurant to find his place robbed. 











The dinner at the Biltmore Hote} Was 
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GETS LONG PRISON TERM 


Notorious Burglar Must Serve Twenty-five 
Years in State Penitentiary 


Canton, O., Jan. 16.—Walter Rousch, 
one of the most notorious burglars who has 
ever operated in the city, was sentenced here 
recently in the Common Pleas Court to not 
Jess than 25 and not more than 30 years in 
the State penitentiary. 

His crime, according to the prosecutor, 
consisted of some 60 burglaries in the city 
of Canton alone, including at least eight 
jewelry stores and cases and windows, and 
the taking of about three truck loads of loot. 
Rousch told the court Monday he had en- 
tered some 40 places, but that he confessed 
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Irwin and the clerk to throw up their hands 
he thought the men were salesmen trying 
to play a joke on him and he laughed. Each 
man pulled out a gun, one covering Irwin 
and the other the clerk. Irwin knew the 
store really was being held up, and both he 
and the clerk complied with orders. 


They were made to lie on the floor in a 
rear room, where they were bound hand 
and foot with picture wire and gagged. 
While one man kept a gun pointed at them 
the other went to the open safe and took 
everything valuable that was readily acces- 
sible, 

After gathering up the loot one of the 
bandits told his victims he would remain 
on guard for 15 minutes in order to give 








WALTER ROUSCH, NOTORIOUS BURGLAR, WHO HAS BEEN GIVEN LONG PRISON TERM 


he entered the greater number of stores and 
homes when “he didn’t know what he was 
doing.” 

“You have absolutely no respect for the 
law and you are a menace to the community,” 
Judge Krichbaum said in pronouncing sen- 
tence. “The court will not require you to 
serve a life sentence, but the nature of the 
offense makes it necessary for the court to 
deal severely with you.” 

Much of the loot taken from jewelry 
stores was identified and claimed by jewelers 
at police headquarters. 








GUNMEN GET $10,000 


Brooklyn Jeweler’s Son and a Clerk Face 
Bandits Who Bind and Gag Them 
and Evade Police 
Two armed bandits held up the jewelry 
store of John W. Irwin, 840 Flatbush Ave., 
Brooklyn, N. Y., last Monday and after 
binding and gagging the jeweler’s son and 
a clerk robbed the place of valuables worth 
more than $10,000. The thieves made their 

escape in a taxicab. 

John W. Irwin, Jr., son of the owner, 
and Arthur Cavanaugh, clerk and caretaker, 
who lives in the rear of the store, while 
opening the safe a little while before the 
robbery discussed the capture of Gerald 
Chapman, escaped convict, in Muncie, Ind. 
A few minutes later two well-dressed young 
men came in and Mr, Irwin, Jr., thinking 
they were customers, prepared to attend to 
their wants, 

When the pair suddenly commanded Mr. 





his confederate a chance to get away. This 
was apparently a bluff for 10 minutes later, 
when Irwin had got himself free and re- 
leased the clerk, neither of the men was in 
the store. A neighboring storekeeper’s call 
to the Flatbush Police Station brought the 
police to the scene. 

The victims described the thieves as being 
well dressed, one standing about five feet, 
11 inches tall and the other about five feet, 
nine inches in height, 








John D. Greene and S. Charles Greene, 
proprietors of John D. Greene & Co., jewelers, 
of 46 Genesee St., Utica, N. Y., were suc- 
cessful this week in defending a suit brought 
against them and Herbert S. Greene by Mrs. 
Emerson C. Phelps for $10,000 damages as 
the result of personal injuries received in 
an automobile accident. Justice Irving R. 
Devendorf non-suited the action against the 
two jewelers, but permitted the case to go 
on against Herbert S. Greene, son of S. 
Charles Greene. The non-suit was granted 
upon the ground that Herbert Greene, who 
was driving the automobile, was not an em- 
ploye of the jewelers. Herbert Greene is 
in the automobile business. While the 
Greene brothers owned the car, it was not 
being operated in the conduct of their busi- 
ness. All three were in the car on the way 
to a wedding. Herbert Greene, who was to 
be the best man, carried the ring at the time. 
The wedding was delayed by the accident, 
and the ring was sent by messenger. The 
jury disagreed as to the verdict against Her- 
bert Greene. 
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ROBBER TELLS OF HIS WORK 





Kansas City Police Arrest a Man Who Dis- 
cusses Robbery With His Victim and 
Says He Got $3,500 for Loot 


Kansas City, Mo., Jan. 15.—The arrest 
of a young man who seemingly has taken 
pride in his robberies, and who has been 
identified, it is said, by several victims of 
hold-ups, gives a new sort of color to these 
incidents of the Winter. There have been 
so many reports of hold-ups that the public 
has grown callous to them; and the common 
remark has been, with a sort of sneer, “an- 
other hold-up.” The actual losses of the 
victims have not been appreciated, and, in 
fact, in some cases, there have been intima- 
tions, quite careless of course and unfounded, 
that the merchants have not really been held 
up at all, or that they have not lost the 
amounts which they claimed. 

The identification of this arrested man 
differed radically from the usual event of 
that kind, however, and had consequently 
far more impressiveness. For the man, giv- 
ing the name of James Harris, actually 
greeted the victims by name when they en- 
tered the office of the chief of police, and 
himself referred to incidents of the rob- 
beries. 

Abe Diamant, retail jeweler at 1205 Wal- 
nut St., was one of the victims called on to 
identify Harris. When Mr. Diamant entered 
the office, Harris stepped forward and greeted 
him, saying that he had met him before. 
He and Mr. Diamant then held a conversa- 
tion about the robbery, the arrested man 
seeming to take pleasure in reviewing the 
event. The robbery had occurred Dec. 22. 
Mr. Diamant had estimated his loss at $28,- 
000. He asked the man what he had done 
with the jewelry, and received the answer 
that it had been sold in St. Louis for $3,500. 
Mr. Diamant expressed surprise at the low 
return on this amount of jewelry. 

Harris had been arrested Jan. 13 in a 
local hotel, and three other men and three 
women have also been arrested. It is said 
that Harris in a confession has admitted that 
certain other men were with him in some 
of the robberies. The St. Louis police have 
arrested others, and it is said a considerable 
group of robbers may be lined up before the 
story is all told. 

Harris has admitted, it is said, participa- 
tion in half a dozen hold-ups and’ robberies, 
including the robbery by hold-up of a south 
side bank, a downtown savings bank, and 
stores. 

Mr. Diamant recovered two pieces of 
jewelry from the loot that was taken in the 
hold-up. They are said to have been in the 
room of a woman in the same hotel; and 
Harris is said to have admitted giving the 
rings to one of the women. 

The police station holds a comparatively 
large number of young men suspected of 
hold-ups and robberies. Many street hold- 
ups have occurred of which the police have 
no record, and these, as well as the more 
“formal” affairs, have largely been the work 
of mere boys. It is suggested that many 
of the bandits are high school or college boys 
who have small allowances and who take 
this means of securing the funds to live the 
fast life that they believe is necessarv, with 
taxis, parties and bootleg drinks at all hours 
of the day and night. 
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John Kelso has been elected to membership 
in the Turks Head Club. 

Percy A. Harden has returned from a busi- 
ness trip to Chicago, Cleveland and Colum- 
bus. 

John F. Allen, who has been confined to 
his home by illness, is reported as conva- 
.lescing. 

J. Arthur Clem, of Foster’s, was a busi- 
ness visitor in New York and vicinity the 
.past week. 

Sigmund lischer, formerly of Fischer & 
Pruefer, is convalescing from a recent seri- 
ous illness. 

Among the patents granted the past week 
was one to Harold W. Munro, of this city, 
on an image. 

William Ainsworth is working on several 
handsome bronze memorial tablets he has 
contracted to furnish. 

Kirtland H. Wilson was elected president 
of the East Providence Masonic Club at the 
annual meeting last week. 

Mr. and Mrs. Henry Fletcher left last 
week for Los Angeles, Cal., where they will 
remain until the last of April. 

Howard F. Barker was in New York, 
Philadelphia and vicinity the past week in 
the interests of the Belcher & Loomis Co. 

John M. Dean was elected president of the 


Pocasset Tire Co., of Knightsville, at the 


annual meeting held last Monday evening. 
A patent on a clock case has been granted 


to Max Katz, of this city, which he has as- 
signed to the Katz Mfg. Co., 46 Clifford St. 

George C. Harrison returned the past 
week, after an extended trip for the W. A. 
H. Wells Co. through the eastern territory. 

William G. Lind, treasurer of the T. W. 
Lind Co., has been in New York the past 
week on business for that concern. 

Frank P. Bonnett, of John P. Bonnett & 
Co., left the past week on an automobile trip 
through the south and expects to be gone 
several months. 

A mortgage for $4,000 has been given the 
Citizens’ Savings Bank by Ernest W. Lakey, 
and land, with improvements, on the west 
side of Codding St. 

James A. Doran and J. G. Doran, of James 
C. Doran & Sons, of this city, has been 
granted a patent on a propeller pencil, which 
they have assigned to the firm. 

Several of the retail jewelers of this city 
attended the meeting of the New England 
Retail Jewlers’ Association held at the 
Adams House, Boston, on Friday. 

Isri W. Lederer has given a mortgage to 
the Rhode Island Hospital Trust Co. of $65,- 
000 on real estate, with improvements, at the 
corner of Washington and Empire Sts. 

Asa Cushman, with the Potter & Buffinton 
€o., who is a member of the Providence 
Gommon Council, has returned from Chicago, 
where he has been on municipal business. 

C. Arlington Barnes, of this city, left this 
week for a tour of the south, going first to 
Florida and thence to other points of inter- 
est, being gone the remainder of the Winter. 

The Belcher & Loomis Realty Co. has 
given a mortgage for $75,000 to the Citizens’ 
Savings Bank on land, with improvements, 
at the corner of Dorrance and Orange Sts. 

George J. Lederer has filed a statement at 


THE JEWELERS’ CIRCULAR 
the city clerk’s office that he is the owner of 
the business conducted at 220 Eddy St. un- 
der the firm name of O. H. Schmado & Co. 

Frederick A. Ballou, Jr., of B. A. Ballou 
& Co., Inc., was elected vice-commander of 
the Providence Post of the American Legion 
at the annual meeting held last Monday eve- 
ning. 

Walter H. Pruefer, of Fischer & Prucfer, 
was elected chairman of the social commit- 
tee of the West Barrington Tennis Club for 
the ensuing year at the meeting on Monday 
evening, 

A rubbish fire in the basement of the D. 
M. Watkins Co. building, 174 Pine St., called 
the fire department early Monday evening. 
The flames were extinguished with slight 
damage 

The Ernst H. Lohrmann Co., whose die- 
cutting plant at 137 Weybosset St. was re- 
cently badly damaged by fire and water, are 
now in their new and larger quarters at 36 
Garnet St. 

Rodney I. Holmes elected secretary 
and treasurer of the I:Imwood Boosters, Inc., 
at the annual meeting held last Thursday. 
He was also elected a member of the board 
of governors. 

Frank P. eddy, formerly of the manufac- 
turing jewelry concern of P. S. Eddy & Son, 
suffered a nervous collapse a few days ago, 
following an attack of the grippe, and is un- 
der treatment at a sanatorium. 

Two shares of the Gorham Mfg. Co. first 
preferred stock was inventoried at $76, and 
nine shares of common stock at $45, in the 
estate of Valentine Germershausen, filed in 
the Municipal Court the past week. 

The Touro Fraternal Association held its 
annual meeting last Tuesday evening at 
which the retiring president, Samuel I. 
Workman, presided. A. P. Workman was 
elected a member of the board of directors. 

Frederick A. Ballou, Sr., Edgar W. Mar- 
tin and Frank W. Matteson were elected 
members of the board of governors for three 
years at the annual meeting of the Rhode 
Island Country Club held last Thursday 
evening. 

Elmer Lother has resigned his position 
with the C. Sidney Smith Co., of this city, 
with whom he has been connected for the 
past 15 years, to accept the position of post- 
master at his home in Warren, R. I., to which 
he has been appointed. 

Hose No. 1 was called to the plant of the 
Progressive Ring Co., on the fifth floor of 
the Manufacturers’ building, 101 Sabin St., 
shortly before noon on Tuesday last, where 
sparks from a furnace had started a slight 
blaze. The damage was small. 

A drive for $30,000, as this city’s quota in 
the campaign for the $5,000,000 endowment 
fund for the Hampton and Tuskagee Insti- 
tute, was held the past week. Among the 
workers were Harvey J. Flint, Mrs. Henry 
TD. Sharpe and A. T. Wall, Jr. 

At the annual meeting of the Rhode Island 
Historical Society on Tuesday last, Harold 
W. Ostby was elected chairman of the lec- 
ture committee; Henry D. Sharpe, a mem- 
ber of the publicity committee, and William 
C. Dart, of the finance committee. 

A charter has been issued to William F. 
Almy, Le Roy H. D. Buck and Charles H. 
Bowers, under the laws of Rhode Island, as 
the William F. Almy Co., for the purpose 
of conducting a general gold refining business 
in this city. The authorized capital stock is 
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$50,000, consisting of 500 shares of common 
stock at $100 each. 

The Star Jewelry Co., Inc., of this City 
has been incorporated under the laws of 
Rhode Island to conduct a manufacturing 
jewelry business with an authorized capital 
of $30,000, consisting of 300 shares of com. 
mon stock with a par value of $100. The jp. 
corporators are Santo Di Sisto, of Thornton, 
vt aay P. Forleo and Jules Jackson, of 

_The Senate has confirmed the appointmem 
of Thomas H. Tarbox, of Pawtucket, to sye. 
ceed himself as a member of the Rhode 
Island State Board of Optometry for the 
five-year term expiring Jan. 31, 1930, Goy. 
ernor Pothier also presented the name of 
l‘rederick Hamilton, of Providence, for the 
vacancy in the Board expiring Jan. 31, 1929 
and action will be taken by the Senate in a 
few days. 

The annual ladies’ night of the Providence 
Branch of the American Electro-platers’ As- 
sociation will be held at the Narragansett 
Hotel, this city, on Saturday evening, Jan, 24 
There will be an educational meeting of the 
branch in the afternoon at 3 o’clock at which 
addresses will be made by George B. Hoga- 
boom, of New Britain, Conn., and A. P. 
Munning, Jr., of Mattawan, N. J., and 
others. Several interesting and _ instructive 
reports will be presented. At 7 o’clock the 
annual banquet will be held, followed by 
felicitous remarks, with an entertainment and 
dancing afterwards. 

The regular January meeting of the Manu- 
facturing Jewelers’ Board of Trade was held 
at the Turks Head Club last Friday, follow- 
ing luncheon, President Harry Walcott pre- 
siding. There was a good attendance, and 
as it was the final directors’ meeting preced- 
ing the annual stockholders’ meeting on Jan, 
30, there was considerable routine business. 
Several applications for membership were 
favorably acted upon. The annual stock- 
holders’ meeting will be held next Friday at 
which eight directors will be elected for a 
term of three years. The directors will meet 
immediately following the stockholders’ meet- 
ing and elect a president, vice-president, sec- 
retary and treasurer for the ensuing year. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Rubin, of the Millard 
Novelty Co., Philadelphia, Pa.; Edward 
Keller, of the Keller Jewelry Co., Cleveland, 
O.; Mr. Arnstein, of M. Arnstein & Co., of 
New York city; Sol Cerf, of Sol Cerf & 
Co., Pittsburgh, Pa.; D. McKay Bemis, of 
Toronto, Ont.; Miss Danby, Miss Waller, 
Miss Duff and Miss Bye, of R. H. Macy & 
Co., New York city; Mr. Hirsh, of Los An- 
veles, Cal., representing Birnbaum & Kasper, 
of Los Angeles and San Francisco; Mr. 
Eppstein, of Eppstein & Rosenberg, Chicago; 
Mr. Reesch, of Montgomery Ward & Co, 
Inc., Chicago; Mr. Friedman, of the Service 
Jewelry Co., Inc., Chicago; FE. Edward 
Brown, of New York city; Charles Meister, 
of the Pittsburgh Dry Goods Co., Pitts 
burgh, Pa.; Henry Guerin, of the Americaf 
Novelty & Notion Co., New York city; Mr. 
Thompson, of the King & Eisele Co., Buf- 
falc, N. Y.; Mr. Kelly, of the Rice, Stix 
Dry Goods Co., St. Louis, Mo. 

The Roehrs—Ludwig J. and Clarence J— 
were in their glory the past week, that 9 
entertaining the force of the Bassett Jewelry 
Co. A week ago they packed their little 
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kits and headed for the Providence office. 
The only formality about this annual sales 
conference of the Bassett Jewelry Co.’s sales- 
men is that of reporting at the home office, 
and no one was missing. There was no set 
programme, but everyone was busy the en- 
tire time, making inspection of the factory, 
familiarizing themselves with new goods 
and overhauling lines for the beginning of 
the Spring campaign. The conference opened 
Monday, although the first of the men to 
appear was the man from the furthest off— 
F. W. Parker, from San Francisco, who got 
in a week ahead of time. All the men had 
interesting reports from their respective dis- 
tricts, and all were optimistic as to the pros- 
pects for the ensuing year. A dinner at the 
Narragansett Hotel on Friday evening con- 
cluded the week’s conference, and most of 
the men left Saturday for their territories, 
although some stayed over until Sunday or 
Monday. At the dinner Ludwig J. Roehr, 
president of the concern, was at the head 
table with Clarence J. opposite him. It has 
always been the Bassett plan to have one 
outsider at the dinner, usually some dealer 
from a distance, to make the only set address 
of the evening, but this year there was a 
hitch at the last moment. J. S. Zella, of 
Charles Mayer & Co., Indianapolis, Ind., 
was invited, and was going to talk on “The 
Way to Do Things,” but at the last moment 
he was detained by business and was unable 
to make the trip. However, those present 
each contributed to the post-prandial exer- 
cises with such success that it was voted 
an “occasion long to be remembered.” Those 
present included Ludwig J. Roehr, Clarence 
J. Roehr, Edward T. Roehr, all of this city; 
E. S$. Spaulding, of Minneapolis; F. W. 
Parker, of San Francisco; A. L. Hancock, 
of Chicago; P. V. Addis and M. F. Loomis, 
of New York; A. G. Page, of Memphis; 
and F. L. Presbrey, of the New England 
territory; A. J. Lebel and D. Plante from 
the factory and H. T. Bush and Otto A. 
Lawla, two buyers who were especially in- 
vited, 

The Ernst H. Lohrmann ‘Co. is now 
located in their new factory at 36 Garnet St., 
in the Herrick building. 














n~ > ~ » x - 

Mr. and Mrs. David E. Makepeace left 
last week for Miami, Fla., where they will 
stay until some time in April. 

_ Mr. and Mrs. Frank J. Ryder left last 
Tuesday for several days’ stay at the Toy- 
town Tavern in Winchendon, Mass. 

Bates & Bacon, of this city, entered suit in 
the Municipal Court at Philadelphia last 
week against Frederick Baus, a wholesaler, 
‘0 recover $466, alleged to be due on book 
account, 

Thomas G. Sadler, Jr., was elected presi- 
dent and his father was elected chairman of 
the finance committee of the Bethany Chapel 
Association, at South Attleboro, at the an- 
nual meeting held last Wednesday evening. 

The funeral of Charles A. Marsh, retired 
manufacturing jeweler, was held last Sun- 
day afternoon from his late home, 114 County 
St, with Rev. J. Lee Mitchell officiating. 
= services were largely attended and the 
oral tributes large, 
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Announcement has been received from 
Daytona, Fla., of the marriage on Wednes- 
day last of Miss Florence Thomae, daughter 
of Mr. and Mrs. Charles Thomae, of this 
city, to Robert Cheyne, of Daytona. 

Harold E. Sweet has been appointed one 
of the representatives of the New England 
territory to participate in the five-year pro- 
gram of the laymen’s committee of the Uni- 
versalist Church, and is attending the con- 
ference at New York this week. 

President Aldro A. French presided at the 
monthly meeting of the Chamber of Com- 
merce last week at which there was an at- 
tendance of upward of 200 members and 
guests. George L. Shepardson, George Snell, 
C. D. Blakie were members of the committee 
in charge of the affair. 

Prompt discovery and quick arrival of ap- 
paratus prevented what might have been a 
serious blaze shortly before noon last 
Wednesday, when fire was seen beneath the 
outside stairs leading to the McRae & Keeler 
building, corner of Union and Mill Sts. The 
firemen used a chemical hose with good ef- 
fect in extinguishing the blaze, which caused 
slight damage. 

The annual Finberg minstrels were held 
last Thursday evening in the Columbia The- 
ater, and, as usual, attracted a fine audience 
that was rewarded by an excellent entertain- 
ment given under the direction of John 
Henry, Leroy Kiff and Albert Liberty. As 
a result the Finberg Athletic Club will real- 
ize a goodly sum, all of which will be used 
to outfit the baseball team for the coming 
year and to finance it. 

Aldro A. French, treasurer of the D. E. 
Makepeace Co., and president of the Attle- 
boro Chamber of Commerce, was added as 
regular member of the board of directors of 
the First National Bank at the annual meet- 
ing the past week. Other directors elected 
included Clarence L. Watson, Harvey E. 
Clap, Samuel M, Einstein, Edward L. Goweb, 
Joseph L. Sweet, D. E. Makepeace, George 
I’, Sawyer, Frederick E. Briggs, Harold E. 
Sweet and Raymond M. Horton. 

At the organization of the city council the 
past week, among the announcements to com- 
mittees by the president, Henry G. Smith 
(secretary of the George H. Herrick Co.), 
were the following: Harlan A. Allen (H. 
A. Allen & Co.) to committees on Sewers 
and Drains and Claims; William H. Blake 
(James E. Blake Co.) to committees on Fi- 
nance and Accounts, Ordinances, Street Rail- 
ways and School Matters; Stephen H. Gar- 
ner (Leach & Garner Co.) to committees on 
Finance and Accounts, Water Supply, Sew- 
ers and Drains and School Matters; Stephen 
M. Holman, Jr., to committees on Sewers 
and Drains, Fire and Police Departments and 
Ordinances. 

The annual dividend for the year 1924 
was announced at the R. F. Simmons Co. 
last Monday, Jan. 12, continuing a policy 
that the firm established some years ago and 
has maintained regardless of general business 
conditions in the jewelry line. It means the 
dividing of thousands of dollars among the 
members of the Simmons working force ac- 
cording to the length of time each employe 
has been with the company. With the dividend 
announcement went a message from the firm. 
In addition to the yearly bonus the R. F. 
Simmons Co., several times each year, gives 
its working force a slice of the company’s 
profits. 
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Team No. 1 defeated Team No. 4 in the 


Whiting & Davis bowling tournament on 
Thursday evening. 

George L. Paine has returned from an ex- 
tended western trip in the interests of the 
George L. Paine Co. 

Mr. and Mrs. Orin W. Clifford left on 
Friday for Deland, Fla., where they will 
spend the remainder of the Winter. 

Twenty-nine employes of the Bay State 
Tap and Die Co. were laid off last week, 
temporarily, because of a slacking off in or- 
ders, 

In the Evans Case Co. bowling tourney, 
the Stamping Room five captured two strings 
from the Finishing Room outfit last week. 

Martin & Leavitt is the name of a new 
jewelry repair firm that has started in busi- 
ness at 7 N. Washington St. Both were 
formerly with the Waltham Watch Co. 

Mr. and Mrs. Harry E. Fisher entertained 
at a dinner party on Tuesday at their home 
on S. Washington St. The affair was given 
by Mr. lisher as a surprise to Mrs. Fisher 
on the celebration of her birthday. 

Wednesday evening, in the Whiting & 
Davis bowling tournament at the Anawan 
alleys, Team No. 3 defeated Team No. 2, 
two strings. Sanford got the high total of 
286, while Evans, with a total of 198, got a 
unanimous vote of thanks from the pin boys. 











J. Wiss & Sons Co., 31 Littleton Ave., 
have leased 20,000 square feet of the build-° 
ing in the rear of the property now owned 
by them and formerly occupied by the Val- 
ley Forge Cutlery Co., at N. 6th St., to the 
Newark Metal Mfg. Co. 

Kohn & Co., of Camp and Orchard Sts., 
gave a banquet to 17 of their representatives 
and a clerical force last week at the New- 
ark Athletic Club. Matters of general policy 
were discussed, and it proved to be a pleas- 
ant affair for all who attended. On the 
afternoon of the same day the young women 
from the office were entertained at a lunch- 
eon and theater party. 

Charles D. Brady, district manager of 
R. G. Dun & Co., says in a survey of 
jewelry manufacturing in Newark: “In De- 
cember the numerous repeat orders brought 
sales with many concerns to a point consid- 
erably above previous records. The fact 
that many buyers displayed a preference for 
the finer grades of goods occasioned some 
comment, and is interpreted to reflect real 
prosperity among the consumers.” 

Durand & Co., manufacturing jewelers, 
last week observed its 65th year at the same 
location, 49-51 Franklin St. Seven genera- 
tions of the Durand family have been en- 
gaged in conducting the business which is 
nearly 100 years old. The start of the local 
firm was due to the energy of Samuel 
Durand, born in 1713. He came to Newark 
in 1750. Harry Durand, St., became secre- 
tary and treasurer of the firm in 1902. His 
son, Harry Durand, Jr., entered the employ 
of the corporation in 1916. 











J. W. Wyman, formerly with F. E. Har- 
wood, Inc., is now with A. F. Jerome, 44 
Bromfield St. 

H. Levin, of the Jewelers’ building, has 
gone to Miami, Fla., for several weeks for 
a well-earned rest and vacation. 

Mr. and Mrs. W. L. Fickett, Concord, 
N. H., are on a trip through the Mediter- 
ranean and Egypt. They expect to return in 
about three months. 

Frank H. Jackson, formerly with Hitch- 
cock & Co., of New York, is now with David 
Nemser & Co. as traveling salesman, cover- 
ing Maine, New Hampshire and Vermont. 

Henry G. Morris, of the Boston Jewelry 
Mfg. Co., and George Moses, of the Thomas 
Long Co., have just been reappointed di- 
rectors of the Boston National Bank, Han- 
over St. 

A. Brown, of the Eastern Jewelry Co., 
who has just returned from a three months’ 
trip south, reports that trade conditions in 
the cetton region have improved since his 
last visit. 

Hyman I‘reiman, head of the Lenox Jewel- 
ry Co., visited New York last week for a 
few days on business and pleasure combined. 
J. Lipp, manager of the company, is serving 
on the jury. 

The Waterman Pen Co. has donated 14 
gold fountain pens and pencils as awards in 
the Boston Jewelers’ Bowling League. The 
list of trophies has been much increased over 
the number last year, although the latter was 
extensive. 

Many of the Boston jewelers plan to at- 
tend the 24-Karat Club banquet in New 
York. This is regarded as the greatest of 
the social functions of the year in the trade 
and one which the Bostonians would not miss 
for a small fortune. 

W. S. Orkin & Co., who have moved into 
room 612, Washington building, are making 
a specialty of pearl beads, colored beads and 
necklace clasps and boxes. Mr. Orkin is 
one of the younger members of the trade 
who has forged ahead with praiseworthy re- 
sults. 

The Boston trade was deeply grieved to 
hear of the death of Harry Barrows, of 
North Attleboro. He was greatly respected 
and admired by all who came in contact with 
him, both in trade and social connections. 
Their sympathy is extended to those who 
are left to mourn his departure. 

Officers of the State association are pre- 
paring the program of the annual conven- 
tion which is to be held in Worcester, prob- 
ably March 24-25. J. C. Stever, the presi- 
dent, and Louis S. Smith, the secretary, say 
that the program will be more comprehensive 
than ever, while the banquet at the end of 
the convention is to be a thrilling climax. 


Wedding bells were rung last week for 
Hyman Vinick and Ida Shoenfeld. Mrs. 
Vinick is the daughter of Victor Shoenfeld, 
a Hanover St. jeweler, whose wife died some 
years ago. After a wedding trip to Lake- 
wood and Atlantic City, Mr. and Mrs. Vinick 
will make their home in Roxbury. Mr. 
Vinick is head of the M. & V. material estab- 
lishment in the Jewelers’ building. 

Plans are being made for the annual 
banquet of the Horological Institute of 
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America at the Copley Plaza, Feb. 18. 


Reservation applications should be made to 
J. C. Stever, of the E. B. Horn Co., Wash- 
ington St., Boston. The program will in- 
clude several speakers of high reputation, as 
well as musical entertainment. It is planned 
to make this event one never to be forgotten. 

Prosperous conditions prevail in the retail 
jewelry trade, according to reports made by 
members of the Boston Jewelers’ Association 
at a dinner in the Adams House, Jan. 15. It 
was a “get-together” affair and many prob- 
lems confronting the trade were discussed. 
The president of the association is H. Frei- 
man, to which belong all the members of the 
instalment houses in this city. IF. G. Butler, 
treasurer, and L. H. Hamlin, secretary, pre- 
sented facts and figures of interest to the 
trade. Plans are being made for the annual 
banquet to be held in February. 

The Harkins-Murphy Co. scored a clean 
sweep in the Boston Jewelers’ Bowling 
League on Jan. 15, defeating Thomas Long. 
A. Stowell, Shreve Crump & Low; M. S. 
Page, Lenox, and the Bigelow, Kennard Co. 
were three-point winners. Ripley, Howland 
and E. B. Horn tied. The scores: Harkins- 
Murphy, 1,352; Thos. Long, 1,258; Stowell, 
1,377: tiodgson-Kennard, 1,348; Shreve, 
1,322; Smith-Patterson, 1,303; Page 1,347; 
Alberts, 1,308; Lenox, 1,383; Kirby, 1,372; 
Bigelow, Kennard, 1,388; Pericval, 1,366; 
Ripley-Howland, 1,353; Horn, 1,353. 

The wedding of Marjorie E. S. Kingman, 
daughter of Mr. and Mrs. James Kingman, 
of the Smith-Patterson Co., and Francis 
John Mrowca, of San Francisco, is to take 
place in the latter city, Jan. 24. The bride 
will be given away by her brother, Spencer 
S. Kingman, the ceremony taking place in 
the parish house of the Unitarian Church. 
Mr. Mrowca is with the Hyatt Roller Bear- 
ing Co., and is a graduate of Harvard ’24. 
The union is a result of a war romance. Mr. 
Mrowca served in the Navy, being attached 
to the radio service on one of the torpedo 
destroyers. 

The death is announced of Frank A. 
Towle, one of the watchmakers of long 
standing in this city. He was for years in 
the offices of Harkins & Murphy, Jewelers’ 
building, and was regarded as one of the 
most skilful workers hereabouts. He was 
55 years of age and is survived by his widow 
and two children, to whom the sympathy of 
the trade is extended. Many years ago he 
went to Denver, Colo., for his health, and 
returned later to Boston, where he resumed 
his trade in the North End. For the last 10 
years he had been in the establishment of 
Harkins & Murphy. 

More than 300 of the men recently on 
strike at the Waltham Watch factory have 
heen taken back, since the dispute ended last 
week. As the need arises others will be re- 
employed. The Watchmakers’ Protective 
Association, an organization growing out of 
the strike, will continue its relief work for 
some time to come. This step was decided 
upon, because it is sure to take considerable 
time to get conditions so arranged at the 
factory that the majority of the strikers can 
be taken back. The delay is caused by lack 
of material from the various departments 
which provide the watch parts in the rough, 
and also because the automatic machines re- 
quire a lot of attention owing to the long 
period of inertia. 

More heavy artillery is being brought 
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against the “fake” auctioneers in this city 
The gunners this time are the State officers 
the Boston Better Business Commission and 
the Chamber of Commerce retail board. It 
is planned to present several bills to the 
Legislature which shall license premises and 
regulate hours of auctioneers. In this Way 
it is hoped to batter down the defences which 
“fake” auctioneers have built around them- 
selves. One of their ruses is to carry on as 
employes of other agents after they haye 
been convicted and fined for improper prac- 
tices. The measures being prepared are sepa- 
rate from those presented by the police com. 
missioner, who, however, has the same end 
in view of putting a stop to such auctioneers, 
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The Kalin Optical Co., Ltd., is registered 
at Montreal. 

A. B. Barnes, jeweler, of Mitchell, Ont, 
is discontinuing business. 

Roy Kilpatrick, jeweler of Westport, Ont, 
recently sustained a fire loss. 

Gillies & Emm, jewelers of Stratford, 
have given a chattel mortgage to Norval F 
Babb for $6,000. 

rhe stock of S. Fremes & Co., manufac. 
turing jewelers, 333 Adelaide St. W., To- 
ronto, was damaged by water during a fire 
on Jan. 12. 

lire losses were recently sustained by H, 
Zinsstag, Ltd., wholesale jewelers, Montreal, 
and Armand <A. Pommier, jeweler, of 
Rockland, Ontario. 

John M. Simpson, proprietor of an antique 
store at 365 Yonge St., Toronto, died on 
Jan. 12. He was an enthusiastic antiquarian 
and a recognized authority on old silverware. 
He left a widow and four sons. 

A large part of the business section of 
St. Hyacinthe, Quebec, was destroyed by fire 
on Jan. 1, with losses estimated at $200,000 
Among those burned out were Oscar 
Pothier and J. A. R. Morin, jewelers. 

Out-of-town buyers calling on the To- 
ronto trade recently included A. W. Waters, 
Sarnia; J. R. Rutherford, Fergus; Alexar- 
der Gibson, Peterborough; G. G. Nettleton, 
Ottawa; W. Newman, Brantford; W. A. 
Young, London; J. S. Smith, St. Cather- 
ines, all of Ontario. 

The jewelry store of Oswald R. Bensette, 
of Windsor, Ont., recently celebrated its 50th 
anniversary. It was started in 1875 by 
Raphael Bensette, father of the present pro 
prietor, as a small repair shop, and has 
steadily expanded to a business of large pr 
portions. Raphael Bensette retired some 
years ago. 

Robbers, one night recently, smashed 
the show window of the jewelry store 0 
H. W. Montgomery, Wellington St. Ot 
tawa, and secured jewelry and _ silverwatt 
valued at about $300. The store is within 
two blocks of a police station and on the 
main thoroughfare, but the thieves escaped 
without being seen. 

W. M. Birks, of Henry Birks & Sots 
Ltd., jewelers, of Montreal, on Jan. 5 deli 
ered an interesting address to the 1923 Clad 
of that city on “A Forgotten Page it 
History of Montreal,” illustrated with lan- 
tern slides, giving an account of the deve 
opment of the fur trade as the first steP te 
wards the city’s commercial prosperity. 
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I. Leven, Sr., has returned from a busi- 
ness trip of several days to New York. 

I. Shifren, 126 S. 8th St., has made satis- 
factory insurance settlement for the recent 
fre in his wholesale store. 

T. James Fernley, executive secretary of 
the National Wholesale Jewelers’ Associa- 
tion, is reported confined to his home by ill- 
ness. 

H. B. McFarlan, retailer at East Down- 
ingtown, Pa., has been looking over the of- 
ferings in the wholesale houses in Phila- 
delphia. 

“Gus” Rietzen, retailer at Ashland, Pa., 
and George W. Beck, Vineland, N. J., 
jeweler, were among the week’s visitors at 
P. White’s. 

Among recent callers on Louis Sickles in 
the Jefferson building were noted Mr. 
Schenkman, retailer of Allentown, Pa., and 
Thomas J. Apryl, retailer of Johnstown, Pa. 

Jack Lampert, of M. J. Lampert & Sons, 
jewelry tools, New York and Arthur Mayer, 
representing the William Dixon, Inc., New 
York, have been recent callers on the trade 
in this city. 

A. B. Gaylord, a retailer of Stroudburg, 
Pa, formerly an employe of H. O. Hurl- 
burt & Sons has been revisiting old trade 
friends and other acquaintances here for 
several days. 

William Sutton, secretary of the Pennsyl- 
vania Retail Jewelers’ Association, was 
among the guests at the opening of the Ben 
Franklin hotel, the newest addition to the 
city’s hostelries. 

Willis Wells, for several years employed 
by Charles Muth & Sons in their store at 
354% S. 8th St., which they recently closed, 
has taken a position in the jewelry depart- 
ment of Wanamaker’s. 

Dr. M. Berman, for 24 years a retail jew- 
eler and optician at Altoona, Pa., who re- 
tired from business two years ago has found 
life too easy and is now associated with his 
son, proprietor of the Speare Optical Co., 
of this city. 

M. Rosnov & Co., have made extensive 
alterations in their wholesale store on San- 
som St., and rearranged the office with re- 
sulting better lighting and more room. Saul 
Rosnov, youngest son of the head of the 
firm, has taken a position in the store. 

New jewelry firms registered in business 
here are: Martin E. Dalis of 1944 N. Napa 
St, trading as M. E. Dallas Co., retail, at 
728 Chestnut St., and Maurice Feinstein, 
405 S. 6th St., trading as Kimmel, Fleigner 
& Co., manufacturers, at 726 Sansom St. 

Mr. Leopold, one of H. O. Hurlburt & 
Son’s energetic travellers is off on an up- 
State selling trip, as a sort of a preliminary 
to his regular January tour through the 
south. Frank Rainey of the same firm is on 
a four weeks trip through western Pennsyl- 
vania, 

CN. Quinn, a prominent retailer of 
Providence, R. I., has been spending a few 
days in this city and was a caller on M. 
Sickles & Sons. Sol Sickles has departed on 
his annual trade missionary trip through the 
south for the Sickles concern, which will 
take him about two months to complete. 
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Among the civil suits entered in Common 
Pleas court last week is one filed by the 
Fred Gretsch Mfg. Co. of Brooklyn against 
Edward I. Zeitz, 916 Porter St., to recover 
$142 for merchandise. Zonie’s Drug store, 
28 S. 15th St, is sued by the De Luxe 
Clock & Mfg. Co., New York, to recover 
$156 for merchandise. 

Samuel Deutsch, diamond dealer, has 
made extensive improvements to the first 
floor of his building at 726 Sansom St., 
which he occupies himself. As a result he 
has added another large room in the rear 
suitable for private meetings or display pur- 
poses. Meantime he continues to add to his 
list of tenants on the upper floors of the 
building. 

The many friends in the trade of “Harry” 
Barry, of M. Sickles & Sons, will be glad 
to know he is reported as recovering from 
his severe illness in the Hahnnemann hos- 
pital. Although Mr. Barry was taken to 
the hospital for another ailment, the surgeons 
having once got him there, decided they 
might as well have an operation, so they 
proceeded to separate him from his appendix. 
He is reported as “doing nicely” after this 
operation. 

A number of leading jewelers are taking 
an active interest in the campaign just 
launched by the Federation of Jewish Chari- 
ties for a fund of $1,500,000 for this year. 
Max E. Gordon of Aisenstein & Gordon, is 
one of the lieutenants in the campaign and 
has been detailed to devote his attention to 
the jewelers. He already has obtained 
gratifying results. Isadore S. Sagorsky of 
I. S. Sagorsky & Son, is active in the drive 
in West Philadelphia and is meeting with 
much success. 

Several jewelers were invited by de- 
tectives to look over the loot seized in the 
apartments of Mrs. Bella Weiner, on Mount 
Vernon St., to see if they could identify 
any of the jewelry included. Mrs. Weiner 
is held on a charge of shoplifting and several 
thousand dollars worth of jewelery was 
among the articles found in her home. The 
police allege that she would take an article 
from a store, then go to a convenient place, 
wrap it up and go to another store where 
she would leave the parcel in the package 
room to be called for. In this way she 
avoided being “caught with the goods” if 
suspicion should be directed against her in 
a store and her clothing searched. 

Hope that the arrests of a bandit gang, 
composed of two girls and four men might 
clear up the mystery of several recent large 
jewelry robberies here, was dissipated when 
attempts to identify some of the gang as 
having been concerned in the robbery on 
Oct. 24 of jewelry valued at $35,000 from 
Samuel Dickson failed. When the prisoners 
were first arraigned, Mrs. Catherine Dick- 
son, wife of the victim of the robbery, was 
present and identified one of the girls as 
having been in the office and about the Jef- 
ferson building a day or two before the rob- 
bery, in which three men jumped into Mr. 
Dickson’s car, which he had left near a re- 
tailer’s store, and drove off after overpow- 
ering a boy Mr. Dickson had left to guard 
the machine. She identified the other girl 
as having been seen loitering about the build- 
ing a few days before the robbery and the 
police figured the girls had been obtaining 
information for the robbers. However, when 
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the boy was brought to police headquarters 
and shown the men prisoners, he failed to 
identify any of them as the men who drove 
off with him. Mrs. Dickson remains posi- | 
tive that the girls, who are wanted by the 
Baltimore police for a series of robberies 
there, were in league with the gang which 
robbed her husband. 
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Jacob Engel, directing head of J. Engel 
& Co., wholesale jewelers, this week was 
re-elected a director of the Park Bank. This 
bank is fast becoming a bank for the jewelry 
trade. Mr. Engel, recognized as one of the 
leading wholesalers south of Philadelphia, 
has been identified with the Park Bank for 
many years. 

For the first time in the history of the 
courts here an indictment was dispatched by 
air-mail from New York to Los Angeles, 
Cal., to thwart the release of a woman, in- 
dicted for obtaining jewelry valued at $3,900 
from the jewelry firm of F. Bucher & Son, 
218 N. Charles St. The jewelry—two dia- 
mond bracelets—was obtained by her Dec. 
2. One of the bracelets was sold to a pawn- 
broker here the same day and the other was 
disposed of in California, according to De- 
tective Captain Charles H. Burns. De- 
tective Lieutenant Charles A. Kahler and 
Policewoman Mary A. Bruff left Baltimore 
Jan. 15 to bring the accused here for trial. 
The indictment was dispatched by airplane 
Monday night and arrived in Los Angeles 
two hours before the prisoner attempted to 
obtain her release on habeas corpus pro- 
ceedings. 

Two alleged sneak thieves were caught 
red-handed in the jewelry shop of F. J.- 
Euler, 600 Lexington building, by Detective 
Lieutenants Lawrence King and W. J. 
O’Brien Thursday when a clerk recognized 
one of two men who had visited the store 
Dec. 26, when watches and rings valued at 
$500 were stolen from a show case. The 
prisoners gave their names as Robert L. Por- 
ter, Bristol, Va., and Frederick Brown, of 
W. Lanvale St. Both men when arraigned 
before Magistrate James R. Cadden in Cen- 
tral Police Court were held in $2,000 bail 
for action of the grand jury on the charge of 
theft. William Collison, a clerk, employed 
by Mr. Euler, was alone in the store on Dec. 
26 when the jewelry was stolen. The loss 
was not discovered until after Mr. Euler’s 
return and Collison related the visit of the 
two strangers who inquired concerning re- 
pairs to a watch. When the two visitors re- 
turned Thursday, Collison promptly told Mr. 
Euler that they “looked like the men who 
made the visit the day the jewelry was 
stolen.” Police arrived a few minutes later 
and Porter and Brown were captured. One 
of the watches stolen Dec. 26 was found in 
the lining of Brown’s overcoat, detectives 
said. After being “grilled” both men con- 
fessed to the theft, according to Detective 
Captain Charles H. Burns. Detectives went 
to Porter’s lodgings and there they recovered 
all of the jewelry stolen from the Euler store. 








Russell Sisney has moved from Stockton, 
Mich., to Phoenix, Ariz. 
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Sidney W. Straus has again been honored 
with re-election to the directorate of the 
Security Savings and Commercial Bank for 
another year, at the recent meeting of the 
stockholders. 

Mrs. Adolph Kahn has been named vice- 
chairman of the literature committee of the 
gorup of women’s organizations holding a 
conference in the near future to cure the 
world of war.. A special mecting entitled 
“The Cause and Cure of War” will take 
place Jan. 24. 

Sydney M. Selinger, an official of the 
Advertising Club, has been appointed chair- 
man of a committee of this organization to 
prepare for the annual dinner of the club. 
Mr. Selinger is arranging to have an 
elaborate program for this affair which 
has been set for April 14. 

Several hundred booster tickets have been 
distributed by the Alexandria jewelers in the 
new Boosters’ Club which was formed in that 
city. Thousands more will be distributed by 
them in the upbuilding of the jewelry trade 
in their center before the close of the cam- 
paign on March 16 next. 

Many wedding rings were sold in Wash- 
ington during the past year of both the 
newer platinum and orange blossom variety 
and the plain gold bands. There were over 
5,000 marriage licenses issued in this city 
last year, many to out-of-town couples, as 
well as resident society folk. 

Mrs. Julian Brylawski, wife of the former 
jeweler of this city, who has been made 
manager of the newest motion picture and 
vaudeville house in this city, took part in 
the production of the Society Circus which 
was held by the Council of Jewish Women 
on Thursday evening, at the Arcade Au- 
ditorium. 

sreaking into the window of the store 
at 1113 G St., managed by Louis W. Brown, 
the other evening, burglars managed to ex- 
tract jewelry valued at about $350. They 
threw a brick through the window in order 
to steal the merchandise. In the loot which 
was taken by the thieves there were a dozen 
wrist watches, four small diamond rings 
and six bracelets. 

By breaking a window, thieves entered the 
jewelry store of Bradley Dixon at 717 8th 
St., S. E., and stole a quantity of jewelry 
the other evening. The miscellaneous pieces 
were valued at about $300, according to the 
management, and included gold rings, lockets 
and watches. It is believed the robbers 
waited until after the passage of the watch- 
man when he made his rounds at midnight, 
and then smashed the window in order to 
extract the valuables. 

A new jewelry business to be known as 
Pearson & Crain will be opened about Feb. 1 
in the national capital. Partners in this new 
jewelry enterprise are C. A. Pearson and D. 
C. Crain, who are leasing the premises at 
1331 F St., in the newly reconstructed build- 
ing of Franklin & Co., opticians, who occupy 
the other half of the ground floor. Work- 
men are getting the store into shape for the 
installation of the stock of this new con- 
cern, which will be prominently located in 
the heart of the business district in the most 
thoroughly traveled section of the city. 
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Large quantities of silver and considerable 
gold were produced in New Mexico in 1924, 
according to C. W. Henderson of the Geo- 
logical Survey of the Department of the In- 
terior. New Mexico’s mines produced $521,- 
000 in gold and about 839,000 ounces of sil- 
ver during that period. While less gold was 
produced than in 1923, there was more silver 
mined, as the figures for 1923 were $551,713 
in gold and 747,127 ounces of silver. Placer 
gold, according to the Government report, 
was produced at Pinos Altos, Golden and 
Baldy. Quantities of silver and gold were 
shipped each month from Lordsburg. 

An airplane was brought into play to as- 
sist in convicting the wife of a local Gov- 
ernment clerk, who has been charged with 
robbing the Baltimore jewelry firm of over 
$3,006 worth of jewelry, said to have been 
given on approval so that her father might 
make selections. This airplane was used in 
California to forward indictment papers 
as the case came up in a Los Angeles court, 
according to reports reaching this city. The 
Washington woman charged with the offense 
lost her battle for freedom and a stage career 
and will be returned to Baltimore for trial, 
as Baltimore detectives have been dispatched 
to the western city to apprehend the young 
woman. 

The productivity of American mines has 
just been outlined by the Department of 
the Interior. In 1923 the mines of the Black 
Hills, S. Dak., according to the Department 
of the Interior, produced $6,406,206 in gold 
and 95,844 ounces of silver. In 1924 the 
only very productive mine in South Dakota 
was the Homestake, at Lead, which produced 
more than $6,000,000 in gold. A small quan- 
tity of gold was produced at Keystone from 
arsenical ores by amalgamation. At the 
Iagle Bird Mining Co.’s property on Squaw 
Creek, the development adit was driven con- 
tinuously, reaching a length of 2,000 feet. 
At the Cutting Mining Co.s property, two 
miles west of Central City, development work 
was done during 1924 on several levels of 
the mine. A mill building has been erected, 
and concentration and flotation machinery 
capable of treating 50 tons a day will be 
installed in 1925. The Cutting will be the 
first plant in South Dakota to employ the 
flotation process. The Trojan mine, closed 
in February, 1923, was idle during 1924. 
The Homestake Co. did some diamond drill- 
ing on the Uncle Sam property at Roubaix. 

Robbed five times since in business, the last 
time a few nights ago, Charles E. Richards, 
who has a jewelry store at 1225 Pennsylvania 
Ave., is in dread of continued burglary and 
believes that there is more burglary to the 
square inch in his neighborhood than any 
other territory in the city. The other night 
a nominal amount of jewelry was_ stolen 
from Mr. Richards’ store when burglars 
broke the padlock which was on the display 
window on the street. Although the store 
enjoys the apparent protection of the police 
station, which is just around the corner from 
the shop, this is the third time in three 
months that the store has been robbed. In 
the last loot taken there were four watches, 
six knives, four scarf pins, a dozen lockets 
and other small pieces of jewelry, but pre- 
vious robberies, with the exception of that 
three years ago, have not resulted in quite 
as great losses. His most important bur- 
glary was that about three years ago, when 
nearly $3,000 worth of jewelry was taken 
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from the store. The police have not recoy. 
ered any of the articles which have beep 
stolen on any of the five occasions, Mr. Rich- 
ards said, and the merchants in his neighbor. 
hood constantly dread the visitation of 
prowlers and thieves, despite the proximity 
to the police station. " 











Several local jewelers are advertising spe- 
cial after-Christmas service, such as engray- 
ing articles, or, as in the case of Frank A. 
Heitkemper, remodeling old jewelry and 
making beautiful modern pieces. 

W. F. Arnett, Longview, Wash., jeweler, 
well known in this city, has purchased a lot 
at Hemlock and Commerce Sts., Longview, 
He already owned a lot at Hudson and 12th, 
He is buying for investment and will prob- 
ably build on them. 

Some time ago the large clock, weighing 
more than half a ton, that stands in front 
of Staples & Co.’s store, 266 Morrison St, 
apparently got tired of being upright in life 
and toppled over, crashing through the doors 
and shattering the store windows. The dam- 
age has now been repaired and the clock is 
in its normal position. 

Frank Gunther, a watchmaker at Lake- 
view, Ore., is deaf and morbidly sensitive 
over it. Max Neilan, of the same town, who 
was regarded as southern Oregon’s greatest 
practical joker, stole his ear phone the other 
night and carried it away, displaying it in 
a poolroom. Gunther went to his room, re- 
turned carrying a pistol, and demanded the 
return of his ear phone. Neilan laughed and 
Gunther fired from the hip, killing Neéilan 
instantly. A sanity commission will examine 
Gunther. 

Jewelry business on the Pacific Coast is 
showing remarkable growth, and promises to 
break all previous records during 1925, ac- 
cording to Louis Burnett, president of Bur- 
nett Bros. Co., which operates a chain of 
jewelry stores in the three Coast States. 
Mr. Burnett arrived here from San Fran- 
cisco to attend the annual meeting of his 
company and is to be joined by his six 
brothers, who are associated with him. Plans 
for expanding the company’s local business 
will be discussed. 

In March, 1923, the G. Cramer Co., 720 
Selling building, sustained a serious loss by 
robbery. At that time they made the state 
ment that all merchandise lost at that time, 
though through no fault of theirs, would be 
replaced. That was entirely voluntary 
their part. As far as possible they have re 
placed articles of jewelry by similar articles 
regardless of the fact that the price has ™ 
the meantime gone up on these as much as 
25 per cent. In some instances they have 
paid the cash value to customers. At pres 
ent they are asking in their ads that if any- 
body has not yet put in his claim he will 
do so at once. 








J. J. Freeman, Calistoga, Cal., has assigned 
to A. V. Davison. The stock is estimated to 
be worth $2,500, accounts receivable $200 and 
fixtures $750. The indebtedness is something 
over $3,500. 
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Charles Stange, of the Stange Jewelry 
Co, St. Louis, Mo., paid his respects to sev- 
eral wholesale jewelers while passing 
through Cincinnati en route home. He had 
been in the east. 

All the male employes of Richter & Phil- 
lips adjourned to the home of Sam R. 
Young, president of the firm at 3431 Wells- 
ton PL, Hyde Park, Saturday evening, for 
4 large stag party. 

Miss Martha Danhauer and Miss Marga- 
ret Nurre have been engaged by Frohman 
& Co, to succeed Miss Margaret Reeves 
and Miss Myrtle Rothert, both of whom 
are soon to be married. 

Visitors in Cincinnati during the week in- 
clude: George Deck, Blanchester, Ohio; 
Edward Kahn, Danville, Ky.; Frank G., 
Meyer, Dayton, O.; Philip Horr, Aurora, 
Ind. George J. Kreke, Lexington, Ky. 

Maurice Phillips, treasurer of the firm 
of Richter & Phillips, accompanied his 
mother, Mrs. Ferd Phillips, when the latter 
left Cincinnati for Daytona, Fla., this week. 
Mrs. Phillips will remain in the balmy 
climes of Florida until May, while the jewel- 
er will return to Cincinnati in about two 
weeks. 

A charter was granted Monday to 
the Pioneer Jewelry & Loan Co. which 
was organized by Harry J. Levi to con- 
duct the new store at the northwest corner 
of 6th St. and Central Ave. Mr. Levi has 
been in the jewelry and loan business for a 
number of years at George St. and Central 
Ave, but has since moved a square north. 

All of the road representatives of A. G., 
Schwab & Sons in the Duttenhofer building 
have gone on the road for the first trip of 
th There are eight men traveling for 
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the firm now as three additional men were 
added to the roster at the beginning of the 
vear. With the addition of an extra force 
the Schwab firm saw fit to enlarge its terri- 
tory and are now sending their salesmen to a 
umber of States which heretofore were not 
included in the various itineraries. 

George J. Gruen, secretary and treasurer 
of the Gruen Watch Co., and president of 
the Cincinnati Business Men’s Club, presided 
at the meeting of club employes held during 
the week when the annual Christmas fund 
was distributed. The fund amounted to 
510,01) and the system of distribution was 
explained to the employes by Otto Armleder, 
chairman of the House Committee. Fred A. 
awford, manager, thanked the personnel 
of the club which is made up of 231 employes. 
2 oo Cincinnati representa- 
nig “s eystone Watch Case Co., has 
1 confined to his home for several days 
wah a heavy cold. His physician ordered 
- fo remain at home but Becker probably 
will have recovered sufficiently to attend the 
annual meeting of the Cincinnati Wholesale 


Qwelere’ « pee 
erage and Manufacturers’ Association 
cue will be held at the Business Men’s 


= Tuesday evening. 
Sti 


tion, 


Mr. Becker, who is 
i the chair as president of the associa- 
Loch ves over the reins to Clarence 
dh gee & Sons, who was named 
place at hs im. The installation will take 

‘he Cj e B. M. C.,, next Tuesday evening. 
staned incinnati Association of Credit Men 

Sed a little play carrying an important 
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moral on how to treat foreign merchants 
to win their confidence, friendship and trade 
at the monthly meeting held at the Hotel 
Alms, Tuesday evening. It was an educa- 
tional playlet called “Simp or Sympatico,” 
the moral being that business of good Latin- 
American firms can be obtained by Amer- 
ican corporations provided they use tact and 
diplomacy in dealing with merchants of 
other countries. The fact was brought out 
that the foreign credit information service 
of the National Association of Credit Men 
plays a large part in the success of this 
courtesy form of selling to the Latin races. 

Eli Gutmann, member of the firm of L. 
Gutmann & Sons, in the Traction building, 
is going to Florida for the remainder of the 
Winter season to more thoroughly recuperate 
from his recent seizure of illness. Gutmann 
was removed from the Jewish hospital to his 
home at 1021 Redway Ave., Avondale, Sun- 
day, as he had made such good recovery that 
his attending physician, Dr. R. R. Wilkinson, 
thought it best to take him home. Mr. 
Gutmann was stricken with a hemorrhage 
of the stomach while preparing to go to his 
office three weeks ago Saturday and for a 
few days it was thought his illness might 
prove fatal. A good rest at the hospital, 
however, soon brought him around and in 
order to more thoroughly recuperate he is 
going to Florida for the rest of the season. 
While he was a patient at the Jewish hospital 
a number of jewelers called on him. 

A general gold and silver-plating business 
will be carried on by the Tressel Plating Co. 
which was granted a charter by the Secre- 
tary of State at Columbus, Monday. The 
company was organized by Joseph J. Tressel, 
who is to be president of the company and 
who for 30 years was associated with the 
Homan Mfg. Co. as_ vice-president and 
superintendent. Mr. Tressel submitted his 
resignation to the Homan firm some time ago 
and started the new concern which is 
capitalized at $25,000. He will have asso- 
ciated with him Louis G. Robinson as 
treasurer and Fred G. Hagedorn as secre- 
tary. Robinson is president of the Robinson 
Health Service and Laboratory while Hage- 
dorn is chief chemist in the laboratory and 
will also conduct a laboratory for the new 
firm. Headquarters are to be established in 
the Edwards building on Walnut St. near 
6th St. 

After a delay of several months the Cin- 
cinnati Horological Society resumed its 
monthly meetings at the Sinton Hotel, 
Wednesday evening. The society has taken 
up new work along with the new year and 
will endeavor to have every firm in Greater 
Cincinnati employing watchmakers give the 
latter two weeks vacation with pay each 
year. The idea is that of creating better 
working conditions among watchmakers 
throughout the city and another thing that 
will be sought is that of having the men quit 
work at four o’clock in the afternoon. Joseph 
H. Huschle, secretary, read a letter at the 
meeting showing that the results of the ex- 
amination recently taken by a group of local 
members for certificates from the Horological 
Institute, will be known in a couple of 
weeks. Harry Flotermesch, of the A. & J. 
Swigart Co., passed his junior or first ex- 
amination and now is taking his second or 
certified examination for his certificate as a 
certified watchmaker. John Happerberger, 
who is regarded as .one of the finest 
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mechanics in the watch industry in Cincin- 
nati will talk at the February meeting on 
“Adjusting.” 

Every male member of the firm of the 
Wallenstein-Mayer Co., Harrison building, 
was asked to tell about his life in connec- 
tion with the jewelry firm at the stag dinner 
given at the Business Men’s Club, Friday 
evening. Albert C. Wallenstein, vice-presi- 
dent of the company, arranged the dinner, 
which was held in one of the smaller rooms 
off the main dining room in the new club- 
house, and he also acted as_ toastmaster. 
There were 20 in the group that attended 
the party, and every guest was called upon 
to make a little talk of some kind, telling 
about his experiences with the firm. This 
order covered the entire personnel of the 
company, beginning with Henry A. Peck 
and Joseph C. Loos, who have been with the 
firm for 21 years, or since its organization, 
down to the last office boy, who is but 17 
years old. In his capacity as toastmaster 
Mr. Wallenstein coached each man about the 
talk he was to make, and this acted as a 
source of information to the speaker by giv- 
ing him a line of thought to dwell upon. 
The party started at the firm’s offices in the 
Harrison building, where they all gathered 
before going to the club in a body. In his 
opening remarks Mr. Wallenstein read a let- 
ter that was sent to the firm by the president 
of a large jewelry manufacturing company 
in the east in which an optimistic view is 
taken of the prospects of the jewelry trade 
during 1925. Walter C. Mayer, president 
of the firm, presided at the gathering. 








Jewelers’ Gold Bars Withdrawn nad- 
Exchanged at New York 
Week Ended Jan. 17, 1925. 

The U. S. Assay Office reports: 


$15,656,716.68 
132,042.82 


Gold bars exchanged for gold coins. . 
Gold bars paid depositors.......... 


WM oe invariant oben $15,788,759.50 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
SE, Beiniwedv ad dn vce tive wasanescee $422,707.79 
We Bev iidn ess 6ockn cbc wemsen ere 3,563,937.39 
SR? Teri wicsuscsnswscene ge eeeonan 6,930,768.55 
WANG “UP tke exmensvanincagncenmnbed 1,633,623.05 
TA Feta icunentrataveatancenmeas 3,059,804.51 
SR OF ves 6 ctheCieeeveenmmbes malas 45,875.39 

BOD cc2xscacdecisienedtes meted $15,656,716.68 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 


London U. S. Gov’t New York 

Date Official Assay Bars Official 
Jan. 13....... 32% 71% 68% 
Jan. 14....... 321 70% 68 
lati WSiccwcce IOH 70% 68% 
Pat BGos< cvs 32% 70% 68% 
he Say eee 32 45 70% 68% 
FAM ss: FR i ccescace 32% 70% 68% 








Francisco Castel and Louis Borgas, Porto 
Ricans, have been ordered to leave Mobile, 
Ala., by Recorder Edington. They were 
jailed in September after a conviction of 
swindling by peddling bogus diamonds and 
other gems. They told the recorder that they 
were in Mobile to attend school but had 
continued to sell the jewelry. 











George Opie, of the Wadsworth Watch 
Case Co., was one of many manufacturers’ 
representatives in town this week. 

F. X. Dietz of the Merit Co., is confined 
to his home with an attack of grip but ex- 
pects to be at work within a few days. 

The Carfaro Jewelry Co., Warren, O., is 
being closed out and the business consolidated 
with that of Carfaro & Son of Youngstown. 

The F. N. Gear Watch Co., expects to dis- 
continue the Taylor Arcade branch in the 
near future. Their main store is located in 
the Colonial Arcade. 

Joseph Polzyn of the engraving depart- 
ment of the Cowell & Hubbard Co., is go- 
ing to Florida this week as is H. L. Rox- 
bury of the same company. 

The L. E. Harman store, Columbiana, O., 
is having a closing out sale and Mr. Harman 
expects to leave for the west for a time and 
later return to enter the optical business. 

FE. R. Abrahamsen is moving his branch 
store from the Taylor Arcade over to the 
Old Arcade. The new Abrahamsen store 
will be larger and will be located on the 
Euclid level of the Arcade. 

Nathan Brody who has been located in the 
entrance of the Euclid and East 105th St. 
market house, is moving to the store recent- 
ly vacated by O. F. Schweider. 2003 E. 
105th St., near Euclid Ave. 

Block Bros., who recently bought out 
Jacob H. Heiman are going into the credit 
jewelry business. They have one of the 
most favorable locations in the city and are 
doing considerable outdoor advertising. 

The Harburger Bros. Co., located in the 
1-3 Euclid Arcade, has made arrangements 
whereby it will be unnecessary for salesmen 
to come into the store. The concern has 
opened a reception room on the fifth floor 
of the Taylor Arcade, and from now on all 
buying will be done there. 


Warren, O., is to have a new jewelry 
store about March 1, when the Hart Jewelry 
Co. opens there. They have already leased a 
store and are making preparations to have 
one of the finest jewelry shops in the country. 
Mr. Hart was a visitor in Cleveland the past 
week selecting some of his stock. 

G. E. Bendall of the Wagner, Gilger, 
Cohn Co., will start- on his western trip 
this week. Will Wagner, president of the 
concern, has returned from New York. He 
ig suffering from an infected jaw and is 
under the care of a physician who performed 
a minor operation on the affected part. 

Several thousand people took advantage of 
free examinations of the eyes at 15 hospital 
clinics on Jan. 15. The day was known of- 
ficially as “Save your sight day.” Nearly 
every applicant had affected vision and in 
many cases showed symptoms of disease that 
would have led to blindness if not properly 
treated. 

S. B. Hubbard of the Cowell & Hubbard 
Co., is leaving for New York to attend the 
annual dinner of the Jewelers’ 24 Karat 
Club on Saturday night. W. G. Van Horne 
of the same company who is in St. Peters- 
burg, Fla., has written to friends that he is 
feeling fine and becoming an expert player 
of golf. 
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Lewis C. Michael, city salesman for the 
Sigler Brothers Co., is leaving for St. Louis 
to accept a position with a real estate firm. 
He has been with Sigler Bros. Co. for four 
and a half years. He is celebrating his de- 
parture by announcing his engagement to a 
Cleveland girl and will return to this city in 
the Spring to get married. 

A rather infrequent trade visitor to Cleve- 
land was in the city last week on business, 
Karl F. Fiegenschuh of Alliance. Other 
out of town jewelers who visited here the 
past week included J. B. Avery, Amherst; 
L. W. Wyckoff, Chagrin Falls; A. G. Chaf- 
fee, Garretsville; EK. L. Aukerman, Nor- 
walk; J. H. Ulmer, Galion and Mrs. Ed 
Kusack, Canton. 

J. A. Conn, auctioneer opened a sale for 
Morris Folkman at 3347 E. 55th St., Jan. 
15. He is being assisted by Harry Mc- 
Knight. Mr. Conn left for Florida Jan. 17 
where he has made arrangements to conduct 
several sales at different points. Harry 
McKnight will close the Folkman sale. Mr. 
Folkman expects to move to larger quarters 
on Broadway in the near future. 

An involuntary petition in bankruptcy has 
been filed in the United States District 
Court, Cleveland, against Ralph Hogan of 
144 S. Howard St., Akron, O., by George 
N. Graham. Gerald Acker and Elm Hill 
Estates Co. all of Akron. The petition 
states that Hogan owes them as follows: 
George N. Graham, (promissory note), $3,- 
068.83; Gerald Acker, (promissory note), 
$1,155.27; Elm Hill Estates Co., $2,500. The 
petitioners claim that an act of bankruptcy 
was committed when Hogan made prefer- 
ential payments. 

A particularly beautiful and valuable hand 
made piece of oriental silver and gold work, 
is now on display at the Cowell & Hubbard 
Co.’s store and is attracting much attention. 
It is in the form of a centerpiece and con- 
sists of three elephants each facing in a 
different direction. Their backs support a 
circular platform and upon this rests a 
pagoda. The whole piece is nearly two feet 
high. The elephants and platform are in 
silver and the pagoda is made of gold. The 
piece is one of the finest examples of 
Chinese workmanship in Cleveland and was 
secured in the Orient by A. Y. Gowan while 
on his trip around the world in the Yacht 
Speejacks about a year ago. 

O. F. Schweider, 10302 Euclid Ave., 
Cleveland, has made an assignment to his 
creditors. The cast came up in Insolvency 
Court before Judge Adams, who appointed 
the following appraisers; Geo. W. Scribner, 
J. C. Triggs and Louis A. Blusinsky. Their 
report showed assets of $455. Records show 
liabilities are $10,000. The cause of the 
failure is due to poor business. Schweider 
has asked the Court to set aside the assets 
for his benefit, as he is entitled to exemp- 
tions to the amount of $500. He recently 
moved from E. 105th St., to his present 
location and just before Christmas started 
an auction which continued for several 
weeks. The schedule showing list of credit- 
ors and amounts owing them have not been 
yet filed. 

The $40,000 worth of pearls and diamonds 
that Cleveland police have been holding for 
the past month and which were stolen from 
the home of Norman Mack, wealthy pub- 
lisher of Buffalo, were identified by Mrs. 
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Norman Mack on Jan. 13 when she arrive 
here accompanied by Buffalo detectives, It 
was due to the active co-operation of the 
Cowell & Hubbard Co., with Cleveland 
police that enabled the latter to recover 
the gems and arrest the crooks when they 
attempted to dispose of the loot to the com. 
pany for $2,000. Following the identifica. 
tion by Mirs. Mack of the two men, Arthur 
Lynch and Neill Reidell both Clevelanders 
were bound over to the grand jury on, 
charge of receiving stolen property, The 
remaining $60,000 worth of jewelry stolen a 
the same time has not been recovered, nor 
the remainder of the gang arrested. 

An East end jeweler’s place of business 
served three confidence men as an admirable 
setting in which to fleece a victim of $1,10 
several days ago. The victim was passing 
the jewelry store when his attention was 
attracted to two men standing in front of 
it and gesticulating. He stopped to watch 
and listen and saw one sell a $10 gold piece 
to the other for two dollars. Then one of 
the men produced seventeen small diamonds 
and offered them to the other for $200 a 
piece. The other expressed doubt as to 
their value, and out of the entrance of the 
shop walked a man the victim (who by this 
time had shown keen interest) thought was 
the jeweler who offered and did appraise the 
stones and placed a greater value on them 
than the price asked. As the supposed 
buyer did not have sufficient cash to close 
the deal, the victim spoke up and offered to 
make it up if given a share of the stones. 
This being agreed to he hastened to his 
bank drew his savings of $1,100 and got 
some of the diamonds. Then to make doubly 
sure of his bargain he went back to the 
jewelry store, and discovered the man who 
came out of the store was not the jeweler. 
But the genuine jeweler obliged him by ap- 
praising the stones which turned out to 
worth 10 cents each. Police have been u- 
able to find the three men. 

The Basch Co., credit jewelers, located 
at 2075 E. 9th St., near Huron Road, were 
the victims of window smashers early this 
week. The job occurred at two o’clock in the 
morning and one of the two thieves wert 
captured and considerable of the loot recov: 
ered. A police officer, who had just beet 
relieved at a nearby corner, was stopped by 
a man who asked to be directed to a certain 
address. Having given it the officer cot 
tinued on his way, and glancing at the jew 
elry store, noticed that the south windov 
had been smashed and the contents takes 
He immediately ran back after the man wh 
had stopped him and called on him to halt. 
but the suspect took to his heels. The 0 
ficer took up the chase and fired a shot 
whereupon the crook dodged into an alles 
which proved to be blind. He was cornert 
and placed under arrest. At the police s# 
tion he gave the name of Thomas Allen a 
his age as 26. His pockets contained m0* 
of the merchandise stolen, and also an 7 
bolt wrapped around with heavy white 0 
with which he had broken the windor 
Police say it was this kind of a tool tha 
was used in other window smashing jobs 
recently and hope to implicate him in ther: 
He refused to give any information regat 
ing his companion who escaped. The Bast? 
Co. has been located in Cleveland for ort 
years and this is the third attempt at 
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bery. The irst attempt netted $350, the 
second $5) aud this instance $150. Allen 
told police that he thought the window con- 


tained watches, and would not have done the 
job had he known they were only empty 


cases. L. Benowitz is manager of the 


store. , : 
M. S. Morton, traveling representative of 


the Merit Co., has just returned from a 
trip through the western part of the State 
and reports business good. 

M. Light is retiring from business at 3323 
W. Federal St., Youngstown. He has a 
very beautiful store and employs four clerks, 
and has been in the jewelry business for 
more than 20 years. 

The business of John Brenner, Youngs- 
town, will be hereafter known as Brenner 
& Mink. The store is being remodelled and 
when alterations are completed will be one 
of the largest and finest in Youngstown. 

Leo J. Goetz, traveling representative of 
the Sigler Bros. Co., became a benedict on 
Jan. 7 at Newport, Ky., where he was mar- 
ried to Miss Gertrude Delmore of Cleve- 
land. Mr. Goetz travels 12 states and will 
be accompanied by Mrs. Goetz on his next 
few trips. He expects to start out about 
Feb. 1. 

Cleveland jobbers heard Eugene -S. Elkus 
of San Francisco, president of the National 
Association of Credit Men, tell credit men 
of Cleveland that lawyers have no place in 
many legal entanglements involving the 
bankrupt and his creditors. Mr. Elkus said 
that he believed the better way to solve such 
problems is to let the men who lose by the 
failure, go over the bankrupts affairs and 
often they can find a way to avert impending 
business disasters. 

For the second time within a few weeks, 
holdup men visited the store of Walter G. 
Smith & Son, of 12 N. Phelps St., Youngs- 
town. On the previous occasion they at- 
tempted to force Ed Smith to open the safe, 
and upon his refusal beat him over the head 
with a revolver. The last attempt was made 
last week, when a young man entered the 
store and asked to see a diamond ring. 
Walter G. Smith, was sitting behind the 
counter on a low stool and was evidently 
not visible to the crook. Mr. Smith saw 
him through the show case, drop the ring in 
his pocket and draw a gun as the clerk 
turned his head. As Mr. Smith arose, the 
crook lowered his gun and fled closely pur- 
sued by the clerk and Ed Smith who caught 
him a short distance down the street. He 
was turned over to police who identified 
him as being out on parole from the re- 
lormatory. After a preliminary hearing he 
was bound over to the grand jury. 








San Diego, Cal. 





_ Jewelry business was exceptionally brisk 
in San Diego over the holidays, with some 
few exceptions ; notably smaller stores in 
more or less out of the way locations, away 
from the throngs of holiday shoppers. 

Pye naval trade of Leo Schiller of 1025- 
‘th St, has reached such proportions that 
it was necessary to put a man in charge 
“ it. As Homer Peters, an ex-navy man, 
ad been very prominent in the building of 


naval trade, he was given this responsible 
Position, 
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Mr. McVey, a jeweler in San Pedro, Cal., 
lately moved there from Texas, sent word 
to Mr. Ware that a man had been arrested 
in his shop on a forging charge. In his 
description he said that the man was tall 
and slim and spoke with an English accent. 
Any member of the trade who has had ex- 
perience with a man answering to the above 
description would do well to communicate 
with the Chief of Police at San Pedro. ° 

Three well known local jewelry firms 
were victimized in the past month by a bad 
check artist. He worked in a very clever 
way. His first step, of course, was to worm 
himself into the confidence of his intended 
victims. In order to do this, he connected 
himself with a local publication as advertis- 
ing solicitor. After establishing himself fair- 
ly well, he proceeded to insinuate the fact 
that he intended to buy a diamond ring for 
his wife into the consciousness of each of the 
firms. After looking at them, he had a dia- 
mond ring and a wedding ring set aside, say- 
ing that he would call for them at a future 
date. This he did on a Saturday afternoon 
after the banks had closed. Writing a check 
signed by the name of Marshall in each 
instance. J. Jessop & Sons were victimized 
to the extent of $400. E. G. Hammond for 
a like amount and J. W. Ware for $395. 
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R. W. Gregory, Lapeer, L. H. Redman, 
Pontiac, and L. Blake, Northville, were in 
Detroit recently calling on the wholesale 
trade. 

The Retail Merchants’ Association is put- 
ting on this week a Thrift campaign which is 
of interest particularly to jewelers. Among 
those active in this campaign is Roy T. 
Connolly, of Hugh Connolly & Son, jewelers, 
who has been appointed a member of the 
committee having the matter in charge. 

It is announced that Henry Sikersk has 
retired as a partner in the firm of Sikersk 
3ros. and is to engage in the manufacture of 
chime clocks for himself at 501 Sun Building. 
William Sikersk, it is stated, will now 
continue in the jewelry business individually. 
30th of the brothers are popular in the 
trade, and friends are wishing them all kinds 
of success. 

Friends of J. F. Codling, of the J. F. 
Codling Co., Royal Oak, a suburb of De- 
troit, are interested and pleased to know 
that he recently has been made mayor ot 
that commonwealth. Royal Oak is one of 
the most thriving of Detroit’s suburbs, and 
is so close to the city it is difficult to tell 
when one passes into it or leaves it. Mr. 
Codling always has taken great interest in 
public affairs, and it is certain he will make 
a successful municipal leader. 

Harry Himelhoch and E. C. Avery would 
like to see more interest taken in the Whole- 
sale and Manufacturing Jewelers’ Associa- 
tion. For some reason or other interest in 
the organization during the last few months 
has begun to lag, and but little has been 
done in the way of holding meetings. Early 
in 1924 this was a vigorous organization. 
Many of the more active and aggressive 
members regret to see so little activity in it 
at the present time. They believe it is needed 
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now even more than it was a year ago. 

Word has been received from Jacob Segal, 
of the Jacob Segal Co., diamond importers 
in the Liggett building, that he landed safely 
in Europe Jan. 3. He went immediately to 
Antwerp and from there to Paris, where 
he was to make extensive purchases of 
pearls as well as of diamonds. He is ex- 
pected back in Detroit in time to make final 
arrangements for moving his business into 
the new Jewelers’ building about April 1. 
A. A. Klinger, of the concern, recently left 
Detroit for an extensive sales trip through 
the south. 

It is just about a year ago that Harry 
Dorweld, of Luths, Dorweld, Haller Co., 
while walking along Woodward Ave., sud- 
denly felt a bone snap in his leg. It was 
a most peculiar accident, as Mr. Dorweld 
had not slipped or fallen. He went home in 
a taxi cab, and from that time to this he 
has been battling to keep from losing the 
leg. He passed many weeks in the hos- 
pital and many others getting about on 
crutches. He has so far improved in recent 
weeks that he is now able to cast the crutches 
aside and walk freely again without assist- 
ance. This is gratifying information to his 
many friends all through the State who have 
sympathized with him since the accident oc- 
curred, a year ago. 


Harry Ehrlich, 3603 Woodward Ave., and 
John C. Schultz, 6346 Gratiot Ave., had 
hopes for a time this week that they had 
trace of the $17,000 worth of jewelry that 
had been taken from their stores when held 
up a short time ago. It was suspected of 
being in a safe the authorities had taken 
from a place raided in the Macomb county 
territory not far from the Detroit city limits. 
The safe was taken to the jail at Mt. 
Clemens early this week. Mr. Ehrlich and 
Mr. Schultz went up there to watch the 
opening and much to their disappointment it . 
contained no jewelry at all and in fact noth- 
ing that they were interested in. The hunt 
for the jewelry is still on and it is hoped 
that even yet it may be located and re- 
covered. 

The wholesale jewelers in Detroit are 
wondering why it is that the retailers out in 
the smaller towns of the State are more 
prompt with their payments than those in the 
city. This was true all through the Fall, 
and is prevailing even up to the present time. 
Reid Berkey, of the Charles A. Berkey Co., 
says collections have improved somewhat of 
late, but the jewelers in the smaller towns 
are holding the honors when it comes to 
prompt payments. It is also generally con- 
ceded that retailers in the rural districts 
have had a better Fall and Winter trade 
than those in the larger communities. That 
is one reason why the former are more 
prompt with their payments. The unem- 
ployment problem is still more or less of a 
factor with Detroit retailers. While a slight 
increase is reported by the employers’ asso- 
ciation for the last week, there are fewer 
persons at work now than a year ago at 
this time. Added to this many plants are 
only operating on part time. Under such 
conditions the people are not going heavily 
into luxuries. It is shown from reliable fig- 
ures that purchases are now largely con- 
fined to necessities, and that jewelry and 
other merchandise in that class are not mov- 
ing as rapidly as they should. 
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1925 


will see 


GORHAM 


Advertising 


in the leading national magazines 
Newspapers also will be used 


GORHAM'S 
BIGGEST DRIVE 


starts this spring 


Spree and plated ware will store. The Advertising Department 
both be represented; flatware, has prepared a wide selection of 
hollowware, toilet goods and novelties. valuable material for your use. And 

A comprehensive, important cam- they will be ready at all times to 


paign greater even than last year’s. work with you on any special prob- 
lems you may have. 
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Every opportunity will be taken to 
bring this advertising home to vour More details later. 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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Important Subjects A MONG the recent 
Before the Federal complaints issued 
Trade Commission Py the Federal Trade 
Commission which 
have been brought before that body for con- 
sideration are a number which involve 
practices in the jewelry trade which have 
been the subject of controversy, to say the 
least, and the action of the commission on 
these complaints will be awaited with con- 
siderable interest by the members of our 
industry. Among these, three stand out; 
one relates to the marking of gold knives, 
wherein the gold is simply a reinforced shell 
on the outside of the handle; another, re- 
lates to the marking of collar buttons as 
“sterling,” parts of which are silver-plated, 
and a third involves the proper designation of 
platinum alloys where palladium is used. 
On all these points the jewelry trade wants 
information as to what is considered the 
proper practice by the Federal Trade Com- 
mission, as this will tend to establish a stand- 
ard in matters that may be considered at 
present in a more or less “doubtful zone.” 

It is, therefore, desirable that the particu- 
lar cases be not decided on any trade or 
technical points that apply exclusively to the 
manufacturers or dealers involved, but that 
they be settled on general principles in a 
way that the decision will be of some use to 
the other members of our trade. It was 
with this end in view that the Good and 
Welfare Committee of the National Jewelers 
Board of Trade last week authorized its 
general counsel to intervene and participate, 
if possible, in the hearings that are to be 
given by the Federal Trade Commission in 
the three cases in question, with the idea of 
seeing that there is laid before the commis- 
sion evidence of a general character as to 
trade customs, practices, etc., and the effect 
thereof on both trade and public of the prac- 
tices, stamping and marking involved in each 
of the cases. It is to be hoped that the com- 
mission will see its way clear to accept all 
information on the subject that it is possible 
to obtain, to the end that the decision on 
these complaints will not merely determine 
individual infractions of the rules as to un- 
fair competition, but will become in the na- 
ture test cases, the result of which will be 
that all manufacturers, similarly placed, will 
learn what they should or should not do. 


OME idea of the 


ae commercial mor- 
Liquidated Bad Con... .. , 
tality among business 


ditions of the Past men in the United 


States is to be had from the statistics re- 
cently compiled by R. G. Dun & Co, show- 
ing the failures in various lines during the 
past year. These statistics, which appeared 
in a recent issue of Dun’s Review, indicate 
generally a larger number of insolvencies 
during the year just past and greater lia- 
bilities than in the year 1923, though smaller 
in both respects than the statistics of the 
year 1922. According to the table of failures 
by branches of business published in this 
journal, there were in all 5,208 failures 
among manufacturers with liabilities of 
$286,770,260, and 14,393 failures in trading 
lines with liabilities of $203,190,115. How 
these compare with previous years is to be 
seen in the fact that in 1923 there were 4,968 
manufacturers who failed with liabilities of 


$281,316,205 and 5,682 similar failures in 1922 
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with liabilities of $214,925,388, while the 
trading failures in the previous years num- 
bered 13,064 in 1923 with liabilities of $209,- 
930,272 and 16,923 in 1922 with liabilities 
of $271,388,107. 

As far as the jewelry trade alone is con- 
cerned, the statistics given by this auihority 
indicate about the same conditions as ap- 
pear in the business world generally ; namely, 
a larger number of failures and greater lia- 
bilities than in 1923 but smaller in both re- 
spects than the figures of 1922. According 
to Dun’s Review, the total insolvencies 
among jewelry and clock dealers last year 
was 355 and the total liabilities of the year, 
$5,858,793. The same table gives 294 failures 
in 1923 with liabilities of $4,706,046; 415 
failures in 1922 with liabilities of $7,636,434; 
313 failures in 1921 with liabilities of $5,785,- 
059, and only 103 failures in 1920 with lia- 
bilities of but $1,699,599. Generally speaking, 
the figures last year most closely approximate 
the figures of 1921 both in failures and lia- 
bilities. The statistics of 1920 can be dis- 
regarded in making a comparison as they 
came at the end of an abnormally good time 
for our industry. 

It is believed that many of the insolvencies 
of last year were little more than a final 
liquidation of trouble which originally grew 
out of the reaction in business four years 
ago. Despite the fact that the sales of 
jewelry were on the whole fair during the 
year, some of our retailers and wholesalers 
had inherited a condition at the beginning 
of the year they were not able to overcome; 
therefore, the statistics of insolvencies are 
not a proper reflection of the business done 
but indicate to some extent a condition in- 
herited from hard times in the past. It is 
probable that this theory is sound in great 
measure and it is generally expected, there- 
fore, that the general financial condition of 
our dealers, distributors and manufacturers 
will now be on a much firmer basis and - 
that with the good condition of business 
generally promised throughout the country 
insolvencies both in number and amount of 
liability will begin to take a decided drop. 
January is the month for numerous failures 
in the industry and if those renorted so far 
are any criterion of what is to come, the 
first month of the year is already bearing 
out this anticipation. 


Growth in HE movement for 
preamp" the general use of 

: ” metric weights and 
Metric System measures has had a 


pronounced growth in the last year or so, 
partly as the result of the work of the 
organizations that are pushing legislation 
along these lines and partly from the wider 
view of business men and manufacturers 
who have come more and more in contact 
with the measures required in the world 
markets. Even in the jewelry trade, the 
advocates of metric weights and measures 
are growing despite the fact that a con- 
servative element among our manufacturers 
have serious objection to a change of any 
kind. For this reason, there has been more 
than usual interest in the national legislation 
on the question of extending the use of 
metric weights and measures in trade and 
commerce such as provided for in the Britten 
Bill that was introduced in the last Congress 
in the latter part of 1923. But the questions 
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that have come to this office indicate that 
there seems to be some misapprehension 
regarding this legislation and the scope of 
this measure, many inquirers not realizing 
that the provisions would not go into effect 
immediately after its passage but only after 
Jan. 1, 1933, and that the act would not 
interfere with any contract made before that 
date nor would it apply to the construction 
or use of any specification of drawing, tool, 
machine or appliance designed, constructed 
or graduated in any desired system. The 
legislation also would not cover goods or 
wares intended for sale in foreign countries 
or merchandise which has been or may be 
ordinarily known or described by any other 
weight or measure. 

The metric legislation is in no way nevw, 
In fact, metric weights and measures were 
made legal by an Act of Congress back in 
1866 and were made the basis or used in 
coinage 10 years later, adopted for medical 
work of the Navy Department in 1878 and 
for medical work of the War Department 
in 1894. The use of the metric system in 
the Philippine Islands was continued in 1909 
and used by the American Expeditionary 
Forces in 1917. So the Britten-Ladd Metric 
Bills that were considered in Congress last 
year are neither novelties nor innovations but 
simply seek to amplify something that had 
been recognized as necessary by our govern- 
ment for many years. 


The value of the decimal system has 
already been recognized in the gem trade 
through the use of the international carat 
weight based on the metric system (200 
milligrams) and it is safe to sdy that since 
the introduction of this system and adoption 
by the trade that the advantages over the old 
system have been found so great that few, 
if any, of our dealers would ever care to 
return to the old computation of gem weights 
by fractions with the confusion that resulted 
from the different bases of the carat. 

If the experieyce of the gem trade can be 
taken as a criterion, the advocates of the 
metric system in the jewelry trade generally 
have a very strong argument in regard to 
the advantages it affords in computing 
weights and measures generally. Scientists 
and technical men have long been strong 
advocates of the universal adoption of the 
metric system for they have used it in their 
work for years. As the Dean of the Col- 
lege of Engineering said in welcoming the 
delegates to the annual meeting of the 
Metric Association at the George Washing- 
ton University, Washington, D. C., Dec 
29, “It is noteworthy that the newer 
fields of engineering such as electrical and 
radio use the metric system and it is only 
custom and inertia that prevent its adoption 
in the old fields.” . 

Fletcher Durell, the well known efficiency 
expert, stated that from his experience, 
their calculations by the general use of 
metric weights and measures, students saved 
about 20 per cent, in time. The director of 
the Blue Hill Observatory, Harvard Unt 
versity, explained to the same meeting that 
the observatory had used only metric weights 
and measures for 40 years. The business 
man, however, has been more conservative 
about the adoption of the metric system be- 
cause he is naturally loath to give up that 


———— 





(Continued on page 115) 
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Lester Russell has removed his office to 
$11 Fifth Ave., corner 43rd St. 

It was announced last week that J. Fish- 
bein is now associated with the Gothic 
Watch Co. 

The K. & K. Watch Co., Inc., formerly at 
12 John St., has moved to new quarters at 
7 W. 42nd St. 

C. A. Pierson, formerly manager of Gold- 
smith & Co., Washington, D. C., is in this 
city looking for merchandise for a new store 
which he will open in the capital. 

Charles T. Dougherty, president of the 
Charles T. Dougherty Co., Inc., 7 W. 45th 
St., left last Saturday for Florida, where he 
intends to spend the month of January. 

A. L. Hodes, dealer in diamonds, 65 Nas- 
sau St., is going abroad to visit the European 
diamond markets. Mr. Hodes will go on a 
purchasing trip and will leave Jan. 24 on the 
Olympic. 

The business of the B. & R. Jewelry Case 
Co., this city, was incorporated at Albany, 
N. Y., last week by S. Rothman, H. Beek- 
man and W. T. Mulcahy. The capital is 
placed at $5,000. 

H. I. Bushe, formerly of the Concord 
Watch Co., is now interested in the Lor- 
raine Watch Co., importers of Swiss 
watches, 12 John St. Mr. Bushe will call 
on the trade in the east in the interests of 
the Lorraine concern. 

J. Blitz announced last week that he has 
resigned as treasurer and has withdrawn his 
interest from the Jewel Watch Co., Inc., 9 
Maiden Lane. Mr. Blitz is now operating 
individually and is president of the Blitz 
Jewelry Mfg. Co., 64 Fulton St. 

J. N. Gutwirth, member of the firm of 
Gutwirth Bros., importers of diamonds, 170 
Broadway, arrived from the concern’s Euro- 
pean offices, 94 Rue du Pelican, Antwerp. 
Mr. Gutwirth is here on a business trip and 
will only remain for a few weeks. 

Joseph Mazer, of the Joseph Mazer Co., 
diamond importers, 170 Broadway, who is 
now in Europe, has been enjoying himself 
in England during his visits to the diamond 
markets, and last week sent greetings from 
that country to his New York friends . 
_Charles I. Joseph, formerly with Joseph 
Cowan, 12 John St., announced to the trade 
last week that he has engaged in business on 
his own account, and in the future will be 
located in room 1014 at 2 Maiden Lane, 
where he will deal in precious stones. 

Hugh S. Kelly, representing Morris FE. 
Leblang, wholesale jeweler, 35 Maiden Lane, 
has gone on a trip through New York State, 
making his first calls on jewelers on Long 
Island. Nathan Wallace will visit the trade 
m New York city and vicinity for Mr. 
Leblang, ; 

Carl Ornstein, of the diamond-cutting 
house of Eduard Van Dam, 437 Fifth Ave., 
returned from Europe recently on the Mau- 


retania, after an enjoyable trip abroad. Dur- 
ing the course of his trip he visited London, 
Paris, Antwerp and Amsterdam and was 
cordially received by the officers of the firm 
and their families. Mr. Ornstein reports 
that diamonds are proportionately much 
higher in Europe than here. 

The annual banquet of the sales force of 
the Tavannes Watch Co., 45 Maiden Lane, 
was held on Monday night, Jan. 12, at the 
Hotel Belleclaire, Broadway and 77th St. 
During the evening various members of the 
firm and staff gave sales talks, and the force 
and firm in general were congratulated on 
the 1924 business. All of the speakers were 
optimistic for 1925 and held out great pros- 
pects for the next 12 months. 

The Maurice Deutsch Building Corp. an- 
nounced last week that the following con- 
cerns have rented offices in the Lorsch build- 
ing 35 Maiden Lane: William C. J. Dobler, 
dealer in watches, who for seven years was 
associated with the Elgin National Watch 
Co.; E. & W. Knopf, dealer in platinum 
jewelry; Sidney Rich, importer and ex- 
porter; Buhl, Peer & Keefe, dealers in watch 
materials; Morris E. Leblang, jewelry job- 
ber; S. Lieberman, dealer in diamonds, and 
C. Friedrich Loch, jewelry importer. 

A jury before Supreme Court Justice 
Churchill gave a verdict on Thursday last 
for $3,277 in favor of the U. S. Omega 
Watch Co. Agency in a suit against Max 
Hirsch, formerly employed as_ salesman. 
The plaintiff sued for an amount due for 
goods sold, less commissions due Hirsch. In 
an answer he asserted that he earned com- 
missions of $29,450, and that a balance of 
$3,832 was still owing him, exclusive of the 
sum payable for the merchandise. The 
plaintiff replied that Hirsch’s total commis- 
sions earned amounted to only $23,929. 

At the Anderson Galleries on Friday and 
Saturday afternoons, Jan. 23 and 24, a num- 
ber of articles of silver, glassware and ob- 
jects of art from the estate of the late Julia 
Chester Wells will be sold at public auction. 
The galleries are located at 489 Park Ave., 
corner 59th St., and the articles to be auc- 
tioned were placed on public exhibition on 
Sunday, Jan. 18, and will remain on view to 
the public until the first day of the auction. 
Among the silver and silver plated ware are 
a large variety of articles, and, in addition, 
there will be sold some Sheffield plate and 
bronzes. 

Preparations for the first annual banquet 
and ball of the East New York Retail Jewel- 
ers’ Association, which will be held on Sun- 
day evening, Feb. 1, have been practically 
completed. This affair will take place at 
Petah Tickwah Temple, Rochester Ave. and 
Lincoln Place, Brooklyn. The committee 
announces that it has invited a number of 
heads of various organizations in the trade, 
who are expected to attend and deliver some 


. York State 


interesting addresses. To date, 150 couples 
have made reservations for the affair. The 
officers of this organization include: Presi- 
dent, Jerome Roller; first vice-president, D. 
Agran; second vice-president, Mr. Katzwein; 
treasurer, D, Vulcan; secretary, Michael 
Sherman, and record secretary, Mr. Resnick. 
The arrangement committee is headed by 
Henry Drachenfeld, while C. Neuman is 
treasurer and Mr. Feldman is secretary. 

There is considerable interest in the trade 
in the coming banquet and ball of the Bronx 
Retail Jewelers Association which will be 
held in the grand ballroom of the Hotel 
Astor, Sunday evening, Feb. 8, beginning at 
6 o'clock. The affair of the association was 
so successful last year and so largely at- 
tended that it was decided this year to hold 
it in the grand ballroom of the Astor, as no 
other room in the hotel would be large 
enough to accommodate the attendance ex- 
pected. Already arrangements have beén 
made for 600 guests, and the dance will 
bring out an even greater number. The 
reservations for tickets are being taken up 
rapidly, and the last report by Murray Max, 
the secretary, was that the tickets were be- 
coming very scarce, and those who wished 
to make reservations can only do so if they 
will notify him at once at his home, 1329 
St. Lawrence Ave., Bronx. Handsome 
souvenirs will be given to both ladies and’ 
gentlemen attending this banquet, and there 
will be a fine musical program in addition 
to a list of eminent speakers, who will in- 
clude Conrad J. Brotherly, president of the 
American National Retail Jewelers Asso- 
ciation; Emil Scheer, president of the New 
Retail Jewelers Association ; 
Iemil Kohn, president of the Retail Jewelers 
Association of Greater New York; Edward 
H. Hufnagel, president of the Horological 
Institute of America; Joseph L. Herzog, 
president of the National Jewelers Board 
of Trade, and several others who will dis- 
cuss topics of interest to the entire trade. 
All the retail jewelers associations of 
Greater New York will be represented by 
delegations to this banquet, and in addition 
there will be a large representation from the 
jobbing, manufacturing and _ importing 
branches of the trade. The speeches and dis- 
cussions will be of a general trade char- 
acter and of interest to all elements. The 
banquet is in charge of a competent com- 
mittee headed by Joseph Stein as chairman. 
The affair is expected to begin at 6 o’clock 
and the banquet proper run from 7 to 9 or 
9:30 o’clock, then dancing to follow until 
the small hours of the morning. 

Herman Bruner, of the Bruner Watch 
Co., Inc., 93 Nassau St., left yesterday 
(Tuesday) for a trip through the middle 
west. Ben F. Swartzberg, of the Bruner 





(Continued on page 113) 











THE JEWELERS’ 


CIRCULAR January 21, 1925 

















Burglars Versus Safe Deposit Vaults 
w 


They know that time locks, reenforced concrete and bomb proof steel 
cannot be broken through and that watchmen with time clocks to punch 
do not sleep. 


The Title and Realty Safe Deposit Company in our Annex at 5 Maiden 
Lane has boxes from $6 per year up. You can enter through our build- 
ing if you wish. 


TITLE GUARANTEE AND TRUST COMPANY 


176 Broadway, New York City 


E know of no case where burglars have even tried to rob the modern 
up to date safe deposit vault. 
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sateaiig: tink also left to call on the trade 
in the south, M. Haas, another traveling 
representative, is visiting the trade in 
Michigan, Indiana, Illinois, Wisconsin and 
Ohio, 

David Saks has severed his connection 
with the firm of Max Goldstein, importer 
and cutter of diamonds, 36 W. 47th St. 

The firm of Renner Bros., 132 Rivington 
St.. has been dissolved and Isidore Renner 
continues as sole proprietor of the business. 

J. J. Fanning, formerly with the A. Witt- 
nauer Co., is now with Adolph Luthy & Co., 
Inc., 17 W. 45th St. 

Mr and Mrs. E. Arnstein, of Arnstein 
Bros. & Co., 20 W. 47th St., sailed Jan. 14 


on the steamship I‘rance for a three months’ 








trip abroad. 

Henry Freund, of Henry Freund & Bro., 
20 W. 47th St., will return from Europe 
soon, having booked passage on the Beren- 
garia, which will sail from the other side 
on Jan. 28. 

Milton Rosenberg, of M. & A. Rosenberg, 
diamond importers, 37 Maiden Lane, sails 
on the Olympic, Jan, 24 to visit the European 
diamond markets and expects to be away 
about three months, 

Rudolph Schweiger, who recently started 
in the diamond business at 170 Broadway, 
sailed on a visit to the diamond markets 
Saturday on the steamship Veendam. Mr. 
Schweiger expects to be away about five 
weeks, 

Owing to the expansion of their business, 
Kroner, Hyman & Co, will open a new office 
in rooms 200 and 201 at 68 Nassau St., 
where they will carry a complete line of 
precious, imitation and synthetic stones. 

The many friends of Bernard Karsch, a 
veteran jeweler of this city and treasurer of 
the Jewelers Security Alliance, will be glad 
to learn that he is recovering from a second 
operation performed several days ago at the 
Community Hospital, 

Joseph Fahys and Harry Cook, of Jos. 
Fahys & Co., 20 W. 47th St., left last Mon- 
day night for Chicago, where they went to 
attend the annual banquet of the Chicago 
Jewelers’ Club last night (Tuesday) and to 
call on the trade in that city. 

William H. Behrens, a jeweler at 727 
Eighth Ave., was elected vice-president of 
the Eighth Avenue Association, which was 
organized on Monday, Jan. 12, at a gather- 
ing of merchants on that thoroughfare held 
at the Oyster Bay Restaurant, 674 Eighth 
Ave, 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, has completed a closing out 
sale of the stock and fixtures of A. E. Lee, 
Holyoke, Mass. Mr. Lee is the oldest 
Jeweler in that city, doing business continu- 
ously for 40 years. He will retire from 
business, 

S. R. Lang is notifying the trade that he 
has resigned as secretary of the Gothic 
Watch Co,, Inc., and has formed a partner- 
ship with Herman Gansberg. The new firm 
is now engaged in the diamond business at 
37 Maiden Lane under the style of Lang & 
Gansberg. 


Another new building will soon grace the 
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uptown jewelry district, it being announced 
last week that Henry I. Cohen has pur- 
chased from A. E. Lefcourt a plot 95 feet 
by 100 feet at 48 to 56 W. 48th St. The 
new building, it is reported, will be a 16 
story loft and office structure. 

The store of A. Winterhalter, retail 
jeweler, 1285 Southern Boulevard, was 
broken into early last Sunday morning by 
thieves who stole an assortment of jewelry 
and some fountain pens from the show cases, 
worth about $1,200. The thieves gained 
entrance by prying loose a bar protecting a 
window at the rear of the store. 

Notice was given several days ago that 
the partnership heretofore existing between 
J. Engel and M. Miller under the firm name 
of Engel-Miller, 71 Nassau St., has been 
dissolved, according to information made 
known by J. Engel. He will continue the 
business at 71 Nassau St., where he will 
manufacture platinum mountings. 

The Liberty Watch Co., 45 Lispenard 
St., announced several days ago that it has 
secured the services of Robert Rodd, who 
will act as sole sales representative for the 
metropolis and eastern territory. Mr. Rodd 
began calling on the trade in New York last 
week and reports good business. Mr. 
Spitzer also plans to see the trade more 
frequently this year. 

Felix B. Pyms, who recently resigned as 
vice-president of Pyms & Co., Inc., jewelers 
and silversmiths, 582 Fifth Ave., has gone to 
Florida and started in the jewelry business 
for himself under the style of Pyms, Inc., 
with headquarters in the Palmway building, 
at Palm Beach. Mr. Pyms has taken a 
double store at this address and will handle 
a line of fine jewelry and old English silver. 

Louis May, doing business as L. May & 
Co., wholesale and retail dealers in jewelry 
novelties and leather goods with stores at 
1995 Broadway and 444 E. Tremont Ave., 
was petitioned into bankruptcy in the United 
State District Court, this city, on Monday, 
Jan. 12. Those instituting this action in- 
clude: Samuel Ackerman, $217; Julia 
Galamberty, $200 and Louis F. Schultze, 
$250. 

Morris Rabinovich, 557 Eighth Ave., is 
offering to settle with creditors on a basis 
of 40 cents on the dollar. This settlement 
is payable 15 cents in cash and the balance 
of 25 cents in notes endorsed and secured 
by a mortgage. Under the agreement it is 
also planned to form a corporation to run 
the business, the capital stock to be escrowed 
to Joseph H. Frier. A deed of trust was 
recently executed to Mr. Frier by this firm. 

During the past week it was announced 
that Milton I*. Epstein and Louis M. Rothen- 
berg, of the firm of Lokitz, Epstein & 
Rothenberg, have purchased the interest of 
M. D. Lokitz in this firm and will continue 
business as heretofore, under the firm name 
and style of Epstein & Rothenberg. Mr. 
Epstein and Mr. Rothenberg will leave on a 
trip covering their respective territories in 
about 10 days. Mr. Lokitz is at present un- 
decided as to what his plans for the future 
will be, but expects to make an announce- 
ment very shortly. 

David Woronock, a member of the firm 
of Aisenstein-Woronock & Sons, Inc., 22 
Eldridge St., sailed for a two months’ trip 
to the European diamond markets last Satur- 
day on the Mauretania. Mr. Woronock will 
make purchases for his firm while abroad. 
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The firm of Aisenstein-Woronock & Sons, 
Inc, will celebrate, this year, its 40th anni- 
versary in the jewelry business. M. Aisen- 
stein, president of this concern, will cele- 
brate this event in conjunction with the 40th 
anniversary of his marriage by leaving on 
Jan. 26, accompanied by his family, for a trip 
to Palm Beach, after which he will continue 
to southern California, where he will enjoy a 
well earned vacation. Harry Rosen, who 
covers the New York territory for this 
house, is now calling on the trade while 
Ruben Salzman, another representative, is on 
the road with a complete line of Spring 
stock. 

An involuntary petition in bankruptcy was 
filed recently against Van Exem & Co., Inc., 
retail jewelers, 732 Fifth Ave., this city. 
The petitioning creditors and their claims 
include: Lee Bach, Inc. $1,000; Oscar 
Heyman & Bros., $1,000, and Oppenheimer 
Bros, & Veith, $1,000. This action was in- 
stituted on Tuesday, Jan. 13, and on the 
following day Judge Hand appointed Lau- 
rence S. Greenbaum as receiver under a 
bond of $3,000. The concern’s liabilities, it 
is reported, total about $40,000 while the 
assets are placed at $15,000, and include 
furniture and fixtures, diamonds, mounted 
rings and other articles of jewelry. Accord- 
ing to the order appointing the receiver, a 
committee of creditors was appointed re- 
cently to take charge -of the affairs of this 
concern and accordingly a trust agreement 
was executed by the corporation to the com- 
mittee for the purpose of liquidating the 
assets in an orderly manner and distributing 
the proceeds pro rata. This plan, it is 
claimed, was disturbed by the issuance of a 
judgment on Jan. 13 and to satisfy this judg- 
ment. the marshall has removed the fixtures. 

After doing business for about 54 years, 
the firm of Henry Zimmern & Co., whole- 
sale dealers in watch materials, 45 John St. 
is to be liquidated, according to an announce- 
ment made last week. This business was 
trusteed on Jan. 15 to Joseph H. Frier, of 
Greenbaum, Wolff & Ernst, and will be 
liquidated or sold as a going concern, by 
Mr. Frier. This concern, which is one of 
the best known in the business, was founded 
in 1871 by Henry Zimmern. In _ 1889, 
Michael J. Lampert was admitted as a part- 
ner under the firm name of Henry Zimmern 
& Co. On Dec. 31, 1903, the concern re- 
ceived a New York charter of incorporation 
with an authorized capital stock of $50,000. 
Thereafter Henry Zimmern became presi- 
dent, Michael J. Lampert, vice-president, and 


Samuel Zimmern, secretary. Henry Zim- 
mern became inactive in business in 1908 


although he remained as a director until his 
death in 1910. A year previous to the death 
of Mr. Zimmern, Mr. Lampert succeeded 
him as president and also acted as treasurer. 
Samuel Zimmern, a brother of Henry Zim- 
mern, became vice-president and secretary 
of the firm. The latter died in February, 
1912, and his son, David L., succeeded him 
in the offices of vice-president and secretary. 
In 1918 Mr. Lampert retired from the busi- 
ness, selling his interest to the other stock- 
holders and was succeeded by David L. 
Zimmern as president, at which time E, 
Greil became vice-president and secretary. 

Max Kameras, manufacturer of platinum 
and gold chains, has moved from 66 Nassau 
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Pational Park Bank of Mew Vork 


214 BROADWAY 


Capital, Surplus and Undivided Profits - $33,800,000 





The National Park Bank is essen- requirements. Highly developed 
tially a financial institution for the departments for credit and trade 
mercantile world. information at the service of our 


Founded by merchants in 1856—it customers. 


has grown steadily through the years Trust Department acting in all 
in the value of its service and the fiduciary matters. 

number of its friends. Merchants 
and manufacturers in the jewelry 
trade deal directly with officers who Safe Deposit Vaults at moderate 


have a clear understanding of their rentals. 


Foreign Exchange Department. 



































GRACE NATI 


A BANK THAT WILL APPEAL TO JEWELERS 


Because it has a merchant’s point of view with a background of Seventy-Three years’ com- 
mercial experience. Because it is of moderate size and offers cordial personal co-operation. 


Directors 
H. C. BELLINGER - - - - Chile Copper Co. W. H. LA BOYTEAUX - - - - Johnson & Higgins 
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W. R. GRACE - - = Ingersoll-Rand Company J. LOUIS SCHAEFER President 
D. S| IGLEHART - - - -W. R. Grace & Co. J. NORRISH THORNE, Hathaway Smith Folds & Co. 
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EATURED in our line are many distinctive new creations in gold 
and platinum chains and jewelry that will please your most fas- 
tidious customers, In addition to our own high-grade line of gold 

and platinum chains, we are now manufacturing high grade mountings 
in gold and platinum. 
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St, to room 612 at 200 Broadway. Mr. 
Kameras has added to his line gold and 
platinum mountings and a general assort- 
ment of jewelry. 

England, Klein & Levy, Inc., have moved 
from 161 Maiden Lane to 242 W. 55th St. 

Burglars broke into a building at 90 Es- 
sex St., this city recently and after drilling 
through a 12 inch concrete wall entered the 
jewelry establishment of Nathan Bernstein. 
The thieves stripped the showcases of about 
$3,000 worth of goods, but were apparently 
frightened away before they could pry open 
a safe in which thousands of dollars worth 
of diamonds was stored. 

Alfred Morrell, of Black, Starr & Frost, 
592 Fifth Ave., has been named chairman 
of the jewelry section of the Business Men’s 
Division for the drive for funds for the 
Cathedral of St. John the Divine, now going 
on. He asks jewelers who intend to sub- 
scribe to write him for pledge cards and also 
requests that those who have already con- 
tributed send him the amount of the sub- 
scription so that the trade can get credit. 

A man posing as a customer walked into 
the jewelry store of Max Shub, 305 Grand 
St, Brooklyn, one afternoon recently and 
while the jeweler’s back was turned ran from 
the place with a ring worth $250. Mr. 
Shub’s cries attracted his wife who was in 
another room, and Mary Sechder who was 
visiting Mrs. Shub. The women followed 
the man to the street, shouting and at S. 2nd 
and Grand Sts. Policeman Williams, of the 
Bedford Ave. station, who had heard their 
cries, took up the chase. The man was final- 
ly captured and described himself as Irving 
Yankowsky, 25 years old. He was locked up 
at the Bedford Ave. station. 

On Saturday evening, at the new Hotel 
Roosevelt, this city, Mr. and Mrs. Benjamin 
Katz tendered a banquet to Mr. and Mrs. 
Benjamin Ogush, in honor of the latter’s 18th 
wedding anniversary. Jan. 17,  inci- 
dentally, marked the fourth anniversary of 
the founding of the firm of Katz & Ogush, 
Inc. Sixteen couples, friends and relatives 
of the guests of honor, attended, and en- 
joyed a splendid supper, while a three-piece 
colored orchestra entertained with appro- 
priate music. Humorous parodies of popular 
songs written especially for the occasion add- 
ed merriment to the party. Interjected be- 
seen courses were congratulatory speeches 
y various guests. Samuel Gurian, of Katz 
& Ogush, acted as toastmaster. 

Augustus Strouse, who for 60 years was 
employed by various concerns in the jewelry 
and diamond business and well known among 
the members of the trade through this long 
connection with the industry died last Fri- 
day at his home, 281 Edgecombe Ave., this 
city. The funeral was held last Monday 
morning, burial being in the Temple Bethel 
Cemetery, Cypress Hills, L. I. Mr. Strouse 
was a native New Yorker and was in his 

h year at the time of his death. His 
first business venture was in the dry goods 
field in North Carolina where he remained 
five years. While in‘the south, Mr. 
*trouse married but suffered the loss of his 
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wife 11 months later. He then came north 
and entered the jewelry business in this city 
being employed as a bookkeeper. He re- 
mained active until two years ago when he 
retired. Deceased is survived by two sisters 
and two brothers. 

Harry Smolins and Alexander Smolins, in- 
dividually and as co-partners trading as 
Smolins Bros., wholesale and retail dealers 
in jewelry novelties, 109-125 Jamaica Ave., 
3rooklyn, and 49 Maiden Lane, this city, 
were petitioned into bankruptcy last Wednes- 
day. The action was started in the United 
States District Court, Brooklyn, by Samuel 
Sutker, who has a claim for $475 and A. 
Starr for $339. An order signed by Judge 
Marcus B. Campbell appointed Rodney T. 
Martinson as receiver under a bond of $3,000. 
Last Friday Mr. Martinson was appointed 
ancillary receiver in the United States 
District Court, this city, by Judge Mack un- 
der a bond of $500. As told in these columns 
last week, Harry Smolins told the Jersey 
City, N. J., police that while he was calling 
on a jeweler in that city his automobile and 
a bag containing $30,000 worth of jewelry 
was stolen. The police made an investiga- 
tion and after questioning Smolins told the 
salesman to look for the loot himself. 

While Max Cooper, a jeweler at 71 Wil- 
let St., this city was talking to two men last 
Thursday afternoon two young men posing 
as detectives walked into the place and after 
covering the occupants of the store with re- 
volvers, stole about $3,000 worth of jewelry. 
In addition to the proprietor and the two 
solicitors the store was also occupied by a 
messenger while in the rear of the place, 
Mrs. Cooper lay asleep. All of the victims 
were shoved into the rear room where they 
were bound with stout twine. When Mrs. 
Cooper awakened she was threatened if she 
made any outcry. The showcases and safe 
were ransacked and $3,000 worth of jewelry 
was taken. Both solicitors were searched 
and $130 was taken from one of them. 
After thanking Mr. and Mrs..Cooper and 
the messenger for making no outcry, the 
robbers left the shop, entered the waiting 
motor car and sped away as the alarm was 
given. Although scores of people were pass- 
ing on the sidewalk while the holdup was in 
progress, no one chanced to enter the store. 
Detective Burns of the Clinton street station 
was assigned to the case. 

Harry Berenbaum, a jeweler by occupa- 
tion, was sent to Sing Sing recently for a 
term of from five to 10 years, after pleading 
guilty to a charge of grand larceny in the 
second degree. Sentence was passed by 
Judge Mancuso, in Part 9, Court of General 
Sessions. On Dec. 23 last, Berenbaum was 
indicted for the larceny of three pairs of ear- 
rings worth $820, belonging to Eugene M. 
Guionnaud, jeweler at 1482 Broadway. Al- 
though the indictment charged the prisoner 
with the theft of only the earrings, Mr. 
Guionnaud, in his original complaint, claims 
that he lost jewelry worth $14,391 and $970 
in misappropriated money through the op- 
erations of Berenbaum. The latter is a 
jewelry worker and had a bench in Mr. 
Guionnaud’s place of business. It is claimed 
by the plaintiff that Berenbaum on many oc- 
casions obtained jewelry from him on the 
pretext of selling it to private customers. 
Berenbaum, it is charged, would return sev- 
eral pieces a few days later, telling Mr. 
Guionnaud that his customer had not paid 
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him for the stuff he had bought. Although 
Mr. Guionnaud claims he made repeated re- 
guests for payment on the jewelry he had 
given Berenbaum to sell he failed to get any, 
and finally Detective James V. Fitzpatrick 
placed Berenbaum under arrest. When 
taken into custody the police claim they found 
many pawntickets in the possession of Beren- 
baum, who, it is said, admitted he had gotten 
$7,400 in cash for his pledges.. According 
to the records, Berenbaum was arrested in 
1922 on a charge of grand larceny, but was 
placed on probation. He is married and has 
three children, 








EDITORIALS 
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to which he has been accustomed through- 
out his life. Tradition and sentiment sur- 
rounding the old tables of weights and 
measures have had much more to do with 
their retention than has logic or business 
judgment. It has been the same attitude of 
mind that has made the Englishman stick 
to his pound, shilling and pence with all the 
troubles of calculation while business men 
in other countries of the world work in a 
simplified decimal system. 

The proposed legislation in Congress as 
far as we can see gives no reason for 
opposition even to the conservative business 
man adverse to change because in the first - 
place it gives him many years to make a 
readjustment and in the second place it pro- 
vides for all contingencies in which it has 
been felt that the compulsory use of the 
metric system might work an injustice or 
hardship, 








Death of Walter A. Petro 


EvansvILLe, Ind., Jan. 19.—Walter A. Pe- 
tro, 51 years old, a retail jeweler living at 
Swayzee, Ind., a short distance from Marion, 
Ind., died at his home in Swayzee on Thurs- 
day, Jan. 15, after an illness of six weeks. 

He is survived by his widow, two daugh- 
ters, Mrs. George Ebert, of Marion, and Oraf 
Petro, living at home; four sisters, Mrs. 
Laura Cottingham, of Howard County, Ind.; 
Mrs. Ethel Cutheral and Mrs. Bessie Swan, 
living at Swayzee, and Mrs. Alma Quick, of 
Greentown, Ind., and two brothers, James 
and Ernest Petro, also of Greentown. 

Mr. Petro was well and favorably known 
to the trade in central and southern Indiana. 
He had been engaged in the jewelry business 
at Swayzee for a number of years and made 
many friends by his honesty and square deal- 
ing with the public. 

The funeral services were held on Satur- 
day, and were largely attended, many of the 
retail stores of Swayzee being closed during 
the funeral hours. 

It is expected that the business of the store 
will be continued at least for the present by 
the widow and Miss Oral Petro, one of the 
surviving daughters. 








Goldsmith Stern & Co., 136 W. 52nd St., 
New York, has issued a handsome 1925 
memorandum book and calendar, which is 
bound in blue leather and also provides 
spaces for addresses and in addition gives 
a condensed calendar of the years 1925 and 


1926. 
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Chicago Notes 

Charles A. Hubbard, auctioneer, left re- 
cently for Statesville, N. C., to conduct a 
reduction sale for R. I. Henry & Son. 

Julius Armbruster, of the Illinois Watch 
Co., Springfield, Ill, spent a few days in 
Chicago last week calling on the trade. 

E. J. Hiller, of the Hipp. Didisheim Co., 
New York, is spending two weeks in Chi- 
cago visiting at their local office and calling 
on the trade. 

Ralph Lewis, of S. C. Powell & Co., New 
York, is spending a couple of weeks in Chi- 
cago, calling on the trade on his way to the 
middle west. 

John J. Morse, Pacific Coast representa- 
tive of the Elgin National Watch Co., ar- 
rived in Chicago last week to attend their 
annual sales conference and arrange plans 
for this year. 

Louis Shapiro has again entered into the 
retail jewelry business at 1638 W. Chicago 
Ave. Mr. Shapiro formerly was in business 
at 369 E. 47th St., which business he sold 
several months ago. 

Milton Sandfelder, of the D. F. Briggs 
Co., left on a four weeks’ trip west to the 
Pacific Coast. Sylvan Sandfelder, also of 
this firm, is making a short business trip 
through the northwest. 

Roy Linthicum, of Buss-Linthicum-Thor- 
son, Inc., returned last week to New York, 
where he is in charge of that office, after 
spending a week in Chicago visiting the 
home office and the company. 

R. H. Williams, manager of the New 
York office of the Waltham Watch Co., ar- 
rived in Chicago this week and will remain 
here for about 10 days, visiting their local 
office and calling on friends. 

Alfred H. Moss, Chicago and western rep- 
resentative for the J. J. White Mfg. Co., 
left recently on his Pacific Coast trip. Mr. 
Moss will be gone for about four weeks, 
calling on the trade in that section. 

Louis Friedlander, of S. Friedlander & 
Son, Seattle, Wash., was in Chicago last 
week for a few days, visiting with friends 
on his way to the east, where he stayed a 
few days before sailing for I-uroepe. 

Benj. F. Hirsch, manufacturers’ represen- 
tative with offices on the 11th floor of the 
Heyworth building, left last Sunday night 
for New York and the east, where he will 
spend 10 days visiting at the factories he 
represents. 

Frederick Gottlieb, diamond dealer located 
in the Republic building, returned recently 
from New York, where he attended the an- 
nual banquet of the Southern Jewelry Trav- 





with friends 


visited 


elers’ Association and 
for about 10 days. 

Maurice Vanderhaeghen, representative 
for the Geo. H. luller & Son Co., returned 
last week from a 10 days’ trip to St. Louis 
and Kansas City. J. Vincent Huber, also 
of this company, is making a four weeks’ 
trip through the southeast. 

Wm. Joers, president of the Hoefer 
Jewelry Co., Kansas City, Mo., and presi- 
dent of Hayden W. Wheeler & Co., New 
York, was in Chicago last week for a few 
days visiting with friends on his way from 
Kansas City to New York. 

Benjamin Teitleman, of Henry Rufesion, 
Inc., returned to Chicago recently from 
Newark, where he spent a week visiting at 
the home office. Jén route home Mr. Teitle- 
man stopped off at some of the principal 
cities in the east to call on the trade. 

Zenjamin L. Harris, who formerly was in 
the retail jewelry business on S. Kedzie Ave., 
and sold out the business to go to Cali- 
fornia, recently returned to Chicago and has 
purchased the retail jewelry business of the 
Soh] Jewelry & Gift Shop, located in the 
Pershing Theater building on N. Lincoln 
Ave. 

The marriage of Miss Frieda Braude, 
daughter of Mr. and Mrs. Emil Braude, to 
A. €. Mayerson, of Chicago, took place on 
Jan. 6 at the Wrightwood Club House. 
Only the immediate family were in attend- 
ance. The couple are spending their honey- 
moon at Hot Springs and New Orleans and 
will be gone for several weeks. 

Harold K. Green, of Williams & Green, 
returned from the home office and factory at 
Providence last week, where he spent the 
past three months preparing new lines for 
this season. Mr. Green will remain at his 
Chicago office, 1102 Heyworth building, for 
the next 10 days, looking after business be- 
fore starting on a trip over his territory. 

C. I. Baumrucker, of the Jones & Baum- 
rucker Co., Columbus Memorial building, 
left last week for Baltimore, where he will 
meet Alex Arnstine, of Arnstine Bros. 
They will remain in Baltimore a few days 
before leaving for Washington and New 
York. They expect to return to Chicago 
within the next 10 days, and will combine 
business with pleasure while on this trip. 

Congratulations and best wishes are com- 
ing in fast to Albert Friedman, of Friedman 
sros., Heyworth building, and his_ bride. 
Mrs. Friedman, formerly Miss Rae Lazar, 
is the daughter of Mr. and Mrs. Martin 
Lazar, of Evanston, Ill. They were quietly 
married on Dec. 30 at the home of Dr. Son- 
derling, Chicago. The happy couple are 












making their home at The Carolan, located 
at 5480 Cornell Ave., this city. 

Paul & Adolph Braude have completed 
negotiations for leasing room 505 Heyworth 
building. This firm has been located on the 
4th floor of the Heyworth building for a 
number of years and expects to remove their 
husiness on or about April 1. The space 
they now occupy has been inadequate for 
some time, and the new space, which is about 
twice the size of their present quarters, will 
enable them to expand and add several new 
lines of merchandise to their stock. 

M. Berger and P. J. Schurheck will open 
their second retail jewelry store the end of 
this month under the name of Berger & 
Schurheck, and they will be located at 1317 
Milwaukee Ave. Alterations are now being 
made on the new store and an entire new 
front is being put in. All new walnut fix- 
tures have been ordered. Mr. Berger will 
take charge of the new store and Mr. Schur- 
heck will look after the interest of their old 
store, known as The Royal Jewelers, at 1383 
Milwaukee Ave., just a half block west of 
their new location. 

“Will” Schumann, of Leubusher-Schumann 
& Co., returned to Chicago last week from 
New York and the east, where he called on 
friends and visited the markets. Mr. Schu- 
manr went to New York on his way from 
Richmond, Va., where he and his wife spent 
the holidays visiting at Mr. Schumann’s old 
heme. Paul Schulze has become associated 
with the sales force of Leubusher-Schumann 
& Co., to represent them in the eastern ter- 
ritory. Mr. Schulze is preparing his line 
and expects to leave for his territory shortly. 
Mr. Schulze fomerly was connected with 
Harry Connelly, of this city. 

The marriage of Miss Evelyn Kurtz, 
daughter of Mr. and Mrs. Henry Kurtz, 
Chicago, to John H. Nickell, Jr., took place 
last Wednesday evening at the home of the 
bride’s parents, 5718 Maple Square Ave. 
Mr. Nickell is the son of Mr. and Mrs. John 
H. Nickell, who conducts a jewelry manu- 
facturing business at 108 N. State St., and 
a retail jewelry store at 3317 N. Clark St. 
Mr. Nickell is associated with his father im 
the retail business and is in charge of the 
store. The happy couple are spending this 
week at Cincinnati visiting with relatives, 
and upon their return to Chicago will make 
their home at 3720 Rokeby St. 

John H. Strong, who represented the Bar- 
bour Silver Co., of the International Silver 
Co., in Chicago, retired from active business 
recently, after 43 years of service with this 
company. For a number of years Mr. 
Strong traveled through the central west, 
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and for the past 15 years represented the 
company in Chicago. sly ve : 

Jos. Block, of the Block-W einfeld Co., re- 
turned this week from New York, where he 
spent about 10 days, combining business with 
pleasure. : : D : 

Sam Wachenheimer, of Wachenheimer 
Bros, New York, spent the past week in 
Chicago calling on the trade on his way to 
the northwest. 

Will Aisenstein, of Aisenstein-Woronock 
& Sons, New York, spent the past week in 
Chicago attending to business and visiting 
with friends in the trade. 

W. H. Buckmaster, representing J. R. 
Woods & Son, left last week on a business 
trip through Michigan and will return to 
Chicago in about a month’s time. 

Charles P. Crane, of Crane & Purdy, Hey- 
worth building, recently left for San Diego, 
Cal, where he will remain for about three 
months recuperating from ill-health. 

W. H. Race, sales manager for Factory 
“ER” of the International Silver Co., Meri- 
dan, Conn., is spending several days in Chi- 
cago this week visiting at their local office. 

S. M. Kadison has made connections with 
Irving Cohn & Co., and will represent this 
frm in Chicago and vicinity. Mr. Kadison 
formerly was employed by Arthur-Strauss 
Co., of Chicago. 

Irving Cohn, of Irving Cohn & Co., Inc., 
5 S. Wabash Ave., returned last Friday 
from New York, where he opened a display 
room and office in room 608, 353 Fifth Ave. 
A. Goldman has been placed in charge of the 
New York end. 

Paul Samuels, Chicago and midwest 
representative for Katz & Ogush, of New 
York city, with headquarters at the Masonic 
Temple Vault, returned last week from the 
east, where he spent a couple of weeks pre- 
paring his new Spring line. 

A burglar entered the shop of Michael 
Wojtecki, 1037 Milwaukee Ave., one night 
last week and escaped with several watches 
that were on a rack. These were watches 
that had been brought in to be repaired. 
The loss is estimated at about $200. 

; Max Silverberg, diamond dealer, with of- 
fices in the Columbus Memorial building, 
accompanied by his wife and family, will 
leave this week for Corsicana, Tex., where 
they will attend the wedding of his son, Jay. 
Before returning to Chicago they will spend 
several weeks traveling through the south. 

Among the visitors in Chicago last week 
calling on the markets and visiting with 
Inends are: Miss Katherine Becks, of the 
Becks Jewelry Co., Michigan City, Ind.; 
Ralph L. Moon, Warren, Ill.; E. C. Lay, 
LaPorte, Ind.; George Alp, Burlington; C. 
W. Finn, Profitstown, Ill.; Pete F. Swiney, 
Oregon, TIl. 

Leonard Hoffman has become associated 
with the traveling force of I. Schwartz, 
wholesale jeweler, located on the 11th floor 
of the Heyworth building, whom he will 
represent in the south. Mr. Hoffman will 
hd wad his initial trip about the first of 
an Mr. Hoffman formerly was con- 

cted with Sig. Thein of this city. 
Rin of creditors of Charles Dan, 
* sy xn installment business as the 
held « at Co., 608 S. Dearborn St., 
pot eting last Friday in the offices of 
J¢ National Jewelers’ Board of Trade. The 


liabilities. amount to $12,017.13, and assets 
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at $14,300, of which $9,300 is on installmentt 
account. The debtors offer to pay $200 per 
month pro-rated on all claims. The credit- 
ors ordered that an auditor go over the 
books, and two of the creditors have been 
appointed to check over the stock. 

A dissolution of partnership between C. 
W. Read and Alex Dahir, operating as Read 
& Dahir, wholesale jewelers located at 337 
W. Madison St., took place last week when 
Alex Dahir sold his interest in the firm to 
Mr. Read. Mr. Read will continue the busi- 
ness under the old name, as usual. Mr. 
Dahir is retiring from the jewelry business 
in which he was active for more than a 
quarter of a century, and is entering into 
another field. His many friends in the trade 
wish him success in this new venture. 

Jay A. Silverberg, associated in business 
with his father, Max L. Silverberg, Colum- 
bus Memorial building, left last Sunday 
night for Corsicana, Tex., where he went 
to be married to Miss Daisy Rose Wolens. 
Miss Wolens is the daughter of Mr. and 
Mrs. K. Wolens of that city. The wedding 
will take place on Tuesday, Jan. 27, at the 
home of the bride’s parents, and the recep- 
tion will be held at the Beaton Hotel. The 
couple will make an extended honeymoon 
trip through the south and Cuba, returning 
to Chicago about March 6. They will make 
their home temporarily at the Southmoor 
Hotel. 

Judge Hosea Wells in the Criminal Court 
last week reduced the bonds of John Ryan, 
alias “Holden,” and John Wilson, alias 
“Barry,” alleged hold-up men, from $100,000 
to $10,000 each. The attorney for the al- 
leged bandits appeared before the judge and 
argued that the bonds were exorbitant and 
without precedent in similar cases. Judge 
Wells agreed with the attorney and the re- 
duction in bonds was ordered forthwith. 
Ryan and Wilson are alleged to have held 
up and robbed the Olsen & Ebann branch 
store at 6520 S. Halsted St., on the morning 
of Dec. 5, escaping with more than $25,000 
worth of loot. 


Salt Lake City 


Jack Friedman, representing the Western 
Clock Co. of San Francisco, Cal., was a 
recent visitor. 

The Cardon Jewelry Co. of Logan has de- 
cided to close its place of business promptly 
at 6 p. M. each day. This is one of the 
leading jewelry store outside Salt Lake. 

The recent city ordinance restricting the 
jewelry auctions, passed upon a petition from 
leading jewelry firms, seems to be working 
satisfactorily. There was but one auction 
during the recent holidays, that of a pawn- 
broker’s establishment. 

Enthusiasm regarding the outlook for busi- 
ness in this city and its immediate trade ter- 
ritory, at least, is growing every day. There 
is not a pessimist anywhere in the larger 
cities of the State. Business men in every 
line report things in good shape already. 

J. B. Ashton, head of the Columbia Music 
& Jewelry Co., Provo, is confined to his 
home through illness. A petition in bank- 
ruptcy has been filed in the United States 
District Court by the company. The liabili- 
ties are listed at $13,477, and the assets at 
$10,955. 

Mrs. Smith, wife of Wm. J. Smith, S. 
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Main St. jeweler, was operated upon at the 
Johns Hopkins Hospital, Baltimore, some 
days ago for a trouble which had baffled 
medical men for sometime. It manifested 
itself in the shoulder. 

In a recent reference to the 1925 State 
Legislature, now in session, it was stated 
that the jewelry and optical professions 
would be represented by at least one able 
man personally interested in their success. 
It should have been added that that distin- 
guished Utah statesman, John W. Peters, 
jeweler and optometrist of Brigham City, 
was again elected last November. Dr. Peters 
has already introduced a bill, one looking 
to a change in the present Public Utility 
law. 











Among the out-of-town jewelers who were 
in Omaha during the week were J. J. 
Sindelar, Howells, Nebr.; Harry Stone, 
Malvern, Ia., and Ed. B. Fanske, Pierce, 
Nebr. 

Marie Froemel, who has been associated 
with her father in the jewelry business at 
Columbus, Nebr., has accepted a position 
with the C. H. Knights-Thearle Co., Chicago. 

Reminiscing over the holiday jewelry 
trade A. F. Smith, head of the wholesale 
jewelry firm of A. F. Smith Co., Omaha, 
says: “If the retail jeweler expects to do 
business in the way he did 10 years ago, he 
is simply drifting. The wholesaler and 
manufacturer are doing business differently, 
and the retailer must also become more alert 
as to merchandising methods.” 

J. P. Jacobson, manufacturing jeweler of 
Omaha, has been made defendant in a suit 
for $600 filed by Belle Dewey, a newspaper 
woman of Omaha, who alleges that Jacobson 
broke a valuable emerald belonging to her 
while in the act of setting it in a ring for 
her. Jacobson admits that he _ broke 
the stone, but says he offered her $150 in 
settlement. He further says that after she 
refused this and brought suit for $600, he 
set to work and made expert tests of the 
broken parts which convinced him that the 
stone was not an emerald. He is contesting 
the suit. He further alleges that the stone 
was cracked when he got it. 

Ed B. Fanske, Pierce, Nebr., secretary of 
the Nebraska Retail Jewelers’ Association, 
was in Omaha last week, looking after 
further details in regard to the coming con- 
vention of the association, scheduled for 
Feb. 17-18. The local jewelers will 
entertain the visitors the opening night, 
which is Feb. 17, Fritz Sandwall and E. O. 
Furen, of Omaha, are on the committee. 
The second night, Feb, 18, the Ku Kus will 
entertain and put on their celebration in the 
ball room of the Hotel Rome. J. P. Byrne, 
of the Byrne-Duff Jewelry Co., Omaha, is 
king of the Ku Kus, and with Bert Knapp, of 
Lincoln, prince, and V. B. Lloyd, Grand 
Island, scratcher, is working out an elaborate 
program. Since the Nebraska lumber 
dealers are to hold their convention the same 
time at the Hotel Rome, the question of 
reservations for rooms has come up, and 
the hotel is sending out letters to all the 
jewelers calling their attention to the im- 
portance of making advance reservations. 
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Edward M. Wals, of the Reliance Silver 
Co., this city, spent a day in Chicago re- 
cently making plans for his 1925 advertising 
program. 

David Goldman, of D. Goldman, Inc., re- 
tail Milwaukee jewelry firm, is at Sturgeon 
Zay closing up the year’s business of his 
farms and orchards near that city. 

Henry Rank, of the firm of Rank & Mot- 
teram Co., was elected second vice-president 
of the Civitan Club which recently held its 
annual meeting at the Milwaukee Athletic 
Club. 

Arthur Kuesel, secretary-treasurer of 
Kuesel Bros. Co. and president of the Mil- 
waukee Lions Club, attended a meeting of 
the officers of the Lions clubs of Wisconsin 
at Wausau, Wis., on Jan. 14 and 15. 

H. Schwan, jeweler with the E. H. 
Warnke Co., this city, was recently operated 
on for appendicitis at the Roosevelt Hos- 
pital, and is now being visited there by his 
friends who report that he is doing well and 
expects to be about shortly. 

Arthur E. Hall, sales representative with 
the Holmes & Edwards Silver Co. of 
Bridgeport, Conn., stopped at Milwaukee 
last week en route to his parents home at 
Minneapolis, Minn. It was the first time 
Mr. Hall had been here since his recent 
illness. 

A. F. Weckerle, sales representative with 
the O. H. Bingenheimer Co., jewelry and 
material house at Milwaukee, is now calling 
on the trade through the Fox River valley 
and northern Wisconsin. He expects to be 
away from the office for about five or six 
weeks. 

John W. Warnke, 83-year-old father of 
E. H. Warnke Co., manufacturing jewelers 
in the Enterprise building, this city, died at 
his home, 411 43rd St., on Monday, Jan. 12. 
Burial was at Forest Home Cemetery on 
Wednesday following services at the resi- 
dence. 

Ralph Weckerle, sales representative with 
the Boszhardt-Possin Co., Milwaukee’s 
leading wholesale jewelry house, is now 
making preparations to start on his maiden 
trip of the new year. He promises that 
there will be a good many surprises in his 
new 1925 line. 

Harry R. Holmes, silver department buyer 
at David Goldman, Inc., local retail jewelry 
firm, has been confined at his home for 
more than a week, suffering with an acute 
attack of grippe. Recent callers report that 
he seems slightly improved and hopes to be 
back at the store shortly. 

R. W. Amidon and S. T. Whitnall, sales 
representatives with Kuesel Bros. Co., are 
preparing to leave the offices in this city for 
their territories between the 20th and the 
25th of the month. Mr. Amidon will call 
on the trade in Iowa and Minnesota and Mr. 
Whitnall in Wisconsin. 

Several Oconomowoc, Wis., jewelers 
were in Milwaukee last week for the pur- 
pose of buying loving cups and medals 
necessary for the Ice Carnival which is held 
every year at Oconomowoc Lake. Percy 
Hatch, William F. Notbohm and C. E. Lug- 
viel were included in the delegation. 

The National Jewelers Supply Co., this 
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city, held its annual stockholders’ meeting at 
the Milwaukee Athletic Club on Tuesday, 
Jan. 20. Regular monthly meeting of the 
board of directors was held at the com- 
pany’s offices in the Enterprise building on 
Tuesday, Jan. 15. Only routine business 
was transacted. 

Emil Mueller, formerly a watchmaker 
with the William F. Goldberg Co., this city, 
and more recently with his brother, R. 
Mueller at Duluth, Minn., has returned to 
Milwaukee, and is seeking a connection here. 
He says that conditions in northern Wis- 
consin are not very good, and that the 
jewelry stores are doing almost no business. 

Arthur Kuesel, of Kuesel Bros. Co., 
Milwaukee clock, watch and _ silverware 
wholesalers, recently addressed the Lions 
Club of this city on the subject of “Making 
Silverware.” The meeting was the regular 
noon luncheon event, and was held at the 
Hotel Pfister on Monday, Jan. 12. Mr. 
Kuesel is now serving as president of the 
Lions. 

Rudolph Steller, prominent North Side 
Milwaukee jeweler, is one of the directors 
of the newly organized Teutonia Avenue 
Business Men’s Association formed to ad- 
vertise and otherwise keep the name of the 
business district before the people of the 
city. Plans are now being made to hold an 
entertainment on Feb. 2 and a dance on 
March 2. 

Miss Irene Lippert, who during the past 
six years was head bookkeeper with Cudahy 
3ros. at Manitowoc, Wis., has been em- 
ployed as head bookkeeper for the O. H. 
3ingenheimer Co., jewelry and material 
house, this city. Miss Lippert succeeds Miss 
Josephine Vander Ellsen, who has not been 
enjoying good health recently, and is under 
doctor’s orders to take a half year rest. 

Fire which broke out in an adjoining res- 
taurant on Monday of last week caused con- 
siderable damage to the property of the M. 
Zolot & Son Jewelry Co. at 411 Wells St., 
this city. Fifteen guests were aroused from 
their sleep and forced to vacate their rooms 
in the Boston Hotel, which also adjoins the 
restaurant. A second alarm was turned in, 
but the fire was soon extinguished and the 
total loss is estimated to be approximately 
$4,000. 

August H. Leichtfuss, sales representa- 
tive with the William F. Goldberg Co., ma- 
terial house in the Security building, this 
city, entertained the members of the com- 
pany’s staff at a dinner and theater party on 
Wednesday, Jan. 14, before leaving to call 
on the trade throughout southern Wisconsin 
the next day. Mr. Leichtfuss expects to be 
gone about three weeks. The trip is his 
first as a representative of the Goldberg 
company. 

Sales representatives of various jewelry 
manufacturers throughout the country seem 
almost to have made Milwaukee their start- 
ing place this year and have been present 
at the various wholesale houses constantly 
during the past few weeks. Among the 
more recent callers were: Robert Bowles, 
Oneida Community Silver Co., Oneida, N. 
Y.; F. E. Bleuher, of the Chicago office of 
the William L. Gilbert Clock Co.; Frank 
Davis, International Silver Co.; and C. P. 
Perry, Ingraham Clock Co. 

T. J. Dale, Kenosha, Wis.; C. W. Uffen- 
beck, Fond du Lac, Wis.; M. J. Zangl, 
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Mazomanie, Wis.; Mrs. Adolph Estherg 
Waukesha, Wis.; William  \ olckmann, 
South Milwaukee, Wis.; L. -Plautz, North 
Milwaukee, Wis.; M. Schneider, Burling. 
ton, Wis.; Willard Amidon, Hartford, 
Wis.; John George Armbruster, Cedar. 
burg, Wis.; Arthur Jones, Waukesha, Wis.- 
and F. E, Kiehl, Waukesha, Wis., were 
among out-of-town jewelers who called at 
Milwaukee wholesale houses during the past 
week, 

Jacob Erlien, jeweler at 916 Walnut St. 
this city, has been temporarily deprived of 
the use of his right hand, which was seri. 
ously burned recently when Mr. Erlien at. 


tempted to extinguish a fire which had 


started in one of his display cases just as he 
was about to close his store and leave for 
the night. The fire gained considerable 
headway, but with the help of several passer- 
bys was extinguished before the fire de- 
partment arrived. Several expensive watches 
were destroyed, and the total loss is estj- 
mated at about $1,000. 

Several men in the jewelry trade, among 
whom are Thomas O’Connell, a representa- 
tive of the International Silver Co., and 
Harold S. Lewis, treasurer of David Gold- 
man, Inc., were guests at the home of B. M. 
Holmes, 1011 38th St., at dinner on 
Wednesday, Jan. 14. After dinner the group 
was entertained listening over Mr. Holmes’ 
radio to the concert and jubilee program 
broadcast from Station SOE at Jeffer- 
son City, Mo., by Harry Snodgrass, “King 
of the Ivories,” who the next day was re- 
leased from the State penetentiary. Mr. 
Holmes is display manager at the Goldman 
store, and is well known throughout the 
country for his artistic windows. 

Traveling men who have occasion to visit 
Wausau, Wis., at this time are being housed 
in private residences while in that city. The 
3ellis house has been razed and a new hotel 
is being erected in its place. The Chamber 
of Commerce of that city has extended co- 
operation which makes the absence of the 
hotel only a comparative inconvenience. 
3uses make the place to and from trains 
and traveling men have their mail sent there. 
Writing rooms, sample rooms, wash rooms 
and other facilities are provided, and from 
there travelers are assigned to rooms in pri- 
vate residences at rates commensurate with 
the service accorded. The method em- 
ployed has excited favorable comment, and 
salesmen express themselves as pleased with 
what is being done for their comfort. 

J. A. Birnbaum, former owner of the 
jewelry store now being conducted by his 
son at Lincoln and Tenth Aves., this city, 
was was recently held-up by two youthful, 
masked bandits and $140 taken from his 
pockets. Mr. Birnbaum is now proprietor 0! 
a sporting goods store about a block away 
from his son’s jewelry store. The youths 
entered the store while he was there alone 
threatened him with a gun, forced him mito 
a room at the rear of the store where they 
took the money from his clothing and bound 
him and tied him face to the wall. Then they 
took a few dollars in cash from the cash 
register and left without disturbing any 
the stock. Mr, Birnbaum finally was ale 
to attract attention of the barber in tM 
adjoining shop by pounding the wall be 
tween, which was of a temporary nature 
with his head. 
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John Andie has been added to Benj, Stif- 
felman force as city salesman, 

H. H. Kiger was confined to his home 
by illnesss two days this past week. 

“Q. Martes, representative for the Key- 
stone Watch Case Co, has been in the city 
visiting. 

Roy Fox, of Fox & Daugherty, Macon, 
Mo., spent a week in Kansas City visiting 
friends and business associates, 

C. E. Frederick of the Frederick Jewelry 
Co. Leavenworth, Kans., was in the city 
one afternoon last week and spent the eve- 
ning. 

V. V. Cuthbert, W. L. Little and 
Otto Knaul have replenished their trunks 
and started on their territory for Spring 
business. 

Recent visitors include C, F. Ames, Cam- 
eron, Mo., H. E. Kimber, Excelsior Springs, 
Mo. J. W. Bishop, Claremore, Okla., Mrs. 
Ed. Parsons, Lawrence, Kans. 

Leo H. Ludwig and his corps of workers 

in the material department of Edwards- 
Ludwig-Fuller Jewelry Co. have been busy 
for the past week taking the annual inven- 
tory. . 
W. C. Miles, for many years in the em- 
ploy of A. C. Hahn, 12th St. jeweler, but 
now in business for himself at Belleville, 
Kans., spent the Christmas holidays in Kan- 
sas City. 

The C. B. Norton Jewelry Co, has added 
two additional salesmen to its force. W. C. 
King will represent their company in Kan- 
sas and Missouri and N. C. Campbell will 
represent the company in Nebraska. 

Among recent visitors in Kansas City are 
the following: J. W. Bishop, Claremore; 
C. E. Conklin Chanute, Kans.; Arthur 
Marks, Lawrence, Kans.; A. G. Norris, 
Florence, Kans.; E. A. Gaston, Concordia, 
Mo.; Charles Remington, Garden City, Mo.; 
QO. T. Miller, Holden, O.; Mr. and Mrs. 
J. W. Brown, Marshall Mo.; F. H. Ames, 
Cameron, Mo. 

M. Stiffelman has had an unusually busy 
season this year. He has just recently re- 
turned from Wichita, Kans., where the 
jewelry stock of Silverstein & Bone, 316 
Douglas St., was closed out and their lease 


lost. The sale was conducted for five 
weeks; during this time everything was 
sold. Mr. Stiffelman has several sales 


hooked to follow this one. 

The auction sale at the former Charles 
C. Scott Jewelry Co. location, 1006 Grand 
Ave., has been resumed. Samuel Feller, 
lormerly attorney for Mr. Scott, in whose 
name the Scott merchandise had been bought 
in at auction, had been the man behind the 
auction of the stock, through the Fall and 
holiday season. The auction was closed at 
the end of last year. The reopening, now, 
May mean the establishment of another re- 
tail jewelry store at this location. 

All wholesale houses are very busy at 
the present, getting their travelers ready to 
Start. Business so far is about the same as 
last year, says Mr. Fuller of the Edwards- 
Ludwig-Fuller Jewelry Co. There is an 
optimistic feeling among every branch of 
their trade and most everyone thinks busi- 
ness will improve and by April 1 there will 
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be a pronounced pick-up in business so that 
the graduation and wedding season should 
be a good season for the jewelry industry. 

J. M. Terry, veteran jeweler of Eldo- 
rado, Ark., arrived here Jan. 13, the guest 
of the C. A. Kiger Co. After transacting 
his business in this market he left for a 
business trip to St. Louis and then on to 
Chicago to attend the Chicago Jewelers’ As- 
sociation banquet, after which he will re- 
turn to Eldorado. Mr. Terry states that 
the big oil center, of which Eldorado is the 
heart, is showing much improvement owing 
to a recent advance in crude oil. The de- 
mand for larger diamonds is an especially 
noticeable feature of improving conditions. 

Retail jewelers of the Kansas City terri- 
tory are among the merchants who will 
participate in a three-day educational and 
trade conference, Feb. 9, 10 and 11, under 
the auspices of a new organization known 
as the Southwest Retail Merchants Council. 
This Council was established through the 
agency of the Kansas City Chamber of 
Commerce, the industrial secretary of the 
Chamber being its secretary, but the offi- 
cers and directors being retailers of Kan- 
sas, Missouri and Oklahoma. A program 
rich in merchandising and advertising ma- 
teriaw has been prepared, and the present 
indications are that a large number of re- 
tailers will be present. 

The C. A. Kiger Co.’s road force, consist- 
ing of 10 men, boasts in its membership 
of three good old dirt farmers, who retire 
from their respective road troubles twice 
a year to spend the Christmas and Sum- 
mer vacations. At this writing C. O. Chil- 
son, Nebraska representative, is on his farm 
at Jonesville, Mich., H. McKinney, Kansas, 
on his place at Eldon, Mo., Leslie White, 
Oklahoma and Texas, on his farm at Ka- 
hoka, Mo. These men are all feeling 
much better with wheat nearing $2 
and foresee better times in the jewelry busi- 
ness of 1925. C. C. Shetler, Wellington, 
Kans., is a new man to be added to the 
road force of the C. A. Kiger Co. Mr. 
Shetler has formerly been in the employ 
of E. B. Roser, well known Wellington 
retailer. H. H. Kiger reports collections 
for January as being very favorable. 








Minneapolis. 





Quite a number of eastern jewelry repre- 
sentatives called on the trade during the 
week, 

A. E. Madsen, of the jewelry firm of 
Rettig, Hess & Madsen, left for Chicago on 
Tuesday to attend the banquet of Chicago 
jewelers on Jan. 20. 

Members of the Twin City Manufacturing 
Jewelers’ Association held their annual ban- 
quet in the Odin Club, last week. Informal 
talks were given on general trade conditions 
and plans formed for a co-operative under- 
taking of problems facing the manufacturers 
of jewelry. 

Axe! Brogger, a manufacturing jeweler of 
Spokane, Wash., stopped in Minneapolis for 
a few days, exchanging trade news with local 
jobbers. Mr. Brogger was formerly con- 
nected with Rentz Bros., a Minneapolis con- 
cern. He plans to retire from the manufac- 
turing end of the business and enter the re- 
tail trade. 

Among the visiting retail jewelers during 
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the past week were Thomas J. Huesgen, of 
Huron, S. Dak.; F. G. Nelson, of Inter- 
national Falls, Minn.; L. Schaefer, of Sha- 
kopee, Minn.; Robert A. Orr, of Rochester, 
Minn., and A. M. A. Hanson, of Dawson, 
Minn. The last-named person attended the 
inauguration ceremonies of his fellow-towns- 
man, Governor Theodore Christianson. 

Salesmen of local concerns are preparing 
their sample cases for extended trips to 
neighboring States next month. Collections 
coming in from the wheat States of Montana 
and the two Dakotas, Iowa and western 
Wisconsin indicate that there is a general 
loosening up of the frozen conditions and 
that a return to the general run of pros- 
perity will be made in the near future. 

W. R. Cooper, of S. H. Clausin & Co., 
president of the National Wholesale 
Jewelers’ Association, left for New York, 
Monday (Jan. 19) for a conference with 
directors of the association on matters per- 
taining to the annual convention. En route, 
Mr. Cooper stopped at Chicago, where he 
attended the annual banquet of the Chicago 
Jewelers’ Association, Jan. 20. Mr. Cooper 
expects to attend the banquet of the Jewel- 
ers’ 24-Karat Club in New York on Jan. 24. 

C. F. Yaeger, who has been in the jewelry 
businéss for the past 45 years, most of this 
period in the Twin Cities, plans to retire 
from his present business at 207 7th St. He 
recently returned from a trip to Chicago, 
where he was engaged by the C. & E. 
Marshall Co. as its representative for Min- 
nesota and North and South Dakota. Fol- 
lowing his disposal of present interests, Mr. 
Yaeger plans to establish local headquarters 
for the distribution of the Chicago com- 
panies’ wares. 

With the rush of holiday business at an 
end and with the cares of inventories for- 
gotten, several heads of wholesale jewelry 
firms and their families have departed for 
southern climes, there to spend the balance 
of the Winter months. Among those who ~ 
have left for Winter vacations are J. M. 
Bennett and S. H. Clausin, each one at the 
head of a firm that bears his name. Mr. 
and Mrs. Bennett plan to spend a few 
months in Honolulu, sailing for the tropical 
island from San Francisco in February. 
Mr. and Mrs. Clausin have left for Hot 
Springs, Ark., stopping there a few days 
before proceeding to Florida for a visit. 








Pointing out that this year is the 70th 
anniversary of the Charters Jewelry Co., 
which was established in 1854 by his father, 
George Charters, at the location now oc- 
cupied by the Buck & Son Meat Market, on 
S. Detroit St., J. Thorb Charters, Xenia, 
O., declares that his is the oldest business 
in the county. George Charters occupied 
the first site on S. Detroit St. for several 
years and later moved north to a new loca- 
tion where the Workingman’s store is now 
located, and remained at this site until 1878. 
In that year the business was again moved 
to what was then known as the Herriot 
Room on FE. Main St., now occupied by 
Henry Binder and located one square east 
of the present location. Several years later 
the business was moved to the present lo- 
cation. J. Thorb Charters was actively 
associated in business with his father for 30 
years and as sole owner and proprietor since 
1910, had also had active management for 
the past 20 years. 





































J. Abramson, 813 S. Hill St. who was 
seriously ill, is reported to be recovering 
his health. 

Mr. and Mrs. H. E. Denton, Santa Maria, 
have been spending several days in Los An- 
geles on business. 

T. Besbeck, manufacturing jeweler, 922 
Bumiller building, is back in his office after 
a business trip to New York. 

The Clock Shop has moved from 624 S. 
Olive St. to 612 on the same street, where 
it occupies half of the store with the Brown 
Optical Co. 

E. J. Smith, manager of the men’s gold 
jewelry department of Brock & Co., is tak- 
ing a vacation of a week or two and resting 
at a near-by hot springs. 


E. Bastheim and George Germain of 
the E. Bastheim Co, have been spending 
several days at Coronado Beach. Leon 


Judah of the same company has returned 
from a trip to San Francisco. 

Sunderlund & Miller, 607 Sun building, 
has recently arranged to represent Jack J. 
Felsenfeld, 15 Maiden Lane, New York, 
along the Pacific Coast and through the 
territory as far east as Denver. 

Under an ordinance recently adopted by 
the city, very stringent regulations have 
been made in regard to electric wiring in 
the business section. As a result, every 
office in the Jewelers’ building, 747 S. Hill 
St., has been compelled to undergo changes. 

Howard Anthony, engraver, Jewelers 
building, is making some changes in his 
shop and transferring his office from room 
609 to room 608. His work is keeping up 
well, and he will continue with the regular 
force which he employed before the holi- 
days. 

J. M. Ford, travelling salesman for the 
Meyer & Talbott Co., started on his eastern 
spring trip on Jan. 10. M. E. Smith, an- 
other salesman for the same company, started 
on a trip to the north, taking in the States 
of Oregon and Washington and intermedi- 
ate points, 

E, L. Deacon, manufacturing jeweler, 610 
Bumiller building, is enlarging and rear- 
ranging his shop and office in order to make 
room for his growing business. Clark Dea- 
con, his son, is a student at the Los Angeles 
School of Optometry, and will graduate 
the coming June. 

Lonnie Feagans, son of George D. Fea- 
gans, and L. T. Cadwallader, assistant man- 
ager of Feagans & Co., have gone on a 
hunting trip to Lower California. They go 
as the guests of Mr. Long, a prominent 
citizen of Ensenada,.and a member of La 
Grulla Gun Club. 

Joseph Rittingstein, 500 S. Broadway, is 
observing his 25th year as a jeweler in Los 
Angeles. He has occupied his present lo- 
cation during the entire quarter-century, ex- 
cept during the time the block in which he 
is now located was being built. During 
that brief period he was temporarily in a 
store on the opposite side of Broadway. 

Tleodore Wolf. who has been working 
for Wm. C. Schoelkopf, 828 E. 7th St., for 
the past five or six months, has discontinued 
his connection with Mr. Schoelkopf and 
will probably go to San Jose or Oakland. 
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He came here some t’me ago from Bakers- 
field after the death of his wife and later 
that of his som. He has the reputation of 
being a superior watchmaker, 

Many of the jewelers in the 
towns of southern California are now en- 
gaged in taking their annual inventory. 
Those who have been in Los Angeles since 
the first of January express satisfaction 
with the past year’s business, taking into 
consideration general business conditions, 
They almost universally express a real feel- 
ing of confidence in the future. 

Alfred Nathan, representative of a num- 
ber of eastern manufacturers, is making an 
extensive visit on the Pacific Coast and 
calling on the trade. He has left here en- 
route for San Francisco, intending to stop 
at several intermediate points and to re- 
main in that city for about 10 days. Mr. 
Nathan has very encouraging reports con- 
cerning the prospects for business on the 
Pacific Coast the coming season, 

On account of unexpected and unavoid- 
able conditions, the conference of the In- 
ternational Silver Co, forces was indefinitely 
postponed. E. V. Saunders, Coast manager 
of the company, stopped off in Los Angeles 
recently on his way to the factories in the 
east. F. C. Plate of the local office will 
make a short trip to San Francisco, and 
after his return will go to El Paso. J. D. 
Bridges will remain in Los Angeles for the 
present. 

The attempt to regulate the selling of 
jewelry by auction is being continued, It 
is reported that of about 100 applications 
for auctioneers’ licenses, 50 have been re- 
fused, among them being some of those 
who have been most offensive to the big 
retail jewelers. It is expected that the fight 
will continue for some time yet. It is quite 
probable that the ordinances will be revised 
so that there will be no question of their 
recognition as constitutional by the courts 
of the city and State. 

The following jewelers have been in Los 
Angeles recently: C. C. Zilles and C. W. 
Middleton, Pomona; Max Kern, Long 
Beach; H. O. Swatzberg, Santa Barbara; 
William A. Cutting, certified watchmaker 
with J. Howard Blanchard, Ocean Park; 
W. C. Guerth, Redlands; C. E. Kendrick, 
Anaheim; Mrs. M. A. Stalmer, Fullerton; 
L. Archer and P. M. German, Santa Ana; 
W. M. Morrill, Garden Grove; Raymond 
Finch, Covina; T. S. Lailey, El Monte; 
A. Protsch, Redondo; L. E. Hendrickson 
and T. R. Canady, Huntington Beach; C. 
E. Perham, San Pedro; Frank Fraiberg, 
Santa Monica; J. Tindall, Owensmouth; 
Walter E. Lawrence, Burbank. 

James A. Montgomery, of Montgomery 
ros. and president of the California Gold 
& Silversmiths’ Association, met with an 
accident and was considerably injured a few 
days ago. As he was starting to come down 
from his house, his coat was caught on the 
fender of a passing automobile and he was 
thrown to the street, striking his head on 
the pavement. He was considerably 
stunned, though not rendered unconscious, 
and suffered a cut on his forehead. He was 
taken to the Receiving Hospital and given 
emergency treatment, after which his neph- 
ews, Chester and Munro Montgomery, took 
him home by automobile. He was kept at 
home for a few days, but his entire recovery 
is expected soon. 
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Tulsa, Okla. 


Harry Heilbron, proprietor of the Harry 
Heilborn Jewelry Co., 400 S. Main St, ig 
making a business trip to New York with 
his family. He has had his store recently 
redecorated. : 

Martin N. Coe, proprietor of the Watch 
Shop, 204 S. Boulder St., recently made a 
trip east to Cincinnatti and other easterp 
towns, where he said that he found bysj- 
ness conditions very good. 

John the Ring Man, 111 South Boston 
St., has recently made some changes jn his 
staff, Forest Wells who was formerly in the 
jewelry business for himself at Big Heart 
Okla., has been placed in charge of the 
watch department, and Dr. Huddelston in 
charge of the optical department. 

The Oliver brothers have combined forces 
and they have entered into partnership. Th» 
new firm is called Oliver Bros. They have 
leased a space at 21 S. Main St. The firm 
is going to handle a general line of jewelry, 
sporting goods and also tools, and will also 
do a pawnbrokerage as well as a jewelry 
business. 

The Harry Heilbron 
opened a jewelry store at 322 Johnstone 
Ave., Bartlesville, Okla. The new store 
occupies a space of 12 by 36 feet. The 
store will carry a full line of jewelry and 
also giftware. B. L. Clark, who was 
formerly with the firm in Tulsa, Okla., has 
been installed as manager of the Bartles- 
ville establishment, 

C. R. Hall, Bartlesville, Okla., has sold 
his store to his brother A. F. Hail of Long 
Beach, Cal., and J. C. Duffendack, who has 
been with C. R. Hall for the past 10 years 
The new firm will be known as the Duffen- 
dack & Hall Jewelry Co. The new tirm 
will carry a complete stock of jewelry and 
has also installed a gift shop. 

The Austin S. Eby Jewelry (, 
which was formerly located at the 
corner of 3rd and Keeler Aves., Bartlesville, 
Okla., has moved to 102 E. 3rd St. A 
special jewelry front has been _ installed, 
with two glass cases one on each side of 
the store. A balcony has been erected in 
the rear which is used as an office, a special 
optical room has been also installed in the 
rear. The balcony is screened off by mis- 
sion glass, which gives a very pleasing ef- 
fect. 

The A. Y. Boswell Co., 307 S. Main St, 
have recently installed a credit departiment 
in the store, with a selected list of credits. 
The jewelry is sold on the 10 per cent plan, 
10 per cent down and 10 per cent a month. 
The partners say that they are more than 
pleased with their new department, which 1s 
in charge of Cecil Henry who was pro- 
moted from the floor to the managership 
of that department. The partners contem- 
plate going into the manufacturing end of the 
jewelry business and have leased the serond 
floor of the building which they occupy: 
There they are going to install the latest 
and best equipment and they eventually & 
pect to keep a force of 15 men busy in their 
shop department. A. Y. Boswell, the 
proprietor, is leaving for a business a 
pleasure trip through the southern States 
which will take him as far south as Palm 
Beach, Fla., where he expects to take @ 
Winter vacation. 








Jewelry Co., has 











for 
off 
Sp 
hat 
elg 
Fre 
acq 
Coz 
S 
find 
low 
ever 
be « 
age, 
ers 
fine 
esta 
J. 
Rin; 
in tl 
has 
year 
ring 
ers, 
Cali! 
the | 
Pa 
gone 
S. P 
ark, 
& C 
form 
who 











Januar: 21, 1925 


N FRANCISCO 
nee hope gr—-. J 


— 





The first Spring traveler here is R. H. 
King, of the Ostby & Barton Co., Provi- 
dence, R. I. . 

A, S. Peterson, of the Gorham Co., is 
visiting the firm’s factories on a combined 
business and pleasure trip. 

Mr. and Mrs. Roth are visiting San Fran- 
cisco on their honeymoon. Mr. Roth is con- 


with the E. Basthein Co., Los 


nected 


Angeles. . ; 
James A. Renwick, city salesman for Lee 


& Kierski, is leaving to take charge of the 
Los Angeles office of the firm, while Sam 
Kierski pays a visit to headquarters here. 

Jewelers from other cities visiting the 
trade here include: Harry L. Abrams, Sac- 
ramento, Cal.; M. Saier, Fresno; Harry 
Oberlin, of Oberlin Bros. Co., Fresno; Her- 
man J. Altstock, of Portland, Ore., and 
Arthur G. Prouty, Napa, Cal. 

In his new office on the 10th floor of 704 
Market St., Al Gilbert has had to increase 
his staff, on account of good business. Mr. 
Gilbert says they enjoyed prosperous _holi- 
days, and that collections are good with his 
firm. They have just finished stock taking. 

The International Silver Co. has been 
awarded the contract for supplying the sil- 
verware for the Athens Athletic Club, Oak- 
land, Cal. E. V. Sounders, Coast manager 
of the International Silver Co., planned to 
leave on Jan. 15 for New York and the 
International factories. 

One of the first veterans in San Francisco 
to receive his bonus certificate was H. Z. 
Kimes, manufacturers’ representative of 704 
Market St. He was overseas with Motor 
Command, No. 6. Mr. Kimes represents 
the U. S. Chain Corporation, Barker & 
Barker and R. B. Macdonald & Co. 

R. G. Speers & Co., diamond importers, 
formerly of New York city, has opened 
ofices at 704 Market St., room 603. Mr. 
Speers stated that they are importers direct, 
having a resident of Antwerp as their for- 
eign buyer. While a new resident of San 
Francisco, Mr. R. G. Speers enjoys a large 
acquaintance on both the east and the west 
Coast. 

Speaking of the holiday trade, and the 
findings of the many inventories which fol- 
lowed, J. H. Spiro expressed the belief that, 
even in large California cities retailers will 
be obliged to depend on their local patron- 
age, in the not distant future, because jewel- 
ers in the smaller towns are carrying such 
fine lines of goods in thoroughly modern 
establishments. 

J. E. Summers has taken over the Jabel 
Ring Mfg. Co.’s goods for representation 
in the Coast territory west of Denver. He 
has been traveling for the firm for about a 
year, and has just returned from the Jabel 
ring factory at Newark, N. J. George Pow- 
‘rs, manager of the Jabel Ring Co. of 
California, will remain here, in charge of 
the local factory. 

Pacific Coast representatives who have 
fone east to visit their factories include: 
S. P. Wrayton, with Allsopp Bros., New- 
ark, N. J.; Leonard Railsback, of Krementz 
& Co, Newark, N. J.; and Ed Prentiss, 
formerly with the Burr W. Freer Co. here, 
who has taken over R. Blackinton Co.’s 
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line, formerly carried by Windsor Cobb. Mr. 
Prentiss has gone to the factory at N. Attle- 
boro. 

In style with the mania for moving at 704 
Market St. Emanuel Levene, wholesale 
jeweler, has moved from 612 to 602. The 
new offices overlook Market St., and are 
very sunny. The moving was started when 
a large insurance company moved from the 
10th floor, two jewelry firms immediately 
taking the floor. while other firms moved 
to occupy the vacated offices in the style 
of an endless chain. 

M. Appel, who is now importing his 
boxes direct from Europe, is going south 
with Samuel Applestone, representative of 
the pen department of the Eisenstadt Mfg. 
Co. This is stated to be the only fountain 
pen built in a jewelry factory. Mr. Apple- 
stone, whose offices are at 704 Market St., 
has met with considerable success in placing 
the pen of this St. Louis jewelry manufac- 
turing company with local retailers. 

Ted Huggins, Coast manager for J. R. 
Wood & Sons, is very much pleased with 
the new diamond room in the firm’s offices at 
704 Market St. The room has good day- 
light, but Mr. Huggins says experts predict 
the lighting installed will be used very gen- 
erally for the display of diamonds, as it 
takes the colors of the spectrum, red, orange 
and yellow, and leaves out the blue and vio- 
let. Frank Enos, of the J. R. Wood & Sons’ 
office here, has just returned from a trip to 
Sacramento. 

Mark Sena, jeweler of 717 Market St., 
who was held up in his office and shot, some 
time ago, was able to be in police court on 
Jan. 9 to give testimony. Both defendants 
were held over to the Superior Court, 
charged with felonious assault to commit at- 
tempted murder. One of the defendants, 
Abe Schreigman, alias ‘Mendoza,” alias 
“Lebold,” alias ‘“Debold,” is from  Phila- 
delphia. The other defendant is Harry 
Adams, alias “Clark.” Although able to be 
about, Mr. Sena is not really able to do 
business. His right eye is still bandaged, 
and the doctors do not yet know whether 
he will lose the sight of it. 











Ray Sisson, White river pearl buyer at 
Decker, Ind., and Hazleton, Ind., was in 
Evansville on business a few days ago. 


Several robberies of country stores in 
southern Indiana and southern Illinois have 
taken place recently and in many instances 
jewelry in considerable amounts was taken. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers of Boonville, Ind., has been ap- 
pointed on a committee to arrange several 
programs for the Kiwanis Club of that town. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers, who has purchased a large 
number of pearls from Wabash Valley towns 
during the past several years, looks for a 
brisk demand for pearls during the coming 
year. 

Benjamin L. Kruckemeyer, of Krucke- 
meyer & Cohn, retail jewelry dealers of 407 
Main St., has been elected one of the di- 
rectors of the Evansville Retail Merchants’ 
Association to serve the ensuing year. He 
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has been a member of the association for a 
number of years. 

Benjamin Kruckemeyer, of Kruckemeyer 
& Cohn, retail jewelers, has been appointed 
a member of the committee to arrange a pro- 
gram for the weekly meeting and luncheon 
of the Evansville Shrine Club on Friday, 
Jan. 30. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of this 
city, who is making a road trip, reports that 
the outlook for trade for the first six months 
of the present year is more promising than 
it was at this time last year. 

T. C. Bayse, retail jeweler of Rockport, 
Ind., was a business visitor in Evansville 
some time ago and reported that trade con- 
ditions in that town are coming along all 
right and that the outlook for trade for the 
coming year is quite promising. 

Thomas J. Truempy, a well-known retail 
jewelry dealer of Cannelton, Ind., has been 
elected as one of the directors of the Cham- 
ber of Commerce of that city to serve the 
ensuing year. Mr. Truempy is one of the 
charter members of that organization. 

A. J. Heuring, editor of the Winslow 
Dispatch at Winslow, Ind., formerly en- 
gaged in the retail jewelry business at Mon- 
roe City, Ind., has been eltcted Noble Vice- 
President of the Evansville Shrine Club at 
Petersburg, Ind., to serve the ensuing year. 

H. H. Tislow, leading retail jewelry dealer 
of Petersburg, Ind., has been re-elected a 
director and vice-president of the Peoples’ 
Loan & Trust Co. to serve the ensuing year. 
Clark Whitman, of the Whitman Depart- 
ment Store, handlers of jewelry, also was 
elected a vice-president. 

Pearl button manufacturers. in southern 
Indiana and southern Illinois towns report 
the trade outlook for the coming year as 
most promising. The factories have been 
operating on fairly good time and most of 
them report that they have a liberal supply’ 
of shells on hand. The operations of mussel 
shell camps along the rivers in southern In- 
diana will be resumed in March and April 
and a busy season is anticipated. 

About 400 Evansville people went from 
here on a special train to Indianapolis on 
Monday, Jan. 12, to witness the inauguration 
of State Senator F. Harold Van Orman, of 
this city, as lieutenant-governor of the State, 
who will serve four years. Charles A. Artes, 
of the Charles F. Artes Co., Inc., of Main 
St., retail jewelers, and a warm personal 
friend of Governor Van Orman, was among 
those from here who made the trip. A gavel 
made in Evansville and the gift of Evans- 
ville admirers and made of mahogany at a 
local factory, was presented to Van Orman 
by State Senator Delbert V. Blackburn. 
Around the head of the gavel were three gold 
bands, donated by Kruckemeyer & Cohn, re- 
tail jewelers of 407 Main St. The inscrip- 
tion, “F. Harold Van Orman, lieutenant- 
governor, State of Indiana, 1925 to 1929. 
Presented by Evansville friends January 
12th, 1925,” was inscribed in the center of 
the band of gold. 








Harry W. Plumn, a jeweler at Ogdens- 
burg, N. Y., who died recently, as noted in 
THE JEWELERS’ Circurar, left a will giving 
his entire estate to his widow, Mrs. Mae 
Plumb. The value of the property has not 
been estimated. o«- 
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No. 2015—Mahogany No. 3008—Mahogany 
Chiming all Quarters Burl Redwood Panels Hour and Half-hour Strike on Chimetone Rod 
Height 10%”, Length 21%”, Dial 7” Height 9%”, Length 20%”, Dial 5” 
Two Rods—Harmonious Strike—$1.00 extra 


tail Price $72.00 
Retail Price $7 Retail Price $32.00 


Herschede Clocks are strictly an All-American product, as we manufacture both cases and movements 
complete in our factory at Cincinnati. They are of finest materials and accuracy in workmanship. 


Chime Hall Clocks Retail $165.00 to $1485.00 Half-hour Strike Mantel Clocks 4” Dial. Retail $26.00 to 32.00 

Chime Mantel Clocks 5 65.00to 110.00 Boudoir Clocks with Fine 11-Jewel 

Half-hour Strike Mantel Clocks 5” Lever Escapement “ 23.00 to 30.00 
27.00to 50.00 


Send For Our Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 
New York Salesroom CINCINN ATI, OHIO A. I. Hall & Son, Ine. 


586 FIFTH AVENUE Pacific Coast Representatives 
ROBT. E. WILKES, Mgr. SAN FRANCISCO, CAL. 
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) TRADE : 


<4 ; ae 5 AS 
THE TWO STACK CASE 
WARDROBE TRUNK Russet leather—6” deep inside 
In stock in rawhide bound finish. Two locks. Space will Fi : 2 
carry either one or two of the two stack cases. Four draw- Regulation Telescope Sample Cases in stock; 5 
ers for linen, shoes, etc. Clothing space for five suits, um- inches to 15 inches deep inside, Drop front. Black 
brella, etc. — Trunk to carry telescope cases or Cowhide and Black Fibre in stock 
boxes, to order. ° 
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A Complete Line Always in Stock 


Our special order department is equipped to manu- 
facture all kinds of Luggage in a minimum of time. 


Booklet sent on request 


CROUCH & FITZGERALD 


177 Broadway, New York, N. Y. 
586 Fifth Avenue, New York, N. Y. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
CirRcULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 


— 











Written Expressly for The Jewelers’ 


What the Retail Jeweler Should Do Through- 
out January and February | 





Circular by A. S. Keast 

















‘HERE seems to be a disposition on the 

part of some jewelers, particularly those 
in small towns and cities, to “rest on their 
oars” the very minute the holiday rush is 
over with. If the Christmas volume of 
sales has measured up to their expectations, 
they somehow feel that they are entitled to 
indulge themselves a bit by taking things 
easy for a week or two. Such an attitude 
may become the jeweler who is in a position 
to retire, but the man who is dependent on 
sales from day to day to pay his bills and 
meet current expenses had better keep right 
on hustling, 

Competition is too keen nowadays to per- 
mit of any jeweler taking business as it 
comes, and J] know whereof I speak. In 
going home from town this evening, | 
passed a hardware store just a few doors 
removed from a -jeweler’s establishment, 
which gave over an entire window to a dis- 
play of chests of silverware. A. little 
further up the street I encountered a leather 
goods store, one of the show windows of 
which was filled with leather wallets, ladies’ 
hand bags, purses, and the like. A depart- 
ment store across the way was showing a 
big lot of pearl beads, attractively boxed, 
and at reduced prices, in one of its windows. 
Then, as I glanced in the window of a furni- 
ture store, I saw several hall chime clocks 
ranged about the fore part of the store. I 
have cited these few instances simply to 
Prove that stores other than jewelry shops 
actually do carry lines that are the counter- 
Part of merchandise found in the average 
Jeweler’s stock. There is no help for this 
state of affairs, since there is nothing to 
hinder any merchant from buying and sell- 
ing that which insures him a legitimate 
Profit. The only thing a jeweler can do 
under the circumstances is to face competi- 
tion with as cheerful a countenance as pos- 
sible, striving all the while to merit the 
Patronage and good will of all who trade 
with him. 

Sometimes I think it would be to a 
jeweler’s advantage to stock a few side 
lines himself, beginning in a small way to 


work up a profitable business in such lines, 
we will say, as writing papers, greeting 
cards, engraved stationery, cameras and 
photographic supplies, ladies’ parasols, and 
even radio accessories and outfits. There is 
hardly any limit to what a business man is 
able to accomplish these days, if he has 
“staying” power, and is not afraid to hustle 
while he waits. 


N my home town a humble bootblack, and 

a foreigner at that, undertook to sell cut 
flowers in his little two-by-four shining 
parlor, and made it pay. He outgrew his 
original cramped quarters and rented a more 
pretentious place further on up the street. 
Here he installed a soda fountain, eating-bar 
and cigar stand. This venture, presumably, 
has measured up to his expectations, for he 
has since opened up a branch lunch bar in 
the very heart of the business section of 
town. Am I not justified, therefore, in 
arguing that “where there’s a will there’s a 
way” for the jeweler who possesses initiative 
and stamina sufficient to enable him to plan 
his work and work his plan? 

One of the first things a jeweler needs 
to do after the Christmas selling is over 
with is to get his stock in order. Silver- 
ware needs cleaning, jewelry mounts need 
renewing, and stock generally put in order. 
Odds and ends of jewelry and silverware 
might be disposed of to advantage after the 
first of the year, even if it is necessary to 
reduce prices, or run a little special sale. 
The idea back of this thought is to turn as 
much stock as possible into ready cash 
before the inventory is taken. We jewelers 
would do well to follow the lead of depart- 
ment stores in this respect, for they begin 
to clean up stock the very next day after 
Christmas, sacrificing profits whenever neces- 
sary in order to make room for incoming 
merchandise. (I was told by a salesman in 
one of the local department stores that they 
sold 500 ladies’ coats in a special sale the 
day following Christmas). 

Of course I do not mean to imply that a 
jeweler must mark down prices on every- 


thing he carries in stock, but rather that he 
attempt to dispose of novelties and holiday 
merchandise that is likely to go out of style, 
and that would take up valuable space in 
his store. One local jeweler, for example, 
has placed his entire stock of French ivory 
toilet ware on sale at very special prices, in 
order to make room as quickly as possible 
for more seasonable merchandise, and to 
have his stock in the best shape possible 
preparatory to taking account of stock. 
Another jeweler who carried a line of 
Christmas greeting cards over the holidays, 


cut prices on all cards several days before . 


Christmas, so as not to have any cards left 
over. On Christmas Eve he handed out 
what cards remained to last minute shop- 
ners gratis, thereby creating good will as 
well as completely closing out his line. 


EWELERS will do well to remember 

that many people receive cash for 
Christmas gifts, some of which is certain to 
be spent in buying jewelry or silverware. 
It behooves the jeweler, therefore, to keep 
h's windows looking as attractive as pos- 
sible for some weeks after the holidays, 
since people with gift money to spend are 
influenced to a great extent by what they 
see in the shop windows, particularly if all 
merchandise is plainly marked with the 
price. Personally, I do not believe a 
jeweler ought to be one whit less aggressive 
during the months of January and February 
than he was during the month of December, 
insofar at least as attempting to get busi- 
ness is concerned. Naturally, volume of 
sales in January won’t loom as large as did 
sales in December, for the reason that 
December is the banner month of the year 
for jewelers, and always will continue to be 
until the end of present-day civilization, at 
least. We admire the man, however, who 
will not be satisfied to allow his sales peak 
for December to take a nose dive during 
the month of January, because we know 
that it requires every ounce of fighting 
strength he possesses to maintain any kind 
of a sales showing directly after the holidays, 
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Vase Caprice 


No. 3664. Flawless Hawkes 
Crystal, copper wheel engraved. 
A beautiful, useful vase that you 
can mark at a popular price. 
Two sizes, 6 and 10 inches high. 


Inexpensive Gifts 


Worthy of Your Store 


The least expensive piece of 
Hawkes Crystal has a character 
and a flawless brilliancy that re- 
flects credit on the most costly 
merchandise in a jeweler’s store. 


Ask us for suggestions on a 
small order of Hawkes Crystal 
that will find ready sale—at a 
good profit—for inexpensive gifts 
and prizes. 


T. G. Hawkes & Co. 


Corning, N. Y. 


New York Office: 542 Fifth Avenue, New York City 
Pacific Coast Office: 140 Geary Street, San Francisco 
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What a great merchant 
you would be— 


if you could pick winners for 
every item in 1925! 

Of course, you would 
choose only goods of first 
quality. You would naturally 
line up the best sellers with 
quick turnovers. And you 
would expect an attractive 
margin of profit. 


We wish we could help you 
on all your items. Certainly 
we can give you some expert 
advice on manicure _ sets, 
Pick La Cross for 1925 and 
you will rate close to 100% 
on all of the above points, 

Write your jobber today 
about these wonderfully at- 
tractive, fast selling sets. 


SCHNEFEL BROTHERS, Newark, N. J. 


Please send me further information on La ona | 


Manicure Sets. 


La (rg OSS WU ico sic corcctsvesivssmavesdecs | 


Jobber’s Name 


Trade-Mark Reg. U. S. Pat. Off. 


MANICURE IMPLEMENTS and SETS 10 | 








RING FINDINGS 
18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING C0. 
64 Fulton St. 


New York 
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Storekeeping Department. 
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During January there are no legal holidays 
which necessitate the planning of special 
window trims, consequently the jeweler is 
free to use his own judgment as to how he 
will command and hold the attention of 
passersby. If he can stage a watch, ring, 
clock or silverware sale, dressing his win- 
dow accordingly, and using some newspaper 
space to acquaint the public with his plans, 
it will help materially to keep his sales from 
coasting too far down hill. 


URING February he has several holi- 

days out of which to make capital, 
namely, Lincoln’s and Washington’s birth- 
days, and Valentine Day. 1 need hardly 
go into detail as to how these eventful days 
can be linked up with a jeweler’s selling 
program, in order to produce more revenue, 
since every jeweler has his own pet notions 
on the subject. He ought to have enough 
originality to devise some way of getting 
the attention of the public at such times, 
but if he happens to be lacking in this very 
essential qualification, he need only refer to 
the various jewelers’ trade journals for 
ideas and assistance along this line. 

Whether or not it is prudent and wise for 
a jeweler to resort to “Special Sales” to 
boom business over periods of trade tran- 
quility is a matter for debate. I have known 
reputable jewelers to adopt this method of 
speeding up sales with profit to themselves, 
and without apparently jeopardizing their 
prestige or standing in their respective com- 
munities. People nowadays, and this applies 
to men as well as women, have become so 
accustomed to buying at “sales” prices, that 
they rather look for and expect reductions 
in the prices of everything they buy, 
whether it be jewelry, victuals, wearables or 
housefurnishings. One can scarcely read the 
newspaper advertisements of any of our 
merchants these days without finding men- 
tion of some commodities offered at marked 
reductions in price. It seems to be charac- 
teristic of present-day selling to resort to 
tactics of this kind in hastening or speed- 
ing up sales, and each succeeding day evi- 
dences a more wide-spread use of the word 
“Special,” both in newspaper ads and on 
window cards and posters. 

Perhaps I should be more specific in. deal- 
ing with my subject as outlined in the cap- 
tion to this article, but the fact of the 
matter is it is difficult to do more than 
merely suggest what jewelers in widely 
Separated sections of the country should do 
during January and February. As I have 
intimated elsewhere in this article, the 
jeweler who expects to make a name for 
himself in this age of competition has got 
to stay right on the job, applying every 
ounce of accumulated knowledge and ex- 
Perience at his command toward the up- 
building of his business, not only in January 
and February, but throughout the entire 
year, 

In conversing with a jewelry salesman 
today who happens to be employed in one of 
Philadelphia’s largest jewelry stores, I was 
told by him that when they take in pearls 
to be restrung, they invariably try to sell 
the customer a new clasp. We do quite a 
lot of restringing of pearls ourselves, and 
this proved to be a most opportune selling 
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tip for us. Any jeweler might profitably 
feature the restringing of pearls in his 
newspaper advertising, or through the 
medium of a window card announcing the 
fact to passersby, and there is little doubt 
in my mind but what he could dispose of 
a lot of bead clasps in this way. 


At this time of the year when selling is 

not so brisk, the jeweler who is equipped 
to manufacture jewelry on a small scale 
could specialize in the modernizing of 
jewelry. There are countless numbers of 
old style wedding rings in every community 
that could be turned down, covered with 
platinum or white gold, and carved or chased 
in the newest designs, the work on which 
would net a nice little profit to the jeweler 
with foresight enough to go after this busi- 
ness. Then, again, there are nearly as many 
diamonds reposing in antiquated ring mount- 
ings, that would look a hundred per cent. 
better if mounted in the newer platinum or 
white gold fancy mountings. If you can 
persuade several women in your locality to 
have their rings modernized, they will in- 
variably show their rings to their friends 
and neighbors, and you will have started 
the ball rolling for additional jobs of this 
character. Advertise the fact in the news- 
papers for a week or two that you do this 
class of work, and I believe you will find 
it a paying proposition. Even if you cannot 
set diamonds in the newer style mountings, 
you can send such work to a manufacturing 
jeweler in a nearby town, and still reap some 
of the profit on each job taken in. 

Some jewelers have worked up quite a 
nice little business in the repairing and ad- 
justing of fountain pens and mechanical 
pencils, One jeweler in particular in my 
home town has dubbed his store the “Foun- 
tain Pen Hospital,” taking in work from 
other jewelers, stationers, and department 
stores, in addition to jobs his own customers 
bring in. 

The power of suggestion works wonders 
in making sales, and now that sales people 
have more time at their disposal when wait- 
ing on trade, it becomes them to make the 
most of their opportunities in this direction. 
For example, when a man comes in to buy 
a watch, it is ofttimes possible to sell him 
a chain and penknife as well, if he can be 
persuaded that he ought to wear a new 
chain with a new timepiece. Many times 
I have suggested new mountings to womea 
who kave come into the store to have prongs 
repaired on old style diamond mountings, 
and have not only sold them mountings but 
have gained their friendship as well. 


O tide a jeweler over periods of trade 

inactivity, he needs to do something 
that will get his store talked about, and in- 
cidentally induce people to come in and 
look around. Manufacturers and jobbers 
are frequently in a position to sell jewelers 
lines that will enable them to run Dollar 
Day Sales or One Day Specials. Such 
merchandise as alarm clocks, glassware, hot 
plate pads, thimbles, bud vases, and the 
like, can be utilized to good advantage in 
putting on sales of this character, and even 
though the profit on each item is small, 
the advertising value of such sales at once 
becomes apparent. We have had people 
call at our store weeks after a sale has 
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ended to buy some article we had offered at 
a special price. 

In concluding this article it might be op- 
portune for me to suggest that jewelers 
convert their old gold and platinum scrap, 
floor sweeps, etc., into cash, by forwarding 
whatever they have of this nature to refiners. 
Directly after the holidays is a good time 
to thoroughly clean up the store and shop, 
and any accumulation of old gold or scrap 
metals can then be gathered up and 
sold.—A. S. K. 





Does It Pay to Keep Your Business 
One-Manned? 





WO men had occasion to visit a jewelry 

store and being meg of keen business 
qualifications they discussed the establish- 
ment as they left. “You know,” said one 
of the men, “Mr. Green spends practically 
every minute of his life in that store.” “I 
know,” replied the second man. “He just 
told us that he couldn’t take a vacation this 
year because business was slow and he felt 
that he should be on hand to stimulate it. 
The same condition prevails when business 
is good—he can’t take the chance of going 
away and leaving it.” 

These same two men visited another 
jewelry place, where the proprietor, they 
were informed, was absent for three days. 

“What is your reaction?” one business 
man asked of the other. 

“Of the two places,” replied the man 
addressed, “I would say the one where the 
‘proprietor was away, because I happen to 
know that the absent proprietor is not one 
who stays away continuously, but a man 
who does go to various conventions and who 
occasionally goes out on a buying trip of 
his own and, yes, a jeweler who once-in-. 
awhile plays. The other man, Green, is 
always on the job, but so much so I can’t 
get to do business with any one else in the 
store. As a customer I am so afraid that 
some day he might not be there and wouldn’t 
have confidence in any one else. The man 
we just went to see has his salesmen trained 
and does all he can to cultivate your deal- 
ings with his men. In one place to do busi- 
ness you have to have all confidence in the 
proprietor—in the second place you can 
enjoy business relations by putting your 
confidence in the store.”—C. T. H. 





“How do you ever tell the twins apart, 
Mrs. O’Houlihan?” 

“Genevieve has had her tonsils removed.” 
—Life. 





Customer: “I want a couple of pillow- 
cases.” 

Clerk: “What size?” 

Customer: “I don’t know, but I wear a 
size 7 hat.”—Chaparral. 





“He’s the lion of all social gatherings.” 

“The lion?” 

“Well, perhaps I should say he has the 
appetite of a lion.” 





“What be thinkin’ of, Janet?” 

“Nothin’ much.” 

“Why worn’t ye thinkin’ of me?” 

“T were.”—The Passing Show (London). 
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A few well known lines 
we calry 


Ostby & Barton Co. 

R. F. Simmons Co. 

W. G. Clark Co. 

Sykes & Strandberg Co. 
Smith & Crosby 

W. E. Hayward & Co. 
Deltah Pearls 

La Tausca Pearls 
Community Silver 

1847 Rogers Silver 

Wm. Rogers Silver 
Holmes &«Edwards Silver 
“Universal” Electric Goods 
Landers, Frary & Clark 
Forbes Silver Co. 

Helbros Watches 


DEPENDABLE prices anv service DEPENDABLE 


A few well known lines 
we carry 
Homan Silver Co. 
Elgin Watches 
Waltham Watches 
Hamilton Watches 
Howard Watches 
Illinois Watches 
Standard Watches 
Ingersoll Watches 
Keystone Cases 
Wadsworth Cases 
“Princess” Rings 
Seth Thomas Clocks 
Waterbury Clocks 
Western Clocks 
Sessions Clocks 


Dunn Pens 





[OUR JEWELRY CATALOG! 





KANSAS CITY 





EDWARDS - LUDWIG - FULLER JEWELRY CO. 


MISSOURI 





THE PROOF 
ASK ANY OF THESE, YOUR FELLOW JEWELERS 


GEORGE A. SCHROEDER, 924 West Market St., Louisville, Ky., writes: 

“Dear Sir:—Inclosed find check. I am VERY WELL SATISFIED 
with the system and will boost it wherever I can.’’ 

MR. M. BERMAN, 1311 11th Ave., Altoona, Pa., writes: 

“My Dear Mr. Souder:--It is only fair that I tell you how much 1 
like your stock system, which I have been using for about six months. 
While it is some work to get it started properly it is the most perfect, 
easiest and convenient stock record I have ever seen and I would not do 
without it at any price. 

E. W. HARDING, Nanaimo, British Columbia, writes: 

“Dear Sir:—We find your system very complete ‘and _ satisfactory 
and have recommended it to a number of travelers to pass on to their 
other customers.” 

CADOGAN & SON, 420 Columbia, Utica, N. Y.: 

“Dear Sir:—We are having good success with your Safety System. 
It is now in full operation. Kindly send samples of your watch tags 
and jewelry envelopes.” 

J. C. TRACY, Willimantic, Conn.: 

“Dear Sir:—I am enclosing check. I have taken a long time to con- 
sider this, and have had other systems which I have given considerable 
study, but for a complete system I find this will serve my purpose best.’ 

C. P. APPEL, 28 W. Boardman St., Youngstown, Ohio: 

Dear Sir:- Kindly send at once one Jewelers’ Day Journal. This is 

the third year I have used your system and I am very much pleased 


with same.” 
A FEW OTHERS— 

J. H. Crossley, Burlington, Wash. O. A. Thurmond, Johnston City, IIl. 
Albert Bosshart, Clifton Springs, N.Y. S. J. Brawley, Lander, Wyoming. 
Robert Braun & Co., La Crosse, Wis. F, Courvoisier, St. Louis, Mo. 
L. D. Dana, eee: pg “i a Pads Stephenson, nsieoconge = 

“ ° rthur rost yracuse, N. ° 
Roy A. Lee, San Francisco, a S Tides & Sone Chester, Pa, 


Howe & Haywood, Keen, N. A. M. Riha, Brooklyn, 


SOUDER'S SAFETY SYSTEM 


of One-Entry Bookkeeping—A Perpetual, Automatic Inventory and Statement of 
Condition with One Entry 


4 CLINTON AVE. ALBANY, N. nia 


Kindly send us on 15 day APPROVAL 
One Set Souder’s Safety System Jwith Stock record outht 


l without Stock record outfit 








eamless 


Wedding Ring 














IN ANY WIDTH OR SHAPE 


SIMSON BROS. 
FINDINGS 


Office and Factory To Manufacturers 


125 Canal St., New York Only. 
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Sterekeeping Department. 
— 
Changing Attitude of Buyers Spells 

Doom for the “Hit or Miss” 

Merchant 








HE careless “give ’em anything” mer- 

chant and the happy-go-lucky, “take 
anything” buyer of yesterday are disappear- 
ing from the avenues of modern business. 
Today's rapidly developing attitude of care- 
ful selection on the part of shoppers every- 
where is being reflected in the need for 
more scientific management of stores. The 
successiul retailer of tomorrow must substi- 
tute knowledge for guesswork in judging 
sales arca and demand, according to the 
Domestic Commerce Division of the Depart- 
ment of Commerce in “Measuring a Retail 
Market,” the third pamphlet in a series 
prepared at the suggestion of important 
retail organizations for the benefit of the 
store trade generally. 

Just as the manufacturer and banker have 
realized the importance of research in their 
management problems, so may the retail 
merchant benefit by a study of his problems 
with a more analytical mind and in the light 
of facts scientifically gathered, the Division 
suggests. “Since the purpose of any retail 
business is to sell merchandise, thereby 
making sufficient profit to compensate for 
the energy and capital expended, it seems 
only logical that the merchant should desire 
to obtain all the information possible relative 
to his market.” 

“The chief function of the merchant is to 
supply the customers’ demand,” and the re- 
taller can perform this service must ade- 
quately if he makes a quantitative analysis 
of the market and a qualitative analysis of 
the consumer’s demands, “Such sales re- 
searches serve as guides to the possibilities 
of the future and are of value to the prospec- 
tive merchant in choosing his field, as well 
as to the established merchant in pointing 
the way. In planning to enter a new field 
the retailer may find, by a careful analysis, 
that his prospective market does not reflect 
such favorable circumstances as a cursory 
examination appeared to reveal. He may 
be saved from embarking upon the enter- 
prise, preventing subsequent failure and 
much loss to society of wasted effort and 
capital,” 

The campaign should be visualized in its 
entirety, according to a chapter devoted to 
“Preliminary Analysis.” It is beyond the 
hope of anyone to know all possible facts 
regarding a particular market, so the only 
logical course for an organization desiring 
'o try out market analysis on a small scale 
is to allot in advance a definite amount of 
time and money for the survey and then 
keep to the schedule as far as practicable. 
Commenting on the arbitrary indications 
ol some writers that the average city should 
draw from an outside territory that embraces 
4 population equal to 40 per cent. of itself, 
the opinion is advanced that many conditions 
determine the extent of the city’s trading 
territory. Of the more important factors in 
this respect are those geographical condi- 
tions playing their part in freeing a city 
from outside competition or in handicapping 
itn the race for trade. Merchandising 
methods, extraordinarily fair and compre- 
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hensive, have enabled some cities to include 
in their trade territory outlying districts 
whose population was equal to 75 per cent. 
of that of the original city. One can not 
emphasize too strongly the importance of 
efficient merchandising policies when an 
effort is being made to measure and ascer- 
tain a potential market. 

The utility of population statistics in re- 
tail planning is fully discussed. These are 
easy to obtain, and while not providing 
specific answers 


to all questions raised by 
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Gifts for All Occasions Featured in 
This Display 


[LLUSTRATED below is one of a series 

of six window displays used to stimulate 
interest in gifts by the department store of 
the C. H. Yeager Co., Akron, O. 

Most every gift suggestion imaginable 
from the jewelry and gift shop are featured 
in this window and it was the center of at- 
traction in the city. 

It was one of the most attractive gift and 











A GIFT WINDOW THAT OFFERS IDEAS TO JEWELERS 


retailers, nevertheless furnish a desirable 
background of valuable basic facts which 
may be used in connection with more specific 
information obtained by direct contact with 
the market. 

Age and sex distribution are important, 
particularly to certain distributors. For ex- 
ample, the growing influence of children in 
the purchases of parents has led to the send- 
ing of appeals to the “little folks” as an 
effective approach to the family purse. 

Liberality in spending on the part of gold 
miners compared with the more careful buy- 
ing by coal miners is used as evidence of the 
need for studying the habits of the people. 

Because the Germans are noted as a 
thrifty race, any store catering to trade 
dominated by that nationality must offer de- 
pendable, staple merchandise at reasonable 
prices. The Frenchman’s love of dress and 
luxuries is well known, and so it is with 
practically all the store’s customers. 

“In times of strikes a great financial 
burden has often been carried by the mer- 
chant through the extension of credit and 
the situation in regard to periodic strikes 
should be of interest to any retailer who 
sells to laborers,” the pamphlet says in the 
section devoted to “Aspects of Labor Situa- 
tion.” 


“Home ownership usually means _per- 
manence; it is indicative of the prosperity 


jewelry windows offered in downtown Akron 
store circles for many months. 











of the community, particularly in smaller 
towns and suburban districts, 

The number of farmers who own the land 
they till, the number who are renters, and 
the average size of their families are a few 
of the important things to look into in con- 
sidering a farming community. 

Among other subjects discussed in the 
pamphlet in their bearing on retailing are 
“Diversification of Industries-Classification 
of Factories; Neighborhood Purchasing 
Power; Labor Situation; Daily Living 
Habits; Considerations Affecting Farmers; 
Competition; and Limiting Factors of the 
Markets. The data presented were gathered 
directly from prominent retailers all over 
the country. The pamphlet represents the 
co-ordinated opinions of the most progressive 
retail agencies, and presents an approach to 
the solution of the problem heretofore un- 
attempted, according to the Domestic Com- 
merce Division. The pamphlet known as 
Trade Information Bulletin No. 272, 
“Measuring a Retail Market,” may be ob- 
tained upon request from the Department of 
Commerce Bureau of Foreign and Domestic 
Commerce in Washington, or upon applica- 
tion from any of the district offices of the 
Bureau of Foreign and Domestic Commerce, 
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SAMPLE CASES, TRAYS and TRUNKS | 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 


























AGENTS FOR 


No. OA Leather Telescope “FABER UTICA” TRUNKS No. 2102 Ring Wallet 







RUECKERT MANUFACTURING CO. 
0.13 Meiden ‘Lene PROVIDENCE, R. I. San Francisco Ofic 





















P. , 
atented Sept. 5, 1922 WATCH FUTURE ISSUES FOR NEW NUMBERS 


woesreucroe PEARL BRACELETS strc on cuan 


STERLING SILVER 
Pearl Bracelets made up to Special Designs 


We also make a complete line of Indestructible Pearl Bracelets and Earrings 


WRITE FOR SAMPLES 


MAIN JEWELRY CO. 243 W. 55th St., New York City 


- a E TY OF ra ot the Nou Advertiser. Play safe and Advertise, WYite for our Free Cut Service 

EET Officially Licensed » 2 Diamonds 4/100 

| SAP ST 2Dieme4/i0e. ATT Profit moinlanetny 
j mm | 








































No Stock to Carry ss 
Order on Five Days’ Memo. 
when you have a sale in sight. 


Orders Filled Same Day 
Recei 


Vv 







co © ce = — ~—& 


This <> Reg. Trade Merk Y All Emblems and Initials Thie <B> Reg. Trade Merk 
Guarantees you genuine diamonds, guarantees you genuine diamonds, 

















; SOLID GOLD on Hand at All Times in 
D diam 14K WHITE GOLD Every Size. DOG F fA & win, 
<> ‘ TOP GEN Display Emblem Cards for Your Window 
tm lg Sig thon atime HOPE RUBY IN ORIGINAL COLORS FREE UPON REQUEST iil cl 
: ° Cuts in all 

Buffalo Jewelry Mfg. Co. {ise Wack Ours seme ine Lpsine) FREE Citi One or Mire Ringe 
Brisbane Building, Buffalo, N.Y. To Retail $25.00 Without Diamonds $1475 | WRITE for WHOLESALE PRICE a 
SE 








Fourteen Karat Gold 


ONYX . 
Jewelry | : 


LABELS and SEALS seweiry trate 


We specialize in Pearl Tags, Optical Case Labels, Gold Stamping, 
Designing, Engraving, Die Stamping, Color Printing, Embossing. 














CHICAGO P 

siz West Soverir « — RICHARD M. KRAUS SamuelLawion |; 
130 West 42nd St., New York pe ; veants Bs 

450 Little Bldg. e n ew Yor' Repairing and Special Orders i a fa 

ae th; 

We are makers of fancy Bead Necklaces of all kinds in Jade, Amber, Amethyst, Crystal, Jet, etc., ete. an 


Stone Necklaces of every description. 


Bohemian Cut Glass Ware a Specialty 


Drops for Earrings Beaded Hand Bags Bohemian Garnet Goods 


ZIMMER & SCHMIDT Gablonz °/N, Bohemia, Czecho-Slovakia_ 
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| Jewelry and the Women 











Written Expressly for The Jewelers’ Circular by Manthei Howe 

















N a recent article that chronic funster 
George M. Cohan asks his friend the 
question: “On what subjects then must a 
man write: to reach the women?” 

The friend is made to reply: “The 
subject matter has nothing to do with it. 
It's all in the way the thing is handled. 
When you converse with a lady you're 
naturally a little more careful of your man- 
ner of speech and choice of words than you 
would be when kidding with the boys around 
a table at the club, The same rule should 
apply in the writing game.” 

Like most jests' there is more than a 
grain of sense in this fooling. 

The jewelry store specializes in merchan- 
dise that is of particular interest to women. 
In fact if women were suddenly swept 
from the face of the earth the jewelry busi- 
ness would fall flatter than a timid bride's 
first angel food. 

Women at once create the demand and 
are directly or indirectly the market for 
about ninety-nine and three-fourths per cent 
of the stock to be found in the average re- 
tail jewelry store. 

So it behooves the retailer to size up the 
feminine shopper right cannily. How can 
the merchandise be presented to her most 
advantageously? What are some of the 
factors that play an important role in 
getting her to look upon a shop as her 
favorite store? 

To take the leaf from Georgie Cohan 
...+... It’s all in the way the thing is 
handled. 

Women like attractively furnished stores 
where shopping is pleasant and can be ac- 
complished with the least personal incon- 
venience. Other things being equal they are 
likely to patronize the store that appeals 
to their eyes and satisfies their love of 
ease. For with no reflection on the ladies 
there is something of the feline in the 
make-up of the dearest of the fair sex. 
Both the kitten and the lady like the sleek 
content of silken cushions and good living. 

It is this same sensuous enjoyment of 
things that makes a woman rate courtesy 
ace-high, Usually she would rather buy a 
second-rate diamond from a salesman with 
the manners and grace of a Valentino than 
purchase a better stone from a crabby old 
curmudgeon of a salesman, 

Beauty of surroundings and courteous 
service, then, are of top-notch importance 
mn bringing in the woman shopper. You 
will find it difficult to focus her attention 
if these items are neglected. 

When she has once been beguiled into 
fancying a store there are a few more 
things to be remembered if one intends to 
anchor her fancy permanently. 

Experience has shown that women like to 
tead ads and do window shopping. Con- 
sequently it is dollars and cents wisdom to 
take time and thought to plan carefully 
along these lines. 

Now that the holiday rush is past women 


are turning their thoughts to spring ward- 
robes. In the store’s window and news- 
paper advertising stress the point that there 
is the style element in the jewelry store’s 
merchandise as well as in that of the 
ready to wear shop. There are dozens of 
ways of doing this. 

When your town’s leading ready to wear 
shop features tailored suits or one-piece 
dresses for the spring, that is the jeweler’s 
cue to play up the latest in pocketbooks or 
handbags or short handled stylish umbrellas. 

The occasion of a big party in town is 
the alert merchant’s opportunity to advertise 
and display in his window the novel neck- 
lace for evening wear that has the pendant 
hanging from the back instead of the front 
of the necklace. It’s the time too to display 
the new lingerie chains and clasps; the 
bracelets with an inset of a perfume spray, 
the exquisite conceits in vanity bags and 
fans. 

It is impossible to move merchandise out 
of the store if the buying public has no 
knowledge of the existence of that merchan- 
dise. And attractive window displays not 
only introduce the merchandise to the public, 
they create a demand. 

When the window is large enough and of 
the right proportion it would be a good 
stunt to borrow a wax figure from the ready 
to wear shop. Have the figure dressed in 
an evening or afternoon gown and deck her 
out with the store’s choice trinkets, It is 
important of course that the store shall 
know what is correct so there will be no 
such faux pas as a diamond necklace dis- 
played on a figure wearing a_ severely 
tailored twill dress. However co-operation 
between the ready to wear: salesman and the 
jeweler will obviate any such difficulties, 

Another attractive window would be a 
table or individual cover set with the cor- 
rect linen, silver, glass and china for the 
formal luncheon or dinner service. 

These few suggestions will suffice to recall 
to mind one of the things it is most neces- 
sary to watch out for when campaigning to 
get the good will and patronage of the 
woman shopper. 

The female of the species is a stickler for 
the conventions, the proprieties (if they are 
fashionable) and the dictates of style. 

A man might be perfectly happy in wear- 
ing a colored shirt with his evening suit. 
No woman could sustain such a sartorial 
calamity. If slave bracelets are the brace- 
lets of the hour, she does not want to be 
found dead wearing an old fashioned bangle 
bracelet. 

In other words milady is a devotee of 
what is vogue. Play up to that. 

The jewelry store that can establish a 
reputation for being “in the know,” of hav- 
ing the up-to-the-minute merchandise and 
beyond-the-minute ideas, that is the store 
that milady will support loyally and for 
a as long as it lives up to its 
reputation, 
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The jeweler would find it to his advan- 
tage to scan regularly one or two trade 
journals of. women’s ready to wear, and a 
number or two of the better grade’ of 
women’s magazines. He will find dozens of 
suggestions for windows and ads, besides 
gaining a good idea of the trend of fashion. 
in regard to colors and materials. Vivid 
colored dresses always mean a run on 
novelties in jewelry, Sleeveless gowns shout 
bracelets. 

The more the jeweler knows about 
“what’s what” in the woman’s world the 
more shrewdly will he buy and sell his 
merchandise. 

One profitable result of establishing a 
reputation for a store that is up to the 
minute lies in the fact that in the very 
nature of things there must be a frequent 
turnover of stock. The tides of fashion 
change frequently. The turnover of a suc- 
cessful store must be frequent, too. 

Now is a good time to make a resolution 
to make a bid for the trade of the women. 
Lining them up depends on “the way the 
thing is handled.” 





Business in Various Departments 





iy answer to an inquiry, the Editor of the 

Storekeeping Department has secured some 
figures showing the percentage of sales made 
by a large jeweler with stores in different 
locations, in jewelry, silverware, plated ware, 
art, china, leather, novelty goods, etc. The 
industrial and economic conditions vary in 
the locations. Hence, the variation in the 
figures in the different departments. ‘Here 
are the figures: 





SAEs 
Departments City No. 1 City No. 2 City No, 3 
PO Sh ctcadennas 39.34 32.83 35.00 
Se w.eescvdeases 13.02 6.05 ° 
Platedware ........ 7.43 14.37 7.92 
Re WOE so citecces 6.84 3.95 
CRE ec cisaassaceuce 3.69 10.28 3.41 
Leather goods ...... 4.68 3.05 4.04 
Novelty Department. 12.95 12.05 16.14 
Stationery ......... 3.50 5.45 2.69 
Lad Ore 5.08 7.16 8.24 
Ecclesiastical goods.. 1.44 3.76 98 
Watch repairs....... 1.67 2.90 4.26 
Clock repairs....... -36 -48 4.29 
General repairs..... oid 6.05 coe 
CRN hc acicr sear. 1.62 3.03 
100.00 100.00 100.00 





Color and Legibility 





OME TIME ago, an investigation was 
made to determine the legibility of in- 
scriptions printed in different colors on 
backgrounds of different colors. The idea 
was to determine the legibility at a distance. 
The following table gives the report of 
the investigation in the order of legibility: 


. Black on Yellow 8. White on red 

. Green on white 9. White on green 
. Red on white 10. White on black 
. Blue on white 11. Red on yellow 
. White on blue 12. Green on red 

. Black on white 13. Red on green 

. Yellow on black 


NA tn & G&D 











A voluntary petition in bankruptcy has 
been filed by L. L. Kinner & Son, Ocean 
Park, Cal. The assets are $3,200 and the 
liabilities $5,082. 
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THe “law of averages” is a great law. 

You hear a considerable “lot” about the 
law of averages these days as associated 
with the stock market, with business adven- 
tures and with retail sales. It is one of 
the factors of importance in direct mail 
advertising but not, however, the most im- 
portant. In fact, the law of averages, I 
believe, is relied upon a little too heavily 
at the present time in direct mail advertising 
results. 

Direct mail advertising, which has com- 
manded a great deal of attention of late, is 
an auxiliary form of advertising and busi- 
ness building but containing certain peculiar 
features of more than ordinary advantage. 

It is not an unusual discovery in the way 
of a business building power that will im- 
mediately double business in its use but 
rather a form of building business which 
demands the same kind of attention, study 
and intelligence that personal salesmanship 
requires, and which all other forms of busi- 
ness building and advertising require. This 
is too frequently overlooked by retail jewel- 
ers in considering direct mail advertising. 

Many jewelers have been disappointed be- 
cause they try out direct mail advertising in 
a free and easy way. No advanced planning 
or any great amount of thought is given to 
it. They select and use a letter or a mes- 
sage which sounds good and perhaps “clever” 
and then send it out to see whether it can 
do anything. The results are generally dis- 


appointing. 
Direct mail advertising, like personal 
salesmanship, means intelligent planning, 


thought and arrangement. In personal in- 
surance selling, the jeweler does not rely 
entirely on the “law of averages.” He sup- 
plements the value of the law of averages 
with a scientific challenge to it. The per- 
sonal solicitor can get a living from the 
‘Jaw of averages if he makes a _ sufficient 
number of calls—even mediocre ones. The 
successful jeweler appreciates the possibili- 
ties of the “law of averages” but supple- 
ments it all with an application of scientific 
and developed knowledge. 

“Circulation” is another way of explain- 
ing the “law of averages” and circulation is 
most important in direct mail advertising. 
The circulation, however, must be built up 
carefully just as the circulation of a mag- 
azine. The names to which the material is 
sent should be cultivated and chosen with 
care. It isn’t always the largest circulation 
which brings successful direct mail results 
but the best selected circulation. 

Now prominent in the use of direct mail 
material is that of form letters. Form let- 
ters have been used successfully to build up 
the general and allied jewelry offerings. 
These successful users of direct mail adver- 
tising in the retail jewelry world have done 
more than just “tried it.” They have studied 





this form of advertising and perfected it to 
the best of practical response, capitalizing 
upon their own personalities, their local con- 
ditions and the articles or departments they 
were trying to feature. 

For consideration along these lines, fol- 
lowing is a form sales letter for stimulating 
interest in watches. 


Dear Sir: 

—they ask the traffic cop, 

they call central, 

—they stop strangers on the street, 

—they call up their houses, 

—they look in our: window 

—and they follow many other courses 
to find out “what the right time is, 
please.” 

Time is the pivot on which all activi- 
ties depend. Some folks constantly 
search out the right time in order to 
save and conserve minutes; others to 
waste them. 

With everything depending on “time” 
—our jobs, our insurance, our opportu- 
nities, our digestions and in turn our 
health and even our amusements—is it 
the least bit uncalled for on our part 
to emphasize with all our force the 
value of accurate timepieces ? 

It is one of our specialties—either the 
adjusting or repairing of your present 
time-telling equipment—or in the provi- 
sion of the best makers of new time 
gauges in the way of pocket and wrist 
watches, clocks-table, wall and even the 
1ew “gravity type’—and, yes, even 
alarm clocks. 

You are cordially welcomed ANY 
TIME. We will adjust or clean your 
watch; cheerfully show you the latest 
in clocks or “give you the right time.” 

Yours to remember, 


The above letter, with the return card, 
is not sufficient in itself to represent suc- 
cessful direct mail advertising. Sometimes 
just a “fair” message can be worked to 
bring good results if properly used. There 
are many good messages which lose their 
effectiveness in not being properly applied. 

The first direct mail activity for the 
jeweler to follow is to have the letter prop- 
erly reproduced. If used on your own 
letterhead, which is entirely in order, it 
should be processed, multigraphed or in 
some way reproduced in a most neat manner. 
As to having the name of the person to 
whom it goes “filled in,” there is no rule 
concerning this. If the message is sufficiently 
original, strong and practical, a fill-in is not 
necessary. If it is more or less an ordi- 
nary mesage or announcement a fill-in means 
a great deal if, in addition, the letter is also 
personally signed. However it is handled, 
it should be neatly done. 

Once a letter is reproduced to the best 








appearance possible, your mailing list should 
be consulted. The mailing list is perhaps 
the most important feature in direct mail 


advertising. To send good messages to a 
poorly gotten up list is a mistake of placing 
too much reliance on the law of averages 
and poor circulation. The mailing list is 
one that should be intelligently compiled, 
checked up, accurately spelled, supported 
with proper addresses and kept up to date. 
A good and up-to-date mailing list can do 
as much for you as direct mail material, 

With the letter properly reproduced and 
a good mailing list in evidence, make sure 
that your return card is one that the re- 
cipient can return easily. It is not necessary 
to put on a return postage stamp though 
many times this increases the returns, The 
matter of using return postage stamps, of 
signing letters personally, of filling in letters 
are matters of eternal discussion and no set 
rules can be applied. The user must use 
his own common sense in this direction. It 
all depends on the class of people to whom 
you are appealing and how far you are go- 
ing with your proposition. 

Instead of commencing by sending out 
five thousand of the letters such as the one 
shown, or any others, try a few at a tim 
to see how they pull. I would suggest a 
hundred sent to a carefully picked list and 
the results of the one hundred letters so 
used carefully followed up and _ checked. 
You may find improvement or you may find 
suggestions and corrections that can then 
be embodied in the letter so that when it 
is later sent out to nine hundred or a thou- 
sand more names, its chances of bringing 
proper returns are much increased. 

The psychology of direct mail advertising 
is to get yourself and all of your sales- 
people who have anything to do with it, 
even to the mailing of the letters, so in- 
terested that they will realize it as a rea! 
piece of business effort and not just some 
side line activity. Do not take a few hur- 
dred letters and give them to your mail boy 
and tell him to send them on to the first 
names he finds in the city directory. This 
may sound far-fetched but it is actually 
done and “in a hurry” by jewelers and 
others just to see “what this direct mail 
business is.” They find out in accordance 
with the time and interest they associate 
with it in endeavoring to test it out. 

Direct mail advertising holds good pos- 
sibilities for jewelers for the development 
and sale of all articles offered—that 15, 
far as producing prospects is concerned. It 
is not recommended as a medium to actually 
produce sales but to bring in prospects am 
to so conserve time which can be then a 
plied to making the sale. But as a medium 
of advertising and business building it call 
for study, time and attention to make tse 
effective and is not a means of getting bus 
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ness which can be entrusted to the mail boy, 
to the bookkeeper or to anyone else except- 
ing one who understands selling and all of 
the important factors that depend upon the 
proper approach and the solicitation of the 


pecple. 





Women and Jewelry Advertising 





NE well-known retail jeweler said, “Gen- 

erally speaking, jewelry advertising ap- 
peals more to the women than it does to the 
men and for this reason I prefer the Sunday 
morning newspaper. Well worded and attrac- 
tively displayed newspaper advertising is one 
of the best trade pullers possible. I think the 
retail jewelers are becoming convinced of 
this fact more and more every day. The 
average retail jewelry store has many things 
to advertise which have an appeal to the 
women especially. Women are greater read- 
ers of newspaper advertising than are the 
men, as a general thing. And they should 
be. For, after all, it is the woman who 
does the most of the buying for the American 
home in every line.” 

One of the daily newspapers of Birming- 
ham has inaugurated a campaign for Fri- 
day shopping, and a number of the Birming- 
ham retail jewelers have joined in this and 
carry advertising offering inducements to 
Friday customers. This plan is working 
well, and jewelers as well as other mer- 
chants are pleased with it. Usually Friday 
is a dull trade day with the retail jeweler 
and other retail dealers. This movement to 
make Friday a shopping day has not only 
boosted up the trade on Fridays, but it has 
also stimulated trade on Saturdays, accord- 
ing to a number of merchants. 

Those jewelers who are selling jewelry 
on the deferred payment plan have found that 
there is nothing like the right kind of news- 
paper advertising for getting trade and new 
customers. 





Featuring Binoculars 





GOOD display of binoculars was ar- 

ranged by a jeweler in connection with 
Bird and Nature Study work. As a fitting 
part of the display there were books such as 
the standard authority of Western Bird 
Guide Book, and the Nature Magazine so 
widely used by teachers, and a number of 
brilliantly plumaged birds from a_ private 
collection of stuffed birds. A picturesque 
poster of outdoor life read: 


These Glasses are Adapted for Bird 

and Nature Study 

They give breadth of field, brightness 

of image, and afford clear definition 

of distant objects. 

During the opera season, there was an 
attractive display of binoculars placed on 
rich satin, beside opera programs, and framed 
photos of the operatic stars, and this sug- 
gestion : 

Combined Pleasures! 

A splendid fieldglass for all round 

work. 

Large enough for use Outdoors. 

Small enough for Opera! 
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Candor and Individuality in Busi- 
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PERIOD of business candor has come 
upon us. It is quite widely noticeable 
in salesmen’s talks, in advertising and in 
letters of all kinds. Some soap advertising 
helped this movement of business ingenuous- 
ness when instead of claiming 100 per cent. 
perfection for their product they challenged 
the Bump of Human Reasoning and frankly 
announced it as but 99.44 per cent. pure. 

As a Thought Arrow to shoot along the 
lines of “laying down cards,” a salesman of 
experience stated that one customer of his, 
a purchasing executive for a large concern, 
greeted every salesman with the more or 
less welcome—“tell me first the weak points 
in your proposition, and I am _ interested. 
The good points need no argument.” 

An analyzation of the many new collec- 
tion letters which have made their appear- 
ance during the past year show frankness 
as one of their pulling features. The writer 
has used this feature of frankness in pre- 
paring successful collection letters and also 
in the actual experience of directing collec- 
tions through personal approach. It is a 
pretty good business virtue to follow in all 
activities. 

If you were to call me on the telephone 
and say—‘‘Mr. Writer, I have some money 
I want to try and collect by letter. I have 
used collection letters but not to any ex- 
tended effort. What do you suggest?” 

My answer would be: 


“First, Mr. Reader, I would recommend 
that you read all the collection letters you 
can as reproduced in your trade journal, in 
business magazines, in books and in those 
received at your office and in the offices of 
your friends. This is not suggested for the 
purpose of copying these letters, but for the 
advantages of the study and observation so 
applied. This practice makes you familiar 
with the mediums and general ideas used by 
others in this effort. 

“Second, in preparing your collection let- 
ters don’t tell your customers what will hap- 
pen if they don’t pay, inform them of the 
advantages which occur when they do pay. 

“Third, be frank—lay all of the cards on 
the table. 

“Fourth, put your own personality back 
of the proposition. Don’t copy or use a 
style which is not becoming to you indi- 
vidually or to your store.” 


At a convention I recently attended in 
the mid-west, I recall talking with a dealer 
who had used collection letters most suc- 
cessfully. Said he: “I adapt paragraphs 
from various collection letters quoted in 
magazines and find I can in this way build 
up effective appeals. I never,” he stated, 
‘adopt a letter as it is given in its entirety.” 

For your analysis and study two collec- 
tion letters are given which succeed by lay- 
ing the cards on the table. These letters 
are prepared from collection principles ac- 
tually used by the writer to success. The 


letters themselves are original and have not 
been used by any jewelers. You are at lib- 
erty to adopt them entirely or to adapt them 
partially. Even if you don’t use them at 
all, the study of their make-up may be 
worth the time given to their reading. 


Dear Sir: 

A firm once issued a metal envelope 
opener, or paper cutter, on which was 
engraved—“It is always a pleasure to 
open an envelope and find a check.” 
You appreciate that joy as well as I do. 

Perhaps, then, this letter is not @ 
pleasure—though I do not mean it that 
way and sincerely hope it won’t be a 
disappointment either to you or to me. 

I would, of course, like to enclose a 
check but I am not well set enough to 
start out as a general philanthropist. 

I should right now be putting some 
checks in the bank to the credit of my 
store account. It needs some. It needs 
yours, too, though I don’t say this in a 
hinting way but as an out-and-out state- 
ment on the matter of rounding up some 
of the uncollected accounts on my books, 

Can I have the pleasure of receiving 
an envelope from you, one which will 
give me the pleasure, when opened, of 
finding a check? 

Very hopefully yours. 


Another letter constructed along the same . 
tried ideas, but with a different twist, is 
next offered: 


Dear Sir: 

“You never have to apologize,” says 
one business writer, “if you conduct 
your business honestly, fairly and ef- 
ficiently.” 

Accordingly, then, I have a perfect 
right to send out letters to all who owe 
me a little money and without apology. 
Perhaps I have a right—but I don’t 
possess the spirit. I am not going to 
apologize for this letter, I am going to 
explain it a bit. 

I don’t want you to look upon it as 
a “collection letter.” Yet I do want to 
remind you of the account due me. I 
could call you on the telephone but I 
like to avoid making public any conver- 
sations on the matter of credit which is 
confidential between us. I could calf 
upon you personally but it isn’t that 
serious. And I don’t send collectors out 
personally after good accounts. 

So in a frank yet pleasant spirit I 
write you this letter, as a reminder that 
I could use your check if you could 
let me have it! 

Yours in advance appreciation. 


P. S. If for any reason it would be 
inconvenient to remit at this time, please 
let me know under personal cover, so 
that my office force will not misunder- 
stand the delay. 
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If You Are Not Using 
FULCRUM OIL 


Turn over a new leaf this year and try it. Prove 
to yourself as has been proven by the most com- 
petent judges and critics in 
mm the Watch and clock trade— 
7 that Fulcrum Oil is the only 
i: Hh perfect lubricant for Watches 
t Hy and Clocks that has ever been 
produced. It will not gum, it 
will not evaporate, it will not 
discolor or become rancid 
from exposure, and it is the 
only Watch and Clock Oil 
ever known which is abso- 

lutely free from acids, 


AND WE CAN PROVE IT 


Watch and Clock Oil Chronometer Oil 
50c a bottle 60c a bottle 
Bracelet Watch Oil 


75c a bottle 
Order from your Jobber. 


FULCRUM OIL CO. 


FRANKLIN, PA., U. S. A. 
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Refiners 


Gold 
Silver 


We remit promptly for your 


Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. Goods returned 
on demand if remittance is not satis- 
factory. 


A. ROBINSON & SON 


REFINERS 
149 Canal Street New York 
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HANDY @ HARMAN 








31 Gold St., New YorK City Bridgeport, Conn. T. 


SHIP TO EITHER PLANT 





Gold, Silver 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., amen 
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The Care of a Modern Watch 





Reprinted by permission of the MacMillan Co., from “Time and Timekeeping” by Willis 
J. Milham, Ph.D., Field Memorial Professor of Astronomy, Williams College. 

















(Continued from issue of January 14) 


The tests for watches of the first class 
last 44 days and are as follows: 


Pevicd Number Position Tempera- 
of Days ture 
1 5 Vertical, pendant up....... sda 
Z 5 Vertical, pendant to right 15°C 
3 5 Vertical, pendant to left... 15°C 
4 6 Horizontal, dial up........ 0°C 
5 6 Horizontal, dial up....... is Ise 
6 6 Horizontal, dial up........ IPC 
7 6 Horizontal, dial down..... 15°C 
8 5 Vertical, pendant up...... 15°C 


To obtain a bulletin 10 conditions must 
be fulfilled. The formula for computing the 
relative merit of a watch is: 


400 
S = — (075-0) + 40(2.50-8) + 350 
3 


(0.20-y) + 6(5.00-4). a is the mean de- 
viation of the daily rate; 8 the mean devia- 
tion for change of position; y the error 
of compensation for one degree centigrade; 
S the deviation of the rate for the last period 
from that of the first. It will be seen that 
a perfect watch would obtain 300 points. 
The duration of the tests, the conditions for 
obtaining a bulletin, etc., are different for 
marine chronometers and for watches of 
the first, second and third class (tests for 
watches of the third class were suspended in 
1913). They have also been changed from 
time to time. 

In Switzerland testing work is carried on 
both at Geneva and at Neuchatel. At the 
Observatoire de Geneve testing work com- 
menced in 1872 and an annual report is is- 
sued by the director, Raoul Gautier. The 
title is, “Rapport sur le concours de Reglage 
de Chronometres,” for the year in question. 
The so-called formula used at Geneva is 
N = 600(0.50-m) + 150(200-p) + 200 
(0.150-c) + 40(2.50-r), where m is the 
mean deviation of daily rate; p the mean 
deviation for change of position; c the error 
of compensation for one degree centrigrade; 
r the return to previous rate. It will be 
noticed that a perfect watch would obtain 
100 points. 

_ Testing began at Neuchatel in 1876 and 
's carried on at the Observatoire Cantonal. 
This observatory is very well equipped and 
1S very active not only in watch testing but 


in Astronomical, Meteorological and Seis- 
mological work as well. The director is 
Dr. L. Arndt and a “Rapport du Directeur 
suivi du Rapport Special sur le concours des 
Chronometres” issued each year. The tests 
for watches of the first class last 46 days 
and there are 11 periods. 


Period Number Position Tempera- 
of Days ture. 
1 4 Horizontal, dial up........ 18°C. 
Z 5 Iforizontal, dial up....... 4°. 
3 5 Horizontal, dial up....... 728°C. 
4 5 Herizontal, dial up....... Kites 3 
5 5 Horizontal, dial up....... 19°C. 
6 1 Vertical, pendant up...... 32°C. 
7 5 Vertical, pendant up...... 2S%E,, 
& 4 Vertical, pendant to left... 18°C. 
9 4 Vertical, pendant to right.. 18°C. 
10 4 Horizontal, dial down..... 36°C. 
11 4 Horizontal, dial up........ 1S*C. 


The first day of periods 2, 3, 4, 5, 7, and 
period 6 do not count. There are nine con- 
ditions to be fulfilled to obtain a bulletin. 
The formula used is: 


100 
eE+cC+dD+pP+rR 


E is the mean departure of the daily rate; 
C, the temperature coefficient; D, the error 
of compensation; P, the mean departure 
corresponding to a change of position; R, 
the change of rate. The values of e, c, d, 
y and r are different for marine chronom- 
eters, deck watches, watches of the first class 
and watches of the second class. For watches 
of the first class e = 13.3, ¢ = 13.3, d = 1.5, 
pb = 4, andr = 1.7. It will be noticed that 
a perfect watch would obtain an infinitely 
large number of points. (In order to under- 
stand fully the methods of testing a time- 
keeper and of computing the items which 
enter into the formulas one should obtain 
and study carefully a file for at least 10 
years of the publications of these various 
observatories. One would also then be able 
to judge of the relative rigorousness of the 
tests at the various observatories. 


A= 





WATCH TESTING IN THE UNITED STATES 


In the United States the testing of watches 
was taken up at the Bureau of Standards in 
Washington, D. C., in 1914. Full informa- 
tion about the tests is found in Circular No. 
51 of the Bureau of Standards entitled 


“Measurement of Time and Tests of Time- 
pieces.” A copy of the circular, which also 
contains an application blank for submitting 
a watch, can be obtained from the Govern- 
ment Printing Office, Washington, D. C., 
for 15 cents. 





How I Learned Pivot Drilling 





(Reminiscences sent to THE JEWELERS’ CIRCULAR 
by Geo. Bley, Schramberg, Germany 
["s now more than 40 years ago since I 
was apprenticed to the sublime art of 
clockmaking. After I had overcome the 
first difficulties of preparing pegwoods and 
learned to clean out a Black Forest sea- 
sawer, my boss expected me to go in for 
more elaborate work of the artful trade of 
clock repairing. It was one of those 
monsters of antiquity, called Vienna bracket 
clocks. She was the only time and strike 
piece of tick-tackers belonging to an old 
lady who must have inherited this wornout 
specimen from her greatgrandmother. For 
sentimental reasons the old lady wanted the 
clock kept going, but it was doomed to find 
rest in a museum for special attraction pur- 
poses. Well, being the youngest apprenticé 
in the shop, I commenced this great job 
with much pride and zeal as it was the first 
spring-driven timekeeper given into the care 
of my industrious hands and the result was 
supposed to give striking proof of my skill 
and workmanship, as we shall soon see. 
At the first start my eagerness became my 
downfall, I forgot to let both the going 
and striking train of gears run down before 
I took the frameplates apart. Rrrrrrrssssss— 
was the result! All the wheels were off 
for an aerial excursion in all four directions 
of the wind. At first I was abashed. I 
couldn’t grasp what had happened. My “fel- 
low-artist” and co-apprentice laughed him- 
self hunchback (he is still carrying that 
knapsack!) and was leaping from one foot 
to the other, holding his belly, bowing him- 
self into an unnatural crooked position from 
mere laughter, until the boss looked in and 
saw the performance. A few saucy—not 
just sociable—words brought me back to my 
senses. I started to pick up all the shattered 
component parts of the clockwork which had 
been entrusted to my special care. After 
a long search I had them all in one heap 
except one wheel. This was the warning- 
wheel of the striking train, which could not 
be found anywhere. The entire disappear- 
ance of this “escape” wheel was like a 
mystery and I very likely should have fallen 
into melancholy had not my boss and master 
taken to the heroic resolution of turning the 
ill-luck into good fortune. He ordered me 
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LEES & SANDERS. 


Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 


SWEEP SMELTERS,. 
BIRMINGHAM, Enc. 
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to produce a new wheel and pinion from the 
raw materials, brass and steel! My state 
of mind had then soon recovered from the 
shock as I took much interest in doing 
new work instead of merely mending and 
cleaning the pieces of that old time-grinding 
apparatus. I was specially proud because 
the master considered me, “the youngest ap- 
prentice”, capable of doing such a difficult 
task. 

After a thorough inspection of all the 
picked up parts of the suddenly exploded 
clock it was found that more than one pivot 
had snapped off and had stuck in its pivot- 
hole. So it meant nothing else than to drill 
holes into the hardened pinion staffs and 
afterwards to reinsert pivots. For this pur- 
pose I had to make a so-called “flag” for 
my little drill-bow driven Swiss lathe. The 
flag is a device known to all old clock and 
watchmakers to be put into the T-rest holder 
and is used for centering and drilling the 
holes in the ends of the staffs. At its free 
ends all went well, as I could soften them 
with the help of spirit-lamp and blowpipe. 
But at the other ends, where the pinionleaves 
are, the trouble began, as I dared not soften 
these ends for fear that the governor cer- 
tainly would detect the changed color of 
the pinion leaves, 

So there was nothing else to do but make 
drills and try to harden them after every 
possible method known to our trade. They 
were hardened by cooling off in the air, in 
salt water, in sealing wax and even in quick- 
silver. But the harder they got, the sooner 
they broke, and it’s sure that a clockmaker 
gets two holes in his trouser seat quicker 
than I got one into those devilish hard 
pinions. By all my ill-treatment to one of 
these loathsome things the hole became very 
eccentric and, of course, the inserted pivot 
too, so much so, that the leaves of the 
pinion did not run true, but were tipsy. I 
dared not risk showing it to the boss, but 
succeeded in hiding it before his spying eyes. 
Later on we shall learn the result of such 
doings. 

After all the snapped off pivots had thus 
been replaced I started to make the new 
wheel and pinion. It did not take very much 
theoretical knowledge to find out how many 
leaves the pinion had to have because these 
old Vienna clocks never had more than six 
leaved Pinions. The size of such pinion was 
in olden times not found by algebraic cal- 
culations as nowadays, by scientific horolo- 
gists and learned men of the horological 
technical schools. The old masters measured 
with a sinister pinion gauge over three teeth 
of the wheel it had to gear with, and a 
trifle more than such three teeth. That 
“trifle” was left to your own discretion and 
the more or less experiance of your master. 

Well, my pinion was cut off from a length 
of drawn pinion wire, turned down to its 
Proper length and size and then the leaves 
were filed to proper shape by means of 
specia! pinion files, nowadays hardly known 
‘o watch and clockmakers. After that, the 
‘opping of each leaf separately, had to be 
done by topping files. Both operations were 
good practice to learn filing. When all was 
done to the contentment of the master’s 
critical eye, the pinion had to be hardened, 
tempered and trued up and afterwards 
Polished, pivots turned and burnished. 
When all had been well finished then the 
Wheel had to be cut. This was done with 











THE JEWELERS’ CIRCULAR 


an old pre-historic dividing or wheelcutting 
machine. The cutters were only circular 
saws and the topping of the wheel-teeth 
was again done by hand with a topping file. 
This piece of craftsmanship also went off 
luckily, and the gears were running as 
smooth as anything, at least as well as the 
other gears of the old clock had been ac- 
customed to, within the last half century 
during which it had fulfilled its mission. 
The making of these new parts had qualified 
the maker to become a real clockmaker and 
he felt not the least proud for having ac- 
complished such a task. 

The governor, comprehending that he 
never could ask a price that would make the 
whole job profitable, made up his mind to 
use this antique piece of clockwork to teach 
and instruct his apprentice. It was a sort 
of heroical decision but not the worst one 
after all, so he wanted me to make a new 
recoil anchor to replace the badly worn old 
one. I took up the idea with much en- 
thusiasm as nothing did please me more than 
to give more proof of my skill in the art 
of horology. The anchor then was roughed 
out of a piece of an old file. After it had 
been filed to proper shape it was hardened 
and polished in the most elaborate way, so 
it was shining all over. When I fixed it 
on its arbor it made a funny noise and down 
it dropped in two pieces! 

This was too much for me and came too 
unexpectedly. The tears were nearer than 
anything else. I guess I should have soldered 
the pieces together, but was afraid the hawk- 
eyes of the boss would have spyed it out 
and that would surely start a thunderstorm 
and God knows where the “lightning” might 
have touched me, 

At any rate I had to confess my misfor- 
tune to the master and he simply laughed! 
Most likely it was but amusement at my 
sad face which undoubtedly was very ap- 
parent. He comforted me in my sorrow and 
told me of a chronometer-maker he had 
known and who had worked for several days 
at a detent spring of a chronometer-escape. 
After he had skillfully finished it with most 
accomplished workmanship, then the detent 
went the same way as my _ unfortunate 
anchor. Jt went into just as many pieces. 
This master of chronometry began to make 
a new detent without hesitation and without 
any swearing about it. Such was a watch- 
maker’s faith, the boss said, and the only 
way to experience patience of which so 
much was useful and necessary, to able 
men of our handicraft. I, myself, did not 
feel much satisfaction after all my ill luck, 
but, alas, took the consequences and filed a 
new anchor, this time without enthusiasm. 
There was not much polishing and finishing 
work spent on this second “tick tack 
mechanism.” It did not glitter all over its 
surface like its predecessor. But I carefully 
softened the space around its hole to a light 
blue color as to prevent another “funny 
noise.” Finally the clock was to be 
assembled and be put on a stand for trial. 
Bless your soul! After half an hour she 
had stopped! It was the curse upon my bad 
deed of having concealed the occurrence 
about the above mentioned eccentric pivot! 
The governor discovered it now and got 
coarse about it, because I had tried to hide 
my bungling work. He of course was right 
to censure me and I felt contrite and all my 
optimism had gone. I had to make another 


135 


new pinion but did it without much love of 
the work. When finally the old time grinder 
had been really finished I menaced her with 
my fist. But the old thing did not take any 
notice of it but stood calm on her four 
columns and swung her laughing sun-faced 
bob to and fro, as if she were maliciously 
ridiculing me. 

I do assure you that I never in my life 
have again forgotten to let the springs 
down before taking a clock to pieces. But 
once I had let them down a bit carelessly 
the click missed the ratchet but the clock-key 
did not miss my thumb and I walked around 
for several days with an awful aching hand 
and had the constant nasty grin of my fel- 
low-apprentice in the bargain. 

In Springtime when the annual general 
cleaning of the shop took place, where do you 
guess my missing wheel was found? 

On top of the tall old fashioned stove of 
earthen panes, as they were used in the days 
of old when these awful things happened to 
the youngest apprentice. 





Facts and Figures on Silver 





NNOUNCEMENT that a study of pos- 

sible new uses for silver in the industries 
and commerce is to be undertaken by the 
U. S. Department of the Interior lends in- 
terest to some calculations made by the 
Trade Record of the National City Bank 
of New York as to the share which we are 
producing of the world’s silver output and 
the proportion used in the industrial arts. 
These figures show that the United States 
produced in 1922 about 26 per cent. of the 
silver turned out by the mines of the world, 
as against 26 per cent. in 1910, 33 per cent. 
in 1900, 29 per cent. in 1870, 24 per cent. in 
1865 and 5 per cent, in 1861, the initial year 
of our recognition as an important factor ° 
in world silver production. Prior to 1860 
our share of world production was ex- 
tremely small, but a fraction of 1 per cent. 
Our production of silver, which amounted to 
only 116,016 oz. in 1860, and 1,547,800 in 
1861, for the first time crossed the 10,000,000 
line in 1867, being for that year 10,441,000 
0z.; in 1870 13,000,000, 1880 30,000,000, 1890 
54,000,000, 1900 58,000,000; 1910 57,000,000, 
1915 75,000,000, and in 1922 56,240,000 
ounces, 

Although we came late into the field of 
silver production, the share which we have 
supplied of the world’s outturn of silver 
from 1492 to the end of 1923 is about 21 
per cent., the total outturn, according to ac- 
cepted authorities, of that 43l-year period 
having been 13,175,000,000 troy ounces and 
our own outturn since we entered the field 
00 years ago 2,735,000,000 oz. with a com- 
mercial value of $2,255,000,000. Prior to the 
advent of the United States as a silver 
producer the world outturn averaged about 
35,000,000 oz. a year. but with the co-opera- 
tion of the United States as a silver pro- 
ducer the total world output grew to 
43,000,000 in 1870, 75,000,000 in 1880, 
126,000,000 in 1890, 174,000,000 in 1900, 
226,000,000 in 1911, dropping during the war 
period to an average of about 175,000,000 
per annum, and in 1922 again crossed the 
200,000,000 line for the first time since the 
beginning of the war, the 1922 output being 
213,542,000 oz.—The Brass World. 
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Wouldn’t You Like to Polish 
Without Dust Flying All Around ? 


LEIMAN BROS. 


PATENTED 


POLISHING DUST 
COLLECTOR 


Think what it means to get rid of all the 
dust, dirt, danger and inconvenience which are 
present when you polish without a dust collec- 
tor. Your workroom with a clean, cool, sanitary 
appearance—no dust or dirt anywhere to be 
seen. 


Then no danger—which means none of that 
danger which is always present when polishing 
without a dust collector where the operator 
perforce must inhale the dust. Into his lungs 
it goes to eventually cause disease if not death 
itself. With this dust collector the dust is 
drawn automatically into the machine away 
from the work, by the powerful air suction. 
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DON’T MAKE 
A DUST RECEPTACLE 
OF YOUR LUNGS. 





IT’S NOT ONLY 
UNCLEANLY, 
IT’S POSITIVELY 
DANGEROUS! 
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Don’t polish another day without a dust col- 
lector because you are daily undermining your 
health, spoiling your shop and throwing money 
away in the lost dust every hour. 


LEIMAN BROS. 


Many users have had their 
machines for many years 
and would not part with 
them. They report steady 
and pleasing incomes from 
the dust. You can have 
this same income which is 
equivalent to so much busi- 
ness done. It’s as truly 
money made as any charge 
you may make for work 
done. Don’t forget that! 
Its income that you might 
have had all last year and 
the year before so don’t go 
another day without it. 


These machines operate very 
smoothly, quietly and with 
the highest efficiency, col- 
lecting every particle of dust 
and carrying it to specially 
arranged cabinets under the 
bench to be held there at 
your disposal for refining and 
the recovery of the value of 
the gold, silver and platinum. 


60 Lispenard Street 
New York 





GET RID OF 
E POLISHING DUST: 














Makers of good machinery for 35 years. 














MESH BAGS 


AND ALL TYPES OF 


SILVERWARE 
Repaired and Replated 


Quickly—Perf ectly—Economically 


Our service on all varieties of silverware and bags 
(velvet, silk, bead and leather) assures unfailing sat- 
isfaction to you and your trade. 


You Make White Gold Jewelry 
Wiy Not Make It Look Like Platinum? 


The Hoke-Phoenix White Finish 
gives it the true platinum color; 
easily, quickly and cheaply. It cov- 
ers the soldered spots, stays white 
and looks right. 

1 qt. $5.00—will finish several hun- 
dred articles. Send in your order 


today—don’t delay. 
oday on elay Send in Your Work Today. 


Ask for free circular C. W. F. 
: ae : : SWARTZ & CISKE 
|SAM W. HOWE, Mor. gp" WHERS TECHNICA, ADVICE CH The Silversmiths Bldg., 10 S. Wabash Ave., CHICAGO 


co |! NYES OIL 


PLL TELL THE WORLD 
for 50 years the Standard Lubricant 


There. Is Satisfaction in Knowing Engraving 
for Watches and Clocks 


MAKE GOOD THAT PROMISE. 
Buy of Your Jobber 









































You Receive the Best by Attending 


WINTER’S SCHOOL 


OF JEWELRY ENGRAVING 


If you cannot attend, Learn by Home Study Course 


Send today for Con- 343 West North Ave. 


tract Plan. Time pay- Ch 

ments — Reasonable i 

Rates — Unlimited icago, Ill. 
Dept. A. 


Service. 
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(Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of January 13, 1925 


152,607. KEY HOLDER. Frep L. AnNpeRson, 
Kansas City, Mo. Filed June 12, 1922. Serial 
$67,568. 1 Claim. 


In a key holder, a supporting ring, a second 
cing mounted thereon, and a resilient member hav- 
ing one end extending through and axially pivoted 





on the second ring and having at its other end a 
hook arranged to releasably engage and support a 
key, and normally bearing at its free end against 
said member, substantially as set forth. 


1522,722. CLOCK. Cnartes H. Hype, Winsted, 
Conn., assignor to Wm. L. Gilbert Clock Co., 
Winsted, Conn. Filed April 23, 1924. Serial 
708,369. 5 Claims. 

A clock having, in combination, a clock case, a 
dial and a device arranged back of the dial having 























indicating means extending through a slot in the 
front of the case for indicating the plane in which 
the base of the clock rests. 


182,766. MATCH BOX. Lupwic  GLanzer, 
Winkler, Kans. Filed March 12, 1924. Serial 
698,791. 3 Claims. 


In combination with a match bax comprising a 
perl having a longitudinal slot in one of its 
sides and an arcuate opening in each of the adjoin- 





tg sides of a diameter less than the length of said 
slot, a plurality of co-acting springs supported in 
pposed relation within the casing, said springs 
Converging from the sides of said casing and meet- 
mg at the middle of the logitudinal slot in said 
‘asing at points intermediate said arcuate opening 
and the ends of said logitudinal slot. 
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1,522,854. SEPARABLE BUTTON. Paut J. 
LELLAVANCE, Attleboro, Mass. Filed May 17, 
1924. Serial 714,071. 10 Claims. 

A separable button comprising a pair of male and 
female co-acting members, each having a head, a 
shank and a base, the female member having a 
socket extending centrally therein from the base to 
the head, the male member having an elongated 
stem prcjecting centrally from the base thereof 
having substantially parallel horizontal slits therein 
on diametrically opposite sides near the outer end 


















thereof and an expansible spring member contained 
within the head of the female member adapted to 
register in said slits in the elongated stem of the 
male member to bind said members together. 


1.522,884. WATCHMAN’S CLOCK. Orrto E, 
HaussurG, Brooklyn, N. Y. Filed Dec. 4, 1922. 
Serial 604,688. 10 Claims. 

In a watchman’s clock, the combination with 
pivoted recording levers of a rotary key-barrel 


ie te 
eS Xe 





having means for raising and holding said record- 
ing levers in a normai initial position of rest. 


1,523,009. SEPARABLE CUFF BUTTON. Mor- 
ris Fotkman, Cleveland, Ohio. Filed May 15, 
1924. Serial 713,489. 7 Claims. 

In a two-part separable cuff button, a shank car- 
ried by each part, a housing carried by one shank, 
keepers arranged in the housing, locking arms 
mounted upon the other shank and engageable with 
the keepers upon opposite relative axial rotation 





of the shanks, and a stiffening disc spaced from the 
locking arms upon the arm carrying shank and 
snugly ccntacting with the housing to prevent rela- 
tive movement of the parts. 


1,523,158. ILLUMINATING TIMEPIECE. Joseru 
M. Ancetettt, New York. Filed Sept. 6, 1922. 
Serial 526,453. 2 Claims. 

The combination with the cperative mechanism 
of a stem winding timepiece having a conductive 
casing with a battery and a lamp therein, and the 
casing having a window, of two superposed disks 
relatively revolvable with the operation of the 





mechanism crosswise of the window, one disk hav- 
ing characters for indicating the time by hours 
and the other disk having characters for indicating 
the time by mirutes, a third disk relatively rotatable 
with the operation of the mechanism also crosswise 
of the window and having characters for indicating 
the time by seconds, a conductive slip supporting 
the lamp and leading from one of its poles to one 
terminal of the battery, comductors leading from 
the second terminal of the battery to the casing, a 
conductive substantially [T-shaped racket leading 
from the secend pcle of the lamp, and a conductive 
post on the bracket fer engagement with operation 
of the stem winder of the mechanism to close the 
circuit over the post and cver the bracket to the 
battery. 
1,523,315. 


McMinnville, 
Serial 634,819. 


PENDULUM LEVEL. Jomn A. Tone, 
Oreg. Filed April 26, 1923 
2 Claims. 


CIRCULAR 
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A plumb and level comprising a stock having a 
cylindrical opening therethrough, a spider carried 
by the wall of the opening, a pin carried by the 
spider, extending axially of and in the opening, a 
pointer including an elongated glass hub mounted 
upon said pin for rotary movement, the pointer 
being weighted at one end, the outer ends of said 
















openirgs heing beveled, said beveled portions having 
indicating marks thereon, protecting plates carried 
by the stock arranged to cover the opening, and 
means for holding said protecting plates in position. 


1,523,358. WATCH CASE AND DIAL. Joszerpu 
Lasko, Bronx, N. Y., assignor to Diel Watch 
Case Co. Filed Feb. 20, 1924. Serial 693,979. 
6 Claims. 

In a watch, a case having an inward projection 
and a detachable back cover, a dial resting against 





said projection and a works holder contacting with 
the outer edge of and retaining said dial in posi- 
tion, said back cover retaining said works holder 
in position. 


DESIGNS 


66,410. FINGER RING OR ARTICLE OF SIMI- 
LAR NATURE. Brnyamin Gross, New York, 
assignor to Benjamin Gross Co., Inc., New 


~<e- 


York. Filed Sept. 26, 1923. Serial 7,332. 
Term of patent 3% years. 
66,411. WATCHCASE. Howarn H. Herne, 


Mansficld, ©., assignor to North American 


O 


Watch Co. Filed May 19, 1924. Serial 9,657. 
Term of patent 7 years. 


66,412, WATCHCASE. Howarp H. Herinc, Mans- 
field, O., assignor to North American Watch 





Co. Filed May 19, 1924. 
of patent 7 yearn 


Serial 9,658. Term 
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UNITED STATES TRADE-MARKS 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Tarde-Marks Published Jan. 13, 1925 


Ser. 201,879. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.) Bracuer Bros., 
Providence, R. I. Filed Aug. 26, 1924. 

Particular description of gocds.—Earrings, Brace- 
lets, Bar Pins, Hat Ornaments, Watch Fobs, 

Frames for Hand Bags. Ccliar and Cuff Buttons, 


BLAKRAFT 


and Breastpins or Brooches, All Made Wholly or 
in Part of Precious Metal, and Strung Beads and 
Necklaces of Jewels, Beads, or Wholly or in Part 
of Precious Metal. 

Claims use since Aug. 1, 1924. 








The Franklin Jewelry Co., wholesaler, 
has moved from 211 Franklin St. across the 
street to 214 Franklin St. 

Jerome A. Scherer, 1382 Fillmore Ave., 
who represents the jewelry trade of his com- 
munity in the North Fillmore Avenue Busi- 
ness Men’s Association, was chosen a di- 
rector of that organization at its meeting 
last week. 

Harry C. McCormack, manager of T. C. 
Tanke’s uptown store, returned from a trip 
to New York last week, and is now plan- 
ning to leave Buffalo on Jan. 30 with Mrs. 
McCormack to spend the month of February 
in St. Petersburg, Fla. 

Frank P. Nuese, one of Buffalo’s pioneer 
jewelers, who retired from the business now 
conducted by his son, Paul E. Nuese, left on 
Jan. 9 for St. Petersburg, Fla., where he 
plans to remain for the Winter months with 
another son, Carl J. Nuese, architectural de- 
signer. 

Charles T. Evans, of Brayton’s, Inc., as 
treasurer of the A. N. R. J. A., will leave 
Buffalo next Sunday night for New York, 
where he will attend a meeting of the ex- 
ecutive committee of that organization to be 
held in the Waldorf-Astoria Hotel on Jan. 
27 and 28. 

Edgar Block, treasurer of T. C. Tanke, 
Inc., is confined to the General Hospital, 
where he underwent an operation for ap- 
pendicitis Jan. 17, and is reported to be get- 
ting along nicely. During Edgar Block’s 
absence from the store, his brother, Arthur 
Block, will have charge of the downtown 
store. 

Edward A. Eisele, president of the King & 
Eisele Co., leaves this week for New York 
to attend the 24 Karat Club dinner in that 
city, as has been his custom for many vears. 
J. K. Thompson, vice-president of the 
same concern, has’ returned from his 
semi-annual visit to the larger manufactur- 
ing centers, New York, Attleboro and Provi- 
dence, which required two weeks. 

Fire caused by a small explosion of gaso- 
line broke out in the jewelry store of E. C. 
Christman, Oakfield, N. Y., about 7:30 p. m. 
on Jan. 12, damaging the interior of the 
store. The flames were extinguished by 
chemicals within a half hour. Mr. Christ- 
man, who was working in his store when a 
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can of gasoline used for cleaning clocks ex- 
ploded, was slightly burned in endeavoring 
to save his stock from damage. 

The city of Batavia, 36 miles from Buffalo, 
will receive nearly $30,000 from the estate 
of the late George J. Austin, jeweler, and 
the same will be used in paying off the bonds 
of Austin Park, which were issued on au- 
thority of a taxpayers’ vote for the purchase 
of property at the corner of W. Main St., 
Washington and Jefferson Aves. Mr. Aus- 
tin was the senior member of the retail 
jewelry firm of Austin & Prescott. He died 
on Oct. 2, 1914, leaving an estate valued 
at more than $60,000. Besides making a 
number of personal bequests in his will, Mr. 
Austin left the residue of his estate to the 
city of Batavia for park purposes. The ex- 
ecutors of Mr. Austin’s will were Horace H. 
Chapin, a cousin, and the late George E. 
Perrin, vice-president of the Bank of Ba- 
tavia. The turning over of the Austin fund 
to the city was held up for the executors 
and city authorities to reach an agreement. 
About a year ago Mr. Chapin, who is now 
the sole executor, suggested that a part of 
the funds be used for the purchase of an 
athletic field in connection with the new high 
school. However, Judge Washburn, Mr. 
Chapin’s counsel, decided that the executor 
could not legally convey the funds to the 
school district if the school authorities were 
to have control of the grounds, and the ath- 
letic field proposition was dropped. An opin- 
ion was rendered recently by Judge Wash- 
burn to the effect that the only thing that 
Mr. Chapin could do would be to turn over 
the residue of the estate to the city, the 
money to be used in taking up the bonds. 
The bond issue for the property purchased 
for park purposes was for $50,000. Bonds 
to the amount of $2,500 a year have been re- 
tired for the past six years, leaving $35,000 
yet to be paid. 








Pacific Coast Notes 


Robert A. Bay, jeweler of Madera, Cal., 
has sold his interest in the business to Neal 
Hudson. 

Dan H. Yerian, jeweler of Lomita, Cal, 
has published notice of the sale of his busi- 
ness to Thomas B. Thistle. 

O. H. Johnson, jeweler of Ashland, Ore., 
has let a contract for his new building, 20 
by 60 feet, to be built of cement, concrete 
and glass. It is to be equipped with steam 
heat, and will have modern improvements 
which will make the new store one of the 
most attractive jewelry establishments of the 
kind in the State. It will probably be ready 
for occupancy in May. 








Trade Gossip 


The Baer & Wilde Co., Attleboro, Mass., 
has been distributing neat, little desk cal- 
endars with best wishes to customers of the 
concern for a Prosperous and Happy New 
Year. 

* * * 

The Winter School of Engraving, located 
at 343 W. North Ave., Chicago, reports that 
unusual interest has been shown at this time 
and that both in their attendance course and 
their mail order course their enrollment is 
the largest it has ever been and increasing 
each week. 
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Notes from Ohio 


C. J. Duncan, president of the Ohio Retail 
Jewelers’ Association, was a Canton visitor 
recently. 

The Hood Co., Akron, O., has been in. 
corporated by John W. Hood, Max £& 
Emery, Jack Binis, Edward Schnekman and 
W. Oliver Wise. 

George H. Cassidy, Canton retail jeweler, 
has been appointed by the county commis. 
sioners of Stark county as a trustee of the 
Fairmount County Children’s Home, it was 
announced recently. He assumes his duties 
immediately. 

Announcement is made that the January 
meeting of the Canton district 24-Karat Clyb 
will be held at the Courtland Hotel, Wednes- 
day night, Jan. 21. Ladies’ night will be 
observed and an appropriate program has 
been arranged by President Floyd Bone, 
No meeting has been held by the organization 
for two months owing to the holiday business 
rush, 

Robert Clark, age 30, of Akron, alleged 
diamond thief, has been held to the Summit 
county grand jury under $5,000 bond on a 
charge of grand larceny. Clark is alleged 
to have stolen 12 diamonds from the Hood 
Jewelry Co. While examining a rack of 
diamonds, Clark is alleged to have replaced 
good stones with paste imitations. The dia- 
monds were recovered. Clark is alleged to 
have been implicated in similar thefts in 
southern Ohio cities. 

Akron’s largest clock now is keeping time 
for thousands from its place in the new er- 
trance tower of the Firestone Tire & Rubber 
Co. The new timepiece contains 1,410 parts, 
although it is as simple as clocks go, because 
it is run by gravity’s pull on descending 
weights instead of by springs. The weights 
are wound up by a small electric motor. 
The pendulum weighs 280 pounds and makes 
one and one-half beats a second. The clock 
dials, illuminated from the inside with 16 
lamp groups throwing off a total of approxi- 
mately 3,000 candle power, are made of 
French glass and.are 36 feet in circumfer- 
ence. The hands are of wood and are four 
and six feet long. The hour figures are two 
feet high. A small clock face on the move- 
ment controls the adjustment so accurately 
that the time will vary scarcely a second in 
many months, it is said. 

Passage of a law to curb the activities of 
itinerant auctioneers, particularly in the 
jewelry business, will be urged by many re- 
tail merchants associations of Ohio, it de- 
veloped following a discussion of the sub- 
ject at the annual meeting of the Ohio Re 
tail secretaries at Columbus last week. 
“Fly by night” auctioneers who sell jewelry 
stocks often under the pretense of “bank- 
ruptcy,” “quitting business,” “removal sales, 
etc., have a tendency to destroy public con- 
fidence in reputable merchants, Jack Moore, 
of Akron, secretary of the Ohio Retail 
Jewelers’ Association, said. Often stocks of 
bankrupt firms are purchased by these atc- 
tioneers augmented by shipments of great 
quantities of merchandise of doubtful quality, 
and then the whole sold on the reputation 
of the jeweler or other merchants W 
owned the original stock, he said. 








The Trainer Jewelry Co. has opened @ 
store at Atlantic, Ia. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “‘Situ- 
ations wanted’ 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c. a word; minimum 
charge, $2.50. 

Name, address, initials and abbrevia- 
tions count as words, and are charged for 
as part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special Notice forms close Monday, 4 P. M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 
_In answering ads, do not inclose original 
letters of recommendation, send duplicates. 

To avoid unnecessary correspondence 
kindly mention location in advertisement. 


The Jewelers’ Circular Pub. Co., 
11 John St., New York 








Situations WManrted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; mini- 
mum charge, 50c. 





8 years in watch line, wishes position 


SALESMAN 
Address “E., 2413,” 


with reliable watch house. 
care Jewelers’ Circular. 





JOB WANTED BY YOUNG MAN as manager; 
can cover other departments. Address ‘Peg, 
2409,” care Jewelers’ Circular. 





STENOGRAPHERS, bookkeepers, typists, clerks 
furnished; no charge. Fulton Agency, 93 Nassau 
St., New York. Cortlandt 5051. 





SALESMAN with a following among jobbers, 
wishes position with reliable concern. Address 
“D., 2253,” care Jewelers’ Circular. 





FIRST CLASS watchmaker, jeweler, stone setter, 
open for position; Southern States only. Address 
“Y., 2345,’ care Jewelers’ Circular. 





POSITION WANTED as a sand molder on gold 
jewelry; have six years’ experience. Address 
“H., 2393,” care Jewelers’ Circular. 





DIAMOND SETTER, experienced, all around 
platinum and gold, wants steady position. Ad- 
dress “‘G., 2347,” care Jewelers’ Circular, 





JEWELER, _tepairer, ringmaker and sand caster, 
wishes position with reliable firm; A-1 references. 
Address “S., 2384,” care Jewelers’ Circular. 





WATCHMAKER desires steady position; have full 
set of tools; moderate salary; will go anywhere. 
Address “B., 952,” care Jewelers’ Circular. 





SALESMAN, experienced in South, with jewelry 
trade, open for exclusive line or good side line. 
Address “M., 2445,” care Jewelers’ Circular. 





MANAGER WANTS POSITION in a retail 
store; can take full charge; good references. 
Address ‘Pearl 2408,” care Jewelers’ Circular. 





YOUNG MAN with five years’ experience in jewel- 
ry and wa‘ches, wishes to connect with reliable 
house. Address “M., 2316,” care Jewelers’ Cir- 
cular. 





JEWELRY BUSINESS EXECUTIVE, thorough- 
ly familiar with all details, manufacturing to 
selling. Address “V., 2281,’ care Jewelers’ Cir- 
cular. 





SALESMAN, experienced in Middle West with re- 
tail trade, open for exclusive line or good side 
line. Address “F., 2447,’ care Jewelers’ Cir- 
cular. 





WATCHMAKER, 
permanent positon 
Pooler, 36 


12 years’ experience, 
at once; married, 
Orton Pl., Buffalo, 


HEAD 

open for 
age 30. M. E. 
i ss 





ENGRAVER, JEWELER, clock repairer and some 
setting, wishes position in or near New York; Al 
references. Address “‘Y., 2247,” 
Circular. 


care Jewelers’ 





YOUNG MAN, 23, intense Fifth Avenue experi- 
ence, desires wholesale connection; appearance 
neat; will travel. Address “Q., 2439,” care 
Jewelers’ Circular. 





YOUNG MAN, 22, desires position offering oppor- 
tunities; salary no object; four years’ experience; 
excellent references. Address ‘‘L., 1982,” care 
Jewelers’ Circular. 





OFFICE ASSISTANT, knowledge bookkeeping 
and stenography, would like position with growing 
concern; $12-$15. Address “‘M., 2369,” care 
Jewelers’ Circular. 





YOUNG MAN, 21, desires position; three years 
experience in wholesale jewelry house; ambitious 
and willing worker. Address “T., 2315,’ care 
Jewelers’ Circular. 





YOUNG LADY, five years’ experience in whole- 
sale jewelry line; general knowledge detail work, 
also stenography. Address ‘“‘J., 2394,’ care 
Jewelers’ Circular. 





YOUNG LADY, with a few years’ experience, de- 
sires position in the gold office of a jewelry man- 
ufacturing concern. Address ‘‘T., 2425,” care 
Jewelers’ Circular. 


a 


WATCHMAKER, good on every make of watches: 
can wait on trade and do jewelry repairing: 
Michigan preferred. Address “Watchmaker? 

4820 Fort St., W., Detroit, Mich. y 





LL 


FIRST CLASS WATCHMAKER wants position 
in New York or vicinity; 12 years’ store and 
factory experience; own tools complete. Address 
“Z., 2443,” care Jewelers’ Circular, 





EXPERIENCED SALESMAN acquainted best 
trade New York and large cities West, is 9 
for line fine jewelry or sterling novelties. Address 
“E., 2448,” care Jewelers’ Circular, 





a 


YOUNG LADY, good knowledge of stenography 
and assistant bookkeeper, several years’ experi. 
ence in stone line, desires position. Address 
“M., 2442,” care Jewelers’ Circular. 





WATCHMAKER, American, able to do clock and 
jewelry repairing, would like a position some. 
where in the New England States. Address 

*., 2323,” care Jewelers’ Circular. 





Al WATCIIMAKER, good engraver, jeweler, sales. 
man, 15 years’ experience: nervind: best refer- 
ences; salary $45 per week; March 15. Address 
“M., 2346,’ care Jewelers’ Circular. 





ENGRAVER AND _ JEWELER, REPAIRER, 
wishes steady position; capable of doing good 
work; 15 years’ experience; married, Address 
“F., 2404,” care Jewelers’ Circular. 





YOUNG MAN, 21, four years’ experience with a 
wholesaler, wishes to connect with a firm for a 
future; can furnish best of reference. Address 
“Q., 2397,” care Jewelers’ Circular. 





YOUNG MAN, 24, ambitious, educated, desires 
position offering opportunities; salary no object; 
no trade experience; excellent references, Ad- 
dress “‘H., 2423,” care Jewelers’ Circular, 





Al CLOCKMAKER, jeweler and engraver, 20 
years’ experience; married; Al credentials; with 
last employer, six years; salary $50 per week, 
Address “T., 2325,” care Jewelers’ Circular. 





WANTED AT ONCE, in New York State, position 
as diamond setter, jobber, engraver and clock 
repairman; 19 years’ experience. P. A, Bell, 364 
Rutland St., Watertown, Jefferson Co., N. Y, 





SALESMAN; watch case salesman, six years’ ex- 
perience with following among jobbers, desires 
tu connect with a reliable house; best references. 
Address J., 2353,’ care Jewelers’ Circular. 





JEWELER, first class, fancy white gold cast rings, 
also model and sample maker, desires position in 
New York or Newark. Address “‘A., 2433,” care 
Jewelers’ Circular. 





STEADY POSITION DESIRED with’ reliable 
firm by watchmaker and engraver of ability; ref- 
erence; samples; $60 salary. Address “E., 2390,” 
care Jewelers’ Circular. 





YOUNG LADY, with several years’ experience 
with retail jewelry business wishes position in 
New York or Brooklyn. Address ‘“S., 2431,” 
care Jewelers’ Circular. 





JEWELER, diamond setter and plain engraver, 
wants to locate in Illinois, Iowa, Wisconsin or 
Michigan in a retail store. Address “U., 2007,” 
care Jewelers’ Circular. 





Al CLOCK REPAIRER, second watchmaker, wants 
to work under good watchmaker; six years’ expe- 
rience; salary $25 a week. Address ‘“‘A., 2367,” 
care Jewelers’ Circular. 





YOUNG MAN, five years’ experience with watch 
importing concern; thorough knowledge of all 
Swiss watches; A-1 references. Address “U., 
2424,” care Jewelers’ Circular. 





YOUNG MAN, 19, experienced, would like to 
connect with diamond importer or wholesale 
house; best reference furnished. Address “W., 
1833,” care Jewelers’ Circular. 


FIRST CLASS WATCHMAKER, good on close 
timing and railroad work, open for permanent 
job; watch work only; no engraving or jewelry 
work. Address P. O. Box 211, Dothan, Ala. 





YOUNG MAN, 27, desires position as watch 
maker and engraver; five years’ experience; South 
preferred; best references. Address ‘“Watch- 
maker,” 78 Hamilton, Yonkers, New York. 





BOOKKEEPER, YOUNG LADY, eight years’ ex- 
perience, capable of taking full charge, A-1 refer- 
ences, seeks connection with jewelry concerl 
Address “B., 2421,” care Jewelers’ Circular. 





YOUNG LADY, competent, desires position in 
jewelry factory office, taking charge of gold a' 
platinum accounts; can also take charge of st 
Address “T., 2453,” care Jewelers’ Circular. 


EXPERT WATCHMAKER, good engraver, salet 
man, diamond setter, millgrain, flat top; optome 
trist, registered in Ohio; best references; | 
week. R. I, Hill, 240 Sixth St., Elyria, Ohio. 











ENGRAVER AND CARVER on platinum and 
gold jewelry, also tracing and lettering, s¢ 
position with reliable firm located in New 
City. A. Wiesner, 208 Tesla Pl., Glendale, L. 1 





WATCHMAKER, 30, three years’ experience, 
wishes position; able to work on any kind of 
Swiss or American watches; all letters answere 
* -aieaamaaal 5959 Theodosia Ave., St. 

0. 
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SITUATIONS WAN TED—Continued. 





ee 
MAN, COLLECTOR, YOUNG MAN; 
SALES lling, bookkeeping ‘and stenographic ex- 


jewelry sc! , é 2 
perience desires connection with installment 
house. Box 503, General Post Office, New York 
City. 

———— 





JEWELRY AND DIAMOND SETTER; experi- 


enced on all kinds of setting and repairing on 


: - A 
; ; refer- 
old and platinum; ten years’ experience; rete 
ly Address “V., 2370,” care Jewelers’ Cir- 
cular. 





WATCHMAKER, 20 years’ experience; watches, 
dl ks, wrist watches; part time or otherwise; 
hest reference; New York City or Brooklyn, 
N. Y. Address “U., 2350,” care Jewelers’ Cir- 
cular. 

WATCHMAKER, competent and trustworthy, 30 
years’ experience, desires good permanent position 
with good class firm; watch repairing only. 
“Watchmaker,” 8 Putnam Ave., South Norwalk, 
Conn. 











EWELER, platinum worker, A-1 on_ rings, 

J brooches, bracelets and also gold work; willing to 
supervise and work at bench; will go anywhere. 
Address “Jeweler, 2422,” care Jewelers’ Cir- 
cular. 





YOUNG MAN, 23, five years’ bench and office 
experience with manufacturer of white gold rings, 
desires a position with opportunity for advance- 
ment. Address “R., 2440,” care Jewelers’ Cir- 
cular. 





YOUNG MAN, 25, seven years’ experience in 
retail jewelry stores, desires position Philadelphia 
or New York; married, neat appearance; best 
references. Address “E., 2454,” care Jewelers’ 
Circular. 





INSTALLMENT JEWELRY STORE manager, 
experienced as salesman and credits, present em- 
ployed, desires to connect with a live wire; salary 
— $60. Address “N., 2161,” care Jewelers’ 

ircular. 





WATCHMAKER, all around man, experienced on 
repairing and casing small Swiss and American 
watches; can take charge of repairs also; best of 
—* Address “R., 2256,” care Jewelers’ 
ircular. 





YOUNG MAN, 19 years, four years’ experience, 
desires connection with jewelry concern with 
chance tor advancement; references can _ be 
— Address “R., 2364,’’ care Jewelers’ 
Arcwlaer,. 





CATALOGUE COMPILER; 15 years’ experience 
in compiling catalogues for jewelry jobbers; ex- 
perienced buyer of merchandise and watches; 
— Address “D., 2333,’ care Jewelers’ 
ircular. 





WOULD CONSIDER making change for good 
selling proposition; age 23; five years’ experience 
with large Swiss watch importing concern; finest 
a. Address “‘X., 2463,” care Jewelers’ 
ircular, 





YOUNG MAN, 22 years old, four years’ whole- 
sale and retail watch and jewelry experience, de- 
sires to connect; best of references; inside pre- 
ferred. Maxwell Koenigsberg, 237 W. 148th St., 


New York. 





YOUNG MAN, DIAMOND EXPERT, with fol- 
lowing among the best wholesale houses, nine 
years’ experience, desires to associate with rep- 
utable concern. Address ‘“‘W., 2452,” care Jewel- 
ers’ Circular, 





WATCHMAKER, jeweler, engraver and optome- 
trist; registered Ohio, Michigan; 20 years’ ex- 
Perience, capable of managing store; installment 
xperience; married. Address “O., 1778,” care 
Jewelers’ Circular. 


— 





YOUNG LADY, executive ability, several years’ 
experience, wholesale jewelry, good knowledge 
Jewelry, wholesale, retail, wishes position of 
trust; Al references. Address ““M., 2376,” care 
Jewelers’ Circular. 

i 





YOUNG LADY, experienced, manufacturing jewel- 

‘rs and watch importers, stenographer, knowledge 

eeping and full office details; available at 

once; best references. Address “D., 2462,” care 
Jewelers’ Circular, 





YOUNG MAN, 23, five years’ experience with 
American and Swiss watch importers, desires 
connection with reliable concern, with good chance 
for advancement. Address “W., 2436,” care 
Jewelers’ Circular. 





YOUNG MAN, 23, wishes to connect with reliable 
concern as salesman; eight years’ experience in 
the jewelry manufacturing line; can furnish the 
needed references. Address “H., 2437,” care 
Jewelers’ Circular. 





YOUNG LADY DESIRES POSITION | with 
jewelry or watch house; six years’ experience; 
bookkeeper, stenographer; full knowledge detail 
work; best reference. Address “F., 2294,” care 
Jewelers’ Circular. 





JEWELRY SALESMAN, 34, 12 years’ retail 
experience; accustomed to high class _ clientele; 
best references; desires position, New York City. 
Jack Silverberg, 1649 St. Nicholas Ave., New 
York. Billings 8815. 





SUPERINTENDENT OR FOREMAN, jewelry 
factory, thoroughly practical, would like position 
with reliable concern; references; communica- 
tions strictly confidential. F. C. Stone, 81 12th 
St., Providence, R. I 





HONEST, neat-appearing married man, 25 years 
old, finished jewelry and watchmaking at Brad- 
ley, wants position under good man; _ speaks 
French; salary no object. Address “B., 2360,” 
care Jewelers’ Circular. 





YOUNG LADY DESIRES POSITION with 
jewelry house; seven and a half years’ experience 
in detail office work; conscientious and willing; 
best reference furnished. Address “F., 1925,” 
care Jewelers’ Circular. 





MAN, 24, married, wishes to connect with reliable 
concern as salesman; was formerly in business 
for myself; ten years in the jewelry line; will 
furnish excellent references. Address “Q., 2266,” 
care Jewelers’ Circular. 





YOUNG MAN, 20 years, five years’ experience, 
desires connection with jewelry concern with 
chance for advancement; references can be fur- 
nished; employed at present. Address ‘‘K., 2276,” 
care Jewelers’ Circular. 





SALESMAN with wide experience, well known 
among the trade in Arkansas, Louisana, Missis- 
sippi, Alabama, desires connection with reliable 
concern; salary, expenses, commission. Address 
“S., 2375,” care Jewelers’ Circular. 





FIRST CLASS ENGRAVER, jobhing jeweler, 
light manufacturing, diamond setting; married, 
American, 38 years of age; own tools; unques- 
tionable references; capable of taking charge. 
Address “A., 2324,” care Jewelers’ Circular. 





YOUNG LADY, 10 years’ experience with whole- 
sale Swiss watch importing house, desires posi- 
tion; full knowledge of stock records, taking 
charge of filling orders, etc.; best of references. 
Address “S., 2097,” care Jewelers’ Circular. 


YOUNG MAN, 22, desires position as watchmaker 
or second watchmaker; experience and best of 
references; also can do average jewelry work, 
hard soldering, etc. Address “W., 2415,” care 
Jewelers’ Circular. 





JEWELRY NOVELTIES; yoy man with many 
years’ experience in the manufacturing and im- 
port, knows thoroughly every side of this trade, 
wishes to change for similar position; executive 
ability, A-1 references. Address “L., 2444,’ 
care Jewelers’ Circular. 





POSITION WANTED by watchmaker-optometrist; 
experienced; graduate and post-graduate; complete 
equipment, latest and best; first class watchmaker; 
full set tools; only first class place considered. 
Box 174, Springdale, Ark. 





POSITION as second watch repairer and salesman: 
in first class store; married, age 34; reliable store 
man; been with present firm nine years; present 
firm retiring from business. F. W. Jones, 3 Fair- 
field Ave., Holyoke, Mass. 





FIRST CLASS JEWELER, 27 years old, with 12 
years’ experience, specialist in new and repair 
work, with own tools, can also wait on trade, 
wishes position; go anywhere. E. Sturm, 807 
Broadway, New Orleans, La. 





YOUNG MAN, 23 years of age, desires position. 
with a firm to learn jewelry business; is former 
law student; position with future of more im- 
portance than initial compensation. Address “‘Y., 
2396,” care Jewelers’ Circular, 





YOUNG MAN, 20, three and a half years’ experi- 
ence in stone house, slight experience in selling, 
desires position with stone house or manufacturing 
concern; can furnish references. Address ‘“W., 
2368,” care Jewelers’ Circular. 





SALESMAN; experienced, traveling salesman, 27, 
calling on jewelry and department store trade: im 
Middle West with novelty line, desires connection 
with reputable concern. A. Weisbard, 1051 
Eastern Parkway, Brooklyn, N. Y 





YOUNG LADY connected with large retail and 
mail order jewelers; thoroughly familiar with 
every phase of merchandise; diamonds, watches, 
jewelry, etc.; six years’ practical experience; all 
details; excellent references. Address “‘S., 2364,” 
care Jewelers’ Circular, 





WATCHMAKER AND CLOCK REPAIRER, and. 
some jewelry repairing; 29 years old, married; 
five years’ experience; employed at present; de- 
sires some place permanent; Al references; by 
Feb. 8. Write or wire W. C. Brown, 1201 Foster 
Ave., Cambridge, Ohio. 





SAMPLE RINGMAKER, with original 
ideas, desires position; good designer 
and wax model maker; New York City 
references. Address “F., 1869,” care 
Jewelers’ Circular. 





WATCHMAKER or watchmaker and engraver, 30 
years’ experience, 20 years as inspection watch- 
maker; Icng time place with reliable firm; can 
come at once; reference furnished. Chas. E. 
Walter, 2191%4 W. Harrison St., Danville, Ill. 





MANAGER AND VICE PRESIDENT of large 
jewelry manufacturing corporation which has just 
discontinued, desires position; 15 years’ road ex- 
perience; knowledge of advertising and office 
ee gai Address “S., 2363,” care Jewelers’ 
Circular. 





FIRST CLASS watchmaker, engraver, salesman, 
with long experience, desires — with first 
class store; fine Swiss, railroad grades and wrist 
watches handled successfully; fine tools and equip- 
ment; references. Thomas M. Hannah, Belvi- 
dere, Iil 





A 1 WATCHMAKER, on all makes, Swiss and 
American; 24 years’ experience; 15 years charge 
of repair department; can also wait on trade; 
furnish first class reference; desire change; Cal- 
ifornia preferred. Address “Z., 2317,” care 
Jewelers’ Circular. 





YOUNG LADY desires responsible position in 
ofice: ten years’ practical experience, double 
entry bookkeeping, rapid stenographer and typist; 
high school graduate; energetic, competent; mod- 
erate compensaticn. Address “J., 2352,” care 
Jewelers’ Circular. 





ENGRAVER; high class, new, up to date, art 
monogram and all around engraver, for high class 
jewelry store trade, desires to make change; 
permanent position required; reference the best; 
correspondence confidential. Address ‘‘Depend- 
able, 2403,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN, live wire, 
with following wholesale trade, desires 
connection with manufacturer’s line of 
popular-priced platinum mountings; 
highest recommendations. Address “Y., 
2434,” care Jewelers’ Circular. 





RETAIL SALESMAN, 12 years’ experience, wishes 
to connect with reputable store; can talk intelli- 
gently on all merchandise, estimate repairs, dress 
very attractive windows; a good all around man; 
excellent reference; at present employed. Address 
“W., 2377,” care Jewelers’ Circular. 





RETAIL CREDIT MAN and store man- 
ager, ten years’ experience, State 
Street jewelry store Chicago; two and 
half years with one of Chicago’s largest 
department stores. Address “Circular, 
660,” 1104 Heyworth Bidg., Chicago. 


(Special Notices continued on page 142) 






















































































































142 


THE JEWELERS’ CIRCULAR 


January 2i, 1925 





Special Notices. 


(Continued from page 141) 








SITUATIONS WANTED—Continued. 








LOOKING FOR FINE NOVELTY LINE, Den- 
ver West; established trade; home in Los An- 
geles; at present in New York; Al_ reference. 
Address “W., 2468,” care Jewelers’ Circular. 





SALESMAN, Middle West; long experience; good 
following with the best retail trade; line must be 
a seller; jewelry, rings, mountings. Address 
“W., 2469,” care Jewelers’ Circular. 





LOOKING FOR FINE LINE of gold mountings 
for retail trade, West of Denver, amongst the 
better established trade; home in Los Angeles; 
at present in New York; A-1 reference. Ad- 
dress ‘“T., 2467,” care Jewelers’ Circular. 





DIAMOND SALESMAN, travelling West of 
Denver for past 10 years among the better retail 
trade; man of 45 years; can furnish A-1 refer- 
ence; my home is in Los Angeles; at present in 
New York. Address ‘“‘A., 2466,” care Jewelers’ 
Circular. 





LOOKING for a fine platinum mounting line for 
Denver West, amongst the better class of retail 
trade; established trade for over 10 years in Los 
Angeles; at present in New York; A-1 reference. 
Address “Y., 2465,” care Jewelers’ Circular. 





SALESMAN, A-1, diamonds, watches, jewelry; 
very apt, capable, courteous, personality, thor- 
oughly understands jewelry merchandising from 
manager, salesman, buyer; experienced New 
York, Chicago, Detroit; best credentials; live and 
let live wage. ‘“‘Excello,’’ care Devlin Jeweler, 
1240 Washington Blvd., Detroit, Mich. 





EXPERIENCED DIAMOND MAN, 29 
years of age, capable of assuming 
charge of diamond department; expe- 
rienced in buying, assorting, mounting 
and selling; desirous of affiliating with 
diamond importer or high grade jewel- 
ry manufacturer. Address “B., 2459,” 
care Jewelers’ Circular. 





WANTED, address of first class house who can 
utilize services of a man of 20 years’ experience 
and association with fine houses; a real salesman, 
expert estimator on all kinds of repairs, practical 
knowledge of all departments, capable of man- 
aging, buying or assist in any capacity; well ed- 
ucated, married, aged 43; will only consider high 
grade houses in large cities; finest references, 
etc. Address “Ability, 2414,” care Jewelers’ Cir- 
cular. 





SALESMAN, formerly represented one 
of the largest manufacturing jewelers 
in the East, is now open for a proposi- 
tion from manufacturer of jewelry; 
has a wide acquaintance and is well 
regarded by the jobbers in New York 
and New England States; excellent 
references as to character and ability; 
hard worker. Address “H., 2331,” care 
Jewelers’ Circular. 








Zines Wanted. 


5c. a word; minimum charge, $1.25 








MATERIAL JOBBER with established 
trade in Illinois and Indiana, desires 
good live sample line of watches or 
exclusive novelty jewelry; references. 
M. Schroeter, Hammond, Ind. 





LIVE WIRE OPEN FOR LINES; five 
years’ personal following among jewel- 
ers, Denver, West; real results as- 
sured with popular pirced merchandise. 
Address “W., 2373,” care Jewelers’ 
Circular. 





MANUFACTURERS LINE white gold 
mounting, also diamond mounted line 
on commission, wanted for Kansas 
City and surrounding territory; have 
office. Address “K., 2381,” care Jewel- 
ers’ Circular. 





MANUFACTURERS! If you have a line of 
medium-priced merchandise to the department 
store and retail jewelers, I can give you better 
representation being centrally located with an 
office in the Middle West, covering Ohio, Western 
Pennsylvania, Michigan; strictly commission 
basis and only a good line will be considered. 
Address “‘Y., 2398,” care Jewelers’ Circular, 





EXPERIENCED SALESMAN, with good 
following among wholesalers, depart- 
ment stores and large retailers of 
Middle West, desires quality line for 
this trade; commission basis; A-1 ref- 
erences as to character and ability. 
Address “Circular, 656,” 1104 Heyworth 
Bidg., Chicago, III. 








Side Lines. 


5c. a word; minimum charge, $1.25 








WANTED, SALESMAN, to carry side line, well 
known brands flatware for jobber; good commis 
sion. Address “A., 2549,’’ care Jewelers’ Circular. 





SALESMAN, with knowledge of Swiss watches, 
desiring a side line of well known and reliable 
line; write immediately. Address “P., 2456,” 
care Jewelers’ Circular. 





SALESMEN TO CARRY OUR LINE of plati- 
num top and 18 K white gold wedding rings 
on commission; line fits in vest pocket; all terri- 
tories. Charles M. Levy & Son, 90 William 
St., New York. 





MANUFACTURER of a _ reputable, moderately 
priced line of silver plated hollowware, is open 
for high class representaiion in Southern and 
Western territory. Address “E., 2320,” care 
Jewelers’ Circular. 





SALESMAN, New York City, Connecticut, Jersey 
and adjacent territory, with established retail fol- 
lowing, to carry a good assorted line of popular 
priced Swiss watches; commission basis. Address 
“S., 2383,” care Jewelers’ Circular. 





IF YOU ARE CALLING on Gift Shops, high 
grade jewelers, department stores, our line is 
permanent, all year round sellers; state territory 
covered; full details first letter; we carry Orien- 
tal goods. Address “I., 2072,” care Jewelers’ 
Circular. 





SALESMAN WITH GOOD 
carry a high grade line of 
rings, for Northwest, West and Southern terri- 
tory; line fits in pocket; liberal commission. 
Address “Circular, 659,’ 1104 Heyworth Bldg., 
Chicago. : 


FOLLOWING. to 


Belais gold wedding 





REPRESENTATIVES WANTED by direct Swiss 
watch importers, all territories; for right party 
with a good following amongst good retailers, 
department stores and installment houses, we have 
an excellent proposition. Address “N., 2461,” 
care Jewelers’ Circular. 





SALESMAN WANTED, to carry a high 
grade line of gents’ rings; stone set 
and signet rings; with best retail and 
department store following. Address 
“X., 2252,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN WANTED with 
established trade ameng retailers, to sell popular 
priced line of hand carved wedding rings; in 
first letter give territory covered and line now 
handled, also full details about yourself; strictly 
confidential. Address “X., 2326,” care Jewelers’ 
Circular. . 


SS 


SALESMEN WANTED to carry a good line rr 
ladies’ and gentlemen’s Swiss wrist watches a 
a side line, on commission basis; only those ak 
have a poe following among the ‘etai] trade 
need apply; must have previous expec rience and 
furnish references. Address “C., 2232” car 
Jewelers’ Circvlar. : . 





——— 


MANUFACTURER of first class plat. 
num mounted and semi-mounted |ine, 
wants salesman with following among 
the better class jewelers; unlimited 
territory. Address “W., 2305,” care 
Jewelers’ Circular. 





——$—$—$___ 


SALESMEN calling on Southern and South. 
western territory trade to carry 10kt., 14kt. and 
18kt. line of ladies’ and men’s rings as side line 
on commission; line big seller and well thought 
of in Pennsylvania, Ohio and Middle West where 
sold the past 20 years; when answering give ref. 
erence and other lines handled. Kraus & Beam, 
Manufacturers Building, Pittsburgh, Pa. 





SALESMAN~ with established trade 
among the better retail jewelers on 
Coast, Middle West or South, for fine 
exclusive Swiss watch house; commis. 
sion basis; can offer good proposition, 
Address “D., 2458,” care Jewelers’ Cir. 
cular. 





SALESMEN WANTED to sell a popular priced 
line of sterling silver flatware and hollowware, 
on commission basis; to men with established 
following in the retail trade in the smaller 
cities and towns this is a good opening to 
make permanent connection with reliable manv- 
facturer; many choice territories now open. 
Manchester Silver Co., P. O. Box 25, Edgewood 
Station, Providence, R. I. 





WANTED, progressive and_ energetic 
salesman, for every State in the Union, 
to carry a nationally advertised ring 
line, sold to the retail trade, exclu 
sively, as a side line; commission 
basis; bringing wonderful results; 
line does not require much _ space; 
write at once stating territory desired 
and lines now handled. Address “D., 
2336,” care Jewelers’ Circular. 








Help Wanted. 


5c. a word; minimum charge, $1.25 





STONE SETTER WANTED; one who can do 
hammered work; good pay, steady work. 
Hiller, 262 Oak St., Buffalo, N. Y. 





WANTED AT ONCE, experienced watchmaker; 
good working conditions. Joseph S. Amster, cof. 
Miller & Waddell Aves., Clairton, Pa. 


—— 





WANTED, GOOD, FAST WATCHMAKER, in 
high class store; give references and state salary 
in reply. Brown Jewelry Co., Danville, Va. 


——— 





WANTED, first class stone setter and jewelry 
repair man; give references and state past ¢ 
perience. Maier & Berkele, Inc., Atlanta, Ga. 





WATCHMAKER WANTED; must be competent 
and fast man; state age, wage and references . 
first letter. Apply H. Einsohn Co., Walch, 

7 a 
a; 





AUCTIONEER WANTED; reliable and expert 
enced man; partnership or salary; wonderful op, 
portunity. Address ‘‘H., 2245,” care Jewelers 
Circular. 

——— 








WANTED, YOUNG MAN, with some experience 
in selling silver novelties, to assist managet ° 
New York office of manufacturer; good oppor 
tunity for advancement. Address “T., 2419, 
care Jewelers’ Circular. 
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HEL? WANTED—Continued. 





a= 


WANTED AT ONCE, first class engraver and 
‘eweler; «a permanent position for good man. 
W. N. Capurre, 519 E. Houston St., San An- 
tonio, T« 

—_—— 

WATCHMAKER FOR TRADE WORK on all 
sizes of American and Swiss watches; state sal- 
ary expected. United Manufacturing Jewelers, 
Denver, Colo. 


—_—— 








WATCHMAKERS; permanent positions for prac- 
tical men with experience in high grade work; 
write fully. S. Kind & Sons, 1110 Chestnut St., 
Philadelphia, Pa. 





—e 


WATCHMAKER WANTED, who is capable of 
doing high class watch work; salary from $40 
to $50 per week. Address “Jeweler,” Box 459, 
Beckley, W. Va. 





ee 


WANTED, first class watchmaker and engraver 
who can do scme jewelry repairing; steady; state 
experience. references and salary. James S. Beck, 
Uhrichsville, Ghio. 





JEWELER AND STONE SETTER, to take 
charge of jewelry work and small manufacturing 
in one of best stores in Indiana. Address ‘‘T., 
2355," care Jewelers’ Circular. 





OPPORTUNITY for capable and efficient credit 
manager; one who can take full charge of credit 
department; state all particulars in first letter. 
P. 0. Box 16-17, Philadelphia, Pa. 





GOQD CLOCK REPAIRER who can do small 
jewelry jobs or help in other departments; New 
Jersey; send all information in first letter. Ad- 
lress “R., 2322,” care Jewelers’ Circular. 





WATCHMAKER WANTED for one of the large 
cities of Pennsylvania; must be first class 
workman; steady position; salary, $50 per week. 
L. W. Rubenstein, 15 Maiden Lane, New York. 





SALESMAN, with thorough installment experience; 
good appearance, aggressiveness and tact es- 
sential; apply by letter only, giving experience 
oo Baer, 503 Fifth Ave., New 
ork, 





JEWELRY REPAIRER WANTED, one who can 
do diamond setting, for one of the large cities 
of Pennsylvania; permanent position; salary, $50 
per week. LL. W. Rubenstein, 15 Maiden Lane, 
New York. 





WANTED, watchmaker, engraver, jeweler, flat dia- 
mond setter and optometrist or any of these com- 
binaticns together: permanent positon with old 
reliable firm: good salary. Address Ben L. Hunt, 
Jeweler, Uniontown, Pa. 








WANTED, first class watchmaker, jeweler, or 
watchmaker, engraver; must be competent; state 
age, experience, reference and all particulars in 
first letter ; prefer married man; _ permanent. 
0. A. Wise, Huntington, W. Va. 








WATCHMAKER, experienced, capable of handling 
watchmakers and take charge of shop in an old 
tstablished trade repair house; one who has cap- 
- to invest; a wonderful opportunity. Address 

» 2166,” care Jewelers’ Circular. 

(eee 


WANTED, EXPERIENCED SALESMAN to call 
on the better retail trade with a manufacturing 
gold and filled line, for the Middlewestern terri- 
tory; must have a following and be a producer; 
send references with application. Address “M., 
1541,” care Jewelers’ Circular. 





YOUNG MAN for mail order jewelry installment 
routine work; one with some experience as inside 
salesman preferred; splendid opportunity for am- 
bitious and willing worker; write stating age, 
qualifications, experience and salary desired. Ad- 
dress “J., 2464,” care Jewelers’ Circular. 





BOOKKEEPER, to take charge of office, thorough- 
ly experienced double entry and trial balance, for 
office of gold ring manufacturer in Newark, 
N. J.; wonderful opportunity for one with 
similar experience; write full particulars. Ad- 
dress “Y., 2416,’ care Jewelers’ Circular. 





WANTED, EXPERIENCED SALESMAN to call 
on the better retail trade with a manufacturing 
gold and filled line, for the New England 
territory; must have a following and be a pro- 
ducer; send references with application. Ad- 
dress “‘T., 1540,’ care Jewelers’ Circular. 





FXPERIENCED SALESMAN, with established 
trade, to carry a side line of French pearls 
bearing the highest reputztion; very profitable 
for the right person as these pearls are in great 
demand by jevelers throughout the country. Ad- 
dress “U., 2337," care Jewelers’ Circular. 





WATCHMAKER WANTED by leading Philadel- 
phia jewelry house; man skilled in repairing fine 
American and foreign make watches will find per- 
manent position and congenial surroundings; 
please state qualifications and salary desired. 
Address “H., 2160,” care Jewelers’ Circular. 





OLD ESTABLISHED ring, chain and jewelry 
house wants one salesman for the Middlewest 
territory, from Pittsburgh to Kansas City; only 
those who have a following in this territory and 
can account for good results in the past need 
apply. Address “C., 2227,” care Jewelers’ Cir- 
cular, 





SETTER WANTED who is able to do all kinds 
of stone setting; good position for a married man 
to take charge of this department; when making 
reply please state salary expected, experience 
and where in the past employed; strictly con- 
fidential. Address ‘‘M., 2405,” care Jewelers’ 
Circular, 





SALESMAN—SOUTHERN TERRITORY, 
wanted by Charles M. Levy & Son, 90 
William St., New York, to sell their line 
of rings and flexible bracelets; com- 
mission basis. 





WANTED, STONE SETTER, first class on all 
kinds of setting; one capable of doing some high 
class repairing on diamond mountings preferred; 
in replying, give age, nationality, experience and 
references, also salary wanted; steady position all 
year for right man. Ged. T. Brodnax, Ince., 
Memphis, Tenn. 





SALESMAN for Southern territory; an 
experienced traveller wanted to carry 
our ring line to the best retail trade 
of the South; liberal commission. Ap- 
ply M. Alexander, 50 Columbia St., 
Newark, N. J. 





WANTED, MANAGER, to take charge of a cen- 
a Jewelry store, best location in the 
pe own district; manager who is acquainted 
“~ understands the credit jewelry, wants to 
— a payment store out of it; will consider 
Ce ner; chance of a life time. Franklin Jewelry 

+ 15 So. Illinois St., Indianapolis, Ind. 
ee 


ENGRAVER AND DIE CUTTER, first class man, 
one capable of doing engraving, enamel cutting, 
chasing and class pin die work; ideal working 
conditions and steady position all year for right 
man; in reply give age, nationality, references 
and salary expected. Address ‘“‘T., 2417,” care 
Jewelers’ Circular. 





MANUFACTURER of first class plati- 
um mounted and semi-mounted line, 
Wants salesman with following among 
so better class jewelers; unlimited 
try. Address “W., 2304,” care 
ewelers’ Circular. 








WATCH MATERIAL CLERKS 
wanted; permanent. position for 
right men; experience necessary; give 
full particulars; good opportunity; 
correspondence confidential. Address 
“Q., 1871,” care Jewelers’ Circular. 


FIRST-CLASS WATCHMAKER, all around man 
preferred; one who can help on jewelry repairs, 
engraving; on or before March 1; permanent 
position with good firm in nice store, splendid 
healthy town, population 4,500; state experience, 
salary, age, married, etc. John W. Ruth 
Sons, Shelbyville, Tenn. 





WANTED, WATCHMAKER, in Scranton, Pa., 
who is capable of waiting on trade and to take 
charge of a jewelry department; state age, ex- 
perience, married or single; salary expected; ref- 
——- Address “‘H., 2330,’ care Jewelers’ Cir- 
cular. 





SALESMAN WANTED for Wisconsin, Iowa, 
Minnesota, Nebraska, Colorado, Kansas, North 
and South Dakota and Arizona, to carry my line 
of ladies and gents Swiss watches with and 
without diamonds; this line can be carried as a 
side line; this line can be carried in a s 
portfolio holding six trays. Fred. Kaufman, 
576 Fifth Ave., New York. 





WANTED, SALESMAN with acquaint- 
anceship in Middle West territory and 
some experience selling beaded bags, 
imported novelties, etc., to call on es- 
tablished trade for Chicago wholesale 
jewelry house; good opportunity to 
make real money. Address “Circular, 
649,” 1104 Heyworth Bldg., Chicago, 
il. 





WANTED, SALESMAN having good trade in 
the small towns of the Far West or Middle 
West, by wholesale jewelers doing 80% of their 
business now in New York City; commission 
only; must have good trade with reliable jewel- 
ers; can do a profitable business for himself 
and for us; we are willing to make liberal terms; 
must have references, if possible, some in New 
York; will correspond and arrange for an in- 
terview. Address “B., 2027,” care Jewelers’ 
Circular. 





SALESMAN WANTED by manufactur- 
ing jeweler catering to the retail trade 
in the States of ‘North and South Da- 
kota, Minnesota and Wisconsin, on a 
strictly commission basis; general 
line of chains, bracelets and card 
jewelry in gold filled and 10 kt. Apply - 
to Wolcott Mfg. Company, 71 Peck St., 
Providence, R. I. 








Sor Sale 


Stores, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 





JEWELRY STORE, good location; modern fixtures 
small stock; sacrifice to quick buyer. 2255 Third 
Ave., New York City. 





FOR SALE, material and supply business; a going 
business with established trade. For particulars 
address “D., 2411,” care Jewelers’ Circular. 





FOR SALE, a new jewelry store in the best city 
in Indiana, to settle an estate; seat of Indiana 
University. Mrs. W. T. Bowles, Bloomington, 
Ind. 





FOR SALE, JEWELRY STORE, good location; 
selling on account of failing health; rent $55, in- 
cluding two rooms. 302 Summit Ave., West 
Hoboken, N. J 





PATENT FOR SALE; new pierceless earring 
system, fastens very simple, only pushing and 
turning. Adolphe Bonniol, 21 Alexander St., 
Providence, R. I. 





FOR SALE, old established jewelry and optical 
store; good business section, New York City; 
reasonable _ price. Address ‘‘T., 2386,” care 
Jewelers’ Circular. 











FOR SALE, IN FLORIDA, watch repair business, 
small stock, plenty work; best location, low rent, 
fast growing town. Max Garmatter, Lake Worth, 
Palm Beach County. 





(Special Notices continued on page 144) 
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FOR SALE—Continued. 





JEWELERS! Equipped shop downtown New 
York with modern machinery, can be rented or 
bought very reasonable. Address “S., 2438,” 
care Jewelers’ Circular. 





$300 WILL BUY jeweler’s complete shop; fully 
equipped or partitioned space to sublet; excellent 
light; low rental. Apply at Room 804, 71 
Nassau St., New York. 





FIRST CLASS retail jewelry store for sale; fine 
fixtures, fine trade, good income; price $7,000; 
cash $3,000, balance, easy terms. Address “U., 
2457,” care Jewelers’ Circular. 





PROSPEROUS double jewelry store for sale on 
account of inconvenient circumstances; exception- 
ally big bargain. For further particulars inquire 
at 306 Wilson Ave., Brooklyn, N. Y 





FOR SALE, ONLY JEWELRY STORE in fine 
town of 1,000 population in Iowa; must quit 
account of health; $1,000 will handle. Address 
“T)., 2388,”’ care Jewelers’ Circular. 





JEWELRY STORE, near Broadway, N. Y., for 
sale; good location and small rent; price reason- 
able: reason for selling. partner retiring. Ad- 
dress “‘FI., 2334,’ care Jewelers’ Circular. 





SMALL JEWELRY STORE in loop district of 
Minneapolis for sale; invoices about $2,100; 
plenty of work; rent reasonable. Address C, F. 
Yaeger, 207 7th St., S., Minneapolis, Minn. 





A LONG ESTABLISHED installment jewelry 
business for nearly 20 years; owner retired on 
account of illness: will sell very reasonable. Ad- 
dress “D., 2182,” care Jewelers’ Circular. 





JEWELRY STORE FOR SALE; established 15 
years same locaticn, Broadway, New York; long 
lease; retiring from business; no brokers need 
vee Address “S., 2357,” care Jewelers’ Cir- 
cular. 





SMALL STOCK, REPAIR SHOP, Western Penn- 
sylvania tewn; owner has other interests but 
will assist part time: good prospects for Al 
watchmaker. Address “‘H., 2340,” care Jewelers’ 
Circular. 





FOR SALE, JEWELRY STORE; good location 
in New York City; especially desirable for 
watchmaker; must have $3,000 cash; strict in- 
vestigation welcomed. Address “C., 2089,” care 
Jewelers’ Circular. 





WATCH JOBBERS BUSINESS for sale; have 
first class customers and splendid selling organ- 
ization; about $5,000 pay for merchandise; no 
good will charged. Address ‘“J., 2392,’ care 
Jewelers’ Circular. 





TEWELRY STORE, fixtures, stock, lease, etc.: 
dandy section, cheap rent; great prospects; ask- 
ing $2,000; going into my other game. . ‘ 
Vasile, 150 Bloomfield Ave., Newark, N. J. 
*Phene 4465 Hum. 





TEWELRY STORE FOR SALE, in good business 
section of Brooklyn; real opportunity for a g 
watchmaker; long lease; must have $1500 cash, 
and balance on good security. Address “J., 
2307,” care Jewelers’ Circular. 





FOR SALE, the best advertised watch repair house 
in the Middle West, doing good business; fully 
equipped; wonderful opportunity for young watch- 
maker who can invest $5,000. Address “R., 
2167,” care Jewelers’ Circular. 





FOR SALE, one entire jewelry store stock and 
fixtures; inventory around $22,000; terms one- 
half cash and terms on the remainder; in the 
best town in the State of West Virginia. Ad- 
dress “R., 2399,” care Jewelers’ Circular. 





GOOD OPENING IN IOWA TOWN OF 3,000, 
center of a county of 20,000 population; only one 
competitor; good location; don’t have to purchase 
the old stock. Inquire A. R. Smith Co., Omaha, 
Nebr. 





JEWELRY STORE and watch repair business; es- 
tablished 17 years; lucrative bench work; good 
stock, fine fixtures; $4500 will buy all; within 60 
miles of New York; leaving town for other bus- 
me Address “‘F., 2250,” care Jewelers’ Cir- 
cular. 





A NEWLY EQUIPPED JEWELRY STORE for 
sale, in the best growing section of Brooklyn; 
up to date fixtures, with or without stock; a good 
future for the right party; good reasons for 
selling. Address “‘H., 2312,” care Jewelers’ Cir- 
cular. 





A LOT OF JEWELRY of all descriptions must 
be sold at once; cheap; also 18 velvet trays and 
one jeweler’s travelling sample case. Tobias, 
care United Hand Laundry, 149 W. 72nd St., 
New York. Tel. Endicott 2639. Hours 1 to 5 
P. M. 





FOR SALE, JEWELRY STORE in small Virginia 
town; one other jeweler; we did $18,000 in 1924; 
plenty work for two men; established six years; 
good reason for selling; stock buyers save your 
stamps. Address ‘‘M., 1984,” care Jewelers’ 
Circular. 





FOR SALE, a good, paying jewelry store; has 
made a big living and a $10,000 proposition of 
itself in ten years; can reduce; railroad inspec- 
tion; all the work one man can do; want to 
travel, reason for selling. Address “‘K., 2249,” 
care Jewelers’ Circular. 





FOR SALE, jewelry store and fixtures; good 
location; have been here 15 years in same lo- 
cation; five years lease; in. the heart of the 
theatre district; only $1,500; must sell at once; 
am going in another business. Address “W., 
2079,” care Jewelers’ Circular. 





ESTABLISHED JEWELRY BUSINESS in New 
York State, city of 600,000; excellent opportunity 
for watchmaker, also fine for optometrist; repairs 
about $10,000 a year; all new fixtures, no old 
stock; inventory from $8,000 to $10,000. Ad- 
dress “‘V., 2248,” care Jewelers’ Circular. 





FOR SALE, established jewelry store in 
heart of Maiden Lane section; can be 
bought at a sacrifice, with or without 
stock; Address “G., 2257,” care Jewel- 
ers’ Circular. 





FIRST CLASS, up to date jewelry store in a 
fast growing city of 20,000 population; all clean 
stock, mahogany fixtures; all the repair work two 
men can do; will invoice between twenty and 
twenty-five thousand dollars; best reasons for 
— Address “‘W., 2328,” care Jewelers’ Cir- 
cular, 





FINE JEWELRY STORE in best location in the 
Bronx; over $2,000 stock, good fixtures and an 
ample stock of watchmakers’ supplies; small 
capital required; very good reason for selling; 
don’t hesitate but call or write a once. M. 
Gerson, 623 E. Tremont Ave., Bronx, N. Y. 
’Phone Tremont 4165. 





GOOD PAYING JEWELRY BUSINESS in town 
2,000, Northwest Wyoming; no competition; clean 
stock; good oak fixtures; ideal climate; natural 
gas; sugar factory, window glass factory, oil 
refinery, brick and tile plant; best irrigated farm- 
ing section of the State; will sell complete or 
fixtures only; reason for selling upon application. 
C. L. Furnald, Lovell, Wyo. 





ONE OF THE FINEST jewelry stores 
in city of 20,000 near Denver, estab- 
lished 20 years, cash and installment 
business; stock and fixtures invoice 
$15,000; active book accounts, $2,400; 
will sell all for $10,500, for quick deal; 
wonderful opportunity. R. E. Osborne, 
516 So. Sherman St., Denver, Colo. 


ae 


JEWELRY FACTORY IN NEWARk: 
fully equipped; will sell very reason. 
able. Address “R., 2402,” care Jewel. 
ers’ Circular. 








Sor Sale. 


Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 





——== 


WATCHMAKERS’ BENCHES, foot wheel, par- 
a etc. Room 605, 116 Nassau St., New 
York. 





FANCY SHAPED CRYSTALS, 62 cents dozen; 
send for our catalogue; mi-concave crystals, $2.59 
gross. Beck Bros., Noll Bldg., Fort Wayne, Ind, 





LEIMAN POLISHING DUST COLLECTOR, 
sand blast, blower and motor, percussion press, 
Gs =, rolling mill. 60 Lispenard St., New 

ork, 





AMERICAN WATCH MOVEMENTS, seconds, 
all makes and sizes, from seven to 21 jewels; 
cases, 20 and 25 years. Mark-Nelson, 49 Maiden 
Lane, New York. 





FOR SALE, high class jewelry store fixtures; 
mahogany wall cases, 35 feet long, nine 8-foot 
show cases to match; large Marvin safe, full 
burglar proof chest; four dial street clock; all 
above can be seen at _ Braunstein’s, retiring 
jeweler, 234 Washington St., Hoboken, N, J. 





ENTIRE MODERN FIXTURE EQUIPMENT of 
a high-grade jewelry store consisting of: five ten- 
foot, solid mahogany and plate glass wall cases; 
ten six-foot skeleton floor cases, with trays to fit; 
one large outside plate glass, skeleton framed 
display case; also mahogany partitions, plate 
glass mirrors, grill work and lighting fixtures. 
Joseph W. Cohen, 658 Penn St., Reading, Pa. 





FOUR WALL CASES and three floor counter 
cases, for sale; two wall cases, birch mahogany 
finish, plate glass and plate glass mirror backs, 
wired with four lights through center of case, 
7 feet high, 3 feet wide and 12 feet long, four 
large drawers in bottom; two wall cases, ma- 
hogany finish, double, thick glass, black felt-lined, 
7 feet 6 inches high, 21 inches wide and 10 
feet long, regular cupboard and drawers in base; 
three floor counter cases, birch mahogany finish, 
plate glass tops and two plate glass shelves, 79 
inches iong 24 inches wide and 42 inches high; 
will sell the lot very cheap. If interested write 
Rk. E. Ward, 112 Wyoming Ave., Scranton, Pa. 








Business Opportunities. 


5c. a word; minimum charge, $1.25 





MR. JEWELER! If you want cash for your en 
tire jewelry stock and fixtures, write J. A. Cons, 
719 Hippodrome Bldg., Cleveland, Ohio. 





1 WILL BUY OR SELL your jewelry 
store for cash; get my proposition be 
fore you close a deal. Herman Nathan, 
Auctioneer, 8324 Oglesby Avenue, Chk 
cago, Ill. 


ed 





WILL BUY your entire jewelry business onl 
highest cash price; all business strictly con * 
tial; references if desired. Wire or write » 
M. Gordon, 603 Province Bldg., Boston, Mass. 








TURN THEM INTO CASH; | will pay 
highest cash prices for Broken, OI 
Mine or Burnt diamonds. J. Blauwelss, 
diamond cutter, 47-49 Malden Lane, 
New York. 














January 21, 1925 


THE JEWELERS’ CIRCULAR 


145 





—~™ 


gusiNESS OPPORTUNITIES—Cont. 








| ll 


1 WANT TO BUY an established jewelry store 
in New York City or not further than 50 miles 
from New York City; I am willing to invest 
from $5,000 to $8,000 cash. Address OT aes 
care Jewelers’ Circular, 





ee 


| HAVE PAID the highest cash price for 

jewelry stores for 40 years; | am a 
positive buyer if you really want to 
sell. isaac Rich, 21 Bromfield &t., 
Boston, Mass. 








HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and jewelry; 
send your stock to me and receive money by 
return mail; national bank references; all busi 
ness strictly confidential. Emil Noel, 29 E. 
Madison St., Chicago, Il 





—_—— 


AM IN THE MARKET for a jewelry 
store; must be a real proposition, and 
old established; owner must be will- 
ing to have me in the store for at 
least six weeks. Address “T., 2306,” 
care Jewelers’ Circular. 





FOR SALE, one-half interest in a going and 
profitable jewelry business in the State of West 
Virginia; terms can be arranged on this half to 
the right parties and the management of the 
business can be had to the right parties. Address 
“B., 2400,” care Jewelers’ Circular. 





WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a posl- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St. 
Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 459 Broadway, New York, established 1889. 





DO YOU INTEND to discontinue your 
business? Have you any estate to 
settle? Do you wish to raise cash 
quickly? Why not communicate with 
us? Our methods are liberal; com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character; established since 1887 at 
our present location. Brooklyn Pur. 
chasing Syndicate, Frank Walker, 
Proprietor, 610 Broadway, Brooklyn, 








ARE YOU CONTEMPLATING RETIRING 
from business? have you any surplus or dead 
stock on hand? then this will interest you; we are 
cash buyers of entire stocks and fixtures; none 
too large; none too small; our many years’ expe- 
nence in buying stocks enable us to appraise 
quickly and accurately, assuring you of a prompt 
ay Satisfactory transaction; at your request, we 
shall be pleased to have our representative call; 
send your surplus stock to us, express collect, 
and realize cash for it, instead of having the 
fectandise lying idle on the shelf; our check 
peor lately upon receipt of the merchandise will 
pd you to use the cash for a profitable turn- 
i on the other hand, you are under no obliga- 
feeeine our check is not satisfactory to you; upon 
will be of advice from you, your merchandise 
ys returned intact; write us full Particulars 
Gord ce; bank references furnished if desired. 

on Bros., 333 Washington St., Boston, Mass. 








Wanted to Purchase. 


5c. a word; minimum charge, $1.25 


Wanted to Kent. 


5c. a word; minimum charge, $1.25 





WANTED, JEWELERS’ TELESCOPES with 
trays for watches and jewelry; first class con- 
— Address “C., 2406,’ care Jewelers’ Cir- 
cular. 





HIGHEST CASH RETURNS GUARANTEED 
for your diamonds, colored stones or pearls; any 
amount, size, quality; loose or mounted; unsal- 
able or broken lewdire, watches, movements, sil- 
verware, gold, platinum, sweeps, etc., purchased; 
send ——- by mail or express no matter how 
large or small amount; cash returned immediately; 
held returnable ten days if unsatisfied; bank ref- 
erences. The Ohio Smelting Co., 315 Hippodrome 
Bldg., Cleveland, Ohio. 


DOWNTOWN NEW YORK, SPACE WANTED 


by diamond setter; North light; must have room 
for three o1 four seats. Address “C., 2319,” care 
Jewelers’ Circular. 








Miscellaneous. 


5c. a word; minimum charge, $1.25 





WATCHMAKERS! If you want valuable informa- 


and timing, 
leinlein Pu 


tion on the fine points of adjustin 
send name and address to Walter 
lishing Co., Waltham, Mass. 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 





REPAIRING of every kind of watches and small 
clocks. Ch. Wuilleumier, 162 E, 90th St., (one 
flight up), New York. Telephone Lenox 9411. 








European Lines Wanted 


Wholesale firm selling to jewelry and depart- 
ment stores throughout the United States desires 
to hear from European manufacturers of jewelry, 
novelties and clocks, who are interested in hev- 
ing their lines sold in the United States. Ad- 
dress ‘‘C., 1940,’’ care Jewelers’ Circular. 














C. H. FISHER; watchmakers to the trade; prompt 
and satisfactory service; give us a trial; then you 
be the judge; 531 State Life, Indianapolis, Ind. 





WATCH REPAIRING; best and most reliable re- 
pairing of fine watches, French clocks and travel- 
ing clocks, close timing and guaranteed work. 
Carl Lotter, 198 Broadway, New York. 





HAIRSPRING; expert Swiss regleuse replaces any 
kind of hairspring, flat or breguet; close timing 
guaranteed; prompt service and_ reasonable 

rices. Address L. W. Hairspring Specialties, 
Room 612, 93 Nassau St., New York. 








Co GZrt. 


5c. a word; minimum charge, $1.25 





PART OF OFFICE TO LET suitable for an en- 
graver. Room 51, 90 Nassau St., New York. 





suitable for 
Room 1417, 


VERY LIGHT SPACE TO LET, 
engraver, watchmaker or lapidary. 
106-8 Fulton St., New York. 





PRIVATE OFFICE with manufacturer; low 
rental; 36 West 47th St., New York. Address 
“T., 2154,’ care Jewelers’ Circular. 





Fill Your Wants 


BY TELLING THEM 


For 5 cents a word you can solve many of 


your problems—obtain help, sell your store, 
sell your stock, rent your store or space, 
obtain a partner, get capital, buy stock or 
tools—everything needing publicity. 


Advertise Here on These Pages 


THe Jeweers’ Crrcutar reaches the 


people you like to do business with. 











10-12 MAIDEN LANE, near Broadway; store, 
basement and sub-basement; also floors and show 
rooms; elevator, steam heat. F. J. Whiton, 95 
Liberty St., New York. 





JEWELRY FACTORY with well equipped ma- 
chine shop; good opportunity for right party; 
toolmaker or hub-cutter preferred. Address “T., 
2446," care Jewelers’ Circular. 





PART OF OFFICE to let with fixtures; beautiful, 
North light; suitable for jewelry, mounted goods, 
and precious stone business. Apply Room 103, 
a floor, 542 Fifth Ave., cor. 45th St., New 

ork, 





FOR RENT, 33-5 W. 46th St., New York; unre- 
stricted as to manufacturing; full light, all 
sides; best jewelry space in America; large and 
small units available, Feb. 1, 1925. Apply Su- 
perintendent, or phone Bryant 9558. 





The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Ce. 
11 John S&., corner Broadway, New York 
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“America’s Leading Jewelry Auctioneer’ 





JAMES L. HAND 


14 MAIDEN LANE Phone Cortland 6496 NEW YORK 





Hand sells your own _ goods! 
No inferior merchandise sold 
under your reputation! 

The name “Hand” is universally rec- 
ognized by the Jewelry Trade today, as 
the LEADER in the PROFESSION 
of JEWELRY AUCTIONEERING, 


Not the Hand Way! 


“Please send us eighty gross of this. 
And ninety gross of that; 

Send us all kinds of furnishings, 

And every style of hat. 

Send raisins, tools and lingerie, 

And shoes and silverware; 





for “HAND METHODS” are in strict 
conformity with the tenets of correct 
and honorable business! 

“Hand methods” stand foursquare, 
an Institution of The American Jewelry 
Trade! Hand has brought permanent 
prosperity to many an American 
Jeweler! 





And every kind of novelty, 

From clocks to ladies’ hair. 

Send us car-lots of everything, 

By yards and by the block; 

We've billed a sale at auction, 

We’re CLOSING OUT OUR 
STOCK!” 











Hand Conducts All Sales Personally. No Substitutes 


You are given a Dignified, Successful Auction the ad- 
vertising value of which, and the stimulation of yourself 
and your clerks to Better Salesmanship and more Up- 
to-date Merchandising following the sale, will be worth 
Ten Times Its Cost. 

Your stock, including all your unsalable or out-of-date 
merchandise, is quickly turned into Cash at a good price. 

Hand Methods of selling your stock do not discredit 
you with your customers in any way, but do leave you 
with a clean reputation, increased prestige for your store, 
and hundreds of New and Permanent Customers. 

Dignity, Integrity and the Square Deal are the basis 
of all business success. 

A complete knowledge of the jewelry business—of the 
jewelers’ business problems—of the quality and value 
of the various kinds of merchandise carried by jewelers, 
and over twenty years’ experience selling jewelers’ stocks 
at auction, are a few of the Hand qualifications, and 
explain the unusual and invariable success of Hand 
Auction Sales. 


These are the reasons, also, why There Is No Guess 
Work About a Hand Auction Sale! 

I have associated with me two of the most efficient 
and experienced auctioneers in the United States. These 
men are trained in Hand Methods and have brilliant 
records of successful sales. This association makes it 
possible for me, without risk of accident or illness, to 
undertake the largest sales proposition, and gives you 
the benefit, besides my personal services, of the help, 
when necessary, of these associates. 

The unqualified indorsement of members of the 
National Jewelers’ Board of Trade, of Banks and Trust 
Companies, the United States and Canadian Courts, of 
Wholesale Jewelers and reputable Retail Jewelers from 
all parts of the United States and Canada, Prove the 
Value of Hand Method Auction Sales. 

The testimony of these witnesses proves the truth of 
every statement in our advertising. This testimony is 
yours for the asking. The Hand Service is available 
to all jewelers, no matter how small or large their stocks 
may be. 


NOTABLY SUCCESSFUL HAND SALES! 
Over Four Million Dollars in Fifty Stores! 





No Doubt the Largest Selling Record of Any Auctioneer in America! 


Square Deal Miller, Detroit, Mich. F. 
A. C. Thomas Jewelry Co., Wheeling, West Va. 
F. W. Hoffman Estate, Albany, New York 
David Goldman, Milwaukee, Wis. 

. Chas. Ernst, Charleston, West Va. 

ranich Bros., York, Pa. J 
Davis & Freeman, Atlanta, Ga. 

Hadley B. Dodge, Lynn, Mass. 
Stelfox Co., Austin, Texas 

C. E. Wheelock & Co., Peoria, Il. 
The vor Brodegaard Ga. Omaha, Neb. 

5 W. Westwater, Columbus, O. 

Duhme ie Co., Cincinnati, O. 
Freidberg’s, Detroit, Mich. 

A. Thoma & Sons, Piqua, Ohio L 
J. W. Nichols, Uniontown, Pa. 

R. S. & J. D. Paterson, Pt. Huron, Mich. 
August Jacobs, Quincy, IIl. 

Harvey Fritz, Oil City, Pa. 


Chamt i Geo. 
ambers & Stewart, Mt. Clemens, Mich. Philip Prenent. Rottester, N.Y. 

Emil H. 

C, J. Hueg, Jersey City, N. J. 

Taylor Chapin, Oneida, N. Y. 

Castelberg’s, Chester, Pa. 

Henricksen Jewelry Co., Duluth, Minn. 


H. J. Bridger, Brooklyn, N. Y. 

Estate of S. Goodman, New Haven Conn. 
Hasbrook China Co. Columbus oO. 

H. J. Shupp, Wilkes-Barre, Pa. 

A. E. Seidel, Pittsburgh, East Liberty, Pa. 


Holts, 


Kaekel, Prop. Werner Jewelry Store, Grand Rapids, Mich. 
Weltz & Wieting, Peoria, IIl. 
E. C. Wettengel’s Gem, Cincinnati, O. 
Incorporated, 4 sales, 
and Plainfield, N. J. 
. D. Wood & Co., Lancaster, Pa. 
Desboullons, Savannah, Georgia 
Kingsbacher Bros., Pittsburgh, Pa. 
Carl Mayer Co., Austin, 
a? Beaudry, Montreal, 
J. Sheer, Rochester, N. 
eal Joyce Co., 
Geo. Kapp, Toledo, 
W. A. Sturgeon Co., 
: . Vilsack, Pittsburgh, Pa. 
H. J. Lohmiller, Escanaba, Mich. 
Wentz & Price, Sharon, Pa. 
R. J. S. Roehm, Detroit, Mich. 
William Frasier, Durham, N. C. 


Newark, Paterson, New Brunswick, 


Texas 
Canada 


Columbus, O. 
Detroit, Mich. 


Feldman, Franklin, Pa. 
Leffert, Council Bluffs, Iowa 


The “Hand Book” on Auctions will be mailed to you sealed, without cost or obligation! 
It Explains Hand Methods. In it, you will read Florence Dean Cope’s article published in 


Kimball’s Magazine. 
the heading, “Honest Auctions.” 


Miss Cope attended a Hand Sale and writes her impressions under 














os 
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Jeweler Jacob Yoselowitz, Steelton, Pa., 
yisited Lancaster on Jan. 15. 

Eugene B. Keller, of the Keller jewelry 
store, spent part of last week in New York 
on business. 

Charles E. Foose, of the traveling staff of 
the Non-Retailing Co., and wife, spent last 
week in New York. 

Dr. J. Paul Roebuck, oculist, was re- 
cently re-elected a director of the Agricul- 
tural Traction Co., Lancaster. 

Percy L. Appel, of W. W. Appel & Son, 
was one of a party of Lancastrians who vis- 
ited the Philadelphia auto show last week. 

A beautiful bronze tablet in honor of the 
late James Shand, president of the local 
y. M. C. A, was unveiled recently in 
that building with impressive ceremonies. 

G. C. Kuhns, Salisburg, Ind.; David S. 
Rodman, Johnstown, Pa., and William K. 
Metzger, of the Ideal Jewelry & Optical 
Co, Steelton, Pa. have entered the Bow- 
man Technical School as students. 

The silver loving cup which will be the 
prize offered by the Mt. Joy National Bank 
for the best ten ears of corn grown in Lan- 
caster county last year, the contest still being 
on, was furnished by the Louis Weber & 
Son store. 

At the January meeting of the Lancaster 
Optometrical Society last week two inter- 
esting papers were read by members, one of 
Dr. Rubenstone on “Ethics,” the other by 
Dr. E. R. Gehman on “the Relation of Pre- 
scription Optician to the Optometrists.” 
Tentative plans were made for the work of 
the present year. Luncheon was _ served 
after the meeting. 

At the January meeting of the Lancaster 
Jewelers’ Association last week the methods 
employed by shoplifters and the precautions 
for foiling such gentry were discussed, and 
various members gave their experience with 
this class of petty criminals. It was stated 
that shoplifting was carried on in Lan- 
caster to a greater extent than generally 
supposed, but the business people seldom 
made the matter public for obvious reasons. 
After the meeting dinner was served at 
Hotel Brunswick. 

John J. Bowman, of the Bowman Tech- 
nical School, and Tell Nussbaum, of the 
Tell Watch Co., last week attended a meet- 
ing at the United States Bureau of Stand- 
ards, Washington, D. C., of the Examining 
Board of the Horological Institute of Amer- 
ita. The other member present was E. F. 
Lilley, of Milford, Mass. The secretary of 
the Institute, Paul Moore, of the National 
Academy of Science, Washington, was in 
attendance. The papers of 81 applicants for 
a certificate of proficiency in watch-making 
were examined, and all but five were passed. 


_The local court last week refused a pre- 
liminary injunction to C. B. Spigelmyer and 
Dr. William G. Grant against the J. F. 
Apple Co., manufacturing jewelers on E. 
Chestnut St. The firm recently occupied an 
addition to its quarters and installed a trip 
and drop hammer, and the plaintiffs asked 
or preliminary injunction on the ground 
that it is a nuisance. Mr. Spigelmyer con- 
tended the vibration of the hammer cracked 
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his walls and did other damage, and others 
testified it made annoying noises. Mr. Apple 
denied that the hammer could have caused 
trouble, and to stop their operation would 
seriously disrupt his business. The court 
suggested that conditions might be improved 
before the final hearing, six weeks from the 
present time. 














The 1924 silver loving cup, given annu- 
ally by the Birmingham News, has been 
awarded to W. Carson Adams, president of 
the Birmingham Community Chest. This 
cup is given to that man or woman, who in 
the opinion of the committee, has accom- 
plished the most good for the city of Bir- 
mingham during the past year. 

A handsome silver trophy, donated by T. 
Jaffe, of the Jaffe Jewelry Co. of Birming- 
ham, has been awarded to George Cunning- 
ham, by a vote of the Southern league 
umpires for being the most gentlemanly ball 
player in the Southern league the past sea- 
son. The trophy is in the shape of a large 
silver cup with a cover, while on top of 
the cover is a large silver ball supported 
by a number of baseball bats. The name 
of George Cunningham, together with the 
purpose for which the cup was given is en- 
graved upon the cup. 

John G. Apsey, who recently sold his in- 
terest in the Reid Lawson, Inc., one of Bir- 
mingham’s well known retail jewelry firms, 
announces that he has been chosen as sec- 
retary and manager of the newly organ- 
ized Birmingham Building & Loan Society. 
The charter of this society which was filed 
a few days ago, authorizes a capitalization 
of $1,500,000. Before coming to Birming- 
ham, Mr. Apsey was for more than 25 years 
president of the jewelry company bearing 
his name at Greensboro, Ala., and for some 
time was mayor of Greensboro. 

At the regular meeting of the Civitan 
Club recently, Homer J. McEldowney, gen- 
eral manager of the Better Business Bureau, 
which organization is made up of leading 
jewelers and other merchants was the prin- 
cipal speaker. He told of the work of the 
bureau in Birmingham in the suppression 
of business and advertising frauds and other 
features of the work. The bureau has done 
and is doing much towards the promotion 
of truthful advertising in Birmingham, and 
the bureau is meeting with the approval of 
leading jewelers and other prominent local 
merchants 

The Lynch Jewelry Co., Birmingham’s 
oldest credit jeweler, held its grand 
opening last Monday at its new location, 
312 N. 20th St. For many years this con- 
cern was in business in the First National 
Bank building. A few days ago it was 
moved to its present location. During the 
opening day several thousand people visited 
their new store, and all day long handsome 
souvenirs were given out. The company 
occupies the entire first and third floors of 
the building where it is now located. J. A. 
3oatrite, secretary-treasurer and manager 
of the company, announces that the sales 
force has been increased from four to 11 
persons. 





from 166 S. Main St. to the store at 1 N. 
Main St., corner Madison St. 

Mr. Lyons has joined the traveling staff 
of J. H. Mednikow & Co., wholesale jewel- 
ers, Memphis, and will travel the tri-States. 

In the disastrous fires of the new year that 
prevailed at Corinth, Miss., and Tupelo, in 
the business sections, some damage was done 
to the jewelry stores. In Corinth a fire pre- 
vailed among 50 business houses, a bank and 
the post office, office building and other com- 
mercial establishments burning. The total 
loss aggregated $1,500,000. 

Mr. Lowenstein, of Perel & Lowenstein, 
168 S. Main St., seen Saturday, said: 
“Business in the new year, retail and whole- 
sale, has been very satisfactory. We plan 
to make some improvements at the store, 
144 S. Main St., opposite the Hotel Gayoso, 
early in the Spring, and on their completion 
about 90 days hence expect to occupy that 
structure.” 

On Saturday formal presentation was 
made to Mayor Rowlett Paine of the loving 
cup trophy of 1914, awarded him a fortnight 
ago by selection through certain civic clubs 
as the man who had rendered the most dis- 
interested service to Memphis the past year, 
the third annual trophy given by the Mem- 
phis News-Scimitar. Mayor Paine’s work 
that brought him the award was his enthu- 
siastic promotion of the endowment fund of 
the university, Southwestern College, now 
being built here, to open next Fall, near 
Overton Park; also, for his work on the 
Harahan viaduct project soon to be built, and 
other upbuilding work for Memphis. The 
cup, a very large and broad one, appeared 
for several days in the window at the store 
of Julius Goodman, 3 S. Main St. It was ° 
elaborately engraved by that firm and at- 
tracted much favorable comment of passers- 
by. The presentation exercises took place at 
the Chamber of Commerce, Walter Arm- 
strong, former city attorney, making a mas- 
terly address. C. C. Hanson, president of 
the City Club, presided. 
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I.. J. Scheer, president of the New York 
State Retail Jewelers’ Association, sent a 
letter of New Year’s greeting to all the State 
members. He reports an average good 
Christmas business by most jewelers, with 
the outlook very bright for the year 1925. 
Shortly after the Christmas rush the firm 
of Handy & Mott, Inc., S. Clinton St., had a 
serious setback to their business. The build- 
ing which they moved into a few months 
ago, and which is still under construction, 
suddenly started to cave in and sink in sev- 
eral sides. A general alarm was sent to the 
building contractors, who immediately roped 
off the entrance to the store and placed large 
supports against the building to keep it from 
falling. The contractors claim the cause was 
due to faulty construction. Mr. Handy said 
his business is almost at a stand-still, as his 
customers are afraid to enter the building. 


































































THE JEWELERS’ 


CIRCULAR 


January 21, 1925 





A. E. GREGORY 








Auctioneer 


10 So. Wabash Ave. 
Phone CHICAGO 


Central 2548, Maywood 852R 


Established Twenty- 
five Years in the 
Jewelry selling busi- 
ness. 


I personally conduct 2!l Sales 
assisted by a high clas com- 

petent auctioneer. 
I guarantee against Loss of 











Money or Prestige. 





AN OPTICAL 
PRIMER 


By C. H. Pixley and collaborators 





A primer invaluable to all beginners 
in their early studies and contains a 
vast amount of material of value to 
every practicing refractionist. 

Three hundred pages; cloth; illus- 
trated. 
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My methods are strictly new, high class and business 
If contemplating an Auction Sale this Spring 
it will be to your interest to write me for terms and 


building. 


date at your Earliest convenience. 


I can not make all the Auction Sales, but will continue to 
Here are just a few of the hundreds of 


make the good ones. 
my old customers 

0. O. BRENNER 
Mansfield, Ohio 

Oo. K. GLIMMIE 
Madison, Wis. 


HULL JEWELRY CO. 
Plant City, 


T. H. HOLTOM 
Shonnee, Okla. 
W. H. REINHART 
Minot, N. Dak. 
PICKERD & MOSS 
Jamestown, N. D. 


WALTER H. MELLOR 
Michigan City, Ind. 
FAY DICKSON 


THE OPTICAL PUBLISHING CO. 
11 John Street’ :: 33 $3 


Price, $1.50 





New York 
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The Protection Ring Guard 


Has No Points to Catch or Scrat 
EASY TO PUT ON 
Made in 1K Yellow and White 


The Lion Safety Pin Clutch Co, 


Pat. Feb. 20, 1917 100 W. Zist St., Room 411, New York Pat. May 3, 19% 











Our Surplus 


cash / 


for your Surplus 


StocK 


We've got a lot of surplus cash on hand 
ready to mail to you for your surplus 
stocks, Send us what you can spare, and 
= a ~~ ou something you need— 
H! e@ amount isn’t satisfacto 

best wa, the goods, charges epaid, 
Ask any credit agency about our } me 
standing. 


J. L. ART & CO., 
21 8. Wabash Ave., Chicago, Tl, 





> Repairs 


ilver and 
Man Plating 
Engraving and 
Engine Turning. 
Manufacturers 
of Special Cases 
Swiss and 
English cases 
changed to fit 
American 
movements on 
all kinds of 
Raised Colored 
Gold Work 
Attachments for sites put on watches and 
pendants lowered. The largest and gt need 
repair shop in Chicago. All = brace- 
lets repaired. Send for Price Lis 


J. C. Howard & finite 


Room 810, 5 South Wabash Avenue 
Mallers Building CHICAGO, ILL. 





THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 


etc. 
for all sizes of scarf- 
pin wire. Guaranteed. 


BH-+ 
EAR a 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work i. pin tongues 
are =) 


Open, Closed. “= Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, NY 
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Jewelers 
RUCIB ford Assayers 
Refiners 


J.& H.BERG 95 John Street 


New York City 





———= ODD SHAPE——| 
WATCH GLASSES 


Perfect Fitting Dust Proof 
114 Fulton St., New York 


UGER & KEIH 

















GET CASH 
yvorr DIAMONDS 


RITT & SHAPIRO 


87 Nassau St. Cortland 6840 New York 





Hercules Bead Cord 


A great time saver, simply slide the beads from 
the old string on to ‘‘Hercules.”” We will send 
you a detailed instruction sheet and sample post- 
paid without charge. 


GEORGE PHILLIPS & COMPANY, 
Scranton, Pa. 








Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 

pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 
The Optical Publishing Co. 
11 John St. New York 
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